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Dear Stockholder:

You are cordially invited to attend the Annual Meeting of Stockholders of BioMed Realty Trust, Inc. to be
held on Wednesday, May 26, 2010 at 9:00 a.m., local time, at BioMed’s corporate offices, 17190 Bernardo
Center Drive, San Diego, California 92128.

The Notice of Annual Meeting of Stockholders and the Proxy Statement, which describe the formal business
to be conducted at the meeting, follow this letter.

After reading the enclosed Proxy Statement, please vote your shares by proxy telephonically, via the Internet
or by dating, signing and returning your proxy card, as described on page 1 of the Proxy Statement, or by

~ attending the annual meeting in person. Your careful consideration of, and vote on, the matters before our

stockholders are important, regardless of the number of shares you own.

We further encourage you to explore our 2009 Online Annual Report located at www.biomedrealty.com/09ar,
the text of which is enclosed along with our 2009 Annual Report on Form 10-K.

Thank you for your interest in BioMed Realty Trust.

Sincerely,

O~ Y

Alan D. Gold
Chairman and Chief Executive Officer
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BioMEeD RearTy TRUST, INC.
Real Estate for the Life Science Industry®

NOTICE OF ANNUAL MEETING OF STOCKHOLDERS
TO BE HELD ON MAY 26, 2010

TO THE STOCKHOLDERS OF BIOMED REALTY TRUST, INC.:

Notice is hereby given that the 2010 annual meeting of stockholders of BioMed Realty Trust, Inc., a Maryland
corporation, will be held at 9:00 a.m., local time, on Wednesday, May 26, 2010 at the corporate offices of BioMed,
17190 Bernardo Center Drive, San Diego, California 92128 for the following purposes:

1. To elect seven directors to serve until the next annual meeting of stockholders and until their
successors are duly elected and qualify;

2. To consider and vote upon the ratification of the selection of KPMG LLP as our independent registered
public accounting firm for the year ending December 31, 2010; and

3. To transact such other business as may be properly brought before the annual meeting or any
adjournment or postponement thereof.

The foregoing items of business are more fully described in the attached proxy statement, which forms a part of
this notice and is incorporated herein by reference. Our board of directors has fixed the close of business on
March 15, 2010 as the record date for the determination of stockholders entitled to notice of and to vote at the annual
meeting or any adjournment or postponement thereof.

We are pleased to take advantage of the Securities and Exchange Commission rules allowing companies to
furnish proxy materials to their stockholders over the Internet. We believe that this e-proxy process expedites
stockholders’ receipt of proxy materials and lowers the cost and reduces the environmental impact of our annual
meeting. We sent a Notice of Internet Availability of Proxy Materials on or about April 14, 2010, and provided
access to our proxy materials over the Internet, beginning on April 14, 2010, for the beneficial owners of our
common stock as of the close of business on the record date. If you received a Notice of Internet Availability of
Proxy Materials by mail, you will not receive a printed copy of the proxy materials in the mail. Instead, the Notice of
Internet Availability of Proxy Materials instructs you on how to access and review this proxy statement and our
annual report and how to authorize your vote online or by telephone. If you received a Notice of Internet Availability
of Proxy Materials by mail and would like to receive a printed copy of our proxy materials, you should follow the
instructions for requesting such materials included in the Notice of Internet Availability of Proxy Materials. We are
also sending proxy materials to any stockholder who has elected to receive its proxy materials by mail.

Your proxy is important. Whether or not you plan to attend the annual meeting, please authorize your proxy by
Internet or telephone, or, if you received a paper copy of the materials by mail, mark, sign, date and return your
proxy card, so that your shares will be represented at the annual meeting. If you plan to attend the annual meeting
and wish to vote your shares personally, you may do so at any time before the proxy is voted.

All stockholders are cordially invited to attend the meeting.

BY ORDER OF THE BOARD OF DIRECTORS

9«4@,9 (s

Jonathan P. Klassen
Secretary

San Diego, California
April 14, 2010
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BIOMED REALTY TRUST, INC. ‘.
17190 Bernardo Center Drive et
San Diego, California 92128

PROXY STATEMENT
for

2010 ANNUAL MEETING OF STOCKHOLDERS ™~
~ May 26, 2010

The board of directors of BioMed Realty Trust, Inc., a Maryland corporation, is soliciting proxies for use at the
2010 annual meeting of stockholders to be held on Wednesday, May 26, 2010 at 9:00 a.m., local time, and at any
adjournments or postponements thereof. The annual meeting will be held at the corporate offices of BioMed, 17190
Bernardo Center Drive, San Diego, California 92128. This proxy statement will be first furnished or sent to
stockholders on or about April 14, 2010.

Unless contrary instructions are indicated on the proxy, all shares represented by valid proxies received
pursuant to this solicitation (and not revoked before they are voted) will be voted FOR the election of the board of
directors’ nominees for directors, or for a substitute or substitutes in the event a nominee or nominees are unable to
serve or decline to do so, and FOR the ratification of the selection of KPMG LLP as the company’s independent
registered public accounting firm for the yeat ending December 31, 2010. As to any other business which may
properly come before the annual meeting and be submitted to a vote of the stockholders, proxies received by the
board of directors will be voted in the discretion of the designated proxy holders. A proxy may be revoked by written
notice to the Secretary of BioMed at any time prior to the annual meeting, by executing a later dated proxy or by
attending the annual meeting and voting in person. Attendance at the annual meeting will not by itself revoke a

Pproxy.
Stockholders can vote in person at the annual meeting or by proxy. There are three ways to vote by proxy:

* By Telephone — Beneficial stockholders who received a Notice of Internet Availability of Proxy Materials
(the “Notice of Internet Availability”) and who live in the United States or Canada may submit proxies by
telephone by calling the telephone number indicated in the notice and following the instructions. These
stockholders will need to have the control number that appears on their notice available when authorizing
their vote. Beneficial stockholders who have received a paper copy of a proxy card or a voting instruction
card by mail may submit proxies by telephone by calling the number on the card and following the
instructions. These stockholders will need to have the control number that appears on their card available
when authorizing their vote. '

* By Internet — Beneficial stockholders who received a Notice of Internet Availability may submit proxies
over the Internet by following the instructions on the notice. Beneficial stockholders who have received a
paper copy of a proxy card or voting instruction card by mail may submit proxies over the Internet by
following the instructions on the proxy card or voting instruction card.

* By Mail — Stockholders who received a paper copy of a proxy card or voting instruction card by mail may
submit proxies by completing, signing and dating their proxy card or voting instruction card and mailing it in
the accompanying pre-addressed envelope.

We will bear the cost of solicitation of proxies. In addition to the use of mails, proxies may be solicited by -

personal interview, telephone, facsimile, e-mail or otherwise, by our officers, directors and other employees.
Although we have not retained a proxy solicitor to assist in the solicitation of proxies, we may do so-in the future if
the need arises, and do not believe that the cost of any such proxy solicitor will be material. We also will request
persons, firms and corporations holding shares in their names, or in the names of their nominees, which are
beneficially owned by others to send or cause to be sent proxy materials to, and obtain proxies from, such beneficial
owners and will reimburse such holders for their reasonable expenses in so doing.
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Important Notice Regarding the Availability of Proxy Materials for the Stockholder Meeting to Be Held on
May 26, 2010

Electronic copies of our proxy statement and annual report are available at www.biomedrealty.com/09ar.

Voting

Holders of record of our common stock, $.01 par value per share, at the close of business on March 15, 2010
will be entitled to notice of and to vote at the annual meeting or any adjournments or postponements thereof.

As of March 15, 2010, 99,861,423 shares of our common stock were outstanding and represent our only voting
securities. Each share of our common stock is entitled to one vote. The presence in person or by proxy of
stockholders entitled to cast a majority of all votes entitled to be cast at the annual meeting on any matter will
constitute a quorum at the annual meeting. Directors are elected by a plurality of all of the votes cast. The
ratification of the selection of KPMG LLP as our independent registered public accounting firm requires the
affirmative vote of a majority of the votes cast on the proposal.

Votes cast by proxy or in person at the annual meeting will be counted by the person appointed by us to act as
inspector of election for the annual meeting. The inspector of election will treat shares represented by proxies that
reflect abstentions (or votes withheld) or include “broker non-votes” as shares that are present and entitled to vote
for purposes of determining the presence of a quorum. Broker non-votes refer to unvoted proxies submitted by
brokers who are not able to vote on a proposal absent instructions from the applicable beneficial owner. With regard
to the election of directors and ratification of the selection of KPMG LLP as our independent registered public
accounting firm, abstentions and broker non-votes, if any, will not be counted as votes cast and will have no effect
on the result of the vote.

No person is authorized to make any representation with respect to the matters described in this proxy
statement other than those contained herein and, if given or made, such information or representation must not be
relied upon as having been authorized by us or any other person.

PROPOSAL 1
ELECTION OF DIRECTORS

Our board of directors has nominated and recommends for election as directors the seven persons named
herein to serve until the next annual meeting of stockholders and until their respective successors are duly elected
and qualify. All of the nominees are presently directors of BioMed, and following the annual meeting there will be
no vacancies on the board. Directors are elected by a plurality of all of the votes cast at the annual meeting.
Cumulative voting is not permitted. If any of the nominees should be unable to serve or should decline to do so, the
discretionary authority provided in the proxy will be exercised by the proxy holders to vote for a substitute or
substitutes nominated by the board of directors, or the board of directors, on the recommendation of the nominating
and corporate governance committee, may reduce the size of the board and number of nominees. The board of
directors does not believe at this time that any substitute nominee or nominees will be required. There are no family
relationships between any of our directors or executive officers. We believe that all of our current board members
possess the professional and personal qualifications necessary for board service, and have highlighted particularly
noteworthy attributes for each board member in the individual biographies below.



Information Regarding Nominees

The table below indicates the name, position with BioMed and age of each nominee for director as of
March 15, 2010:

Name Position Age
AlanD. Gold............ Chairman and Chief Executive Officer 49
Gary A. Kreitzer ......... Director, Executive Vice President and General Counsel 55
Barbara R. Cambon . . ... .. Director 56
Edward A. Dennis, Ph.D. .. Director 68
Richard I. Gilchrist . ...... Director 64
Theodore D. Roth ........ Director 58
M. Faye Wilson. ......... Director 72

Information Regarding Directors

Alan D. Gold has served as our Chairman and Chief Executive Officer since our formation in 2004, and served
as our President from 2004 until December 2008. Mr. Gold served as Chairman, President and Chief Executive
Officer of our privately-held predecessor, Bernardo Property Advisors, Inc., from August 1998 until August 2004.
Mr. Gold was a co-founder and served as President and a director of Alexandria Real Estate Equities, Inc., a publicly
traded real estate investment trust, or REIT, specializing in acquiring and managing laboratory properties for lease
to the life science industry, from its predecessor’s inception in 1994 until he resigned as President in August 1998
and as a director at the end of 1998. Mr. Gold served as managing partner of Gold Stone Real Estate Finance and
Investments, a partnership engaged in the real estate and mortgage business, from 1989 to 1994. He also served as
Assistant Vice President of Commercial Real Estate for Northland Financial Company, a full service commercial
property mortgage banker, from 1989 to 1990 and as Real Estate Investment Officer — Commercial Real Estate for
John Burnham Company, a regional full service real estate company, from 1985 to 1989. Mr. Gold received his
Bachelor of Science Degree in Business Administration and his Master of Business Administration from San Diego
State University. Mr. Gold possesses the demonstrated leadership skills, extensive experience in effectively
managing life science real estate companies and deep understanding of the life science real estate industry that
strengthen the board’s collective qualifications, skills and experience.

Gary A. Kreitzer has served as our Executive Vice President and General Counsel and as a director since our
formation in 2004. Mr. Kreitzer also served in the same role with Bernardo Property Advisors from December 1998
until August 2004, Mr. Kreitzer was a co-founder and served as Senior Vice President and In-House Counsel of
Alexandria Real Estate Equities, Inc. from its predecessor’s inception in 1994 until December 1998. From 1990 to
1994, Mr. Kreitzer was In-House Counsel and Vice President for Seawest Energy Corporation, an alternative energy
facilities development company. Mr. Kreitzer also served with The Christiana Companies, Inc., a publicly traded
investment and real estate development company, in a number of roles from 1982 to 1989, including as In-House
Counsel, Secretary and Vice President. Mr. Kreitzer received his Juris Doctor Degree, with honors, from the
University of San Francisco and a Bachelor of Arts Degree in Economics from the University of California,
San Diego. Mr. Kreitzer is a member of the California State Bar and the American Bar Association. Mr. Kreitzer
possesses the demonstrated ability to effectively develop and execute strategies for life science real estate
companies and deep understanding of the life science real estate industry that strengthen the board’s collective
qualifications, skills and experience.

Barbara R. Cambon has been a director since 2004. Ms. Cambon has been a real estate advisor and
independent consultant since October 2002. From November 1999 to October 2002, Ms. Cambon served as a
Principal of Colony Capital, LL.C, a private real estate investment firm, where she also served as Chief Operating
Officer from April 2000 until October 2002. From 1985 to October 1999, she served as President and was a founder
of Institutional Property Consultants, Inc., a real estate consulting company. Ms. Cambon currently serves on the
boards of directors of KBS Real Estate Investment Trust, Inc. and KBS Real Estate Investment Trust II, Inc. She
received her Bachelor of Science Degree in Education from the University of Delaware and her Master of Business
Administration with an emphasis in real estate and finance from Southern Methodist University. As a result of these
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and other professional experiences, Ms. Cambon possesses particular knowledge and experience in institutional real
estate investing and key aspects of real estate operations, strategic planning, finance and REIT management that
strengthen the board’s collective qualifications, skills and experience.

Edward A. Dennis, Ph.D. has been a director since 2004. Dr. Dennis is Distinguished Professor and former
Chair of the Department of Chemistry and Biochemistry and Professor in the Department of Pharmacology in the
School of Medicine at the University of California, San Diego, where he has served as a faculty member since 1970.
Dr. Dennis also co-founded and serves on the boards of directors for several privately held life science companies
and professional organizations serving the life science industry, and has consulted extensively in the life science
industry. He received his Bachelor of Arts degree from Yale University and his Master of Arts and Doctorate of
Philosophy in Chemistry from Harvard University, and served as a Research Fellow at Harvard Medical School. As
a result of these and other professional experiences, Dr. Dennis possesses particular knowledge and experience in
key aspects of scientific organizations and research and development in the life science industry that strengthen the
board’s collective qualifications, skills and experience.

Richard 1. Gilchrist has been a director since 2007. Mr. Gilchrist has served as President of the Investment
Properties Group of The Irvine Company, a privately held real estate investment company, since 2006. He also
serves as an executive officer and member of the boards of directors of various affiliates of The Irvine Company. He
served as President and Co-Chief Executive Officer and on the board of directors of Maguire Properties, Inc., a
publicly held REIT, from 2002 to 2006. From 1997 to 2001, Mr. Gilchrist served as Chief Executive Officer,
President and member of the board of directors of Commonwealth Atlantic Properties, a privately held REIT.
Mr. Gilchrist currently serves on the board of directors of Nationwide Health Properties, Inc., a publicly traded
REIT (he is the chairman of the investment and risk assessment committee and a member of the compensation
committee), and is the Chairman of the Whittier College Board of Trustees, where he received a Bachelor of Arts
degree. He earned a law degree from the University of California, Los Angeles. As a result of these and other
professional experiences, Mr. Gilchrist possesses particular knowledge and experience in key aspects of the REIT
industry, public company management, strategic planning, real estate operations and finance that strengthen the
board’s collective qualifications, skills and experience.

Theodore D. Roth has been a director since 2004. Mr. Roth has been a Managing Director of Roth Capital
Partners, LLC, an investment banking firm, since February 2003. For more than 15 years prior to that time, Mr. Roth
was employed by Alliance Pharmaceutical Corp., most recently serving as President and Chief Operating Officer.
Mr. Roth previously served on the boards of directors of Alliance Pharmaceutical Corp. from 1998 to 2009 and
Orange 21 Inc. from 2005 to 2009. He received his Juris Doctor Degree from Washburn University and a Master of
Laws in Corporate and Commercial Law from the University of Missouri in Kansas City. As a result of these and
other professional experiences, Mr. Roth possesses particular knowledge and experience in key aspects of executive
management, strategic planning and financing of growth companies in the life science industry that strengthen the
board’s collective qualifications, skills and experience.

M. Faye Wilson has been a director since 2005. Ms. Wilson is Chair of Wilson Boyles and Company LLC, a
business management and strategic planning consulting firm, and has been a principal since 2003. She served on the
board of directors of Farmers Insurance Group of Companies from 1993 through 2001 and the board of directors of
The Home Depot, Inc. from 1992 through 2001. Ms. Wilson was also a senior officer of Home Depot from 1998
through 2002. From 1992 until 1998, Ms. Wilson served in several senior management roles at Bank of America
Corporation, including senior assignments in corporate finance in the United States and Europe, Chairman of
Security Pacific Financial Services and Executive Vice President and Chief Credit Officer for Bank of America’s
National Consumer Banking Group. She earned her Masters Degrees in International Relations and Business
Administration from the University of Southern California and an Undergraduate Degree from Duke University.
She became a certified public accountant in 1961. As a result of these and other professional experiences,
Ms. Wilson possesses particular knowledge and experience in key aspects of executive management, strategic
planning, corporate governance, enterprise risk management, finance and accounting that strengthen the board’s
collective qualifications, skills and experience.



Information Regarding the Board

Board Independence

Our board of directors has determined that each of our current directors, except for Messrs. Gold and Kreitzer,
has no material relationship with BioMed (either directly or as a partner, stockholder or officer of an organization
that has a relationship with BioMed) and is “independent” within the meaning of our director independence
standards, which reflect the New York Stock Exchange director independence standards, as currently in effect.
Furthermore, our board of directors has determined that each of the members of each of the audit committee, the
compensation committee and the nominating and corporate governance committee has no material relationship
with BioMed (either directly or as a partner, stockholder or officer of an organization that has a relationship with
BioMed) and is “independent” within the meaning of our director independence standards.

Board Meetings

Our board of directors held six meetings during fiscal 2009. Other than Mr. Kreitzer, who attended four of the
board meetings, no director attended fewer than 75% of the aggregate of the total number of meetings of our board
of directors and the total number of meetings of committees of our board of directors on which he or she served
during the period for which he or she was a director.

To ensure free and open discussion among the independent directors of the board, regularly scheduled
executive sessions are held, at which only independent directors are present. The independent directors have
nominated the chair of the nominating and corporate governance committee, currently Mr. Roth, to serve as
presiding director at each executive session.

Committees of the Board

Our board of directors has three standing commitiees: the audit committee, the compensation committee and
the nominating and corporate governance committee.

Audit Committee. ‘The audit committee has been established in accordance with Section 3(a)(58)(A) of the
Securities Exchange Act of 1934, as amended. The audit committee helps ensure the integrity of our financial
statements, the qualifications and independence of our independent registered public accounting firm and the
performance of our internal audit function and independent registered public accounting firm. The audit committee
appoints, assists and meets with the independent registered public accounting firm, oversees each annual audit and
quarterly review, establishes and maintains our internal audit controls and prepares the report that federal securities
laws require be included in our annual proxy statement. Ms. Wilson is the chair and Ms. Cambon and Mr. Gilchrist
serve as members of the audit committee. Qur board of directors has determined that each of Ms. Wilson,
Ms. Cambon and Mr. Gilchrist is an “audit committee financial expert” as defined by the Securities and Exchange
Commission. The audit committee held four meetings in 2009.

Compensation Committee. The compensation committee reviews and approves our compensation philos-
ophy and compensation and benefits of our executive officers and Section 16 officers; reviews and approves all
executive officers” employment agreements and severance arrangements; administers and makes recommendations
to our board of directors regarding our compensation and stock incentive plans; reviews and approves policies
concerning perquisite benefits, policies regarding compensation paid to our executive officers in excess of limits
deductible under Section 162(m) of the Internal Revenue Code of 1986, as amended, or the Code, and policies with
respect to change of control and “parachute” payments; and produces an annual report on executive compensation
for inclusion in our proxy statement. Dr. Dennis is the chair and Ms. Cambon and Mr. Gilchrist serve as members of
the compensation committee. The compensation committee held ten meetings in 2009.

Nominating and Corporate Governance Committee. The nominating and corporate governance committee
develops and recommends to our board of directors a set of corporate governance principles, adopts a code of ethics,
adopts policies with respect to conflicts of interest, monitors our compliance with corporate governance require-
ments of state and federal law and the rules and regulations of the New York Stock Exchange, establishes criteria for
prospective members of our board of directors, conducts candidate searches and interviews, oversees and evaluates
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our board of directors and management, evaluates from time to time the appropriate size and composition of our
board of directors, recommends, as appropriate, increases, decreases and changes in the composition of our board of
directors and recommends to our board of directors the slate of directors to be elected at each annual meeting of our
stockholders. Mr. Roth is the chair and Dr. Dennis and Ms. Wilson seive as members of the nominating and
corporate governance committee. The nominating and corporate governance committee held three meetings in
2009.

Our board of directors has adopted charters for each of the audit committee, compensation committee and
nominating and corporate governance committee. Each of the charters is available on our website at www.biome-
drealty.com. The information contained on our website is not incorporated by reference into and does not form a
part of this proxy statement.

Our board of directors may from time to time establish certain other committees to facilitate the management
of BioMed.

Board Leadership Structure

Mr. Gold has served as our Chairman and Chief Executive Officer since our formation in 2004. Our board of
directors is comprised of Mr. Gold, Mr. Kreitzer, our Executive Vice President and General Counsel, and five
independent directors. Our board has three standing independent committees with separate chairs — the audit,
compensation, and nominating and corporate governance committees.

Our board of directors possesses considerable business experience and understanding of our company,
including the opportunities and risks that we face. Our board of directors believes that our Chief Executive
Officer is best situated to serve as Chairman because he is the director most familiar with the company’s business
and industry, and most capable of effectively identifying strategic priorities and leading the discussion and
execution of strategy. Independent directors and management have different perspectives and roles in strategy
development and execution. Our independent directors bring experience, oversight and expertise from outside the
company and across various disciplines, including real estate, finance, life science, public company management
and academics, while our Chief Executive Officer brings extensive company-specific and life science real estate
experience and expertise. Our board of directors believes that the combined role of Chairman and Chief Executive
Officer promotes strategy development and execution, and facilitates information flow between management and
our board, which are essential to effective governance and success in achieving business goals.

One of the key responsibilities of our board of directors is to oversee development of strategic direction and
hold management accountable for the execution of strategy once it is developed. Our board of directors believes the
combined role of Chairman and Chief Executive Officer, in combination with our five independent directors
comprising a large majority of the board, is in the best interest of our company because it provides the appropriate
balance between strategy development and independent oversight of management. In addition, in February 2010,
our board of directors approved the establishment of a Lead Independent Director position. Our independent
directors intend to appoint a director to fill this position at the board meeting to be held following our 2010 annual
meeting of stockholders. The Lead Independent Director will have the responsibility to (1) call and preside at
executive sessions of the independent directors, (2) function as a liaison with our Chairman and with management,
(3) coordinate board meeting agendas and information to be provided to directors and (4) perform such other
functions as may be designated from time to time. Our board expects that this new Lead Independent Director
position will continue to foster productive, timely and efficient communications between our independent directors
and management.

Board’s Role in Risk Oversight

Our board of directors oversees an enterprise-wide approach to risk management, designed to support the
achievement of organizational objectives, including strategic objectives, to improve long-term corporate perfor-
mance and enhance stockholder value. As such, our board, as a whole and at the committee level, focuses on the
company’s general risk management strategy, the most significant risks facing the company, and the implemen-
tation of risk mitigation strategies by management.



As a part of this process, our board regularly receives reports from members of senior management on areas of
material risk to the company, including operational, financial, legal and regulatory, strategic and reputational risks,
as well as general updates on the company’s financial position, budgets, financing activities, results of operations,
tenants, leasing and development activities and other department-specific activities.

In addition, the board’s committees are responsible for reviewing risk management strategies in certain areas.
The compensation committee is responsible for reviewing the management of risks relating to the company’s
compensation plans and arrangements. The audit committee reviews management of financial risks, including risks
associated with financial accounting and audits and internal control over financial reporting. The nominating and
corporate governance committee reviews risks associated with the independence of our board of directors,
adherence to corporate governance standards, and management development and leadership succession policies
and programs. While each committee is responsible for evaluating certain risks, our entire board of directors is
regularly informed through committee reports about such risks, including when a matter rises to the level of a
material or enterprise level risk. This enables our board and its committees to coordinate the risk oversight role,
particularly with respect to the interrelationship of risks.

Our management is responsible for day-to-day risk management. Our accounting, legal and internal audit
functions serve as the primary monitoring divisions for company-wide policies and procedures, and manage the
day-to-day oversight of the risk management strategy for our ongoing business. This oversight includes identifying,
evaluating, and addressing potential risks that may exist at the enterprise, strategic, financial, operational, and
compliance and reporting levels, and working with the board or its committees as necessary to design and
implement risk management strategies.

We believe the division of risk management responsibilities described above is an effective approach for
addressing the risks facing BioMed and that our board leadership structure supports this approach.

Compensation Committee Interlocks and Insider Participation

There were no insider participations or compensation committee interlocks among the members of the
committee during fiscal year 2009. At all times during fiscal year 2009, the compensation committee was
comprised solely of independent, non-employee directors.

Director Qualifications

The nominating and corporate governance committee has not set minimum qualifications for board nominees.
However, pursuant to its charter, in identifying candidates to recommend for election to the board, the nominating
and corporate governance committee considers the following criteria: (1) personal and professional integrity, ethics
and values, (2) experience in corporate management, such as serving as an officer or former officer of a publicly
held company, and a general understanding of marketing, finance and other elements relevant to the success of a
publicly traded company in today’s business environment, (3) experience in our industry and with relevant social
policy concerns, (4) experience as a board member of another publicly held company, (5) academic expertise in an
area of our operations and (6) practical and mature business judgment, including ability to make independent
analytical inquiries. Our board of directors evaluates each individual in the context of our board as a whole, with the
objective of assembling a group that can best perpetuate the success of the business and represent stockholder
interests through the exercise of sound judgment using its diversity of experience in these various areas. In
determining whether to recommend a director for re-election, the nominating and corporate governance committee
also considers the director’s past attendance at meetings and participation in and contributions to the activities of the
board. Nominees are not evaluated on the basis of race, gender, religion, national origin, sexual orientation,
disability or any other basis prohibited by law. Our directors, qualification criteria and the effectiveness of our
nomination policies are reviewed annually by the nominating and corporate governance committee.

Identifying and Evaluating Nominees for Directors

The nominating and corporate governance committee identifies nominees by first evaluating the current
members of our board willing to continue in service. Current members with qualifications and skills that are
consistent with the nominating and corporate governance committee’s criteria for board service are re-nominated.
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As to new candidates, the nominating and corporate governance committee will generally poll board members and
members of management for their recommendations. The nominating and corporate governance committee may
also hire a search firm if deemed appropriate to identify and perform background due diligence on potential
candidates. An initiai siate of candidates wiii be presented to the chair of the nominating and corporate governance
committee, who will then make an initial determination as to the qualification and fit of each candidate. Candidates
will be interviewed by the Chief Executive Officer and independent board members. The nominating and corporate
governance committee will then approve final director candidates and, after review and deliberation of all feedback
and data, will make its recommendation to our board of directors. Recommendations received by stockholders will
be considered and processed and are subject to the same criteria as are candidates nominated by the nominating and
corporate governance committee.

The foregoing notwithstanding, if we are legally required by contract or otherwise to permit a third party to
designate one or more of the directors to be elected or appointed (for example, pursuant to articles supplementary
designating the rights of a class of preferred stock to elect one or more directors upon a dividend default), then the
nomination or appointment of such directors shall be governed by such requirements.

Each of the nominees for election as director at the annual meeting is recommended by the nominating and
corporate governance committee to stand for reelection.

Stockholder Recommendations for Director Nominees

The nominating and corporate governance committee’s policy is to consider candidates recommended by
stockholders. The stockholder must submit a detailed resume of the candidate and an explanation of the reasons why
the stockholder believes the candidate is qualified for service on our board of directors and how the candidate
satisfies the board’s criteria. The stockholder must also provide such other information about the candidate as would
be required by the Securities and Exchange Commission rules to be included in a proxy statement. In addition, the
stockholder must include the consent of the candidate and describe any arrangements or undertakings between the
stockholder and the candidate regarding the nomination. The stockholder must submit proof of BioMed stock-
holdings. All communications are to be directed to the chair of the nominating and corporate governance
committee, c/o BioMed Realty Trust, Inc., 17190 Bernardo Center Drive, San Diego, California 92128, Attention:
Secretary. For any annual meeting, recommendations received after 120 days prior to the anniversary of the date of
the proxy materials for the prior year’s annual meeting will likely not be considered timely for consideration by the
nominating and corporate governance committee for that annual meeting.

Compensation of Directors

In 2009, each of our directors who was not an employee of our company or our subsidiaries received an annual
fee of $25,000 for services as a director. The chair of the audit committee received an additional $15,000 annual fee
and each director who was not an employee of our company or our subsidiaries who chaired any other committee of
the board of directors received an additional $5,000 annual fee for each committee chaired. In addition, each
director who was not an employee of our company or our subgidiaries received a fee of $1 500 for each board of
directors meeting attended in person ($750 for telephonic attendance), a fee of $1,500 for each audit committee
meeting attended in person ($500 for telephonic attendance), and a fee of $1,000 for each other committee meeting
attended in person ($500 for telephonic attendance). Non-employee directors received fees for attending committee
meetings whether or not a meeting of the board of directors was held on the same day. Directors were also
reimbursed for reasonable expenses incurred to attend board of directors and committee meetings. Directors who
were employees of BioMed or its subsidiaries did not receive compensation for their services as directors.

In 2009, our non-employee directors also received automatic grants of restricted stock under our 2004
Incentive Award Plan. On the date of the 2009 annual meeting of stockholders, each non-employee director was
granted 2,000 shares of restricted common stock. The restricted stock granted to non-employee directors vests one
year from the date of grant.

Effective as of January 1, 2010, our director compensation program was amended as follows: each of our non-
employee directors receives an annual fee of $35,000 for services as a director. The chair of the audit committee
receives an additional $15,000 annual fee and each non-employee director who chairs any other committee of the
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board of directors receives an additional $10,000 annual fee for each committee chaired. In addition, each non-
employee director receives a fee of $1,500 for each board of directors meeting attended in person or by telephone, a
fee of $1,500 for each audit committee meeting attended in person or by telephone, and a fee of $1,000 for each
other committee meeting attended in person or by telephone. Non-employee directors receive fees for attending
committee meetings whether or not a meeting of the board of directors is held on the same day. Directors are also
reimbursed for reasonable expenses incurred to attend board of directors and committee meetings. Directors who
are employees of BioMed or its subsidiaries do not receive compensation for their services as directors.

Also effective January 1, 2010, each of our non-employee directors will continue to receive automatic grants of
restricted stock under our 2004 Incentive Award Plan. We will grant shares of restricted common stock to each non-
employee director who is initially elected or appointed to our board of directors on the date of such initial election or
appointment equal in value to $60,000, based on the closing price of our common stock on the date of such grant. On
the date of each annual meeting of stockholders, beginning with the 2010 annual meeting of stockholders, each non-
employee director who continues to serve on our board of directors is granted shares of restricted common stock
equal in value to $60,000, based on the closing price of our common stock on the date of such grant. The restricted
stock granted to non-employee directors vests one year from the date of grant.

The table below summarizes the compensation paid by the company to non-employee directors for the fiscal
year ended December 31, 2009.

Fees Earned or All Other
Name(1) Paid in Cash Stock Awards(2) Compensation(3) Total
Barbara R. Cambon .............. $43,750 $19,300 $1,780 $64,830
Edward A. Dennis, Ph.D. ....... ... 49,250 19,300 1,780 70,330
Richard I. Gilchrist. . . . ... e 43,750 19,300 1,780 64,830
Theodore D. Roth. . .............. 40,500 19,300 1,780 61,580
M.Faye Wilson . ................ 56,750 19,300 1,780 77,830

(1) Alan D. Gold, our Chairman and Chief Executive Officer, and Gary A. Kreitzer, our Executive Vice President
and General Counsel, are not included in this table because they are employees and thus receive no
compensation for their services as directors. The compensation received by Messrs. Gold and Kreitzer as
employees is shown in the Summary Compensation Table below.

(2) Represents the grant date fair value of restricted stock awarded in 2009 based on the closing price of our
common stock on the date of such grants, as determined in accordance with Statement of Financial Accounting
Standards No. 123 (revised 2004), Share-Based Payment (SFAS 123(R)). During 2009, each of our independent
directors was granted 2,000 shares of restricted stock. The shares vest one year from the date of grant, and
represent the only unvested shares of restricted stock held by our non-employee directors at December 31,
2009.

(3) All other compensation represents dividends paid on unvested restricted stock, and excludes dividends paid on
vested restricted stock. Dividends are paid on the entirety of the restricted stock grants, including the unvested
portion, from the date of the grant. ‘

Policy Governing Stockholder Communications with the Board of Directors

Our board of directors welcomes communications from our stockholders. Any stockholder or other interested
party who wishes to communicate with the board or one or more members of the board should do so in writing in
care of the General Counsel of BioMed, at our principal office, 17190 Bernardo Center Drive, San Diego, California
92128. The General Counsel is directed to forward each appropriate communication to the director or directors for
whom it is intended. :

Policy Governing Director Attendance at Annual Meetings of Stockholders

‘We encourage, but do not require, our board members to attend the annual meeting of stockholders. All of our
directors attended our 2009 annual meeting of stockholders, which was held on May 27, 2009.
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Code of Business Conduct and Ethics and Corporate Governance Guidelines

We have adopted a Code of Business Conduct and Ethics that applies to our officers, employees, agents and
directors. In addition, our board of directors has adopted Corporate Governance Guidelines to assist the board in the
exercise of its responsibilities and to serve the interests of BioMed and its stockholders. The Code of Business
Conduct and Ethics and Corporate Governance Guidelines are posted on our website at www.biomedrealty.com.

Recommendation of the Board of Directors

Our board of directors recommends that stockholders vote FOR each of the nominees set forth above.
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PROPOSAL 2

RATIFICATION OF SELECTION OF INDEPENDENT REGISTERED
PUBLIC ACCOUNTING FIRM

The audit committee of our board of directors has selected KPMG LLP to serve as our independent registered
public accounting firm for the year ending December 31, 2010, and our board of directors has directed that
management submit the selection of the independent registered public accounting firm for ratification by our
stockholders at the annual meeting. KPMG LLP has audited our financial statements since our inception in 2004.
Representatives of KPMG LLP are expected to be present at the annual meeting. Such representatives will have the
opportunity to make a statement if they desire to do so and are expected to be available to respond to appropriate
questions.

Stockholder ratification of the selection of KPMG LLP as our independent registered public accounting firm is
not required by our bylaws or otherwise. However, the board of directors is submitting the selection of KPMG LLP
to the stockholders for ratification as a matter of good corporate practice. If the stockholders fail to ratify the
selection, the audit committee will reconsider whether or not to retain that firm and may decide to retain the firm,
even in the absence of stockholder ratification. Even if the selection is ratified, the audit committee in its discretion
may direct the appointment of a different independent registered public accounting firm at any time during the year
if the audit committee determines that such a change would be in the best interests of the company.

The affirmative vote of a majority of the votes cast at the annual meeting is required for the ratification of the
selection of KPMG LLP as our independent registered public accounting firm.

Recommendation of the Board of Directors

Our board of directors recommends that stockholders vote FOR the ratification of the selection of
KPMG LLP as the company’s independent registered public accounting firm for the year ending Decem-
ber 31, 2010.
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SECURITY OWNERSHIP OF CERTAIN BENEFICIAL OWNERS AND MANAGEMENT

The following table sets forth as of March 15, 2010, except as otherwise set forth in the footnotes to the table,

ici 1 3 hich 1nite af limitad
the beneficial ownership of shares of our common stock and shares of commeon stock into which units of limited

partnership in our operating partnership, BioMed Realty, L.P., a Maryland limited partnership of which we are the
sole general partner, are exchangeable for (1) each person who is the beneficial owner of 5% or more of our
outstanding common stock, (2) each executive officer named in the Summary Compensation Table below (the
“Named Executive Officers”), (3) each director and nominee for director and (4) executive officers and directors as
a group. Each person named in the table has sole voting and investment power with respect to all of the shares of
common stock shown as beneficially owned by such person, except as otherwise set forth in the footnotes to the
table. The extent to which a person holds operating partnership units as opposed to shares of common stock is set
forth in the footnotes below. Unless otherwise indicated, the address of each named person is ¢/o BioMed Realty
Trust, Inc., 17190 Bernardo Center Drive, San Diego, California 92128. We are not aware of any arrangements,
including any pledge of our common stock, that could result in a change in control of the company.

Number of Shares of Percentage of Percentage of Shares
Common Stock and Shares of Common of Common Stock and
Units Beneficially Stock Beneficially Units Beneficially
Name and Address Owned(1) Owned(2) Owned(2)(3)
Alan D. Gold(4)................. 1,674,415 * 1.7%
R. Kent Griffin, Jr.(5)............. 311,956 * *
Gary A. Kreitzer(6) .............. 962,275 * *
Matthew G. McDevitt(7). . ......... 289,836 * *
Barbara R. Cambon(8) ............ 14,000 * *
Edward A. Dennis, Ph.D.(8)........ 16,500 * *
Richard I. Gilchrist(8) ............ 6,000 * *
Theodore D. Roth(8Y(9) ........... 16,000 * *
M. Faye Wilson(8) . . .. ........... 14,000 * *
BlackRock, Inc.(10) . ............. 10,803,865 10.8% 10.8
The Vanguard Group, Inc.(11) ...... 9,245,831 9.3 9.3
Cohen & Steers, Inc.(12) .......... 5,804,072 5.8 5.8
All executive officers and directors as
a group (9 persons). . ........... 3,304,982 * 33

*  Less than 1%.
(1) Amounts assume that all units are exchanged for shares of our common stock.
(2) Based on a total of 99,861,423 shares of our common stock outstanding as of March 15, 2010.

(3) Based on a total of 2,593,538 limited partnership units and 444,235 LTIP units outstanding as of March 15,
2010, which may be exchanged for cash or shares of our common stock under certain circumstances. The total
number of shares of common stock and units outstanding used in calculating these percentages assumes that
none of the units held by other persons are exchanged for shares of our common stock.

(4) Includes 1,041,742 limited partnership units, 110,000 LTIP units, 29,145 shares of common stock and
314,490 shares of restricted stock held by Mr. Gold directly. 1,041,742 limited partnership units held by
Mr. Gold directly are pledged as security for a loan. Also includes Mr. Gold’s interest in 179,038 limited
partnership units held by entities in which Messrs. Gold and Kreitzer share voting and investment power.

(5) Includes 193,554 shares of restricted stock and 63,882 LTIP units.

(6) Includes 642,528 limited partnership units, 80,879 LTIP units and 3,020 shares of restricted stock held by
M. Kreitzer directly, of which 424,069 limited partnership units are pledged as security for a non-purpose
loan. Also includes 80,000 limited partnership units held by Ventanas Del Mar, L.P., over which Mr. Kreitzer
has sole voting and investment power, and includes Mr. Kreitzer’s interest in 109,715 limited partnership units
held by entities in which Messrs. Gold and Kreitzer share voting and investment power.
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(7) Includes 89,038 LTIP units and 130,024 shares of restricted stock held by Mr. McDevitt directly. Also includes
61,659 shares of common stock held by Mr. McDevitt’s wife, which are pledged as security for a non-purpose
loan.

(8) Includes 2,000 shares of restricted common stock.
(9) Includes 8,500 shares of common stock held in a margin account.

(10) Includes shares beneficially owned by the following subsidiaries of BlackRock, Inc.: BlackRock Advisors
LLC, BlackRock Advisors (UK) Limited, BlackRock Asset Management Australia Limited, BlackRock
Asset Management Japan Limited, BlackRock Capital Management, Inc., BlackRock Fund Advisors,
BlackRock Institutional Trust Company, N.A., BlackRock Investment Management, LLC and BlackRock
International Ltd. BlackRock, Inc.’s address is 40 East 52nd Street, New York, New York 10022. The
foregoing information is based on BlackRock, Inc.’s Schedule 13G filed with the Securities and Exchange
Commission on January 8, 2010.

(11) Includes 146,047 shares beneficially owned by Vanguard Fiduciary Trust Company (“VFTC”), a wholly-
owned subsidiary of The Vanguard Group, Inc., as a result of its serving as investment manager of collective
trust accounts. VFTC directs the voting of these shares. The Vanguard Group, Inc.’s address is 100 Vanguard
Boulevard, Malvern, Pennsylvania 19355. The foregoing information is based on The Vanguard Group, Inc.’s
Schedule 13G/A filed with the Securities and Exchange Commission on February 4, 2010.

(12) Includes 5,636,640 shares beneficially owned by Cohen & Steers Capital Management, Inc. and
167,432 shares beneficially owned by Cohen & Steers Europe S.A. Cohen & Steers, Inc. holds a 100%
interest in Cohen & Steers Capital Management, Inc., an investment adviser. Cohen & Steers, Inc. and
Cohen & Steers Capital Management, Inc. together hold a 100% interest in Cohen & Steers Europe, S.A., an
investment adviser. Cohen & Steers, Inc.’s address is 280 Park Avenue, 10th Floor, New York, New York
10017. The foregoing information is based on Cohen & Steers, Inc.’s Schedule 13G/A filed with the Securities
and Exchange Commission on February 12, 2010.

EXECUTIVE OFFICERS

Our executive officers and their ages as of March 15, 2010 are as follows:

Name Position Age

AlanD.Gold .................... Chairman and Chief Executive Officer 49

Gary A. Kreitzer . . ................ Executive Vice President and General Counsel 55

R. Kent Griffin, Jr. ................ President, Chief Operating Officer and Chief 40
Financial Officer

Matthew G. McDevitt .. ............ Executive Vice President, Real Estate 44

Biographical information with respect to Messrs. Gold and Kreitzer is set forth above under “Election of
Directors — Information Regarding Directors.” '

R. Kent Griffin, Jr. has served as our President and Chief Operating Officer since December 2008. He
continues to serve as our Chief Financial Officer, a position he has held since March 2006. Mr. Griffin previously
was part of the real estate investment banking group at Raymond James & Associates, Inc. where he was a Senior
Vice President responsible for advising real estate clients on public and private equity and debt issuance, mergers
and acquisitions, and other services. Prior to joining Raymond James in 2003, Mr. Griffin worked in the global real
estate investment banking group of JP Morgan in both New York and San Francisco. Prior to that, Mr. Griffin was
part of the real estate service group for Arthur Andersen LLP, where he was responsible for a range of audit and
advisory services as a certified public accountant. Mr. Griffin received a Master of Business Administration from
the University of North Carolina and a Bachelor of Science Degree in Business and Accountancy from Wake Forest
University. Mr. Griffin is a member of the National Association of Real Estate Investment Trusts.

Matthew G. McDevitt has served as our Executive Vice President, Real Estate since February 2010, having
served as our Executive Vice President, Acquisitions and Leasing from February 2008 to February 2010 and our
Regional Executive Vice President from February 2006 to February 2008, and having joined us in 2004 as our Vice
President, Acquisitions. Mr. McDevitt previously served as President of McDevitt Real Estate Services, Inc.
(“MRES”), which Mr. McDevitt formed in October 1997 as a full service real estate provider focusing on the life
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science industry. Before founding MRES, Mr. McDevitt spent ten years as a commercial real estate broker in the
Washington, D.C. metropolitan area. Mr. McDevitt received his Bachelor of Arts Degree in Business from
Gettysburg College. He is a member of the Pennsylvania Biotechnology Association.

EXECUTIVE COMPENSATION AND OTHER INFORMATION

Compensation Discussion and Analysis

This section provides an overview and analysis of our compensation program and policies, the material
compensation decisions we have made under those programs and policies with respect to our Named Executive
Officers, and the material factors that we considered in making those decisions. Our Named Executive Officers
include:

e Alan D. Gold, our Chairman and Chief Executive Officer, ‘
* Kent Griffin, our President, Chief Operating Officer and Chief Financial Officer,
* Gary A. Kreitzer, our Executive Vice President and General Counsel, and
* Matthew G. McDevitt, our Executive Vice President, Real Estate.
On February 12, 2010, Mr. McDevitt was promoted from Executive Vice President, Acquisitions and Leasing
to Executive Vice President, Real Estate.
Executive Compensation Program Overview

Our executive compensation program is administered under the direction of the compensation committee of
the board of directors. The responsibilities of the compensation committee are more fully described under “Election
of Directors - Information Regarding the Board — Committees of the Board — Compensation Committee.”

Objectives of Our Executive Compensation Program. Our executive compensation program is designed to
meet the following objectives:

* to attract, retain and motivate executives with superior ability, experience and leadership capability by
providing compensation that is competitive relative to the compensation paid to similarly situated executives
of our peer companies,

* to reward individual achievement appropriately and promote individual accountability to deliver on our
business objectives, and

* to enhance BioMed’s long-term financial performance and position, and thus stockholder value, by
significantly aligning the financial interests of our executives with those of our stockholders.

To accomplish these objectives, our executive compensation program primarily includes:

+ annual base salaries, intended to provide a stable annual income at a level that is consistent with the
individual executive officer’s role and contribution to the company,

* bonuses, intended to link each executive officer’s compensation to our overall financial and operating
performance and the officer’s performance versus established goals and objectives for a particular year, and

* long-term incentives through equity-based compensation, including restricted stock and LTIP unit grants,
intended to further promote retention through time-based vesting, to significantly align the financial
interests of our executives with those of our stockholders and to encourage actions that maximize long-
term stockholder value.

Each of our executive officers is also entitled to certain benefits upon a change of control of the company or
upon his or her termination from the company without “cause” or for “good reason,” including severance benefits
and full vesting of all long-term incentives held by the officer. We provide these benefits to our executive officers in
order to give them the personal security and stability necessary for them to focus on the performance of their duties
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and responsibilities to us, and in order to attract and retain executives as we compete for talented employees in a
marketplace where such protections are commonly offered. These items are described under “— Employment
Agreements” and “— Potential Payments Upon Termination or Change in Control.”

Determination of Compensation Awards

The compensation committee annually reviews and determines the total compensation to be paid to our
executive officers.

Role of Management. Mr. Gold, our Chief Executive Officer, makes recommendations and presents analyses
to the compensation committee based on its requests. He also discusses with the committee:

* the company’s and its peers’ performance,
« the financial and other impacts of proposed compensation changes on our business,
* peer group data, and

« the performance of the other executives, including information on how he evaluates the other executives’
individual and business unit performances.

Mr. Gold attends compensation committee meetings, but he does not attend the portion of compensation
committee meetings intended to be held without members of management present, or any deliberations relating to
his own compensation. Mr. Griffin, our President, Chief Operating Officer and Chief Financial Officer, when
directed accordingly, also provides information on the company’s and its peers’ performance and evaluates the
financial implications of compensation committee actions under consideration and provides related information.

Competitive Market Data and Compensation Consultant. The compensation committee has retained FPL
Associates to provide executive compensation advisory services. Neither the compensation committee nor the
company has any other professional relationship with FPL Associates, except that Ferguson Partners Ltd., an
affiliate of FPL Associates, was also retained in connection with our identification and review of potential board
candidates in 2007. In connection with the compensation committee’s year-end 2009 compensation review and
determinations, FPL Associates provided data regarding market practices and provided advice regarding executive
annual base salaries, bonuses and long-term incentive compensation, consistent with our compensation philos-
ophies and objectives.

In determining compensation for our executive officers, the compensation committee utilizes data and surveys
provided by FPL Associates of the companies in our peer groups and examines each peer company’s performance
and the compensation elements and levels provided to their executive officers. The compensation committee then
carefully evaluates our corporate performance and generally determines whether the compensation elements and
levels that we provide to our executive officers are appropriate relative to the compensation elements and levels
provided to their counterparts at our peer companies, in light of each executive officer’s individual and business unit
performance and contributions.

The compensation committee, with input from the compensation consultant and management, annually
reviews the composition of the peer groups and the criteria and data used in compiling the peer group lists, and
makes appropriate modifications to account for certain factors such as peer company size, market capitalization,
asset focus and growth statistics. The compensation committee does not consider the methodology that each peer
company employs in making compensation decisions as a factor in selecting the companies for inclusion in the peer
group.

For 2009, the compensation committee utilized two peer groups of real estate companies, including the “office
peer group” and the “size-based peer group.” The office peer group consisted of ten public REITs focused primarily

on the development, ownership and operation of office properties, having individual total capitalizations in the
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range of $2.5 billion to $13.4 billion, with a median total capitalization of $4.8 billion, as of December 31, 2008.
The office peer group included the following companies:

* Alexandria Real Estate Equities, Inc, e Duke Realty Corporation

* Brandywine Realty Trust * HCP, Inc.

* Corporate Office Properties Trust » Highwoods Properties, Inc.

* Digital Realty Trust, Inc. * Kilroy Realty Corporation

* Douglas Emmett, Inc. * Mack-Cali Realty Corporation

The size-based peer group included 15 public REITs which develop, own and operate properties for varying
types of uses, having individual total capitalizations in the range of $2.1 billion to $5.3 billion, with a median total
capitalization of $2.7 billion, as of December 31, 2008. The size-based peer group included the following REITs:

¢ Alexandria Real Estate Equities, Inc. * Healthcare Realty Trust, Inc.

* Brandywine Realty Trust * Highwoods Properties, Inc.

* BRE Properties, Inc. * Kilroy Realty Corporation

* Colonial Properties Trust » National Retail Properties, Inc.

* Corporate Office Properties Trust « PS Business Parks, Inc.

* DCT Industrial Trust Inc. * Realty Income Corporation

* Equity One, Inc. » Washington Real Estate Investment Trust

* First Industrial Realty Trust, Inc.
Certain peers with characteristics within the two peer groups were not selected due to company size.

Although the compensation committee obtains and reviews compensation data from the company’s peers, it
does not believe that it is appropriate to establish compensation levels based solely on benchmarking. Instead, the
compensation committee relies upon its judgment in making compensation decisions, after reviewing the specific
performance criteria of the company and carefully evaluating an executive officer’s individual performance during
the year and, for executive officers other than Mr. Gold, business unit performance during the year, each as more
specifically described below. The compensation committee also considers the extensive experience and focused
expertise of each of the executive officers in the life science real estate product type, which the compensation
committee views as key elements for the long-term success of the company.

Based on the performance of the company and our executive team, the compensation committee sought to
target total compensation for 2009 for our executive officers at a level that was generally at or near the
75th percentile of the total compensation paid in 2008 (the most recent data available at that time) to executives
holding comparable positions within the size-based peer group and at or near the 50th percentile of the total
compensation paid in 2008 to executives holding comparable positions within the office peer group. The committee
compared the executive compensation programs as a whole and also compared the pay of individual executives if
the yumuOnS WCIC oufﬁCxGﬁu_y’ similar to make the COﬁ‘lpauSOﬂS 1116&11111g1u1 The x,ompensauorx coiiiiiiiee also
sought to allocate total compensation between cash and equity compensation based on a number of factors,
including the compensation mix of our peer group companies, total compensation targets, and the guidelines and
requirements established in the executives’ employment agreements at the time of BioMed’s formation for base
salaries and bonus ranges. However, the compensation committee does not have a stated policy regarding the mix of
our executive officers’ compensation between cash and equity compensation. Instead, the compensation committee
strives to strike an appropriate balance among base salary, annual bonus and long-term incentives, and it may adjust
the allocation of pay in order to facilitate the achievement of BioMed’s objectives or remain competitive in the
market for executive talent.

Performance Measures. The compensation committee evaluates the executive officers based on three
performance measures:

* individual performance,

* business unit performance (except for Mr. Gold), and
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* corporate performance.

The three performance measures are accorded different weights depending on the executive officer and
whether the compensation being evaluated is the annual bonus or long-term equity incentive compensation. The
weightings are described in further detail under “— Elements of the Executive Compensation Program-Annual
Bonuses” and “— Elements of the Executive Compensation Program — Long-Term Incentives — Restricted Stock
and LTIP Unit Awards.”

Individual Performance. In the beginning of each year, our Chief Executive Officer, with input from the
individual executives, sets certain goals and expectations for each executive officer, tailored to the executive’s
specific role within and expected contribution to the company as well as developmental requirements. These goals
and expectations are generally subjective in nature and relate primarily to:

* driving execution of BioMed’s business plan and the success of the company as a whole (without singularly
focusing on achieving only the specific objectives within that officer’s area of responsibility),

* demonstrated individual leadership skills,

* continuous self-development,

¢ teamwork,

+ fostering effective communication and coordination across company departments,

* developing and motivating employees to achieve high performance,

« cultivating employees’ engagement and alignment with our company’s core values, and
* adaptability and flexibility to changing circumstances.

While the compensation committee focuses on evaluating individual performance in the context of an overall
effective manager, performance relative to the individual goals listed above generally requires a subjective
evaluation, and the compensation committee may emphasize certain goals over others in its discretionary
decision-making that do not lend themselves to a formulaic approach.

Business Unit Performance. In the beginning of each year, our Chief Executive Officer, as a result of an
extensive process involving analyses and discussions with management, sets certain goals and expectations for
individual business units, which include, for example:

* operating business units within the established budgets,
* controlling general and administrative costs,
* executing on acquisition and development programs according to plans,

+ achieving financing milestones and the optimal mix of borrowing designed to protect our long-term financial
stability,

+ strengthening operational, budgeting and management processes, and
* developing and manaiging the successful execution of appropriate leasing strategies.

Although more objectively quantifiable than individual performance evaluations, business unit performance
- goals are still both quantitative and qualitative in nature, and the compensation committee exercises discretion in
making business unit performance determinations by emphasizing certain goals over others and taking into account
general business environment considerations with respect to each goal, including changes in the business
environment that have occurred between when the goals were originally set and when the evaluation is conducted.
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Corporate Performance.

Corporate Performance as a Component of Annual Bonus Determination. As a component in determining
the executive officers’ annual bonuses, our company’s corporate performance is evaluated based on two criteria:

» the achievement of per share funds from operations, or FFO, within the annual guidance range generally
provided on the third quarter earnings press release of the preceding year, as adjusted for any stock splits,
stock offerings or similar transactions, and

» the achievement of two to three percent year-over-year growth in cash basis same property net operating
income, or NOIL.

Our methodology for calculating FFO is described in detail in our Annual Report on Form 10-K for the year
ended December 31, 2009 in “Item 7. Management’s Discussion and Analysis of Financial Condition and Results of
Operations — Funds from Operations.” We compute NOI by adding or subtracting certain items from net income,
including minority interest in the operating partnership, gains or losses from investment in unconsolidated
partnerships, interest expense, interest income, depreciation and amortization, and general and administrative
expenses. We use NOI as a performance measure because it reflects only those income and expense items that are
incurred at the property level.

In evaluating the achievement of these corporate performance goals, the compensation committee may
exercise its discretion whether or not to make certain adjustments based on non-recurring events during the year.

Corporate Performance as a Component of Long-Term Equity Incentive Determination. As a com-
ponent in determining the executive officers’ long-term equity incentive awards, our company’s corporate
performance is evaluated based on stockholder performance, which can be divided into two categories:

« the company’s absolute total stockholder return for the year, which is calculated based on a combination of
total dividend return and the change in common share price during the year, as adjusted for any stock splits,
stock offerings or similar transactions, with an annual target absolute total stockholder return of nine
percent, and

* the company’s total stockholder return as compared to the MSCI US REIT Index, or RMS.

We use total stockholder return as a long-term incentive award criteria because we believe it further aligns the
interests of the executive to stockholder interests. In evaluating the achievement of these corporate performance
goals, the compensation committee may exercise its discretion whether or not to make certain adjustments based on
general equity market conditions.

Elements of the Executive Compensation Program

The compensation committee carefully reviews the corporate performance of the company and individual and
business unit performances of the executive officers to determine the appropriate level of total compensation for the
executive officers, while also taking into consideration how each executive officer’s total compensation compares to
other similarly situated executives in the peer companies as described above. In addition, the compensation
committee seeks to optimally allocate total compensation among its various components, which include base salary,

bonus and long-term equity incentive compensation, based on the criteria as described below.

Base Salary

The initial base salary for each executive officer is provided in the employment agreement between BioMed
and such officer, as described below under “— Potential Payments Upon Termination or Change in Control,”
subject to annual increases based on increases in the consumer price index and further increases in the discretion of
the board of directors or compensation committee. In determining base salary increases, the compensation
committee considered each executive officer’s individual performance and business unit performance, as well
as the company’s overall performance, market conditions and competitive salary information.

In connection with the annual compensation review in January 2009, the compensation committee decided not
to increase the annual base salaries of our executive officers. Messrs. Gold, Griffin and McDevitt also each waived
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their rights under their employment agreements to receive a consumer price index adjustment in their annual base
salaries for 2009. For 2009, Mr. Gold’s annual base salary was $472,500 and each of Messrs. Griffin’s and
McDevitt’s base salary was $313,500. In addition, pursuant to an amendment to his employment agreement,
Mr. Kreitzer’s annual base salary was set at $100,000 for 2009.

In connection with the annual review of their performance, in January 2010, the compensation committee
approved increases to the annual base salaries of our executive officers, effective January 1, 2010. Mr. Gold’s annual
base salary increased to $685,000, Mr. Griffin’s annual base salary increased to $438,000, and Mr. McDevitt’s
annual base salary increased to $360,000. The compensation committee determined that these increases in salary
were appropriate, in light of the strong individual performances and depth of expertise in the life science real estate
product type of Messrs. Gold, Griffin and McDevitt, business unit performance with respect to Messrs. Griffin and
McDevitt, and corporate performance, as described below. Mr. Kreitzer’s annual base salary remained at $100,000
for 2010.

On February 12, 2010, in connection with Mr. McDevitt’s promotion to Executive Vice President, Real Estate,
the compensation committee approved an additional increase of Mr. McDevitt’s annual base salary to $390,000,
retroactive to January 1, 2010.

Annual Bonuses

Our annual executive bonus program is intended to reward our executive officers for individual achievement in
supporting the fulfillment of corporate objectives for the year, including financial and operating performance goals.
Each Named Executive Officer’s annual bonus (other than Mr. Kreitzer) is also based in part on their employment
agreements, which provide for annual bonus ranges as a percentage of base salary of 50% to 200% for Mr. Gold and
50% to 150% for each of Messrs. Griffin and McDevitt.

In determining the executive officers’ respective annual bonuses, the compensation committee primarily
considers the corporate performance of the company, while also taking into consideration the respective individual
performances of each of the executive officers and the respective business unit performances for each of
Messrs. Griffin and McDevitt. The company’s corporate performance is assessed through the evaluation of the
company’s FFO per diluted share and same property cash NOI results, with FFO per diluted share weighted
approximately twice as much as same property cash NOL

The following is a brief analysis of the compensation committee’s deliberations regarding individual and
business unit performance on an executive by executive basis:

Mr. Gold. Mr. Gold, as our Chief Executive Officer, is responsible for the overall management and
stewardship of the company, including focusing on broader, longer-term corporate strategies. In its evaluation
of Mr. Gold’s individual performance, the compensation committee noted the following accomplishments:

* successfully guiding the company through a difficult economic environment to achieve strong overall
operating results in 2009,

* providing key leadership in the continual development of our strategy to ensure that stockholder value is
maximized over the long-term, particularly with respect to:

* raising capital and maintaining our strong long-term financial stability,

* developing an aggressive leasing strategy to maximize the value of our properties,

* driving the cost effective construction of our development and redevelopment properties, and
* providing cost effective operational services to our tenants to meet their changing needs,

* providing highly valuable guidance to the other executives and employees and effectively fostering an
environment of dedicated professionalism and hard work, and

* maintaining the right “tone at the top” and creating a culture of strong corporate governance, transparency
and ethics.
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Mr. Griffin. M. Griffin, as our President, Chief Operating Officer and Chief Financial Officer, is responsible
for the day-to-day execution of our corporate strategy. In its evaluation of Mr. Griffin’s individual performance and
business unit performance, the compensation committee noted the following accomplishments:

« working with the Chief Executive Officer and our board of directors to effectively manage capital
requirements, including:

« closing on two loans totaling $368 million for our Center for Life Science | Boston and 9865 Towne
Centre Drive properties,

» closing on a $203 million secured loan facility for our joint venture with Prudential Real Estate Investors,

« increasing the aggregate borrowing capacity on our unsecured line of credit by $120 million to
$720 million,

* establishing a continuous equity offering program for shares of our common stock with aggregate gross
proceeds of up to $120 million, and

« completing a successful public offering of our common stock, raising approximately $167 million in net
proceeds,

+ productive engagement with the board of directors across a wide spectrum of company matters,
« continuing to provide the company greater exposure in the investor and analyst communities,
» effective management of the company’s day-to-day to operations, including:
» overseeing the execution of the company’s leasing program,
» overseeing the identification and execution of property acquisitions,
« overseeing the company’s development program,
* raising capital and maintaining our strong long-term financial stability,
« the management of property operations, and
« the effective control of general and administrative expenses, and
» fostering increased coordination and communication across our functional departments.

Mr. McDevitr.  Mr. McDevitt, as our Executive Vice President, Real Estate, is tasked with refining our leasing
and acquisitions strategies with a focus on maximizing the value of our assets, as well as implementing and
managing the execution of leasing and acquisition strategies on a company-wide basis. In its evaluation of
Mr. McDevitt’s individual performance, the compensation committee noted the following accomplishments:

 managing the regional leasing teams in the execution of over 1.7 million square feet of new leases, lease
extensions and renewals in the five quarters ended December 31, 2009, significantly exceeding expectations
in the context of challenging market conditions,

« providing key mentorship, guidance and support of leasing and acquisitions team members as they assume
greater responsibilities and leadership for executing the company’s strategy, and

+ continuing to establish strong relationships with major life science companies with significant space
requirements, including through lease renewals and expansions with existing tenants, the execution of leases
with new tenants and the development of ties with prospective tenants.

Mr. Kreitzer. M. Kreitzer, our Executive Vice President and General Counsel, served in such capacity at 50%
of a full-time work schedule in 2009. Mr. Kreitzer also continues to serve as a member of the board of directors of
the company, and provides his guidance and leadership with respect to the company’s long-term strategy.

In terms of corporate performance criteria, we achieved an FFO per diluted share of $1.64 for 2009. As
adjusted for the company’s stock issuance in May 2009 and the impact of extinguishment of debt related to
repurchase of exchangeable senior notes in 2009, we achieved an estimated FFO per diluted share of $1.75 for 2009,
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which was five cents above the mid-point of the guidance range of $1.70 disclosed in our third quarter 2008 earnings
press release in October 2008. In addition, excluding properties which had lease terminations in 2009, we achieved
same property cash NOI year-over-year growth of 2.8% in the fourth quarter of 2009, which was 0.3% above the
2.5% targeted mid-point of the compensation committee’s two to three percent range.

As aresult of the strong individual performances and depth of expertise in the life science real estate product
type of Messrs. Gold, Griffin and McDevitt, the achievements of the business uvnits that Messrs. Griffin and
McDevitt oversee, and the company’s strong financial performance in 2009 relative to previously issued guidance,
the compensation committee awarded our Named Executive Officers the bonuses for the 2009 fiscal year as
reflected in the Summary Compensation Table.

Long-Term Incentives — Restricted Stock and LTIP Unit Awards

Long-term incentive awards are designed to increase senior management’s stock ownership in BioMed, to
directly aligh employee compensation with the interests of our stockholders and to encourage actions that maximize
long-term stockholder value. Our long-term incentive awards generally vest over three to five years, thereby
providing an incentive for the grantee to remain with BioMed, and dividends are paid on the entirety of the grant
from the date of the grant.

The compensation committee provides a set dollar amount of long-term equity incentive awards that may be
granted to executives and other employees, which is established annually by the committee based on a variety of
factors, including the number of executives and key employees, the previous year’s pool size, peer company pool
allotments and the general performance of the company. The total equity incentive award pool available for the
2009 year-end grants was set by the compensation committee at ten million dollars. Executives are generally
allocated 60% of the pool, while other key employees are allocated the remaining 40% of the pool. While the
compensation committee can grant up to the amount authorized in the equity incentive award pool, the committee
takes into consideration the individual and business unit performance measures, business environment, competitive
salary environment and company performance and impact to determine grants, which may result in the compen-
sation committee granting less than the authorized amount.

In determining the executive officers’ respective long-term incentive awards, the compensation committee
primarily considers the corporate performance of the company, while also taking into consideration the respective
individual performances of each of the executive officers and the respective business unit performances for each of
Messrs. Griffin and McDevitt. The company’s corporate performance is measured by the absolute total stockholder
return and relative stockholder return of the company, with each given equal weighting. In addition, the
compensation committee may adjust the amounts of long-term incentive awards to avoid significant year-over-
year fluctuations, to achieve targeted total compensation in light of salary levels and cash bonus awards, and to take
into consideration peer company practices and the awards’ goals of long term performance and retention of highly
talented executives.

BioMed’s absolute total stockholder return for 2009 was 45.3%, and the RMS’s total stockholder return for
2009 was 28.6%. BioMed'’s relative total stockholder return outperformed the RMS’s total stockholder return by
16.7%.

For the 2009 fiscal year, in January 2010, Mr. Gold was granted 183,240 shares of restricted stock, Mr. Griffin
was granted 107,220 shares of restricted stock, Mr. McDevitt was granted 51,400 shares of restricted stock, and
Mr. Kreitzer was granted 3,020 shares of restricted stock. In total, the Named Executive Officers received
$5.4 million of the $6.0 million available under the executive pool for 2009. These awards were based upon the
compensation committee’s consideration of the foregoing factors, as well as the committee’s assessment of the
economic environment, the company’s share price, the number and dollar value of prior equity awards granted to the
executives, and the total compensation to the executives in absolute terms and with reference to the total
compensation paid to similarly situated executives at the company’s peers. The awards vest at a rate of 25%
per year for Messrs. Gold, Griffin and McDevitt and vest approximately one year after the date of grant for
M. Kreitzer. The equity incentive awards granted to our Named Executive Officers in 2009 are reflected in the
Grants of Plan-Based Awards table.
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On February 12, 2010, in connection with Mr. McDevitt’s promotion to Executive Vice President, Real Estate,
Mr. McDevitt was granted an additional 33,624 shares of restricted stock, which vest at a rate of 25% per year.

Equity Grant Practices

The annual awards of unvested restricted stock and LTIP units are typically granted to our executive officers at
the compensation committee’s regularly scheduled meeting in the first quarter of each year. Such equity awards are
effective upon grant. Board and committee meetings are generally scheduled at least a year in advance. Scheduling
decisions are made without regard to anticipated earnings or other major announcements by the company. We have
not awarded any stock options.

Other Benefits

We provide benefits such as a 401(k) plan, medical, dental and life insurance and disability coverage for all of
our employees, including our executive officers. We also provide personal paid time off and other paid holidays to
all employees, including the executive officers, which are similar to those provided at comparable companies. In
addition, under the terms of the executive officers’ employment agreements described below, we provide
reimbursement for the premiums for long-term disability and life insurance policies and car allowances. We
believe that our employee benefit plans are an appropriate element of compensation, are competitive within our peer
group companies and are necessary to attract and retain employees.

Employment Agreements

In order to specify our expectations with regard to our executive officers” duties and responsibilities and to
provide greater certainty with regard to the amounts payable to our executive officers in connection with certain
terminations or change in control events, our board of directors has approved and we have entered into employment
agreements with each of our executive officers, which are described in more detail under “— Potential Payments
Upon Termination or Change in Control” below.

Tax Deductibility of Executive Compensation

The compensation committee considers the anticipated tax treatment to the company and the executive officers
in its review and establishment of compensation programs and payments. The deductibility of some types of
compensation payments can depend upon the timing of the executive’s vesting or exercise of previously granted
rights. Interpretations of and changes in applicable tax laws and regulations as well as other factors beyond the
committee’s control also can affect deductibility of compensation. The committee’s general policy is to maintain
flexibility in compensating executive officers in a manner designed to promote varying corporate goals. Accord-
ingly, the compensation committee has not adopted a policy that all compensation must be deductible.

Compensation Risk Analysis

In early 2010, the compensation committee, with input from management, assessed our compensation policies
and programs for all employees for purposes of determining the relationship of such policies and programs and the
enterprise risks faced by the company. After that assessment, the compensation committee determined that none of
our compensation policies or programs encourage any employee to take on excessive risks that are reasonably likely
to have a material adverse effect on the company. The compensation committee’s assessment noted certain key
attributes of our compensation policies and programs that help to reduce the likelihood of excessive risk taking,
including:

 The program design provides a balanced mix of cash and equity compensation, fixed and variable
compensation and annual and long-term incentives. The fixed portion of compensation (base salary) is
designed to provide reliable base income regardless of the company’s stock price performance so that
executives do not feel pressured to focus exclusively on stock price performance to the detriment of other
important business metrics. The variable (cash bonus and equity) portions are designed to motivate our
executives to produce superior long- and short-term corporate performance.
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* Corporate performance objectives, which are factors considered in determining compensation, are designed
to be consistent with the company’s overall business plan and strategy, as guided by our board of directors.

* The determination of executive incentive awards is based on a review of a variety of indicators of
performance, including both financial and non-financial goals over both the long- and short-term, reducing
the risk associated with any single indicator of performance.

* We grant equity incentive awards that vest over multi-year periods, designed to ensure that executives and
key employees have significant portions of their compensation tied to long-term stock price performance
and have their economic interests aligned with those our stockholders.

* Our compensation committee has the right to exercise discretion over executive compensation decisions.

Compensation Committee Report

The compensation committee of the company’s board of directors has submitted the following report for
inclusion in this proxy statement:

The compensation committee of the board of directors of BioMed Realty Trust, Inc., a Maryland corporation,
has reviewed and discussed the Compensation Discussion and Analysis contained in the proxy statement for the
2010 annual meeting of stockholders with management. Based on the committee’s review of and the discussions
with management with respect to the Compensation Discussion and Analysis, the committee recommended to the
board of directors that the Compensation Discussion and Analysis be included in the proxy statement for the 2010
annual meeting of stockholders and in the company’s Annual Report on Form 10-K for the fiscal year ended
December 31, 2009 for filing with the Securities and Exchange Commission.

This report of the compensation committee shall not be deemed incorporated by reference by any general
statement incorporating by reference the proxy statement for the 2010 annual meeting of stockholders into any
filing under the Securities Act of 1933, as amended, or the Securities Exchange Act of 1934, as amended, except to
the extent that we specifically incorporate this information by reference, and shall not otherwise be deemed filed
under such acts.

The foregoing report has been furnished by the compensation committee.

Edward A. Dennis, Ph.D., Chair
Barbara R. Cambon
Richard I. Gilchrist

Date of report: April 5, 2010
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Summary Compensation Table

The table below summarizes the total compensation paid or earned by each of our Named Executive Officers
for the fiscal years ended December 31, 2009, 2008 and 2007.

Stock All Other
Name and Principal Position Year Salary Bonus(1) Awards Compensation(2) Total
Alan D.Gold. ............. ... ... 2009 $472,500 $1,417,500 $1,912,750(3) $269,064  $4,071,814

Chairman and Chief Executive Officer 2008 472,500 567,000 1,052,400(4) 185,863 2,271,763
2007 450,000 1,203,527 1,566,075(5) 156,077 3,375,679

R. Kent Griffin, Jr. ................ 2009 313,500 783,750 983,700(3) 184,949 2,265,899
President, Chief Operating Officer and 2008 313,500 351,120 795,664(4) 158,291 1,618,575
Chief Financial Officer 2007 298,500 606,466  1,938,950(5) 125,058 2,968,974

Gary A. Kreitzer .................. 2009 100,000 — 32,790(3) 53,778 186,568
Executive Vice President and 2008 157,500 — 221,028(4) 88,491 467,019
General Counsel 2007 . 150,000 303,555 1,342,350(5) 96,726 1,892,631

Matthew G. McDevitt .............. 2009 313,500 470,250 655,800(3) 158,283 1,597,833
Executive Vice President, 2008 313,500 250,800 707,262(4) 164,831 1,436,393
Real Estate 2007 298,500 609,798  2,088,100(5) - 144,989 3,141,387

(1) The bonuses to our Named Executive Officers for the fiscal year ended December 31, 2007 were payable in a
combination of vested LTIP units, shares of our common stock and cash, as set forth below:

Dollar Value of Dollar Value of

Name LTIP Units(a) Common Stock(a) Cash Total

AlanD. Gold ................... $229,275 — $974,252  $1,203,527
R. Kent Griffin, Jr. ............... 78,773 $78,750 448,943 606,466
Gary A. Kreitzer . . ............... 43,755 — 259,800 303,555
Matthew G. McDevitt . ............ 140,026 — 469,772 609,798

(a) Based on the closing market price of our common stock of $22.29 on January 30, 2008, the date of grant.

(2) All other compensation for 2009 represents health, life and disability insurance premiums, 401(k) matching
contributions, automobile allowances and dividends and distributions on unvested restricted stock and LTIP
units (and excludes dividends and distributions on vested restricted stock and LTIP units), as follows:

Dividends

Paid on

401(K) Unvested
Insurance Matching Automobile Stock and Total Other

Name Premiums Contributions(a) Allowances LTIP Units Compensation

AlanD.Gold............. $23,499 $8,250 $12,000 $225,315 $269,064
R. Kent Griffin, Jr. ........ 25,422 8,250 9,000 142,277 184,949
Gary A. Kreitzer .......... 10,362 3,053 4,500 35,863 53,778
Matthew G. McDevitt. . ... .. 24,228 8,250 9,000 116,805 158,283

(a) We established and maintain a retirement savings plan under Section 401(k) of the Code to cover our
eligible employees, including our executive officers, which became effective as of January 1, 2005. The
plan allows eligible employees to defer, within prescribed limits, up to 100% of their compensation on a
pre-tax basis through contributions to the plan. We currently match each eligible participant’s contribu-
tions, within prescribed limits, with an amount equal to 50% of such participant’s initial 6% tax-deferred
contributions. In addition, we reserve the right to make additional discretionary contributions on behalf of
eligible participants.

(3) Represents the grant date fair value of restricted stock awarded in 2009 based on the closing price of our
common stock on the date of such grants, as determined in accordance with SFAS 123(R). Messrs. Gold,
Griffin, Kreitzer and McDevitt were awarded 175,000, 90,000, 3,000 and 60,000 shares of restricted stock,
respectively. The restricted stock vests 25% annually on each of January 1, 2010, 2011, 2012 and 2013 with
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respect to awards granted to Messrs. Gold, Griffin and McDevitt, and approximately one year from the date of
grant with respect to the award granted to Mr. Kreitzer. Dividends are paid on the entirety of the grant from the
date of the grant.

(4) Represents the grant date fair value of restricted stock and LTIP units awarded in 2008 based on the closing
price of our common stock on the date of such grants, as determined in accordance with SFAS 123(R).
Messrs. Gold, Griffin, Kreitzer and McDevitt were awarded 47,214, 35,696, 9,916 and 31,730 LTIP units and/or
shares of restricted stock, respectively. The restricted stock vests 20% annually on each of January 1, 2009,
2010, 2011, 2012 and 2013. Dividends are paid on the entirety of the grant from the date of the grant.

(5) Represents the grant date fair value of restricted stock and LTIP units awarded in 2007 based on the closing
price of our common stock on the date of such grants, as determined in accordance with SFAS 123(R).
Messrs. Gold, Griffin, Kreitzer and McDevitt were awarded 52,500, 65,000, 45,000 and 70,000 LTIP units and/
or shares of restricted stock, respectively. The restricted stock vests 25% annually on each of January 1, 2010,
2011, 2012 and 2013. Dividends are paid on the entirety of the grant from the date of the grant.

Grants of Plan-Based Awards

The table below provides information about restricted stock awards granted to our Named Executive Officers
during the fiscal year ended December 31, 2009.

Grant Date Fair
All Other Stock Awards: Number Value of Stock

Grant Date of Shares of Stock or Units(1) Awards(2)
AlanD.Gold ................... 1/13/09 175,000 $1,912,750
R. Kent Griffin, Jr. ............... 1/13/09 - 90,000 983,700
Gary A. Kreitzer . . ............... 1/13/09 3,000 32,790
Matthew G. McDevitt ............. 1/13/09 60,000 655,800

(1) The restricted stock vests 25% annually on each of January 1, 2010, 2011, 2012 and 2013 with respect to awards
granted to Messrs. Gold, Griffin and McDevitt, and approximately one year from the date of grant with respect
to the award granted to Mr. Kreitzer.

(2) This column has been calculated by multiplying the closing market price of our common stock on the grant date
for the restricted stock awards by the number of shares awarded, in accordance with SFAS 123R. The closing
market price on January 13, 2009 was $10.93.

Employment Agreements

Except as provided below, all of the employment agreements with our executive officers contain substantially
similar terms. We believe that the employment agreements offer competitive terms and are appropriate to attract and
retain individuals at the executive officer level.

We entered into employment agreements, effective as of August 6, 2004, with Messrs. Gold, Kreitzer and
McDevitt and an employment agreement, effective as of March 27, 2006, with Mr. Griffin. On December 14, 2007,
we entered into amended and restated employment agreements with Messrs. Gold, Griffin, Kreitzer and McDevitt,
all of which were further amended on December 15, 2008. The primary purpose of the amendments to the amended
and restated employment agreements was to reflect the promotion of Mr. Griffin to President, Chief Operating
Officer and Chief Financial Officer and the relinquishment of the title of President by Mr. Gold that occurred on
December 15, 2008, and to ensure that certain payments to be made pursuant to the employment agreements will be
exempt from or comply with the requirements of Section 409A of the Code. In addition, the amendment to
Mr. Kreitzer’s amended and restated employment agreement provided that Mr. Kreitzer would receive an annual
base salary of $100,000 commencing on January 1, 2009.

The employment agreements provide for Mr. Gold to serve as our Chairman and Chief Executive Officer,
Mr. Griffin to serve as our President, Chief Operating Officer and Chief Financial Officer, Mr. Kreitzer to serve as
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our Executive Vice President and General Counsel, and Mr. McDevitt to serve as our Executive Vice President.
These employment agreements require Messrs. Gold, Griffin, Kreitzer and McDevitt, as applicable, to devote such
attention and time to our affairs as is necessary for the performance of their duties (provided that, in the case of
Mr. Kreitzer, he is not required to devote more than 50% of a full-time work schedule), but also permit them to
devote time to their outside business interests consistent with past practice. Under the employment agreements with
Messrs. Gold and Kreitzer, we will use our best efforts to cause Mr. Gold to be nominated and elected as Chairman
of our board of directors and Mr. Kreitzer to be nominated and elected as a member of our board of directors.

Each of the employment agreements with Messrs. Gold, Griffin, Kreitzer and McDeviit has a term of one year
and provides for automatic one-year extensions thereafter, unless either party provides at least six months’ notice of
non-renewal.

The employment agreements provide for:

« initial annual base salaries, subject to annual increases based on increases in the consumer price index and
further increases in the discretion of our board of directors or the compensation committee of our board of
directors,

« eligibility for annual cash performance bonuses, based on the satisfaction of performance goals established
by our board of directors or the compensation committee of our board of directors,

» participation in other incentive, savings and retirement plans applicable generally to our senior executives,
« medical and other group welfare plan coverage and fringe benefits provided to our senior executives,

« payment of the premiums for a long-term disability insurance policy which will provide benefits equal to at
least 60% of an executive’s annual base salary,

» payment of the premiums for a $1 million term life insurance policy, and

« monthly payments of $750 ($1,000 in the case of Mr. Gold and $375 in the case of Mr. Kreitzer) for an
automobile allowance.

Each executive, other than Mr. Kreitzer, has a minimum annual cash bonus equal to 50% of base salary.
Mr. Gold’s annual cash bonus may be up to 200% of his base salary. Messrs. Griffin and McDevitt may have annual
cash bonuses up to 150% of their base salary.

The employment agreements provide that, if an executive’s employment is terminated by us without “cause” or
by the executive for “good reason” (each as defined in the applicable employment agreement), the executive will be
entitled to the following severance payments and benefits, subject to his execution and non-revocation of a general
release of claims:

« an amount, which we refer to as the severance amount, equal to the sum of the then-current annual base
salary plus average bonus over the prior three years, multiplied by:

» with respect to Messrs. Gold, Griffin and Kreitzer, three, or
» with respect to Mr. McDevitt, one,

50% of which amount shall be paid in a lump sum within ten days of the date that the executive’s general
release of claims becomes non-revocable, and the remaining 50% of which amount will be paid in a lump
sum on March 1 of the year following the calendar year when the termination occurs,

« an amount equal to the premiums for long-term disability insurance and life insurance for 12 months, which
shall be paid in a lump sum within ten days of the date that the executive’s general release of claims becomes
non-revocable,

« health benefits for 18 months following the executive’s termination of employment at the same level as in
effect immediately preceding such termination, subject to reduction to the extent that the executive receives
comparable benefits from a subsequent employer,

« up to $15,000 worth of outplacement services at our expense, and

26



* 100% of the unvested stock options held by the executive will become fully exercisable and 100% of the
unvested restricted stock held by such executive will become fully vested.

Under the employment agreements, we agree to make an additional tax gross-up payment to the executive if
any amounts paid or payable to the executive would be subject to the excise tax imposed on certain so-called “excess
parachute payments” under Section 4999 of the Code. However, if a reduction in the payments and benefits of 10%
or less would render the excise tax inapplicable, then the payments and benefits will be reduced by such amount, and
we will not be required to make the gross-up payment.

Each employment agreement provides that, if the executive’s employment is terminated by us without cause or
by the executive for good reason within one year after a “change in control” (as defined in the applicable
employment agreement), then the executive will receive the above benefits and payments as though the executive’s
employment was terminated without cause or for good reason. However, the severance amount shall be paid in a
lump sum.

Each employment agreement also provides that the executive or his estate will be entitled to certain severance
benefits in the event of his death or disability. Specifically, each executive or, in the event of the executive’s death,
his beneficiaries, will receive:

* an amount equal to the then-current annual base salary,

* health benefits for the executive and/or his eligible family members for 12 months following the executive’s
termination of employment, and

* in the event the executive’s employment is terminated as a result of his disability, we will pay, in a single
lump sum payment, an amount equal to 12 months of premiums on the long-term disability and life
insurance policies described above.

The employment agreements also contain standard confidentiality provisions, which apply indefinitely, and
non-solicitation provisions, which apply during the term of the employment agreements and for any period
thereafter during which the executive is receiving payments from us.

2004 Incentive Award Plan

We have adopted the amendment and restatement of the 2004 Incentive Award Plan of BioMed Realty Trust,
Inc. and BioMed Realty, L.P., which became effective on May 27, 2009. Our 2004 Incentive Award Plan provides
for the grant to employees and consultants of our company and our operating partnership (and their respective
subsidiaries) and directors of our company of stock options, restricted stock, LTIP units, dividend equivalents, stock
appreciation rights, restricted stock units and other incentive awards. Only employees of our company and its
qualifying subsidiaries are eligible to receive incentive stock options under our 2004 Incentive Award Plan. We have
reserved a total of 5,340,000 shares of our common stock for issuance pursuant to the 2004 Incentive Award Plan,
subject to certain adjustments as set forth in the plan. As of December 31, 2009, 1,645,111 shares of restricted stock
and 640,150 LTIP units had been granted and 3,054,739 shares remained available for future grants under the 2004
Incentive Award Plan.
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Outstanding Equity Awards at Fiscal Year-End

The table below provides information about outstanding equity awards for each of our Named Executive
Officers as of December 31, 2009.

Stock Awards

Number of Shares of Market Value of Shares
Stock or Units That of Stock or Units That

Name Have Not Vested(1) Have Not Vested(2)
Alan D. Gold. . ... ... . e 239,022 $3,771,767
R. Kent Griffin, Jr. ...... ... ... ... . 151,058 2,383,695
Gary A. Kreitzer ........ ... . 33,433 527,573
Matthew G. McDevitt. ... ...... ... 120,384 1,899,660

(1) The equity awards granted vest over four to five years, and vest in one year with respect to the grant of shares of
restricted stock to Mr. Kreitzer.

(2) Market value has been calculated as the closing market price of our common stock at December 31, 2009 of
$15.78, multiplied by the outstanding unvested restricted stock or LTIP unit awards for each Named Executive
Officer.

Stock Vested

The table below provides information about restricted stock and LTIP unit vesting for each of our Named
Executive Officers during the fiscal year ended December 31, 2009, except that it does not include restricted stock
and LTIP units that vested on January 1, 2009 and instead includes restricted stock and LTTP units that vested on
January 1, 2010. Restricted stock and LTIP units that vested on January 1, 2009 are reported in our 2009 proxy
statement.

Stock and Unit Awards
Number of Shares or

Units Acquired on Value Realized on
Name Vesting(1) Vesting(2)
Alan D. Gold . ... ... .. e 66,318 $1,046,498
R.Kent Griffin, Jr. ... ... ... . . . i 45,890 724,144
Gary ALKreitzer . . ... ..o 16,233 256,157
Matthew G. McDevitt . .. ... .. e 38,846 612,990

(1) This column represents the aggregate of equity grants from August 6, 2004 through December 31, 2009 to the
Named Executive Officers that vested on January 1, 2010. Restricted stock and LTIP units that vested on
January 1, 2009 are reported in our 2009 proxy statement.

(2) This column represents the value as calculated by multiplying the closing market price of our common stock at
December 31, 2009 of $15.78, by the number of shares that vested.

Potential Payments Upon Termination or Change in Control

The table below reflects the amount of compensation that each of our Named Executive Officers would be
entitled to receive under his existing employment agreement with the company upon termination of such
executive’s employment in certain circumstances. The amounts shown assume that such termination was effective
as of December 31, 2009, and are only estimates of the amounts that would be paid out to such executives upon
termination of their employment. The actual amounts to be paid out can only be determined at the time of such
executive’s separation from the company. In the event of a termination by the company for cause or by the executive
without good reason, including in connection with a change in control, such executive would not be entitled to any
of the amounts reflected in the table.
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Termination

Termination  w/o Cause or
w/o Cause or for Good
for Good Reason (in
Reason (apart connection

from Change- with Change-

Name Benefit in-Control)(1) in-Control)(1) Death Disability(2)
Alan D. Gold. . ... ... .. Severance Payment $4,605,527 $4,605,527  $472,500  $472,500
Accelerated Equity Award Vesting(3) 3,771,767 3,771,767 — —

Medical Benefits(4) 25,104 25,104 16,736 16,736

Long-Term Disability Benefits(5) 840 840 — 840

Life Insurance Benefits(5) 5,923 5,923 — 5,923

Outplacement Services 15,000 15,000 — —

Excise Tax Gross-up(6) — — — —

Total Value: $8,424,161 $8,424,161  $489,236  $495,999
R. Kent Griffin, Jr. . .. ... Severance Payment $2,681,836 $2,681,836  $313,500  $313,500
Accelerated Equity Award Vesting(3) 2,383,695 2,383,695 — —

Medical Benefits(4) 24,698 24,698 16,465 16,465

Long-Term Disability Benefits(5) 8,235 8,235 — 8,235

Life Insurance Benefits(5) 722 722 — 722

Outplacement Services 15,000 15,000 — —

. Excise Tax Gross-up(6) — 1,330,297 — —

Total Value: $5,114,186 $6,444,483  $329,965  $338,923
Gary A. Kreitzer ....... Severance Payment $ 603,555 $ 603,555 $100,000  $100,000
Accelerated Equity Award Vesting(3) 527,573 527,573 — e

Medical Benefits(4) 12,078 12,078 8,052 8,052

Long-Term Disability Benefits(5) : 405 405 — 405

Life Insurance Benefits(5) 73 73 — 73

Outplacement Services 15,000 15,000 — —

Excise Tax Gross-up(6) — — — —

Total Value: $1,158,684  $1,158,684 $108,052  $108,530
Matthew G. McDevitt . . . . Severance Payment $ 757,116 $ 757,116 $313,500  $313,500
Accelerated Equity Award Vesting(3) 1,899,660 1,899,660 — —

Medical Benefits(4) 23,574 23,574 15,716 15,716

Long-Term Disability Benefits(5) 7,754 7,754 — 7,754

Life Insurance Benefits(5) 758 758 — 758

Outplacement Services 15,000 15,000 — —

Excise Tax Gross-up(6) — — — —

Total Value: $2,703,862 $2,703,862  $329,216  $337,728

(1) In the event the executive’s employment is terminated without cause or for good reason, other than within one
year after a change in control, 50% of the severance payment will be paid in a lump sum within ten days of the
date that the executive’s general release of claims becomes non-revocable and the remaining 50% will be paid
in a lump sum on March 1 of the year following the calendar year during which the termination occurs. If the
executive’s employment is terminated without cause or for good reason within one year after a change in
control, the severance payment is paid in a single lump sum. The severance payment is an amount equal to the
sum of the then-current annual base salary plus average bonus over the prior three years (or such lesser number
of years as the executive has been employed by us), multiplied by (a) with respect to Messrs. Gold, Kreitzer and
Griffin, three, or (b) with respect to Mr. McDevitt, one. The calculations in the table are based on the annual
base salary on December 31, 2009 and an averaging of the bonuses paid in 2008, 2009 and 2010.

(2) This column assumes permanent disability (as defined in the existing employment agreements) for each
executive at December 31, 2009.
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(3) For purposes of this calculation, each executive’s total unvested equity awards, including restricted stock and
LTIP units, on December 31, 2009 are multiplied by the closing market price of our common stock at
December 31, 2009 of $15.78.

(4) If the executive’s employment is terminated without cause or for good reason, this figure represents the amount
needed to pay for health benefits for the executive and his eligible family members for 18 months following the
executive’s termination of employment at the same level as in effect immediately preceding such termination. If
the executive’s employment is terminated by reason of the executive’s death or disability, this figure represents
the amount needed to pay for health benefits for the executive and his eligible family members for 12 months
following the executive’s termination of employment at the same level as in effect immediately preceding such
termination.

(5) Represents the amount needed to pay, in a single lump sum, for premiums for long-term disability and life
insurance for 12 months at the levels in effect for each executive officer as of December 31, 2009.

(6) Under the employment agreement of each executive, we agree to make an additional tax gross-up payment to
the executive if any amounts paid or payable to the executive would be subject to the excise tax imposed on
certain so-called “excess parachute payments” under Section 4999 of the Code. However, if a reduction in the
payments and benefits of 10% or less would render the excise tax inapplicable, then the payments and benefits
will be reduced by such amount and we will not be required to make the gross-up payment.

Equity Compensation Plan Information

The following table sets forth certain equity compensation plan information for BioMed as of December 31,
2009.

Number of
Securities Remaining
Number of Available for
Securities to Future Issnance
Be Issued under Equity
upon Exercise Weighted-Average Compensation Plans
of Outstanding Exercise Price of (excluding securities
Options, Warrants Outstanding Options, reflected in
Plan Category and Rights Warrants and Rights column (a))
(@) (b) ©

Equity compensation plans approved by
security holders .. .............. — — 3,054,739

Equity compensation plans not
approved by security holders. . .. ...

Total . ...

3,054,739

(N
I

Audit Committee Report

Tho arvdit 1 # ~
The audit committee of the board

BioMed’s financial accounting and reporting processes and the audits of the financial statements of BioMed. All
committee members satisfy the definition of independent director set forth in the listing standards of the New York
Stock Exchange. The board of directors adopted a written charter for the audit committee on August 6, 2004, a copy
of which is available on BioMed’s website at www.biomedrealty.com.

f BioMed Realty Trust, Inc.. a Marvland corporation, oversees

CU ICdity 11U01, LIV, 4 1VAGL yiGliu VUL PUIGuUiL, UVl

In fulfilling its oversight responsibilities, the committee reviewed and discussed with management the audited
financial statements in the Annual Report on Form 10-K, including a discussion of the quality, and not just the
acceptability, of the accounting principles, the reasonableness of significant judgments, and the clarity of
disclosures in the financial statements.

BioMed’s independent registered public accounting firm, KPMG LLP, is responsible for expressing an opinion
on the conformity of its audited financial statements with generally accepted accounting principles. KPMG LLP
met with the committee and expressed its judgment as to the quality, not just the acceptability, of BioMed’s
accounting principles and discussed with the committee other matters as required under generally accepted auditing
standards, including those matters required under Statement on Auditing Standards No. 61 (Communication with
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Audit Committees) or the Codification of Statements on Auditing Standards, AU Section 380. In addition, KPMG
LLP discussed the auditors’ independence from BioMed and from BioMed’s management and delivered to the audit
committee the written disclosures and the letter satisfying the applicable requirements of the Public Company
Accounting Oversight Board regarding the auditors’ communications with the audit committee concerning
independence.

The committee discussed with BioMed’s independent registered public accounting firm the overall scope and
plan of its audit. The committee meets with the independent registered public accounting firm, with and without
management present, to discuss the results of its examinations, its evaluations of internal controls and the overall
quality of financial reporting.

In reliance on the reviews and discussions referred to above, the committee has recommended that the audited
financial statements be included in the Annual Report on Form 10-K for the year ended December 31, 2009 for
filing with the Securities and Exchange Commission.

This report of the audit committee shall not be deemed incorporated by reference by any general statement
incorporating by reference this proxy statement into any filing under the Securities Act of 1933, as amended, or the
Securities Exchange Act of 1934, as amended, except to the extent that the company specifically incorporates this
information by reference, and shall not otherwise be deemed filed under such acts.

The foregoing report has been furnished by the audit committee.

M. Faye Wilson, Chair
Barbara R. Cambon
Richard L. Gilchrist

Date of report: February 12, 2010

RELATED PARTY TRANSACTIONS

We have adopted a written policy regarding the review, approval and ratification of any related party transaction.
Under this policy, our audit committee will review the relevant facts and circumstances of each related party
transaction, including if the transaction is on terms comparable to those that could be obtained in arm’s-length dealings
with an unrelated third party and the extent of the related party’s interest in the transaction, and either approve or
disapprove the related party transaction. Any related party transaction shall be consummated and shall continue only if
the audit committee has approved or ratified the transaction in accordance with the guidelines set forth in the policy.
For purposes of our policy, a “Related Party Transaction” is a transaction, arrangement or relationship (or any series of
similar transactions, arrangements or relationships) requiring disclosure under Item 404(a) of Regulation S-K
promulgated by the Securities and Exchange Commission, or any successor provision, as then in effect, except that
the $120,000 threshold stated therein shall be deemed to be $60,000.

Formation Transactions and Contribution of Properties

BioMed Realty Trust, Inc. was formed as a Maryland corporation on April 30, 2004. We also formed our
operating partnership, BioMed Realty, L.P., as a Maryland limited partnership on April 30, 2004. In connection with
our initial public offering in August 2004, we acquired interests in six properties through our operating partnership
that were previously owned by limited partnerships and a limited liability company in which Messts. Gold, Kreitzer
and McDevitt, entities affiliated with them, and private investors and tenants who are not affiliated with them owned
interests.

Contribution Agreements

We received the interests in the properties contributed by our executive officers and their affiliates under
contribution agreements with the individuals or entities that held those interests. Under the contribution agreements
we agreed that if our operating partnership directly or indirectly sells, exchanges or otherwise disposes of (whether by
way of merger, sale of assets or otherwise) in a taxable transaction any interest in the properties contributed by our
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executive officers and their affiliates before the tenth anniversary of the completion of our initial public offering, then
our operating partnership will indemnify each contributor for all direct and indirect adverse tax consequences. The
calculation of damages will not be based on the time value of money or the time remaining within the indemnification
period. These tax indemnities do not apply to the disposition of a restricted property under certain circumstances.

We have also agreed for a period of ten years following the date of our initial public offering to use reasonable
best efforts consistent with our fiduciary duties to maintain at least $8.0 million of debt, some of which must be
property specific, to enable the contributors of these properties to guarantee such debt in order to defer any taxable
gain they may incur if our operating partnership repays existing debt.

Redemption or Exchange of the Limited Partnership Units in our Operating Partnership

As of October 1, 2005, limited partners of our operating partnership, including Messrs. Gold, Kreitzer and
McDevitt, have the right to require our operating partnership to redeem all or a part of their units for cash, based
upon the fair market value of an equivalent number of shares of our common stock at the time of the redemption, or,
at our election, shares of our common stock in exchange for such units, subject to certain ownership limits set forth
in our charter. As of March 15, 2010, the limited partners of our operating partnership held units exchangeable for
an aggregate of 2,593,538 shares of our common stock, assuming the exchange of units into shares of our common
stock on a one-for-one basis.

Other Benefits to Related Parties

Messrs. Gold and Kreitzer have agreed to indemnify the lenders of the debt on the contribution properties for
certain losses incurred by the lender as a result of breaches by the borrowers of the loan documents. In connection
with our initial public offering, we agreed to indemnify Messrs. Gold and Kreitzer against any payments they may
be required to make under such indemnification agreements. However, our indemnification obligation will not be
effective with respect to losses relating to a breach of the environmental representations and warranties made to our
operating partnership by Messrs. Gold and Kreitzer in their respective contribution agreements. For losses relating
to such breaches, Messrs. Gold and Kreitzer have agreed to indemnify our operating partnership.

We have entered into a registration rights agreement with the limited partners in our operating partnership to
provide registration rights to holders of common stock to be issued upon redemption of their units. Pursuant to the
registration rights agreement, in the fourth quarter of 2005, we filed and caused to become effective a registration
statement on Form S-3 for the registration of the common stock to be issued upon redemption of the units, which
expired in the fourth quarter of 2008. Prior to that registration statement’s expiration, we filed and caused to become
effective a new registration statement on Form S-3 for the registration of the common stock to be issued upon
redemption of the units.

GENERAL

Independent Registered Public Accounting Firm

Audit and Non-Audit Fees. The aggregate fees billed to us by KPMG LLP, our independent registered public
accounting firm, for the indicated services for the years ended December 31, 2009 and 2008 were as follows:

2009 2008
Audit Fees(1) ..o i e $1,001,500 $ 997,200
Audit Related Fees(2) ... ..o e 68,000 68,000
Tax Fees(3) . vt e — —
AlL Other Fees . . oo vt e e e e et e | — —
TOta] . ot e $1,069,500  $1,065,200

(1) Audit Fees consist of fees for professional services performed by KPMG LLP for the audit of our annual
financial statements and review of financial statements included in our 10-Q filings, services in connection with
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securities offerings and the filing of our registration statements on Form S-3, and services that are normally
provided in connection with statutory and regulatory filings or engagements. Audit Fees also include fees for
professional services rendered for the audits of the effectiveness of internal control over financial reporting.

(2) Audit related fees consist of fees for professional services performed by KPMG LLP for the audit of joint
venture financial statements.

(3) Tax Fees consist of fees for professiohal services performed by KPMG LLP with respect to tax compliance, tax
advice and tax planning. Certain other tax fees not included in the table were paid to Ernst & Young LLP, who is
not our independent registered public accounting firm.

Audit Committee Policy Regarding Pre-Approval of Audit and Permissible Non-Audit Services of Our
Independent Registered Public Accounting Firm

Our audit committee has established a policy that requires that all audit and permissible non-audit services
provided by our independent registered public accounting firm will be pre-approved by the audit committee or a
designated audit committee member. These services may include audit services, audit-related services, tax services
and other services. All permissible non-audit services provided by our independent registered public accounting
firm have been pre-approved by the audit committee or a designated audit committee member. Our audit committee

“has considered whether the provision of non-audit services is compatible with maintaining the accountants’
independence and determined that it is consistent with such independence.

Section 16(a) Beneficial Ownership Reporting Compliance

Under Section 16(a) of the Securities Exchange Act of 1934, as amended, directors, officers and beneficial
owners of 10% or more of our common stock, or reporting persons, are required to report to the Securities and
Exchange Commission on a timely basis the initiation of their status as a reporting person and any changes with
respect to their beneficial ownership of our common stock. Based solely on our review of such forms received by us
and the written representations of the reporting persons, we believe that no reporting persons known to us were
delinquent with respect to their reporting obligations as set forth in Section 16(a) of the Exchange Act during 2009.

Stockholder Proposals

Proposals of stockholders intended to be presented at our annual meeting of stockholders to be held in 2011 must
be received by us no later than December 15, 2010, in order to be included in our proxy statement and form of proxy
relating to that meeting. Such proposals must comply with the requirements as to form and substance established by
the Securities and Exchange Commission for such proposals and the requirements contained in our bylaws in order to
be included in the proxy statement. A stockholder who wishes to make a nomination or proposal at the 2011 annual
meeting without including the proposal in our proxy statement and form of proxy relating to that meeting must, in
accordance with our current bylaws, notify us between November 15, 2010 and December 15, 2010. If the stockholder
fails to give timely notice as required by our bylaws, the nominee or proposal will be excluded from consideration at
the meeting. In addition, our bylaws include other requirements for nomination of candidates for director and
proposals of other business with which a stockholder must comply to make a nomination or business proposal.

Annual Report

We sent a Notice of Internet Availability and provided access to our annual report over the Internet to
stockholders of record on or about April 14, 2010. The annual report does not constitute, and should not be
considered, a part of this proxy solicitation material.

If any person who was a beneficial owner of our common stock on the record date for the annual meeting
of stockholders desires additional information, a copy of our Annual Report on Form 10-K will be furnished
without charge upon receipt of a written request identifying the person so requesting a report as a
stockholder of BioMed at such date. Requests should be directed to BioMed Realty Trust, Inc., 17190
Bernardo Center Drive, San Diego, California 92128, Attention: Secretary.
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Stockholders Sharing the Same Address

The rules promulgated by the Securities and Exchange Commission permit companies, brokers, banks or other
intermediaries to deliver a single copy of a proxy statement, annual report and Notice of Internet Availability to
households at which two or more stockholders reside. This practice, known as “householding,” is designed to reduce
duplicate mailings and save significant printing and postage costs as well as natural resources. Stockholders sharing an
address who have been previously notified by their broker, bank or other intermediary and have consented to
householding will receive only one copy of our proxy statement, annual report and Notice of Internet Availability. If you
would like to opt out of this practice for future mailings and receive separate proxy statements, annual reports and
Notices of Internet Availability for each stockholder sharing the same address, please contact your broker, bank or other
intermediary. You may also obtain a separate proxy statement, annual report or Notice of Internet Availability without
charge by sending a written request to BioMed Realty Trust, Inc., 17190 Bernardo Center Drive, San Diego, California
92128, Attention: Secretary, or by telephone at (858) 485-9840. We will promptly send additional copies of the proxy
statement, annual report or Notice of Internet Availability upon receipt of such request. Stockholders sharing an address
that are receiving multiple copies of the proxy statement, annual report or Notice of Internet Availability can request
delivery of a single copy of the proxy statement, annual report or Notice of Internet Availability by contacting their
broker, baiik or other intermediary or sending a written roquest to BioMed Realty Trust, Inc. at the address above.

Other Matters

Our board of directors does not know of any matter to be presented at the annual meeting which is not listed on
the notice of annual meeting and discussed above. If other matters should properly come before the meeting,
however, the persons named in the accompanying proxy will vote all proxies in their discretion.

BENEFICIAL STOCKHOLDERS ARE URGED TO AUTHORIZE A PROXY BY INTERNET OR
TELEPHONE AS SOON AS POSSIBLE. ALL STOCKHOLDERS WHO RECEIVED PROXY
MATERIALS BY MAIL ARE URGED TO COMPLETE, SIGN AND RETURN THE ENCLOSED
PROXY CARD IN THE ACCOMPANYING ENVELOPE.

By Order of the Board of Directors

94&9. (.

Jonathan P. Klassen
Secretary

Dated: April 14, 2010
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BioMep RearTy TrusT, INC.

The Leading Provider of Environmentally Sustainable
Real Estate to the Life Science Industry®

LETTER FROM THE CEO
April 2010

Re: 2009 Annual Report

Dear Stockholders:

By 2030, it is estimated that people 65 years old or over will comprise nearly 25% of the U.S.
population. Fueled by this aging population, which drives demand for improved, cost-effective health
care, scientific research continues to advance innovation by developing the new and improved therapies
which will extend and improve the quality of lives.

Life science organizations advance these new technologies through a rigorous process toward
commercialization, which requires capital in order to attract and retain talented researchers. The life
science industry had a banner year for raising capital in 2009, with partnering transactions up nearly 85%
compared to 2008, public equity offerings up over 160% from the previous year, and substantial
increases in government funding for scientific research.

Life Science Access to Capital
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This combination of scientific innovation and improved access to a broad range of capital
sources creates a fertile environment for sustained demand for life science research space. As The
Leading Provider of Real Estate to the Life Science Industry®, BioMed’s sole focus is providing world-
class facilities that are strategically located, uniquely designed and constructed, and expertly managed
to enable life science organizations to concentrate on their core competencies — research, innovation
and delivery of promising new products to market.

2009 was a very successful year for BioMed as evidenced by the company’s increase of total
revenues by nearly 20% and funds from operations by more than 17% over 2008. Our success was the
direct result of our unwavering focus on the core business strategy and the disciplined execution by our
team. These results are all the more impressive when viewed in the context of the ongoing challenges
in the global economy and financial markets.
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BioMEep Reavrty TruUsT, INC.

The Leading Provider of Environmentally Sustainable
Real Estate to the Life Science Industry®

Our business model starts with our focused strategy of investing in the core domestic life
science markets, which we have targeted from our inception in 2004. The seven core markets
continue to serve as the focal points for innovation and research in the United States, which remains
the dominant global provider of life science research. Today, more than 97% of our annualized base
rents are generated from these seven core markets.

BioMed has attracted an industry-leading team of professionals dedicated to the disciplined
execution of our proven long-term strategy. As a result of their efforts over the first five years of our
company, BioMed has assembled a world-class tenant roster and one of the best lease profiles in the
REIT industry. By the end of 2009, nearly 90% of our annualized base rents were from research
institutions and public companies, with an average remaining lease term of approximately nine years. We
executed approximately 1.5 million square feet of gross leasing transactions in 2009 and delivered 1.2
million square feet of space from our development pipeline, which was over 90% leased at year-end.
In addition, we raised approximately $1 billion of capital through a combination of equity and debt
transactions and closed the books on 2009 with the strongest liquidity position in our history and
tremendous financial flexibility to pursue attractive opportunities.

BioMed enters 2010 poised for growth and excited about the future for our business, our ten-
ants and our employees. Unwavering commitment to the hallmarks of our company — excellent asset
quality, strong asset management, premier tenants, and a conservative capital structure — served us very
well in 2009, as in previous years. We are focused on continuing to execute on those proven strategies
and remain vigilant stewards of capital and investors’ trust as we enter this year and beyond.

Our extraordinary results and enviable financial position would not have been possible without
the continued commitment of our financial partners, and I thank our stockholders and lenders for their
sustained support. We also thank all of the outstanding team members at BioMed for their hard, smart
work to meet the needs of the life science industry and create value for our stockholders.

Sincerely,

O~ )

Alan D. Gold
Chairman and Chief Executive Officer



BioMzp Rearty TrusT, INC.

The Leading Provider of Environmentally Sustainable
Real Estate to the Life Science Industry®

LETTER FROM THE CFO
April 2010
Re: 2009 Annual Report

Dear Stockholders:

We are very pleased to report BioMed’s strong financial and operating performance in 2009, with
total revenues increasing approximately 20% to $361 million and funds from operations (FFO) of $156
million, or $1.64 per diluted share.

The foundation of our highly successful business model is built on the quality of our assets, our
premier tepant roster and the strength of the life science industry as a whole. We have assembled a
world-class portfolio of life science buildings concentrated in the seven core U.S. life science markets, with
two-thirds of our state-of-the-art facilities developed in the last ten years. In 2009 alone, we delivered 1.2
million square feet of laboratory and office space, including 361,000 square feet at The Landmark at
Eastview campus in Tarrytown, New York for Regeneron Pharmaceuticals, 700,000+ square feet at the
Center for Life Science | Boston, which achieved Gold LEED® certification, and 96,000 square feet at the
Fairview Research Center in Seattle, Washington.

On the leasing front, we executed leasing transactions representing over 1.5 million square feet in
2009, including new leases with the Broad Institute of MIT and Harvard and Kowa Company, as well as
lease expansions with Children’s Hospital Boston, Regeneron Pharmaceuticals and Progenics
Pharmaceuticals. In addition, we renewed leases with such valued tenants as Vertex Pharmaceuticals,
Quidel Corporation and Momentive Performance Materials.

Our investment strategy and leasing successes have combined  Premier Tenant Roster
to provide us with a very attractive tenant roster and lease maturity ..o 4 naed pusic Lavger, Established
profile. Across our portfolio, 88% of annualized base rents were Iostiutons  Companies  Public Companies
generated by research institutions and public companies at year-end ! Y ’:
which, when combined with our customary long-term, triple-net leases, E
provides exceptional stability and visibility of our future income stream
and cash flows. At the end of 2009, our portfolio had a weighted-
average remaining lease term of approximately nine years and an
average of only 3.4% of rents expiring per year over the next six years.

. . . . 4.5%
We maintained a focused financial course in 2009, continuing 4 ;5 o
. H n £
our proactive approach to managing our capital structure. We success- | 4 s
fully executed on a number of important, but measured, steps in @
. . . . R . ) Mid-Stage Life
advancing our capital plan, including a $350 million single-asset, non- | faty-Stagelit  guence organizations

. .. . R Sclence Organizations
recourse secured loan in June. In addition, with no change in terms, we

successfully upsized our unsecured line of credit from $600 million to  Non-Life Science Tenants
$720 million in the fourth quarter. These were landmark financing i

. i . ) . . . Tenant classification based on
transactions, whether considered in isolation or when viewed in the light  management estimates at year-end.
of the challenging macro-economic environment. These achievements
position BioMed with an enviable capital position and exceptional
financial flexibility.
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BioMEeD ReaLTY TRUST, INC.

The Leading Provider of Environmentally Sustainable
Real Estate to the Life Science Industry®

With the additional successful execution of our May 2009 common stock offering, we ended the
year with a debt to total assets ratio of 42% and $358 million of cash on hand and availability on our
unsecured line of credit. Pro forma for our January 2010 exchangeable senior notes offering, we further
increased our cash on hand and availability on our unsecured line of credit to approximately $500 million.

All of these financial accomplishments in 2009 reflect BioMed’s ongoing commitment to
prudent balance sheet management, which has provided us with ample liquidity and tremendous financial
flexibility. Over time, we anticipate that our efforts to reduce our cost of capital will enable us to more
successfully deliver value to our tenants and stockholders. BioMed is very well positioned to continue
executing on our core business strategy and capitalizing on future opportunities in 2010 and beyond.

Sincerely,

it

R. Kent Grifffi/ Jr.
President, Chief Operating Officer and Chief Financial Officer
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BioMED RearLTy TrRuUST, INC.

The Leading Provider of Environmentally Sustainable
Real Estate to the Life Science Industry®

®

2009 Operating and Financial Highlights

Operating Results

« Sustained, strong leasing activity representing over 1.5 million square feet of space for 2009 and
1.7 million square feet for the five quarters ended December 31, 2009, which was 172% of the
company’s original plan

- New leases totaling 904,000 square feet in 2009, including new leases with the Broad
Institute of MIT and Harvard and Kowa Company, and lease expansions with Children’s
Hospital Boston, Regeneron Pharmaceuticals and Progenics Pharmaceuticals.

- Renewals and extensions totaling 625,000 square feet, including Vertex Pharmaceuticals,
Quidel Corporation, Momentive Performance Materials and the General Services
Administration.

« Superior execution on development projects delivered on time and on budget
- Completed the 361,000 square foot corporate headquarters and research facilities at The
Landmark at Eastview campus in Tarrytown, New York, which were fully leased to
Regeneron Pharmaceuticals.
- Completed the 700,000+ square foot Center for Life Science | Boston, which achieved Gold
LEED® certification and was 91% leased at year-end.

- Completed the 96,000 square foot Fairview Research Center in Seattle, Washington.

» Continued to grow and enhance the operating platform
- Promoted Karen A. Sztraicher to Senior Vice President, Asset Management.

Financial Position

* Closed on a $350 million loan for the Center for Life Science | Boston, the single largest
transaction of its type in 2009.

* Closed on a $203 million secured loan facility for the company’s joint venture with a fund
managed by Prudential Real Estate Investors (PREI®).

* Closed on an $18 million loan for the company’s 9865 Towne Centre Drive property in San Diego,
California.

+ Completed a follow-on public offering of common stock, raising net proceeds of approximately
$166.9 million.

« Established a continuous offering program for its common stock of up to $120 million in gross
proceeds.

« Increased aggregate borrowing capacity on its unsecured line of credit by $120 million to $720
million, with no other material changes to the terms of the facility.

 Repurchased $20.8 million face value of exchangeable senior notes at approximately 61% of par,
resulting in a gain on extinguishment of debt of approximately $7.0 million.

* Repaid approximately $44.0 million of mortgage debt prior to its scheduled maturity.
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BioMEeD ReaLTY TRUST, INC.

The Leading Provider of Environmentally Sustainable
Real Estate to the Life Science Industry®

Financial Results
* Increased total revenues 19.6% to $361.2 million from $302.0 million in 2008.
* Generated funds from operations (FFO) for the year of $155.5 million, or $1.64 per diluted share.
* Maintained strong liquidity position, with interest coverage and fixed charge coverage ratios of
approximately 4.0x and 2.9x, respectively.
» Managed the company’s debt to total assets ratio to 41.5% at year-end.
Distributed $0.695 of dividends per common share, representing approximately 50% of FFO.
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BioMEeD ReALTY TRUST,

Inc.

The Leading Provider of Environmentally Sustainable

Real Estate to the Life Science Industry®

2009 Operating and Financial Highlights

(In thousands, except per share and ratio amounts)

Year ended
_12/31/09 12/31/08 12/31/07
Selected Operating Data
Total revenues $ 361,166 $ 301,973 $ 266,109
EBITDA (1) 219,025 171,590 156,888
Adjusted EBITDA (1) 237,456 190,630 176,287
General and administrative expense 22,919 22,834 21,870
interest expense 64,998 41,172 28,786
Capitalized interest 12,405 42,320 58,132
Interest incurred including swap payments (2) 80,101 88,582 86,918
Operating margin 69.8% N.7% 72.4%
General and administrative expense / Total revenues 6.3% 7.6% 8.2%
Net income available to common stockholders 41,759 44,091 54,533
Net income per share - diluted $ 0.45 $ 0.61 $ 0.83
FFO (3) 155,477 132,464 129,216
FFO per share - diluted (3) $ 1.64 $ 1.76 $ 1.88
AFFO (3 134,655 121,136 120,328
AFFO per share - diluted (3) $ 1.42 $ 1.61 $ 1.75
Coverage Ratios
Interest coverage 4.0 5.0 6.6
Fixed charge coverage 29 32 3.5
Dividend per share - common stock $ 0695 $ 1.34 $ 1.24
FFO payout ratio 42.4% 76.1% 66.0%
AFFO payout ratio 48.9% 83.2% 70.9%
(1) See definitions and discussion of EBITDA and adjusted EBITDA under "2009 Non-GAAP Financial M Definitions.” Also see q reconciliation of the differences between
adjusted EBITDA, EBITDA and net income available to kholders under "2009 Operating and Financial Highlights - Reconciliation of EBITDA."
(2) Includes interest paid on cash flow hedges classified as lated other prehensive i A loss) in d: with E Issues Task Force Issue No. 99-09. Excludes
ineffecti gnized on derivative i
(3) See definitions and discussion of FFO and AFFO under "2009 Non-GAAP Financial M Definitions.” Also see g reconciliation of the differences between FFO, AFFO and

net income available to kholders under "2009 Operating and Financial Highlights - FFO and AFFO.”




BioMEep Rearty TruUsT, INC.

The Leading Provider of Environmentally Sustainable
Real Estate to the Life Science Industry®

2009 Non-GAAP Financial Measure Definitions

This document includes certain non-GAAP financial measures that management believes are helpful in understanding our
business, as further described below. Our definition and calculation of non-GAAP financial measures may differ from those
of other REITs, and therefore, may not be comparable. The non-GAAP measures should not be considered an
alternative to net income as an indicator of our performance and should be considered only a supplement to cash flows
from operating, investing or financing activities as a measure of liquidity, computed in accordance with GAAP.

Funds from Operations (FFO)

We present funds from operations, or FFO, because we consider it an important supplemental measure of our operating
performance and believe it is frequently used by securities analysts, investors and other interested parties in the evaluation
of REITs, many of which present FFO when reporting their results. FFO is intended to exclude GAAP historical cost
depreciation and amortization of real estate and related assets, which assumes that the value of real estate assets diminishes
ratably over time. Historically, however, real estate values have risen or fallen with market conditions. Because FFO excludes
depreciation and amortization unique to real estate, gains and losses from property dispositions and extraordinary items, it
provides a performance measure that, when compared year over year, reflects the impact to operations from trends in
occupancy rates, rental rates, operating costs, development activities and interest costs, providing perspective not
immediately apparent from net income. We compute FFO in accordance with standards established by the Board of
Governors of the National Association of Real Estate Investment Trusts, or NAREIT, in its March 1995 White Paper (as
amended in November 1999 and April 2002). As defined by NAREIT, FFO represents net income (computed in
accordance with GAAP), excluding gains (or losses) from sales of property, plus real estate related depreciation and
amortization (excluding amortization of loan origination costs) and after adjustments for unconsolidated partnerships and
joint ventures. Our computation may differ from the methodology for calculating FFO utilized by other equity REITs and,
accordingly, may not be comparable to such other REITs. Further, FFO does not represent amounts available for
managements discretionary use because of needed capital replacement or expansion, debt service obligations, or other
commitments and uncertainties. FFO should not be considered as an alternative to net income (loss) (computed in
accordance with GAAP) as an indicator of our financial performance or to cash flow from operating activities (computed
in accordance with GAAP) as an indicator of our liquidity, nor is it indicative of funds available to fund our cash needs,
including our ability to pay dividends or make distributions.

Adjusted Funds from Operations (AFFO)

We present adjusted funds from operations, or AFFO, as a supplemental operating measure because, when compared year
over year, it assesses our ability to fund dividend and distribution requirements from our operating activities. We also
believe that, as a widely recognized measure of the operations of REITs, AFFO will be used by investors as a basis to
assess our ability to fund dividend payments in comparison to other REITs. We calculate AFFO by adding to FFO: (a)
amounts received pursuant to master lease agreements on certain properties, which are not included in rental income for
GAAP purposes, and (b) non-cash operating revenues and expenses. Other equity REITs may not calculate AFFO in a
consistent manner. Accordingly, our AFFO may not be comparable to other equity REITS AFFO. AFFO should be
considered only as a supplement to net income computed in accordance with GAAP as a measure of our operations.

Earnings before Interest, Taxes, Depreciation and Amortization (EBITDA) and Adjusted EBITDA

EBITDA is defined as earnings before interest, taxes, depreciation and amortization. We calculate adjusted EBITDA
by adding to EBITDA: (a) minority interests in our operating partnership and (b) dividends payable on our series A
preferred stock. Management uses EBITDA and adjusted EBITDA as indicators of our ability to incur and service debt.
In addition, we consider EBITDA and adjusted EBITDA to be appropriate supplemental measures of our
performance because they eliminate depreciation and interest, which permits investors to view income from operations
without the impact of non-cash depreciation or the cost of debt. However, because EBITDA and adjusted EBITDA
are calculated before recurring cash charges including interest expense and taxes, and are not adjusted for capital
expenditures or other recurring cash requirements of our business, their utility is limited.

Coverage Ratios

We present interest and fixed charge ratios as supplemental liquidity measures. Management uses these ratios as
indicators of our financial flexibility to service current interest expense and debt amortization from current cash net
operating income. In addition, we believe that these coverage ratios represent common metrics used by securities
analysts, investors and other interested parties to evaluate our ability to service fixed cash payments. However, because
these ratios are derived from adjusted EBITDA, their utility is limited by the same factors that limit the usefulness of
adjusted EBITDA as a liquidity measure.
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The Leading Provider of Environmentally Sustainable
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®

2009 Operating and Financial Highlights
FFO™ AND AFFO®™

(In thousands, except per share and ratio amounts)

Year ended
12/31/09 12/31/08 12/31707
Reconciliation of net income to funds from operations (FFO):
Net income available to common stockholders $ 41,759 $ 44091 8 54.533
Adjustments:
Noncontrolling interests in operating partnership 1,532 2,086 2,486
Ciain on sale of real estate assets e e {1,087y
Depreciation & amortization - unconsolidated partnerships 2,647 2,100 1,139
Depreciation & amortization - consolidated entities - discontinued operations e e 228
Depreciation & amortization - consolidated entities - continuing operations 109,620 84,227 72,202
Depreciation & amortization - allocable to noncontrofling interest of consolidated joint ventures (81 (40 (2835)
FFO $ 155477 % 132464 § 120216
FFO per share - diluted $ 164 8 L7 § 1.88
Dividends and distributions dectared per common share $ 0695 _§ 1348 124
FFO payout ratio (2) 42.4% 76.1% 66.0%
Reconciliation of FFO to adjusted funds from operations (AFFO):
FFO % 155477 0% 132464 % 129216
Adjustiments:
Master lease receipts (3) — 103 928
Second generation capital expenditures (2,792% (3,308) (1,518)
Gain on extinguishment of debt (3,264) (14,783) o
(Gain)loss on derivative instruments 203y 19,948 e
Ammortization of deferred interest costs 3,588 — —
Amortization of deferred loan costs 4,227 5,777 4,200
Amortization of fair-value of debt acquired (1,853) (2,065} (1,720)
Amortization of debt discount 1,809 2,711 2,565
Non-cash equity compensation 5,625 6,106 6,229
Straight line rents (23,157) (21,759) (16,392)
Share of unconsolidated partnership adjustments (4) 1,443 950 228
Fair-value lease revenue (6,245) (5.008) (3,408)
AFFO $ 134655 $§ 121,136 % 120328
AFFO per share ~ diluted 3 142 8 161 8 1.78
Dividends and distributions declared per common share % 070§ 134§ 1.24
AFFO payout ratio (5) 48.9% 33.2% 70.9%
(1) See definitions and discussion of O and AFFO under "2009 Non-GAAP Financial Measure Definitions.” '
(2 Caleulated as dividends and distributions declared per common share divided by FFCQ per share - diluted.
(3) Revenues cxmed and received per the terms of mastor lease agreements that for GAAP purposes are nat included in rental revenues, but as a reduction fo assets.
{4) Share of lidated hip adj includes BioMed's share of amortization of deferred loan costs, straight line rents, and faie-value lease revenue.

{33 Calenlated as dividends and dislrib'ulioﬁs declared per comman share divided by AFFO per share - diluted.




BioMep Rearty TrRusT, INC.

The Leading Provider of Environmentally Sustainable
Real Estate to the Life Science Industry®

2009 Operating and Financial Highlights
RECONCILIATION OF EBITDAM
(In thousands)

Year ended
12/31/09 1231708 12/31/07

Reconciliation of net income available to common stockholders to earnings
before interest, taxes, depreciation and amortization (EBITDA):

Net income available to common stockholders $ 41,759 $ 44,091 54,533
Interest expense 64,998 41,172 28,786
Depreciation & amortization - consolidated entities - continuing operations 109,620 84,227 72,202
Depreciation & amortization - consolidated entities - discontinued operations — — 228
Depreciation & amortization - unconsolidated partnerships 2,648 2,100 1,139

EBITDA 219,025 171,590 156,888
Noncontrolling interests 1,468 2,077 2,531
Preferred dividends 16,963 16,963 16,868

Adjusted EBITDA $ 237,456 $ 190,630 176,287

(1) See definitions and discussion of EBITDA and adjusted EBITDA under “2009 Non-GAAP Financial Measure Definitions.”
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PART 1
Item 1. Business
Forward-Looking Statements

We make statements in this report that are “forward-looking statements” within the meaning of the Private
Securities Litigation Reform Act of 1995 (set forth in Section 27A of the Securities Act of 1933, as amended, or the
Securities Act, and Section 21E of the Securities Exchange Act of 1934, as amended, or the Exchange Act). In
particular, statements pertaining to our capital resources, portfolio performance and results of operations contain
forward-looking statements. Likewise, our statements regarding anticipated growth in our funds from operations and
anticipated market conditions, demographics and results of operations are forward-looking statements. Forward-
looking statements involve numerous risks and uncertainties, and you should not rely on them as predictions of
future events. Forward-looking statements depend on assumptions, data or methods which may be incorrect or
imprecise, and we may not be able to realize them. We do not guarantee that the transactions and events described
will happen as described (or that they will happen at all). You can identify forward-looking statements by the use of
forward-looking terminology such as “believes,” “expects,” “may,” “will,” “should,” “seeks,” “approximately,”
“intends,” “plans,” “estimates” or “anticipates” or the negative of these words and phrases or similar words or
phrases. You can also identify forward-looking statements by discussions of strategy, plans or intentions. The
following factors, among others, could cause actual results and future events to differ materially from those set forth
or contemplated in the forward-looking statements:

*  adverse economic or real estate developments in the life science industry or in our target markets, including
the inability of our tenants to obtain funding to run their businesses,

e our failure to obtain necessary outside financing on favorable terms or at all, including the continued
availability of our unsecured line of credit,

e general economic conditions, including downturns in the national and local economies,

*  volatility in financial and securities markets,

¢ defaults on or non-renewal of leases by tenants,

*  our inability to compete effectively,

*  increased interest rates and operating costs,

*  our inability to successfully complete real estate acquisitions, developments and dispositions,
»  risks and uncertainties affecting property development and construction,

*  our failure to successfully operate acquired properties and operations,

. our failure to maintain our status as a real estate investment trust, or REIT,

*  government approvals, actions and initiatives, including the need for compliance with environmental
requitements, and

e changes in real estate, zoning and other laws and increases in real property tax rates.

While forward-looking statements reflect our good faith beliefs, they are not guarantees of future performance.
We disclaim any obligation to update or revise any forward-looking statements, whether as a result of new
information, future events or otherwise. For a further discussion of these and other factors that could impact our
future results, performance or transactions, see the section below entitled “Item 1A. Risk Factors.”



General

As used herein, the terms “we”, “us”, “our” or the “Company” refer to BioMed Realty Trust, Inc., a Maryland
corporation, and any of our subsidiaries, including BioMed Realty, L.P., a Maryland limited partnership (our
“QOperating Partnership”). We are a REIT focused on acquiring, developing, owning, leasing and managing
laboratory and office space for the life science industry. Our tenants primarily include biotechnology and
pharmaceutical companies, scientific research institutions, government agencies and other entities involved in the
life science industry. Our properties are generally located in markets with well established reputations as centers for
scientific research, including Boston, San Diego, San Francisco, Seattle, Maryland, Pennsylvania and New
York/New Jersey.

We were incorporated in Maryland on April 30, 2004 and commenced operations on August 11, 2004, after
completing our initial public offering. At December 31, 2009, our portfolio consisted of 69 properties, representing
112 buildings with an aggregate of approximately 10.5 million rentable square feet.

Our senior management team has significant experience in the real estate industry, principally focusing on
properties designed for life science tenants. We operate as a fully integrated, self-administered and self-managed
REIT, providing property management, leasing, development and administrative services to our properties. As of
February 10, 2010, we had 132 employees.

Our principal offices are located at 17190 Bernardo Center Drive, San Diego, California 92128. Our telephone
number at that location is (858) 485-9840. Our website is located at www.biomedrealty.com. We make available
through our website our annual report on Form 10-K, quarterly reports on Form 10-Q, current reports on Form 8-K
and amendments to such reports filed or furnished pursuant to Sections 13(a) or 15(d) of the Exchange Act as soon
as reasonably practicable after we electronically file such material with, or furnish it to, the Securities and Exchange
Commission. You can also access on our website our Code of Business Conduct and Ethics, Corporate Governance
Guidelines, Audit Committee Charter, Compensation Committee Charter, and Nominating and Corporate
Governance Committee Charter.

2009 Highlights
Leasing

During 2009, we executed 58 leasing transactions representing over 1.5 million square feet, including 42 new
leases totaling approximately 904,000 square feet and 16 leases amended to extend their terms, totaling
approximately 625,000 square feet. Significant transactions included:

. January 15, 2009 — We signed two lease extensions through December 31, 2015 with Vertex
Pharmaceuticals Incorporated totaling approximately 293,000 square feet at our 40 Erie Street and 200
Sidney Street properties in Cambridge, Massachusetts.

. January 20, 2009 — We signed a new lease with Kowa Company, Ltd. that expires December 31, 2019
for approximately 24,000 square feet of laboratory and office space at our Center for Life Science |
Boston.

. May 1, 2009 — We signed a new 15-year lease with Regeneron Pharmaceuticals, Inc. for
approximately 77,000 square feet of laboratory and office space at our Landmark at Eastview campus in
Tarrytown, New York.

. October 28, 2009 — We signed a new ten-year lease with the Broad Institute, Inc. for approximately
80,000 square feet of laboratory and office space at our 301 Binney Street property in Cambridge,
Massachusetts, which is owned through our joint venture with institutional investors advised by
Prudential Real Estate Investors, or PREI.

. October 29, 2009 — We signed a new ten-year lease with Progenics Pharmaceuticals, Inc. for
approximately 149,000 square feet of laboratory and office space at our Landmark at Eastview campus,
replacing existing leases with Progenics which were set to expire from 2009 to 2012.

. December 3, 2009 — We signed a new lease with Regeneron that expires June 30, 2024 for
approximately 131,000 square feet of newly-constructed laboratory and office space at our Landmark at
Eastview campus.




Development

During 2009, we delivered approximately 1.2 million rentable square feet of laboratory and office space, which
was 90.9% leased at December 31, 2009, at the following properties:

Rentable Percent

Property Square Feet Leased

Center for Life SCIience | BOSION............ovivviriiiieeceics ettt een et esesee 704,159 91.1%

S30 FalrVIEW AVEIUC....eeiiuiiiiiiiee et ettt e e e e e e e et e e e eeseseeeesseesesesssenssessees 96,188 55.9%

Landmark at EAStVIEW L.......oc.ooiiiiiiiiiit oottt e e e te s eee e aeaseneaereeseseenes 360,520 100.0%

Total/Weighted-AVETage ...........cccoeiirieiniiicietie et iees 1,160,867 90.9%
Financings

Significant financing activity during 2009 included the following:

*  February 11, 2009 — Our PREI joint ventures jointly refinanced the outstanding balance of a secured
acquisition and interim loan facility with the proceeds of a new loan totaling $203.3 million and
members’ capital contributions funding the balance due.

*  May 21, 2009 — We completed a follow-on public offering of common stock, resulting in net proceeds
of approximately $166.9 million.

¢ June 19, 2009 — We closed on a new $18.0 million loan secured by our 9865 Towne Centre Drive
property, a build-to-suit laboratory and office facility completed in the second quarter of 2008 and fully
leased to Ilfumina, Inc.

*  June 29, 2009 — We closed on a new $350.0 million loan secured by our 'Center for Life Science |
Boston property.

. September 4, 2009 — We entered into three equity distribution agreements, pursuant to which we may
issue and sell from time to time shares of our common stock having an aggregate offering price of up to
$120.0 million. During the quarter ended December 31, 2009, we raised approximately $7.3 million in
net proceeds under one of the equity distribution agreements.

. November 23, 2009 and December 4, 2009 — We entered into amendments to our second amended and
restated unsecured credit agreement, pursuant to which we increased the borrowing capacity on our
unsecured line of credit by $65.0 million and $55.0 million, respectively, for an aggregate borrowing
capacity of $720.0 million. All other material terms under the unsecured credit agreement remained
unchanged.

*  December 11, 2009 — We repurchased approximately $61.3 million aggregate principal amount of our
exchangeable senior notes due 2026 pursuant to a cash tender offer. In addition, we repurchased $20.8
million face value of our exchangeable senior notes due 2026 during 2009 in privately negotiated
transactions for approximately $12.6 million.

Subsequent to December 31, 2009, on January 11, 2010, we issued $180.0 million aggregate principal amount of
3.75% exchangeable senior notes due 2030.

Dividends

During 2009, we declared aggregate dividends on our common stock of $0.695 per common share and aggregate
dividends on our preferred stock of $1.84376 per preferred share.

Growth Strategy

Our success and future growth potential are based upon the specialized real estate opportunities within the life
science industry. Our growth strategy is designed to meet the sizable demand and specialized requirements of life
science tenants by leveraging the knowledge and expertise of a management team focused on serving this large and
growing industry.



Our internal growth strategy includes:

. negotiating leases with contractual rental rate increases in order to provide predictable and consistent
earnings growth,

. creating strong relationships with our tenants to enable us to identify and capitalize on opportunities to
renew or extend existing leases or to provide expansion space,

+  redeveloping currently owned non-laboratory space into higher yielding laboratory facilities, and
. developing new laboratory and office space on land we have acquired for development.
Our external growth strategy includes:

«  acquiring well-located properties leased to high-quality life science tenants with attractive in-place yields
and long-term growth potential,

«  investing in properties with leasing opportunities, capitalizing on our industry relationships to enter into
new leases, and

. investing in redevelopment and development projects, capitalizing on our development platform that we
believe will serve as an additional catalyst for future growth.

Target Markets

Our target markets — Boston, San Diego, San Francisco, Seattle, Maryland, Pennsylvania, New York/New
Jersey and research parks near or adjacent to universities — have emerged as the primary hubs for research,
development and production in the life science industry. Each of these markets benefits from the presence of mature
life science companies, which provide scale and stability to the market, as well as academic and university
environments and government entities to contribute innovation, research, personnel and capital to the private sector.
In addition, the clustered research environments within these target markets typically provide a high quality of life
for the research professionals and a fertile ground for new life science ideas and ventures.

Positive Life Science Industry Trends
We expect continued long-term growth in the life science industry due to several factors:

+ the aging of the U.S. population resulting from the transition of baby boomers to senior citizens, which has
increased the demand for new drugs and health care treatment alternatives to extend, improve and enhance
their quality of life,

. the high level of research and development expenditures, as represented by a Pharmaceutical Research and
Manufacturers of America (PhRMA) survey indicating that research and development spending by its
members climbed to a record $50.3 billion in 2008 from $47.9 billion in the prior year, and when combined
with non-member companies, totaled a record $65.2 billion in 2008, and

. escalating health care costs, which drive the demand for better drugs, less expensive treatments and more
services in an attempt to manage such costs.

We are uniquely positioned to benefit from these favorable long-term dynamics through the demand for space
for research, development and production by our life science industry tenants.

Experienced Management

We have created and continue to develop a premier life science real estate-oriented management team, dedicated
to maximizing current and long-term returns for our stockholders. Our executive officers have acquired, developed,
financed, owned, leased or managed in excess of $4.4 billion in life science real estate. Through this experience, our
management team has established extensive industry relationships among life science tenants, property owners and
real estate brokers. In addition, our experienced independent board members provide management with a broad
range of knowledge in real estate, the sciences, life science company operations, and large public company finance
and management.




Regulation

General

Our properties are subject to various laws, ordinances and regulations, including regulations relating to common
areas. We believe that we have the necessary permits and approvals to operate each of our properties.

Americans with Disabilities Act

Our properties must comply with Title III of the Americans with Disabilities Act, or ADA, to the extent that such
properties are “public accommodations” as defined by the ADA. The ADA may require removal of structural
barriers to access by persons with disabilities in certain public areas of our properties where such removal is readily
achievable. We believe that our properties are in substantial compliance with the ADA and that we will not be
required to make substantial capital expenditures to address the requirements of the ADA. The tenants are generally
responsible for any additional amounts required to conform their construction projects to the ADA. However,
noncompliance with the ADA could result in imposition of fines or an award of damages to private litigants. The
obligation to make readily achievable accommodations is an ongoing one, and we will continue to assess our
properties and to make alterations as appropriate in this respect.

Environmental Matters

Under various federal, state and local environmental laws and regulations, a current or previous owner, operator
or tenant of real estate may be required to investigate and remediate releases or threats of releases of hazardous or
toxic substances or petroleum products at such property, and may be held liable for property damage, personal injury
damages and investigation, clean-up and monitoring costs incurred in connection with the actual or threatened
contamination. Such laws typically impose clean-up responsibility and liability without regard to fault, or whether
the owner, operator or tenant knew of or caused the presence of the contamination. The liability under such laws
may be joint and several for the full amount of the investigation, clean-up and monitoring costs incurred or to be
incurred or actions to be undertaken, although a party held jointly and severally liable may obtain contributions from
the other identified, solvent, responsible parties of their fair share toward these costs. These costs may be substantial,
and can exceed the value of the property. The presence of contamination, or the failure to properly remediate
contamination, on a property may adversely affect the ability of the owner, operator or tenant to sell or rent that
property or to borrow using such property as collateral, and may adversely impact our investment in that property.

Federal asbestos regulations and certain state laws and regulations require building owners and those exercising
control over a building’s management to identify and warn, via signs, labels or other notices, of potential hazards
posed by the actual or potential presence of asbestos-containing materials, or ACMs, in their building. The
regulations also set forth employee training, record-keeping and due diligence requirements pertaining to ACMs and
potential ACMs. Significant fines can be assessed for violating these regulations. Building owners and those
exercising control over a building’s management may be subject to an increased risk of personal injury lawsuits by
workers and others exposed to ACMs and potential ACMs as a result of these regulations. The regulations may
affect the value of a building containing ACMs and potential ACMs in which we have invested. Federal, state and
local laws and regulations also govern the removal, encapsulation, disturbance, handling and/or disposal of ACMs
and potential ACMs when such materials are in poor condition or in the event of construction, remodeling,
renovation or demolition of a building. Such laws may impose liability for improper handling or a release to the
environment of ACMs and potential ACMs and may provide for fines to, and for third parties to seek recovery from,
owners or operators of real properties for personal mjury or improper work exposure associated with ACMs and
potential ACMs. See “Risk Factors — Risks Related to the Real Estate Industry — We could incur significant costs
related to governmental regulation and private litigation over environmental matters involving asbestos-containing
materials, which could adversely affect our operations, the value of our properties, and our ability to make
distributions to our stockholders” under Item 1A. below.

Federal, state and local environmental laws and regulations also require removing or upgrading certain
underground storage tanks and regulate the discharge of storm water, wastewater and other pollutants; the emission
of air pollutants; the generation, management and disposal of hazardous or toxic chemicals, substances or wastes;
and workplace health and safety. Life science industry tenants, including certain of our tenants, engage in various
research and development activities involving the controlled use of hazardous materials, chemicals, biological and
radioactive compounds. Although we believe that the tenants’ activities involving such materials comply in all
material respects with applicable laws and regulations, the risk of contamination or injury from these materials
cannot be completely eliminated. In the event of such contamination or injury, we could be held liable for any
damages that result, and any such liability could exceed our resources and our environmental remediation insurance
coverage. Licensing requirements governing use of radioactive materials by tenants may also restrict the use of or
ability to transfer space in buildings we own. See “Risk Factors — Risks Related to the Real Estate Industry — We
could incur significant costs related to government regulation and private litigation over environmental matters
involving the presence, discharge or threat of discharge of hazardous or toxic substances, which could adversely
affect ourbolperations, the value of our properties, and our ability to make distributions to our stockholders” under
Item 1A. below.



In addition, our leases generally provide that (1) the tenant is responsible for all environmental liabilities relating
to the tenant’s operations, (2) we are indemnified for such liabilities and (3) the tenant must comply with all
environmental laws and regulations. Such a contractual arrangement, however, does not eliminate our statutory
liability or preclude claims against us by governmental authorities or persons who are not parties to such an
arrangement. Noncompliance with environmental or health and safety requirements may also result in the need to
cease or alter operations at a property, which could affect the financial health of a tenant and its ability to make lease
payments. In addition, if there is a violation of such a requirement in connection with a tenant’s operations, it is
possible that we, as the owner of the property, could be held accountable by governmental authorities (or other
injured parties) for such violation and could be required to correct the violation and pay related fines. In certain
situations, we have agreed to indemnify tenants for conditions preceding their lease term, or that do not result from
their operations.

Prior to closing any property acquisition, we obtain environmental assessments in a manner we believe prudent
in order to attempt to identify potential environmental concerns at such properties. These assessments are carried out
in accordance with an appropriate level of due diligence and generally include a physical site inspection, a review of
relevant federal, state and local environmental and health agency database records, one or more interviews with
appropriate site-related personnel, review of the property’s chain of title and review of historic aerial photographs
and other information on past uses of the property. We may also conduct limited subsurface investigations and test
for substances of concern where the results of the first phase of the environmental assessments or other information
indicate possible contamination or where our consultants recommend such procedures.

While we may purchase our properties on an “as is” basis, most of our purchase contracts contain an
environmental contingency clause, which permits us to reject a property because of any environmental hazard at
such property. We receive environmental reports on all prospective properties.

We believe that our properties comply in all material respects with all federal and state regulations regarding
hazardous or toxic substances and other environmental matters.

Insurance

We carry comprehensive general liability, fire and extended coverage, terrorism and loss of rental income
insurance covering all of our properties under a blanket portfolio policy, with the exception of property insurance on
our McKellar Court and Science Center Drive properties in San Diego and 9911 Belward Campus Drive and Shady
Grove Road properties in Maryland, which is carried directly by the tenants in accordance with the terms of their
respective leases, and builders’ risk policies for any projects under construction. In addition, we carry workers’
compensation coverage for injury to our employees. We believe the policy specifications and insured limits are
adequate given the relative risk of loss, cost of the coverage and standard industry practice. We also carry
environmental remediation insurance for our properties. This insurance, subject to certain exclusions and
deductibles, covers the cost to remediate environmental damage caused by unintentional future spills or the historic
presence of previously undiscovered hazardous substances, as well as third-party bodily injury and property damage
claims related to the release of hazardous substances. We intend to carry similar insurance with respect to future
acquisitions as appropriate. A substantial portion of our properties are located in areas subject to earthquake loss,
such as San Diego and San Francisco, California and Seattle, Washington. Although we presently carry earthquake
insurance on our properties, the amount of earthquake insurance coverage we carry may not be sufficient to fully
cover losses from earthquakes. In addition, we may discontinue earthquake, terrorism or other insurance, or may
elect not to procure such insurance, on some or all of our properties in the future if the cost of the premiums for any
of these policies exceeds, in our judgment, the value of the coverage discounted for the risk of loss. See “Risk
Factors — Risks Related to the Real Estate Industry — Uninsured and underinsured losses could adversely affect
our operating results and our ability to make distributions to our stockholders” under Item 1A. below.

Competition

We face competition from various entities for investment opportunities in properties for life science tenants,
including other REITs, such as health care REITs and suburban office property REITs, pension funds, insurance
companies, investment funds and companies, partnerships, and developers. Because properties designed for life -
science tenants typically contain improvements that are specific to tenants operating in the life science industry, we
believe that we will be able to maximize returns on investments as a result of:

*  our expertise in understanding the real estate needs of life science industry tenants,

*  our ability to identify, acquire and develop properties with generic laboratory infrastructure that appeal to a
wide range of life science industry tenants, and

*  our expertise in identifying and evaluating life science industry tenants.




However, some of our competitors have greater financial resources than we do and may be able to accept more
risks, including risks with respect to the creditworthiness of a tenant or the geographic proximity of its investments.
In the future, competition from these entities may reduce the number of suitable investment opportunities offered to
us or increase the bargaining power of property owners seeking to sell. Further, as a result of their greater resources,
those entities may have more flexibility than we do in their ability to offer rental concessions to attract tenants.
These concessions could put pressure on our ability to maintain or raise rents and could adversely affect our ability
to attract or retain tenants. Additionally, our ability to compete depends upon, among other factors, trends of the
national and local economies, investment alternatives, financial condition and operating results of current and
prospective tenants, availability and cost of capital, construction and renovation costs, taxes, governmental
regulations, legislation and population trends.

Foreign Operations
We do not engage in any foreign operations or derive any revenue from foreign sources.
Ttem 1A, Risk Factors

For purposes of this section, the term “stockholders” means the holders of shares of our common stock and our
preferred stock.

Risks Related to Our Properties, Our Business and Our Growth Strategy

Because we lease our properties to a limited number of tenants, and to the extent we depend on a limited
number of tenants in the future, the inability of any single tenant to make its lease payments could adversely
affect our business and our ability to make distributions to our stockholders.

As of December 31, 2009, we had 121 tenants in 69 total properties. Two of our tenants, Human Genome
Sciences and Vertex Pharmaceuticals, represented 14.5% and 10.0%, respectively, of our annualized base rent as of
December 31, 2009, and 11.8% and 8.8%, respectively, of our total leased rentable square footage. While we
evaluate the creditworthiness of our tenants by reviewing available financial and other pertinent information, there
can be no assurance that any tenant will be able to make timely rental payments or avoid defaulting under its lease.
If a tenant defaults, we may experience delays in enforcing our rights as landlord and. may incur substantial costs in
protecting our investment.

In addition, certain of our life science tenants are development stage companies, which have a history of
recurring losses from operations as they have devoted substantially all of their efforts to developing and completing
clinical trials for various drug candidates. The development and approval process for these drug candidates is
uncertain and lengthy, and often requires significant external access to capital. The sources of this capital have
historically included the capital markets; funding through private and public agencies; and partnering, licensing and
other arrangements with larger pharmaceutical, healthcare and biotechnology companies. The current economic
environment has significantly impacted the ability of these companies to access the capital markets, including both
equity financing through public offerings and debt financing. The pace of venture capital funding has also declined
from previous levels, further restricting access to capital for these companies. In addition, state and federal
government budgets have been negatively impacted by the current economic environment and, as a result certain
programs, including grants related to biotechnology research and development, may be at risk of being eliminated or
cut back significantly. Furthermore, partnering opportunities with more established companies, as well as
governmental agency and university grants, have become more limited in the current economic environment. If
funding sources for these companies remain significantly constrained, these companies may be forced to curtail or
suspend their operations, and may default on their obligations to third parties, including their obligations to pay rent
or pay for tenant improvements relating to space they lease.

Our revenue and cash flow, and consequently our ability to make cash distributions to our stockholders, could be
materially adversely affected if any of our significant tenants were to become bankrupt or insolvent, suffer a
downturn in their business, curtail or suspend their operations, or fail to renew their leases at all or renew on terms
less favorable to us than their current terms.



Tenants in the life science industry face high levels of regulation, expense and uncertainty that may
adversely affect their ability to pay us rent and consequently adversely affect our business.

Life science entities comprise the vast majority of our tenant base. Because of our dependence on a single
industry, adverse conditions affecting that industry will more adversely affect our business, and thus our ability to
make distributions to our stockholders, than if our business strategy included a more diverse tenant base. Life
science industry tenants, particularly those involved in developing and marketing drugs and drug delivery
technologies, fail from time to time as a result of various factors. Many of these factors are particular to the life
science industry. For example:

*  As discussed above, our tenants require significant outlays of funds for the research and development and
clinical testing of their products and technologies. If private investors, the government, public markets or
other sources of funding are unavailable to support such development, a tenant’s business may fail.

e The research and development, clinical testing, manufacture and marketing of some of our tenants’
products require federal, state and foreign regulatory approvals. The approval process is typically long,
expensive and uncertain. Even if our tenants have sufficient funds to seek approvals, one or all of their
products may fail to obtain the required regulatory approvals on a timely basis or at all. Furthermore, our
tenants may only have a small number of products under development. If one product fails to receive the
required approvals at any stage of development, it could significantly adversely affect our tenant’s entire
business and its ability to pay rent.

*  Our tenants with marketable products may be adversely affected by health care reform efforts and the
reimbursement policies of government or private health care payers.

*  Our tenants may be unable to adequately protect their intellectual property under patent, copyright or trade
secret laws. Failure to do so could jeopardize their ability to profit from their efforts and to protect their
products from competition.

e Collaborative relationships with other life science entities may be crucial to the development,
manufacturing, distribution or marketing of our tenants’ products. If these other entities fail to fulfill their
obligations under these collaborative arrangements, our tenants’ businesses will suffer.

In the United States, at both the federal and state levels, the government regularly considers legislation to reform
health care and its cost, and such proposals have received increasing political attention. Congress is considering
legislation to reform the U.S. health care system by expanding health insurance coverage, reducing health care costs
and making other changes. While health care reform may increase the number of patients who have insurance
coverage for many of our tenants’ marketable products, it may also include government intervention in product
pricing and other changes that adversely affect reimbursement for those products. Sales of many of our tenants’
marketable products are dependent, in large part, on the availability and extent of reimbursement from government
health administration authorities, private health insurers and other organizations. Changes in government
regulations, price controls or third-party payors’ reimbursement policies may reduce reimbursement for our tenants’
marketable products and adversely impact our tenants’ businesses.

We cannot assure you that our tenants in the life science industry will be successful in their businesses. If our
tenants’ businesses are adversely affected, they may have difficulty paying us rent or paying for tenant
improvements relating to space they lease.

The bankruptcy of a tenant may adversely affect the income produced by and the value of our properties.

The bankruptcy or insolvency of a tenant may adversely affect the income produced by our properties. If any
tenant becomes a debtor in a case under the Bankruptcy Code, we cannot evict the tenant solely because of the
bankruptcy. The bankruptcy court also might authorize the tenant to reject and terminate its lease with us, which
would generally result in any unpaid, pre-bankruptcy rent being treated as an unsecured claim. An unsecured claim
may be paid only to the extent that funds are available and only in the same percentage as is paid to all other holders
of unsecured claims. In addition, our claim against the tenant for unpaid, future rent would be subject to a statutory
cap equal to the greater of (1) one year of rent or (2) 15% of the remaining rent on the lease (not to exceed three
years of rent). This cap might be substantially less than the remaining rent actually owed under the lease.
Additionally, a bankruptcy court may require us to turn over to the estate all or a portion of any deposits, amounts in
escrow, or prepaid rents. Our claim for unpaid, pre-bankruptcy rent, our lease termination damages and claims
relating to damages for which we hold deposits or other amounts that we were forced to repay would likely not be
paid in full.




We may be unable to acquire, develop or operate new properties successfully, which could harm our
financial condition and ability to pay distributions to our stockholders.

We continue to evaluate the market for available properties and may acquire office, laboratory and other
properties when opportunities exist. We also may develop or substantially renovate office and other properties.
Acquisition, development and renovation activities are subject to significant risks, including:

we may be unable to obtain financing on favorable terms (or at all), including continued access to our
unsecured line of credit,

changing market conditions, including competition from others, may diminish our opportunities for
acquiring a desired property on favorable terms or at all. Even if we enter into agreements for the
acquisition of properties, these agreements are subject to customary conditions to closing, including
completion of due diligence investigations to our satisfaction,

we may spend more time or money than we budget to improve or renovate acquired properties or to
develop new properties,

we may be unable to quickly and efficiently integrate new properties, particularly if we acquire portfolios
of properties, into our existing operations,

we may fail to obtain the financial results expected from the properties we acquire or develop, making them
unprofitable or less profitable than we had expected,

market and economic conditions may result in higher than expected vacancy rates and lower than expected
rental rates,

we may fail to retain tenants that have pre-leased our properties under development if we do not complete
the construction of these properties in a timely manner or to the tenants’ specifications,

we have a limited history in conducting ground-up construction activities,

if we develop properties, we may encounter delays or refusals in obtaining all necessary zoning, land use,
building, occupancy and other required governmental permits and authorizations,

acquired and developed properties may have defects we do not discover through our inspection processes,
including latent defects that may not reveal themselves until many years after we put a property in service,
and

we may acquire land, properties or entitics owning properties, which are subject to liabilities and for which,
in the case of unknown liabilities, we may have limited or no recourse.

The realization of any of the above risks could significantly and adversely affect our financial condition, results
of operations, cash flow, per share trading price of our securities, ability to satisfy our debt service obligations and
ability to pay distributions to our stockholders.

Because particular upgrades are required for life science tenants, improvements to our properties involve
greater expenditures than traditional office space, which costs may not be covered by the rents our tenants

pay.

The improvements generally required for our properties’ infrastructure are more costly than for other property
types. Typical infrastructural improvements include the following:

reinforced concrete floors,

upgraded roof structures for greater load capacity,

increased floor-to-ceiling clear heights,

heavy-duty HVAC systems,

enhanced environmental control technology,

significantly upgraded electrical, gas and plumbing infrastructure, and

laboratory benchwork.
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Our tenants generally pay higher rent on our properties than tenants in traditional office space. However, we
cannot assure you that our tenants will continue to do so in the future or that the rents paid will cover the additional
costs of upgrading the properties.

Because of the unique and specific improvements required for our life science tenants, we may be required
to incur substantial renovation costs to make our properties suitable for other life science tenants or other
office tenants, which could adversely affect our operating performance.

We acquire or develop properties that include laboratory space and other features that we believe are generally
desirable for life science industry tenants. However, different life science industry tenants may require different
features in their properties, depending on each tenant’s particular focus within the life science industry. If a current
tenant is unable to pay rent and vacates a property, we may incur substantial expenditures to modify the property
before we are able to re-lease the space to another life science industry tenant. This could hurt our operating
performance and the value of your investment. Also, if the property needs to be renovated to accommodate multiple
tenants, we may incur substantial expenditures before we are able to re-lease the space.

Additionally, our properties may not be suitable for lease to traditional office tenants without significant
expenditures or renovations. Accordingly, any downturn in the life science industry may have a substantial negative
impact on our properties’ values.

Our success depends on key personnel with extensive experience dealing with the real estate needs of life
science tenants, and the loss of these key personnel could threaten our ability to operate our business
successfully.

Our future success depends, to a significant extent, on the continued services of our management team. In
particular, we depend on the efforts of Alan D. Gold, our Chairman and Chief Executive Officer, Mr. Griffin, our
President, Chief Operating Officer and Chief Financial Officer, Gary A. Kreitzer, our Executive Vice President and
General Counsel, and Matthew G. McDevitt, our Executive Vice President, Acquisitions and Leasing. Among the
reasons that Messrs. Gold, Griffin, Kreitzer and McDevitt are important to our success are that they have extensive
real estate and finance experience, and strong reputations within the life science industry. Our management team has
developed informal relationships through past business dealings with numerous members of the scientific
community, life science investors, current and prospective life science industry tenants, and real estate brokers. We
expect that their reputations will continue to attract business and investment opportunities before the active
marketing of properties and will assist us in negotiations with lenders, existing and potential tenants, and industry
personnel. If we lost their services, our relationships with such lenders, existing and prospective tenants, and
industry personnel could suffer. We have entered into employment agreements with each of Messrs. Gold, Griffin,
Kreitzer and McDevitt, but we cannot guarantee that they will not terminate their employment prior to the end of the
term.

We face risks associated with property acquisitions.

In addition to the 13 properties we acquired in connection with our initial public offering in August 2004, as of
December 31, 2009, we had acquired or had acquired an interest in an additional 56 properties (net of property
dispositions). We continue to evaluate the market of available properties and may acquire properties when strategic
opportunities exist. We may not be able to quickly and efficiently integrate any properties that we acquire into our
organization and manage and lease the new properties in a way that allows us to realize the financial returns that we
expect. In addition, we may incur unanticipated costs to make necessary improvements or renovations to acquired
properties. Furthermore, our efforts to integrate new property acquisitions may divert management’s attention away
from or cause disruptions to the operations at our existing properties. If we fail to successfully operate new
acquisitions or integrate them into our portfolio, or if newly acquired properties fail to perform as we expect, our
results of operations, financial condition and ability to pay distributions could suffer.

11




4
=
o
e
=
S

The geographic concentration of our properties in Boston, Maryland and California makes our business
particularly vulnerable to adverse conditions affecting these markets.

Eighteen of our properties are located in the Boston area. As of December 31, 2009, these properties represented
40.9% of our annualized base rent and 29.0% of our total leased square footage. Five of our properties are located in
Maryland. As of December 31, 2009, these properties represented 16.1% of our annualized base rent and 14.6% of
our total leased square footage. In addition, 27 of our properties are located in California, with 16 in San Diego and
eleven in San Francisco. As of December 31, 2009, these properties represented 22.0% of our annualized base rent
and 29.1% of our total leased square footage. Because of this concentration in three geographic regions, we are
particularly vulnerable to adverse conditions affecting Boston, Maryland and California, including general economic
conditions, increased competition, a downturn in the local life science industry, real estate conditions, terrorist
attacks, earthquakes and wildfires and other natural disasters occurring in these regions. In addition, we cannot
assure you that these markets will continue to grow or remain favorable to the life science industry. The
performance of the life science industry and the economy in general in these geographic markets may affect
occupancy, market rental rates and expenses, and thus may affect our performance and the value of our properties.
We are also subject to greater risk of loss from earthquakes or wildfires because of our properties’ concentration in
California. The close proximity of our eleven properties in San Francisco to a fault line makes them more vulnerable
to earthquakes than properties in many other parts of the country. Likewise, the wildfires occurring in the San Diego
area, most recently in 2003 and in 2007, may make the 16 properties we own in the San Diego area more vulnerable
to fire damage or destruction than properties in many other parts of the country.

Our tax indemnification and debt maintenance obligations require us to make payments if we sell certain
properties or repay certain debt, which could limit our operating flexibility.

In our formation transactions, certain of our executive officers, Messrs. Gold, Kreitzer and McDevitt, and certain
other individuals contributed six properties to our Operating Partnership. If we were to dispose of these contributed
assets in a taxable transaction, Messrs. Gold, Kreitzer and McDevitt and the other contributors of those assets would
suffer adverse tax consequences. In connection with these contribution transactions, we agreed to indemnify those
contributors against such adverse tax consequences for a period of ten years. This indemnification will help those
contributors to preserve their tax positions after their contributions. The tax indemnification provisions were not
negotiated in an arm’s length transaction but were determined by our management team. We have also agreed to use
reasonable best efforts consistent with our fiduciary duties to maintain at least $8.0 million of debt, some of which
must be property specific, that the contributors can guarantee in order to defer any taxable gain they may incur if our
Operating Partnership repays existing debt. These tax indemnification and debt maintenance obligations may affect
the way in which we conduct our business. During the indemmification period, these obligations may impact the
timing and circumstances under which we sell the contributed properties or interests in entities holding the
properties. For example, these tax indemnification payments could effectively reduce or eliminate any gain we
might otherwise realize upon the sale or other disposition of the related properties. Accordingly, even if market
conditions might otherwise dictate that it would be desirable to dispose of these properties, the existence of the tax
indemnification obligations could result in a decision to retain the properties in our portfolio to avoid having to pay
the tax indemnity payments. The existence of the debt maintenance obligations could require us to maintain debt at a
higher level than we might otherwise choose. Higher debt levels could adversely affect our ability to make
distributions to our stockholders.

While we may seek to enter into tax-efficient joint ventures with third-party investors, we currently have no
intention of disposing of these properties or interests in entities holding the properties in transactions that would
trigger our tax indemnification obligations. The involuntary condemnation of one or more of these properties during
the indemnification period could, however, trigger the tax indemnification obligations described above. The tax
indemnity would equal the amount of the federal and state income tax liability the contributor would incur with
respect to the gain allocated to the contributor. The calculation of the indemnity payment would not be reduced due
to the time value of money or the time remaining within the indemnification period. The terms of the contribution
agreements also require us to gross up the tax indemnity payment for the amount of income taxes due as a result of
the tax indemnity payment. Messrs. Gold, Kreitzer and McDevitt are potential recipients of these indemnification
payments. Because of these potential payments their personal interests may diverge from those of our stockholders.
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Future acts of terrorism or war or the risk of war may have a negative impact on our business.

The continued threat of terrorism and the potential for military action and heightened security measures in
response to this threat may cause significant disruption to commerce. There can be no assurance that the armed
hostilities will not escalate or that these terrorist attacks, or the United States’ responses to them, will not lead to
further acts of terrorism and civil disturbances, which may further contribute to economic instability. Any armed
conflict, civil unrest or additional terrorist activities, and the attendant political instability and societal disruption,
may adversely affect our results of operations, financial condition and future growth.

Risks Related to the Real Estate Industry

Our performance and value are subject to risks associated with the ownership and operation of real estate
assets and with factors affecting the real estate industry.

Our ability to make expected distributions to our stockholders depends on our ability to generate revenues in
excess of expenses, our scheduled principal payments on debt and our capital expenditure requirements. Events and
conditions that are beyond our control may decrease our cash available for distribution and the value of our
properties. These events include:

»  local oversupply, increased competition or reduced demand for life science office and laboratory space,

. inability to collect rent from tenants,

¢ vacancies or our inability to rent space on favorable terms,

. increased operating costs, including insurance premiums, utilities and real estate taxes,

*  the ongoing need for capital improvements, particularly in older structures,

*  unanticipated delays in the completion of our development or redevelopment projects,

. costs of complying with changes in governmental regulations, including usage, zoning, environmental and
tax laws,

¢ the relative illiquidity of real estate investments,
e changing submarket demographics, and

e civil unrest, acts of war and natural disasters, including earthquakes, floods and fires, which may result in
uninsured and underinsured losses.

In addition, we could experience a general decline in rents or an increased incidence of defaults under existing
leases if any of the following occur:

*  the continuation or worsening of the current economic environment,
* future periods of economic slowdown or recession,

*  rising interest rates,

. declining demand for real estate, or

»  the public perception that any of these events may occur.
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Any of these events could adversely affect our financial condition, results of operations, cash flow, per share
trading price of our common stock or preferred stock, ability to satisfy our debt service obligations and ability to pay
distributions to our stockholders.

Hliquidity of real estate investments may make it difficult for us to sell properties in response to market
conditions and could harm our financial condition and ability to make distributions.

Equity real estate investments are relatively illiquid and therefore will tend to limit our ability to vary our
portfolio promptly in response to changing economic or other conditions. To the extent the properties are not subject
to triple-net leases, some significant expenditures such as real estate taxes and maintenance costs are generally not
reduced when circumstances cause a reduction in income from the investment. Should these events occur, our
income and funds available for distribution could be adversely affected. If any of the parking leases or licenses
associated with our Cambridge portfolio were to expire, or if we were unable to assign these leases to a buyer, it
would be more difficult for us to sell these properties and would adversely affect our ability to retain current tenants
or attract new tenants at these properties. In addition, as a REIT, we may be subject to a 100% tax on net income
derived from the sale of property considered to be held primarily for sale to customers in the ordinary course of our
business. We may seek to avoid this tax by complying with certain safe harbor rules that generally limit the number
of properties we may sell in a given year, the aggregate expenditures made on such properties prior to their
disposition, and how long we retain such properties before disposing of them. However, we can provide no
assurance that we will always be able to comply with these safe harbors. If compliance is possible, the safe harbor
rules may restrict our ability to sell assets in the future and achieve liquidity that may be necessary to fund
distributions.

We may be unable to renew leases, lease vacant space or re-lease space as leases expire, which could
adversely affect our business and our ability to pay distributions to our stockholders.

If we cannot renew leases, we may be unable to re-lease our properties at rates equal to or above the current rate.
Even if we can renew leases, tenants may be able to negotiate lower rates as a result of market conditions. Market
conditions may also hinder our ability to lease vacant space in newly developed or redeveloped properties. In
addition, we may enter into or acquire leases for properties that are specially suited to the needs of a particular
tenant. Such properties may require renovations, tenant improvements or other concessions in order to lease them to
other tenants if the initial leases terminate. Any of these factors could adversely impact our financial condition,
results of operations, cash flow, per share trading price of our common stock or preferred stock, our ability to satisfy
our debt service obligations and our ability to pay distributions to our stockholders.

Significant competition may decrease or prevent increases in our properties’ occupancy and rental rates
and may reduce our investment opportunities.

We face competition from various entities for investment opportunities in properties for life science tenants,
including other REITs, such as health care REITs and suburban office property REITSs, pension funds, insurance
companies, investment funds and companies, partnerships, and developers. Many of these entities have substantially
greater financial resources than we do and may be able to accept more risk than we can prudently manage, including
risks with respect to the creditworthiness of a tenant or the geographic location of its investments. In the future,
competition from these entities may reduce the number of suitable investment opportunities offered to us or increase
the bargaining power of property owners seeking to sell. Further, as a result of their greater resources, those entities
may have more flexibility than we do in their ability to offer rental concessions to attract tenants. This could put
pressure on our ability to maintain or raise rents and could adversely affect our ability to attract or retain tenants. As
a result, our financial condition, results of operations, cash flow, per share trading price of our common stock or
preferred stock, ability to satisfy our debt service obligations and ability to pay distributions to our stockholders may
be adversely affected.
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Uninsured and underinsured losses could adversely affect our operating results and our ability to make
distributions to our stockholders.

We carry comprehensive general liability, fire and extended coverage, terrorism and loss of rental income
insurance covering all of our properties under a blanket portfolio policy, with the exception of property insurance on
our McKellar Court, Science Center Drive, 9911 Belward Campus Drive and Shady Grove Road locations, which is
carried directly by the tenants in accordance with the terms of their respective leases, and builders’ risk policies for
any projects under construction. In addition, we carry workers’ compensation coverage for injury to our employees.
We believe the policy specifications and insured limits are adequate given the relative risk of loss, cost of the
coverage and standard industry practice. We also carry environmental remediation insurance for our properties. This
insurance, subject to certain exclusions and deductibles, covers the cost to remediate environmental damage caused
by unintentional future spills or the historic presence of previously undiscovered hazardous substances, as well as
third-party bodily injury and property damage claims related to the release of hazardous substances. We intend to
carry similar insurance with respect to future acquisitions as appropriate. A substantial portion of our properties are
located in areas subject to earthquake loss, such as San Diego and San Francisco, California and Seattle,
Washington. Although we presently carry earthquake insurance on our properties, the amount of earthquake
insurance coverage we carry may not be sufficient to fully cover losses from earthquakes. In addition, we may
discontinue earthquake, terrorism or other insurance, or may elect not to procure such insurance, on some or all of
our properties in the future if the cost of the premiums for any of these policies exceeds, in our judgment, the value
of the coverage discounted for the risk of loss.

If we experience a loss that is uninsured or that exceeds policy limits, we could lose the capital invested in the
damaged properties as well as the anticipated future cash flows from those properties. In addition, if the damaged
properties are subject to recourse indebtedness, we would continue to be liable for the indebtedness, even if these
properties were irreparably damaged.

While we evaluate the credit ratings of each of our insurance companies at the time we enter into or renew our
policies, the financial condition of one or more of these insurance companies could significantly deteriorate to the
point that they may be unable to pay future insurance claims. This risk has increased as a result of the current
economic environment and ongoing disruptions in the financial markets. The inability of any of these insurance
companies to pay future claims under our policies may adversely affect our financial condition and results of
operations.

We could incur significant costs related to government regulation and private litigation over
environmental matters involving the presence, discharge or threat of discharge of hazardous or toxic
substances, which could adversely affect our operations, the value of our properties, and our ability to make
distributions to our stockholders.

Our properties may be subject to environmental liabilities. Under various federal, state and local laws, a current
or previous owner, operator or tenant of real estate can face liability for environmental contamination created by the
presence, discharge or threat of discharge of hazardous or toxic substances. Liabilities can include the cost to
investigate, clean up and monitor the actual or threatened contamination and damages caused by the contamination

(or threatened contamination).- Environmental laws typically impose such liability on the current owner regardless
of:

*  the owner’s knowledge of the contamination,
J the timing of the contamination,

. the cause of the contamination, or

*  the party responsible for the contamination.

The liability under such laws may be strict, joint and several, meaning that we may be liable regardless of
whether we knew of, or were responsible for, the presence of the contaminants, and the government entity or private
party may seek recovery of the entire amount from us even if there are other responsible parties. Liabilities
associated with environmental conditions may be significant and can sometimes exceed the value of the affected
property. The presence of hazardous substances on a property may adversely affect our ability to sell or rent that
property or to borrow using that property as collateral.

15




Some of our properties have had contamination in the past that required cleanup. In most cases, we believe the
contamination has been effectively remediated, and that any remaining contamination either does not require
remediation or that the costs associated with such remediation will not be material to us. However, we cannot
guarantee that additional contamination will not be discovered in the future or any identified contamination will not
continue to pose a threat to the environment or that we will not have continued liability in connection with such
prior contamination. Our Kendall Square properties, in Cambridge, Massachusetts, are located on the site of a
former manufactured gas plant. Various remedial actions were performed on these properties, including soil
stabilization to control the spread of oil and hazardous materials in the soil. Another of our properties, Elliott
Avenue, has known soil contamination beneath a portion of the building located on the property. Based on
environmental consultant reports, management does not believe any remediation of the Elliott Avenue property
would be required unless major structural changes were made to the building that resulted in the soil becoming
exposed. In addition, the remediation of certain environmental conditions at off-site parcels located in Cambridge,
Massachusetts, which was an assumed obligation of our joint venture, PREI II LLC, has been substantially
completed as of December 31, 2009. We do not expect these matters to materially adversely affect such properties’
value or the cash flows related to such properties, but we can provide no assurances to that effect.

Environmental laws also:

¢ may require the removal or upgrade of underground storage tanks,

»  regulate the discharge of storm water, wastewater and other pollutants,
. regulate air pollutant emissions,

*  regulate hazardous materials generation, management and disposal, and
«  regulate workplace health and safety.

Life science industry tenants, our primary tenant industry focus, frequently use hazardous materials, chemicals,
heavy metals, and biological and radioactive compounds. Our tenants’ controlled use of these materials subjects us
and our tenants to laws that govern using, manufacturing, storing, handling and disposing of such materials and
certain byproducts of those materials. We are unaware of any of our existing tenants violating applicable laws and
regulations, but we and our tenants cannot completely eliminate the risk of contamination or injury from these
materials. If our properties become contaminated, or if a party is injured, we could be held liable for any damages
that result. Such liability could exceed our resources and any environmental remediation insurance coverage we
have, which could adversely affect our operations, the value of our properties, and our ability to make distributions
to our stockholders. Licensing requirements governing use of radioactive materials by tenants may also restrict the
use of or ability to transfer space in buildings we own.

We could incur significant costs related to governmental regulation and private litigation over
environmental matters involving asbestos-containing materials, which could adversely affect our operations,
the value of our properties, and our ability to make distributions to our stockholders.

Environmental laws also govern the presence, maintenance and removal of asbestos-containing materials, or
ACMs, and may impose fines and penalties, including orders prohibiting the use of the affected property by us or
our tenants, if we fail to comply with these requirements. Failure to comply with these laws, or even the presence of
ACMs, may expose us to third-party liability. Some of our properties contain ACMs, and we could be liable for such
fines or penalties, as described above in “Item 1. Business — Regulation — Environmental Matters.”

Our properties may contain or develop harmful mold, which could lead to liability for adverse health
effects and costs of remediating the problem, which could adversely affect the value of the affected property
and our ability to make distributions to our stockholders.

When excessive moisture accumulates in buildings or on building materials, mold growth may occur,
particularly if the moisture problem remains undiscovered or is not addressed over a period of time. Some molds
may produce airborne toxins or irritants. Concern about indoor exposure to mold has been increasing because
exposure to mold may cause a variety of adverse health effects and symptoms, including allergic or other reactions.
As a result, the presence of significant mold at any of our properties could require us to undertake a costly
remediation program to contain or remove the mold from the affected property. In addition, the presence of
significant mold could expose us to liability to our tenants, their or our employees, and others if property damage or
health concerns arise.
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Compliance with the Americans with Disabilities Act and similar laws may require us to make significant
unanticipated expenditures.

All of our properties are required to comply with the ADA. The ADA requires that all public accommodations
must meet federal requirements related to access and use by disabled persons. Although we believe that our
properties substantially comply with present requirements of the ADA, we have not conducted an audit of all of such
properties to determine compliance. If one or more properties are not in compliance with the ADA, then we would
be required to bring the non-compliant properties into compliance. Compliance with the ADA could require
removing access barriers. Non-compliance could result in imposition of fines by the U.S. government or an award of
damages and/or attorneys’ fees to private litigants, or both. Additional federal, state and local laws also may require
us to modify properties or could restrict our ability to renovate properties. Complying with the ADA or other
legislation could be very expensive. If we incur substantial costs to comply with such laws, our financial condition,
results of operations, cash flow, per share trading price of our common stock or preferred stock, our ability to satisfy
our debt service obligations and our ability to pay distributions to our stockholders could be adversely affected.

We may incur significant unexpected costs to comply with fire, safety and other regulations, which could
adversely impact our financial condition, results of operations, and ability to make distributions.

Our properties are subject to various federal, state and local regulatory requirements, such as state and local fire
and safety requirements, building codes and land use regulations. Failure to comply with these requirements could
subject us to governmental fines or private litigant damage awards. We believe that our properties are currently in
material compliance with all applicable regulatory requirements. However, we do not know whether existing
requirements will change or whether future requirements, including any requirements that may emerge from pending
or future climate change legislation, will require us to make significant unanticipated expenditures that will
adversely impact our financial condition, results of operations, cash flow, the per share trading price of our common
stock or preferred stock, our ability to satisfy our debt service obligations and our ability to pay distributions to our
stockholders.

Risks Related to Our Capital Structure

Debt obligations expose us to increased risk of property losses and may have adverse consequences on our
business operations and our ability to make distributions.

We have used and will continue to use debt to finance property acquisitions. Our use of debt may have adverse
consequences, including the following:

¢+ We may not be able to refinance or extend our existing debt. If we cannot repay, refinance or extend our
debt at maturity, in addition to our failure to repay our debt, we may be unable to make distributions to our
stockholders at expected levels or at all.

»  Even if we are able to refinance or extend our existing debt, the terms of any refinancing or extension may
not be as favorable as the terms of our existing debt. If the refinancing involves a higher interest rate, it
could adversely affect our cash flow and ability to make distributions to stockholders.

*  One or more lenders under our $720.0 million unsecured line of credit could refuse to fund their financing
commitment to us or could fail, and we may not be able to replace the financing commitment of any such
lenders on favorable terms, or at all.

. Required payments of principal and interest may be greater than our cash flow from operations.

*  We may be forced to dispose of one or more of our properties, possibly on disadvantageous terms, to make
payments on our debt.

. If we default on our debt obligations, the lenders or mortgagees may foreclose on our properties that secure
those loans. Further, if we default under a mortgage loan, we will automatically be in default on any other
loan that has cross-default provisions, and we may lose the properties securing all of these loans.

» A foreclosure on one of our properties will be treated as a sale of the property for a purchase price equal to
the outstanding balance of the secured debt. If the outstanding balance of the secured debt exceeds our tax
basis in the property, we would recognize taxable income on foreclosure without realizing any
accompanying cash proceeds to pay the tax (or to make distributions based on REIT taxable income).
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As of December 31, 2009, we had outstanding mortgage indebtedness of $662.5 million, excluding $7.0 million
of debt premium; $250.0 million of borrowings under our secured term loan, secured by twelve of our properties;
$46.2 million of outstanding aggregate principal amount of exchangeable senior notes due 2026, excluding $1.5
million of debt discount; $397.7 million in outstanding borrowings under our $720.0 million unsecured line of
credit; and $40.7 million of borrowings under a secured loan and $38.4 million of borrowings under a secured
construction loan representing our proportionate share of indebtedness in our unconsolidated partnerships. We
expect to incur additional debt in connection with future acquisitions and development. Our organizational
documents do not limit the amount or percentage of debt that we may incur. As of December 31, 2009, the principal
payments due for our consolidated indebtedness were $7.4 million in 2010, $427.6 million in 2011 and $295.4
million in 2012. In addition, as of December 31, 2009, our portion of the principal payments due for our
unconsolidated indebtedness relating to our PREI joint ventures was $38.4 million in 2010 and $40.7 million in
2011. Subsequent to December 31, 2009, on January 11, 2010, we issued $180.0 million aggregate principal amount
of exchangeable senior notes due 2030. Given current economic conditions including, but not limited to, the credit
crisis and related turmoil in the global financial system, we may be unable to refinance these obligations when due,
which may negatively affect our ability to conduct operations.

Recent disruptions in the financial markets and the downturn of the broader U.S. economy could affect
our ability to obtain debt financing on reasonable terms, or at all, and have other adverse effects on us.

The U.S. credit markets in particular continue to experience significant dislocations and liquidity disruptions
which have caused the spreads on prospective debt financings to widen considerably. These circumstances have
materially impacted liquidity in the debt markets, making financing terms for borrowers less attractive, and in
certain cases have resulted in the unavailability of certain types of debt financing. Continued uncertainty in the
credit markets may negatively impact our ability to access additional debt financing or to refinance existing debt
maturities on reasonable terms (or at all), which may negatively affect our ability to conduct operations, make
acquisitions and fund current and future development and redevelopment projects. In addition, the financial position
of the lenders under our credit facilities may worsen to the point that they default on their obligations to make
available to us the funds under those facilities. A prolonged downturn in the credit markets may cause us to seek
alternative sources of potentially less attractive financing, and may require us to adjust our business plan
accordingly. In addition, these factors may make it more difficult for us to sell properties or may adversely affect the
price we receive for properties that we do sell, as prospective buyers may experience increased costs of debt
financing or difficulties in obtaining debt financing. These events in the credit markets have also had an adverse
effect on other financial markets in the United States and globally, including the stock markets, which may make it
more difficult or costly for us to raise capital through the issuance of common stock, preferred stock or other equity
securities.

This reduced access to liquidity has had a negative impact on the U.S. economy, affecting consumer confidence
and spending and negatively impacting the volume and pricing of real estate transactions. If this downturn in the
national economy were to continue or worsen, the value of our properties, as well as the income we receive from our
properties, could be adversely affected.

These disruptions in the financial markets may also have other adverse effects on us or the economy generally,
which could cause our stock price to decline.

We have and may continue to engage in hedging transactions, which can limit our gains and increase
exposure to losses.

We have and may continue to enter into hedging transactions to protect us from the effects of interest rate
fluctuations on floating rate debt. Our hedging transactions may include entering into interest rate swap agreements
or interest rate cap or floor agreements, or other interest rate exchange contracts. Hedging activities may not have
the desired beneficial impact on our results of operations or financial condition. No hedging activity can completely
insulate us from the risks associated with changes in interest rates. Moreover, interest rate hedging could fail to
‘protect us or adversely affect us because, among other things:

¢ Available interest rate hedging may not correspond directly with the interest rate risk for which we seek
protection.

e The duration or the amount of the hedge may not match the duration or amount of the related liability.

*  The party owing money in the hedging transaction may default on its obligation to pay.
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. The credit quality of the party owing money on the hedge may be downgraded to such an extent that it
impairs our ability to sell or assign our side of the hedging transaction.

. The value of derivatives used for hedging may be adjusted from time to time in accordance with accounting
rules to reflect changes in fair-value. Downward adjustments, or “mark-to-market losses,” would reduce
our stockholders’ equity.

Hedging involves risk and typically involves costs, including transaction costs, that may reduce our overall
returns on our investments. These costs increase as the period covered by the hedging increases and during periods
of rising and volatile interest rates. These costs will also limit the amount of cash available for distribution to
stockholders. We generally intend to hedge as much of the interest rate risk as management determines is in our best
interests given the cost of such hedging transactions. The REIT qualification rules may limit our ability to enter into
hedging transactions by requiring us to limit our income from hedges. If we are unable to hedge effectively because
of the REIT rules, we will face greater interest rate exposure than may be commercially prudent.

As of December 31, 2009, we had three interest rate swaps with an aggregate notional amount of $400.0 million
under which, at each monthly settlement date, we either (1) receive the difference between a fixed interest rate (the
“Strike Rate”) and one-month LIBOR if the Strike Rate is less than LIBOR or (2) pay such difference if the Strike
Rate is greater than LIBOR.

For further detail regarding our interest rate swaps, see “Item 7. Management’s Discussion and Analysis of
Financijal Condition and Results of Operations — Liquidity and Capital Resources.”

Our credit facilities include restrictive covenants relating to our operations, which could limit our ability
to respond to changing market conditions and our ability to make distributions to our stockholders.

Our credit facilities impose restrictions on us that affect our distribution and operating policies and our ability to
incur additional debt. For example, we are subject to a maximum leverage ratio requirement (as defined) during the
terms of the loans, which could reduce our ability to incur additional debt and consequently reduce our ability to
make distributions to our stockholders. Our credit facilities also contain limitations on our- ability to make
distributions to our stockholders in excess of those required to maintain our REIT status. Specifically, our credit
facilities limit distributions to 95% of funds from operations, but not less than the minimum necessary to enable us
to meet our REIT income distribution requirements. In addition, our credit facilities contain covenants that, among
other things, limit our ability to further mortgage our properties or reduce insurance coverage, and that require us to
maintain specified levels of net worth. These or other limitations may adversely affect our flexibility and our ability
to achieve our operating plans.

If we fail to obtain external sources of capital, which is outside of our control, we may be unable to make
distributions to our stockholders, maintain our REIT qualification, or fund growth.

In order to maintain our qualification as a REIT and to avoid incurring a nondeductible excise tax, we are
required, among other things, to distribute annually at least 90% of our REIT taxable income, excluding any net
capital gain. In addition, we will be subject to income tax at regular corporate rates to the extent that we distribute
less than 100% of our net taxable income, including any net capital gains. Because of these distribution
requirements, we may not be able to fund future capital needs, including any necessary acquisition financing, from
operating cash flow. Consequently, we rely on third-party sources to fund our capital needs. We may not be able to
obtain financings on favorable terms or at all. Our access to third-party sources of capital depends, in part, on:

. general market conditions,

»  the market’s perception of our growth potential,

*  with respect to acquisition financing, the market’s perception of the value of the properties to be acquired,
. our current debt levels,

¢ our current and expected future earnings,

. our cash flow and cash distributions, and

»  the market price per share of our common stock or preferred stock.
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Our inability to obtain capital from third-party sources will adversely affect our business and limit our growth.
Without sufficient capital, we may not be able to acquire or develop properties when strategic opportunities exist,
satisfy our debt service obligations or make the cash distributions to our stockholders necessary to maintain our
qualification as a REIT. For distributions with respect to the taxable years ending on or before December 31, 2009,
recent Internal Revenue Service guidance allows us to satisfy up to 90% of our distribution requirements through the
distribution of shares of our common stock, provided certain conditions are met.

Increases in interest rates could increase the amount of our debt payments and adversely affect our ability
to pay distributions to our stockholders.

Interest we pay could reduce cash available for distributions. Additionally, if we incur variable rate debt,
including borrowings under our $250.0 million secured term loan and our $720.0 million unsecured line of credit, to
the extent not adequately hedged, increases in interest rates would increase our interest costs. These increased
interest costs would reduce our cash flows and our ability to make distributions to our stockholders. In addition, if
we need to repay existing debt during a period of rising interest rates, we could be required to liquidate one or more
of our investments in properties at times that may not permit realization of the maximum return on such investments.

Risks Related to Our Organizational Structure

Our charter and Maryland law contain provisions that may delay, defer or prevent a change of control
transaction and may prevent stockholders from receiving a premium for their shares.

Our charter, including the articles supplementary with respect to our preferred stock, contains ownership
limits that may delay, defer or prevent a change of control transaction. Our charter, with certain exceptions,
authorizes our directors to take such actions as are necessary and desirable to preserve our qualification as a REIT.
Unless exempted by our board of directors, no person may own more than 9.8% of the value of our outstanding
shares of capital stock or more than 9.8% in value or number (whichever is more restrictive) of the outstanding
shares of our common stock or Series A preferred stock. The board may not grant such an exemption to a person
whose ownership in excess of 9.8% of our outstanding shares would result in our failure to qualify as a REIT. These
restrictions on transferability and ownership will not apply if our board of directors determines that it is no longer in
our best interests to attempt to qualify as a REIT. The ownership limit may delay or impede a transaction or a
change of control that might involve a premium price for our common stock or otherwise be in the best interests of
our stockholders.

We could authorize and issue stock without stockholder approval that may delay, defer or prevent a change of
control transaction. Our charter authorizes us to issue additional authorized but unissued shares of our common
stock or preferred stock. In addition, our board of directors may classify or reclassify any unissued shares of our
common stock or preferred stock and may set the preferences, rights and other terms of the classified or reclassified
shares. The board may also, without stockholder approval, amend our charter to increase or decrease the authorized
number of shares of our common stock or our preferred stock that we may issue. The board of directors could
establish a class or series of common stock or preferred stock that could, depending on the terms of such class or
series, delay, defer or prevent a transaction or a change of control that might involve a premium price for our
common stock or otherwise be in the best interests of our stockholders.

Certain provisions of Maryland law could delay, defer or prevent a change of control transaction. Certain
provisions of the Maryland General Corporation Law, or the MGCL, may have the effect of inhibiting a third party
from making a proposal to acquire us or of impeding a change of control. In some cases, such an acquisition or
change of control could provide our stockholders with the opportunity to realize a premium over the then-prevailing
market price of their shares. These MGCL provisions include:

e “business combination” provisions that, subject to limitations, prohibit certain business combinations
between us and an “interested stockholder” or an affiliate of an interested stockholder for certain periods.
An “interested stockholder” is generally any person who beneficially owns 10% or more of the voting
power of our outstanding voting shares or an affiliate or associate of ours who, at any time within the two-
year period immediately prior to the date in question, was the beneficial owner of 10% or more of the
voting power of our then outstanding stock. A person is not an interested stockholder under the statute if
the board of directors approved in advance the transaction by which he otherwise would have become an
interested stockholder. Business combinations with an interested stockholder are prohibited for five years
after the most recent date on which the stockholder becomes an interested stockholder. After that period,
the MGCL imposes two super-majority voting requirements on such business combinations, and
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. “control share” provisions that provide that “control shares” of our company acquired in a “control share
acquisition” have no voting rights except to the extent approved by a vote of two-thirds of the votes entitled
to be cast on the matter (excluding interested shares). “Control shares” are voting shares that, when
aggregated with all other shares owned by the stockholder or in respect of which the stockholder is able to
exercise or direct the exercise of voting power (except solely by virtue of a revocable proxy), entitle the
stockholder to exercise one of three increasing ranges of voting power in electing directors. A “control
share acquisition” is the direct or indirect acquisition of ownership or control of “control shares.”

In the case of the business combination provisions of the MGCL, we opted out by resolution of our board of
directors with respect to any business combination between us and any person provided such business combination
is first approved by our board of directors (including a majority of directors who are not affiliates or associates of
such person). In the case of the control share provisions of the MGCL, we opted out pursuant to a provision in our
bylaws. However, our board of directors may by resolution elect to opt in to the business combination provisions of
the MGCL. Further, we may opt in to the control share provisions of the MGCL in the future by amending our
bylaws, which our board of directors can do without stockholder approval.

The partnership agreement of our Operating Partnership, Maryland law, and our charter and bylaws also contain
other provisions that may delay, defer or prevent a transaction or a change of control that might involve a premium
price for our common stock or otherwise be in the best interest of our stockholders.

Our board of directors may amend our investing and financing policies without stockholder approval,
and, accordingly, our stockholders would have limited control over changes in our policies that could increase
the risk we default under our debt obligations or that could harm our business, results of operations and
share price.

Our board of directors has adopted a policy of targeting our indebtedness at approximately 50% of our total asset
book value. However, our organizational documents do not limit the amount or percentage of debt that we may
incur, nor do they limit the types of properties we may acquire or develop. Our board of directors may alter or
eliminate our current policy on borrowing or investing at any time without stockholder approval. Changes in our
strategy or in our investment or leverage policies could expose us to greater credit risk and interest rate risk and
could also result in a more leveraged balance sheet. These factors could result in an increase in our debt service and
could adversely affect our cash flow and our ability to make expected distributions to our stockholders. Higher
leverage also increases the risk we could default on our debt.

We may invest in properties with other entities, and our lack of sole decision-making authority or reliance
on a co-venturer’s financial condition could make these joint venture investments risky.

We have in the past and may continue in the future to co-invest with third parties through partnerships, joint
ventures or other entities. We may acquire non-controlling interests or share responsibility for managing the affairs
of a property, partnership, joint venture or other entity. In such events, we would not be in a position to exercise sole
decision-making authority regarding the property or entity. Investments in entities may, under certain circumstances,
involve risks not present were a third party not involved. These risks include the possibility that partners or co-
venturers:

*  might become bankrupt or fail to fund their share of required capital contributions,

e may have economic or other business interests or goals that are inconsistent with our business interests or
goals, and

. may be in a position to take actions contrary to our policies or objectives.

Such investments may also have the potential risk of impasses on decisions, such as a sale, because neither we
nor the partner or co-venturer would have full control over the partnership or joint venture. Disputes between us and
partners or co-venturers may result in litigation or arbitration that would increase our expenses and prevent our
officers and/or directors from focusing their time and effort on our business. In addition, we may in certain
circumstances be liable for the actions of our third-party partners or co-venturers if:

¢ we structure a joint venture or conduct business in a manner that is deemed to be a general partnership with
a third party, in which case we could be liable for the acts of that third party,

e third-party managers incur debt or other liabilities on behalf of a joint venture which the joint venture is
unable to pay, and the joint venture agreement provides for capital calls, in which case we could be liable to
make contributions as set forth in any such joint venture agreement, or

e we agree to cross-default provisions or to cross-collateralize our properties with the properties in a joint

venture, in which case we could face liability if there is a default relating to those properties in the joint
venture or the obligations relating to those properties.
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We have investments in joint ventures with PREI, which were formed in the second quarter of 2007. While we,
as managing member, are authorized to carry out the day-to-day management of the business and affairs of the PREI
joint ventures, PREI’s prior written consent is required for certain decisions, including decisions relating to
financing, budgeting and the sale or pledge of interests in the properties owned by the PREI joint ventures.

In addition, each of the PREI operating agreements includes a put/call option whereby either member can cause
the limited liability company to sell certain properties in which it holds leasehold interests to us at any time after the
fifth anniversary and before the seventh anniversary of the acquisition date. The put/call option may be exercised at
a time we do not deem favorable for financial or other reasons, including the availability of cash at such time and the
impact of tax consequences resulting from any sale.

Risks Related to Our REIT Status

Our failure to qualify as a REIT under the Code would result in significant adverse tax consequences to us
and would adversely affect our business and the value of our stock.

We believe that we have operated and intend to continue operating in a manner intended to allow us to qualify as
a REIT for federal income tax purposes under the Internal Revenue Code of 1986, as amended, or the Code.
Qualification as a REIT involves the application of highly technical and complex Code provisions for which there
are only limited judicial and administrative interpretations. The fact that we hold substantially all of our assets
through a partnership further complicates the application of the REIT requirements. Even a seemingly minor
technical or inadvertent mistake could jeopardize our REIT status. Our REIT status depends upon various factual
matters and circumstances that may not be entirely within our control. For example, in order to qualify as a REIT, at
least 95% of our gross income in any year must be derived from qualifying sources, and we must satisfy a number of
requirements regarding the composition of our assets. Also, we must make distributions to stockholders aggregating
annually at least 90% of our REIT taxable income, excluding capital gains. In addition, new legislation, regulations,
administrative interpretations or court decisions, each of which could have retroactive effect, may make it more
difficult or impossible for us to qualify as a REIT, or could reduce the desirability of an investment in a REIT
relative to other investments. We have not requested and do not plan to request a ruling from the IRS that we qualify
as a REIT, and the statements in this report are not binding on the IRS or any court. Accordingly, we cannot be
certain that we have qualified or will continue to qualify as a REIT.

If we fail to qualify as a REIT in any taxable year, we will face serious adverse tax consequences that would
substantially reduce the funds available to make payments of principal and interest on the debt securities we issue
and for distribution to our stockholders. If we fail to qualify as a REIT:

*  we would not be allowed to deduct distributions to stockholders in computing our taxable income and
would be subject to federal income tax at regular corporate rates,

e we could also be subject to the federal alternative minimum tax and possibly increased state and local
taxes, and

*  unless we are entitled to relief under applicable statutory provisions, we could not elect to be taxed as a
REIT for four taxable years following the year in which we were disqualified.

In addition, if we fail to qualify as a REIT, we will not be required to make distributions to stockholders;
however, all distributions to our stockholders would be subject to tax as qualifying corporate dividends to the extent
of our current and accumulated earnings and profits. As a result of all these factors, our failure to qualify as a REIT
could impair our ability to expand our business and raise capital and would adversely affect the value of our
common stock and our preferred stock. '
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To maintain our REIT status, we may be forced to borrow funds during unfavorable market conditions to
make distributions to our stockholders.

To qualify as a REIT, we generally must distribute to our stockholders at least 90% of our REIT taxable income
each year, determined by excluding any net capital gain, and we will be subject to regular corporate income taxes to
the extent that we distribute less than 100% of our REIT taxable income cach year. In addition, we will be subject to
a 4% nondeductible excise tax on the amount, if any, by which distributions paid by us in any calendar year are less
than the sum of 85% of our ordinary income, 95% of our capital gain net income and 100% of our undistributed
income from prior years. For distributions with respect to taxable years ending on or before December 31, 2009,
recent Internal Revenue Service guidance allows us to satisfy up to 90% of these requirements through the
distribution of shares of our common stock, provided certain conditions are met. To maintain our REIT status and
avoid the payment of income and excise taxes we may need to borrow funds to meet the REIT distribution
requirements. These borrowing needs could result from:

. differences in timing between the actual receipt of cash and inclusion of income for federal income tax
purposes,

*  the effect of non-deductible capital expenditures,

. the creation of reserves, or

*  required debt or amortization payments.

We may need to borrow funds at times when the then-prevailing market conditions are not favorable for
borrowing. These borrowings could increase our costs or reduce our equity and adversely affect the value of our
common stock or preferred stock.

To maintain our REIT status, we may be forced to forego otherwise attractive opportunities.

To qualify as a REIT, we must satisfy tests concerning, among other things, the sources of our income, the
nature and diversification of our assets, the amounts we distribute to our stockholders and the ownership of our
stock. We may be required to make distributions to stockholders at times when it would be more advantageous to
reinvest cash in our business or when we do not have funds readily available for distribution. Thus, compliance with
the REIT requirements may hinder our ability to operate solely on the basis of maximizing profits.

Risks Related to the Ownership of Our Stock

The market price and trading volume of our common stock may be volatile.

The market price of our common stock has recently been, and may continue to be, volatile. In addition, the
trading volume in our common stock may fluctuate and cause significant price variations to occur. We cannot assure

you that the market price of our common stock will not fluctuate or decline significantly in the future.

Some of the factors that could negatively affect our share price or result in fluctuations in the price or trading
volume of our common stock include:

. actual or anticipated variations in our quarterly operating results or dividends,

. changes in our funds from operations or earnings estimates,

. publication of research reports about us or the real estate industry,

. increases in market interest rates that lead purchasers of our shares to demand a higher yield,

*  changes in market valuations of similar companies,

. adverse market reaction to any additional debt we incur or acquisitions we make in the future,

. additions or departures of key management personnel,
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. actions by institutional stockholders,

. speculation in the press or investment community,

o the realization of any of the other risk factors presented in this report, and
. general market and economic conditions.

Broad market fluctuations could negatively impact the market price of our common stock or preferred
stock.

The stock market has recently experienced extreme price and volume fluctuations that have affected the market
price of many companies in industries similar or related to ours and that have been unrelated to these companies’
operating performance. These broad market fluctuations could reduce the market price of our common stock or
preferred stock. Furthermore, our operating results and prospects may be below the expectations of public market
analysts and investors or may be lower than those of companies with comparable market capitalizations. Either of
these factors could lead to a material decline in the market pricc of our common stock or preferred stock.

Market interest rates may have an adverse effect on the market price of our securities.

One of the factors that will influence the price of our common stock and preferred stock will be the dividend
yield on such stock (as a percentage of the price of the stock) relative to market interest rates. An increase in market
interest rates may lead prospective purchasers of our common stock or Series A preferred stock to expect a higher
dividend yield, and higher interest rates would likely increase our borrowing costs and potentially decrease funds
available for distribution. Thus, higher market interest rates could cause the market price of our common stock and
Series A preferred stock to fall.

Our distributions to stockholders may decline at any time.

We may not continue our current level of distributions to stockholders. Our board of directors will determine
future distributions based on a number of factors, including:

. cash available for distribution,

e operating results,

e our financial condition, especially in relation to our anticipated future capital needs,
¢ then current expansion plans,

e the distribution requirements for REITs under the Code, and

. other factors our board deems relevant.

In April 2009, in an effort to maintain financial flexibility in light of the current capital markets environment, we
reset our annual dividend rate on shares of our common stock to $0.44 per share, starting in the second quarter of
2009. We subsequently increased the annual dividend rate on shares of our common stock to $0.56 per share,
starting in the fourth quarter of 2009. The decision to declare and pay dividends on shares of our common stock in
the future, as well as the timing, amount and composition of any such future dividends, will be at the sole discretion
of our board of directors in light of conditions then existing, including our earnings, financial condition, capital
requirements, debt maturities, the availability of debt and equity capital, applicable REIT and legal restrictions and
the general overall economic conditions and other factors. Any change in our dividend policy could have a material
adverse effect on the market price of our common stock.
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The number of shares of our common stock available for future sale could adversely affect the market
price of our common stock.

We cannot predict whether future issuances of shares of our common stock or the availability of shares for resale
in the open market will decrease the market price per share of our common stock. As of December 31, 2009,
99,000,269 shares of our common stock were issued and outstanding, as well as our operating partnership units and
long term incentive plan, or LTIP, units which may be exchanged for 2,600,288 and 476,272 shares of our common
stock, respectively, based on the number of shares of common stock, operating partnership units and LTIP units
outstanding as of December 31, 2009. In addition, as of December 31, 2009, we had reserved an additional
3,054,739 shares of common stock for future issuance under our incentive award plan and 1,244,901 shares
potentially issuable upon exchange of our 4.50% exchangeable senior notes due 2026 (based on the exchange rate as
of December 31, 2009). Subsequent to December 31, 2009, on January 11, 2010, we issued $180.0 million in
aggregate principal amount of 3.75% exchangeable senior notes due 2030, with 9,914,076 shares potentially
issuable upon exchange of our 3.75% exchangeable senior notes due 2030 (based on the exchange rate as of January
11, 2010). Sales of substantial amounts of shares of our common stock in the public market, or upon exchange of
operating partnership units, LTIP units, our 4.50% exchangeable senior notes due 2026 or our 3.75% exchangeable
senior notes due 2030, or the perception that such sales might occur, could adversely affect the market price of our
common stock.

Furthermore, under the rules adopted by the Securities and Exchange Commission in December 2005 regarding
registration and offering procedures, if we meet the definition of a “well-known seasoned issuer” under Rule 405 of
the Securities Act, we are permitted to file an automatic shelf registration statement that will be immediately
effective upon filing. On September 4, 2009, we filed such an automatic shelf registration statement, which may
permit us, from time to time, to offer and sell debt securities, common stock, preferred stock, warrants and other
securities to the extent necessary or advisable to meet our liquidity needs.

Any of the following could have an adverse effect on the market price of our common stock:

»  the exchange of operating partnership units, LTIP units, our 4.50% exchangeable senior notes or our 3.75%
exchangeable senior notes for common stock,

*  additional grants of LTIP units, restricted stock or other securities to our directors, executive officers and
other employees under our incentive award plan,

. additional issuances of preferred stock with liquidation or distribution preferences, and
. other issuances of our common stock.

Additionally, the existence of operating partnership units, LTIP units, our 4.50% exchangeable senior notes due
2026 or our 3.75% exchangeable senior notes due 2030 and shares of our common stock reserved for issuance upon
exchange of operating partnership units, LTIP units, our 4.50% exchangeable senior notes due 2026 or our 3.75%
exchangeable senior notes due 2030 and under our incentive award plan may adversely affect the terms upon which
we may be able to obtain additional capital through the sale of equity securities. In addition, future sales of shares of
our common stock may be dilutive to existing stockholders.

From time to time we also may issue shares of our common stock or operating partnership units in connection
with property, portfolio or business acquisitions. We may grant additional demand or piggyback registration rights
in connection with these issuances. Sales of substantial amounts of our common stock, or the perception that these
sales could occur, may adversely affect the prevailing market price of our common stock or may adversely affect the
terms upon which we may be able to obtain additional capital through the sale of equity securities.

25




Item 1B. Unresolved Staff Comments
None.

Item 2. Properties

Existing Portfolio

At December 31, 2009, our portfolio consisted of 69 properties, representing 112 buildings with an aggregate of
approximately 10.5 million rentable square feet.

The following reflects the classification of our properties between stabilized (operating properties in which more
than 90% of the rentable square footage is under lease), lease up (operating properties in which less than 90% of the
rentable square footage is under lease), pre-development (development properties that are engaged in activities
related to planning, entitlement, or other preparations for future construction), development (properties that are
currently under development through ground up construction), redevelopment properties (properties that are
currently being prepared for their intended use) and land parcels (representing management’s estimates of rentable
square footage if development of these properties was undertaken) at December 31, 2009:

Unconsolidated Partnership

Consolidated Portfolio Portfolio Total Portfolio
Rentable Rentable Rentable
Square Percent Square  Percent Square Percent
Properties Feet Leased Properties Feet Leased Properties Feet Leased

Stabilized.....cccoereverennee 40 5,269,817 98.6% 4 257,268 100.0% 44 5,527,085 98.6%
Lease up...covvveverncreenne 20 _3.985.447 54.5% 2 _417.290 46.4% 22 4,402,737 53.8%
Total operating portfolio... 60 9,255,264 79.6% 6 674,558 66.9% 66 9,929,822 78.7%
Development............... — - — 1 280,000 — 1 280,000 —
Redevelopment............ 1 154,341 e - — n/a 1 154,341 —
Pre-development.......... 1 152,145 — — — n/a 1 152,145 —
Total current portfolio ..... 62 9,561,750 77.1% 7 954,558 47.3% 69 10,516,308 74.3%
Land parcels n/a _1,548.000 n/a — — n/a — 1.548.000 n/a
Total portfolio 62 11,109,750 n/a 7 954,558 n/a 69 12,064,308 n/a

Our total portfolio by market at December 31, 2009 was as follows:

Current(1) Expiration(2)
Annualized Annualized
Leased Percent of Base Rent Percent of Base Rent
Square Annualized  Annualized per Leased Annualized  Annualized per Leased
Market Feet Base Rent Base Rent Sq Ft Base Rent Base Rent Sq Ft
(in thousands) (in thousands)
BoStONn(3) ...covervvririiiiinccennes 2,263,879 $ 118,718 409% § 5244 § 130,268 37.0% $ 57.54
Maryland .......cccoovvmnvnviennieinns 1,144,968 46,742 16.1% 40.82 63,578 18.0% 55.53
San Diego(3) . . 1,084,660 32,977 11.4% 30.40 41,615 11.8% 38.37
San Francisco ..... . 1,193272 30,585 10.6% 25.63 38,354 10.9% 32.14
New York/New Jersey 1,027,970 30,555 10.5% 29.72 44,842 12.7% 43.62
Pennsylvania................ . 684,920 15,159 5.2% 22.13 16,348 4.6% 23.87
Seattle v 169,593 7,114 2.5% 41.95 8,730 2.5% 51.48
University Related — Other ....... 249,507 8.020 2.8% 32.14 8,965 2.5% 35.93
Total Portfolio/Weighted-Average.... 7,818,769 $ 289.870 100.0% $ 37.07 $ 352,700 100.0% $ 45.11

(1) In this and other tables, annualized current base rent is the monthly contractual rent under existing leases at
December 31, 2009, or if rent has not yet commenced, the first monthly rent amount that will be due at rent
commencement, multiplied by 12 months.

(2) Annualized base rent at expiration is the monthly contractual rent as of date of expiration of the applicable lease
(not including any extension option(s)), multiplied by 12 months.

(3) We are a member of the unconsolidated limited liability companies that own a portfolio of properties in
Cambridge, Massachusetts, and we are entitled to approximately 20% of the operating cash flows. We also own
the general partnership interest in the unconsolidated limited partnership that owns the McKellar Court property,
which entitles us to 75% of the gains upon a sale of the property and 22% of the operating cash flows.
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Properties we owned, or had an ownership interest in, at December 31, 2009 were as follows:

Rentable Percent

Boston Square Feet Leased
ATDANY SIEET.....ociiiiiieererier ittt et ettt st e ettt ettt e e et re et eseenesereneasesasens 75,003 100.0%
Center for Life Science | BOSIOm......c.cccccuvriiernnineirinieseeisee et 704,159 91.1%
ChArles SIIEETL.......coceeriiieeieeree ettt ettt e e et sa e et et ts et s e ereeeetsetesesens 47912  100.0%
CO0LlIAZE AVEIUE ......coveiiiiiiricinictete ettt a st sttt eb et s e te st et ets et easerenserensesons 37,400 57.4%
21 BT1E SIEEL ..ttt sttt ettt eta e s et e e atesbe st seesesasaaasatsebesbetassasserssteseseas 48,627  100.0%
40 EI1E STEEEL ..c.veviueirerreieeierereer et ertrte et st e stestesas s etesreetesbeasebesbsssatsebasaessssasserssteseseas 100,854  100.0%
47 Erie Street Parking StrUCIUTE .......coocvvverireeiiieiricieeee ettt etecte s etesrevs et s s e eerenees 447 Stalls n/a
Fresh Pond Research Park ......c..oocuiiiieiiriieiiieiet e eeeeee e eeeeee e 90,702 73.5%
675 West Kendall Street (Kendall A) ......ccveveireiiioieiicicece ettt 302,919 97.0%
500 Kendall Street (Kendall D) ........coecveiieiieriiiciceee ittt svensenas 349,325 98.9%
SIANEY SIEEL.....ereniieir ittt et a e s e er e 191,904  100.0%
VASSAT STIEEL ... uveiiieeeirieereeiteeerte ettt et ettt eete e eeee et eenresseneeeeneeesareesanetesreeaneesseeeseneensees 52,520 100.0%
Maryland

BECKIEY SIEEEL.....ourerererieteteireeteteer ettt ettt s e r e s r bbb et 77,225  100.0%
9911 Belward Campus DITVe.........cccoeirinininiiiinieseciet ettt er et 289,912 100.0%
9920 Belward Campus DITVE.......cccovveiiieriiiriniceicese et eae st s s e renas 51,181 100.0%
Shady Grove ROAd.. ...ttt ss st 635,058 100.0%
TIDULATY SIEEL......coiiiiiieieie ettt sttt en e 91,592 100.0%
San Diego

BalhO AVEIIUE ....ovvivrereenrieieneeet ettt sttt se e et e et eess e eeaessatssetebes e reensesseaeeeeseesneneeene 35,344 100.0%
Bernardo Center DITVe.........oovcveiuiiiiiereeeeiee ettt et e eeeeneesaseeeeneesseeesnenes 61,286 100.0%
Faraday AVEIUE.........cccviiiiiiiinienrirrse st restete ettt et s e reer et sassresses s e sessasabeseeentarenns 28,704 100.0%
JOhN HOPKINS COULT ...ttt sttt ettt e re st bassssssss s s s senn e 72,192 29.7%
6114-6154 Nancy Ride DIIVE....c.ceceviireririiccinieirirn ettt 196,557 100.0%
6828 Nancy Ridge DIIVE ....c.c.eceveiuiieiiiirieiisinrnsetses e esest et et sens 42,138 58.0%
Pacific Center BOUIEVATT..........ooviviiiieieecicee ettt et e e eeae e 66,745 100.0%
ROAA 10 The CUTE .....ocviieriirici ettt sttt e s e e ree st e o e eeeeae s e eseseeeas 67,998 79.6%
San DIego SCIENCE CENLET ....c..cverviviriiereiriiriierteteteieteesereseese s s esessessessessesessesessessesenes 105,364 79.2%
SCIENEE CONLET DITIVE .ottt ettt st s e e e teseteseeesaeseaseeeseeseeseeesaeeesaeen 53,740 100.0%
Sorrento Valley Boulevard ...........cccoveveieenneieniiinncner s 54,924  100.0%
Torreyana ROAd .......cccvuviiiiinieieeteet ettt ettt et ee e 81,204 100.0%
9865 TOWNE CNLIE DITIVE ....ocvieieeiiiiieiieieeiecti et cces ettt ere et st s saesneenessrerennes 94,866 100.0%
9885 TOWNE Centre DIIIVE ...ccvicieeieciicieeeiecreecere ettt ettt ssee e sreesre s aentoasas 104,870 100.0%
WAPLES SITEOL.....ecvenirereriereieieis ettt e e e sa et sas e e et seerensse s s eessesesneenss 50,055 100.0%
San Francisco

ATAENIECH COULL ...veivviitiiieiiieecece ettt et et s et e te s ete s e s ameeer e eeneeeeaenesaesenes 55,588 100.0%
ATdenWo0od VERIUIE(1) ....cuevieeeeiircieeeeeeit ettt ets ettt et et ee e e eveeresteseessetesseassanseasnens 72,500 38.1%
Bayshore BOULEVAId ......c..covrirrircriiceeeceect ettt ev et ettt sttt s seanae s 183,344  100.0%
Bridgeview Technology Park L............ccceeveuiiieiiieiiieiinieiieeee et et 201,567 72.7%
Bridgeview Technology Park T6..........ccooviiriiiniicccceeren e easeve e 50,400 0.0%
DUMDBATTON CIICIE c.v.vivee ettt st s e e sneetesaeeae st raeseesaenne 44,000 100.0%
ECCles AVENUE(2)......icvrererieerieiriererisit ettt sie st eaeneerese s e e sesasseressabesessenerensenasens 152,145 0.0%
FOTbes BOULBVAIU. .........ccoevueeieiieiiiiiciiece ettt ettt cre ettt seneneeneses e nenne 237,984 100.0%
INAUSIIIAL RO .....evviieieeceee ettt sttt st st s st seenreneeereeeneeaean 171,965 83.8%
KAISET DIIIVE....ecuviiviiitecee ettt ettt e et st seeesat et s eanesantssatesasesasassenseenneseaeaneensenes 87,953 0.0%
PACific RESEAICH CONLET.........vovveveieieceeeeeeeee ettt e ee et es e s ene e seseeeaas 1,389,517 25.5%
New York/New Jersey

GIAPHICS DITVE....oeveviirieiiiinieictistert ettt te e st ssb e s s ssrsenssenas 72,300 25.7%
Landmark at BaStVIEW ......c.coceuvueorrinieniririirsirreeesiearesnresesrnssesteseseaessssssesesesensesesssensens 750,784 86.4%
Landmark at EastView IL...........ccovoieiiiiiieeeee et esse et e n e erenes 360,520 100.0%
One ReSearch WAy ........c.ocvvreiirinierieininiiieeetette st s sttt naes 49,421 0.0%
Pennsylvania .

EiSENNOWET RO ... ..oiiuiieiiiieiieeeiiee ettt ettt e et s e e e e e anaeeaeeneseeeeeeeenanes 27,750 59.7%
George Patterson Boulevard.........c.ccooviveiiieiniienecrieiee e ere s 71,500  100.0%
KNG OF PIUSSIA ..ottt ettt et ettt et e eba st seebesbassebeeseee et eneenanesrons 427,109 87.7%
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Rentable Percent

Boston Square Feet Leased
PROCNTXVIIIE PIKE ..ot ee et tta e et e e e e s e esasbeeesareesenareennaas 104,400 71.6%
SPNE MIIL DIIVE ...vieiieeiiiieieiet ettt ettt 76,561 100.0%
900 Unigema Boulevard(3) ......cccoeciviiiiiiiiiiire s 11,293 100.0%
1000 Unigema Boulevard(3) .....cocoiiiniriininiiiciiiiee s s 59,821 100.0%
Seattle

BIEOTE AVEIUE(A) 1.viivieiieieeieteeeeeietetee et et eses st bes e be st s sassaesn ek b e s be s ebesaebe s s 154,341 0.0%
500 FAIIVIEW AVEIUE. .......oviiiiiiriiiiieiieireeeesteeesteeeaesesessstsenesasseeesssnesessintessenrassonsnesssnses 22,213 100.0%
530 FAITVIEW AVEINUE.....evuveviiieeiiiriniieeieeeeiiareeessitssseeseseseessssrsaesssesesssnssssssssesoisrsreensansnssaees 96,188 55.9%
Monte Villa ParkWay ..........ccocoeeiiiiiiiiiieneeecenne ettt 51,000 100.0%
2UTHN PLACE ..cvivieieieieeet ettt sttt bbb bbbt 67,799 62.9%
University Related — Other

LUCENE DIIVE(5) vttt ettt sr e s ns s b e bbb n st 21,500 100.0%
Trade Centre AVENUE(D) ...ccvecerueeereriieieeiiieritreete et s esb ettt a s en s 78,023 100.0%
WAINUL SEEEET(T) 1vrvrverireriereiierecretreeiercerer et b e bbbt 149.984 _ 100.0%
Total Consolidated Portfolio/Weighted-Average..........cccovvviviininiininee 9.561,750 77.1%
Unconsolidated Portfolio:

MCKEIAr COUI(B) i.vvviniieieiiieriereeeieteie st sbeseer et et e s sa e bbb ra s asensnnsnassens 72,863 100.0%
320 BNt SIEEEL(D)..vvivieietiteeeereieeeritetee st est st ebesee ettt ettt et eas 184,405 100.0%
301 BINNEY SEE(D)...eceeeveeeeiieniereerireene ettt re e rs s bbb ens 417,290 46.4%
301 BINEY Garage(9) .oeveeeveeereererireiieiirecrereiaerenieiesisssis st e ene e s s be s senes 503 Stalls n/a
650 E. Kendall Street (Kendall BY(9)(10)....cc.oieveereieeneieinerieienieiiniesreeesenee e senes 280,000 0.0%
350 E. Kendall Street Garage (Kendall F}(9) ...cccoovviviiniciinniiiiiiiiiiieeeciniienns 1,409 Stalls n/a
Kendall Crossing Apartments(9) ......cceeeeerierinieriniieis ittt 37 Apts. n/a
Total Portfolio/Weighted-AVerage ...........c.cococvririienieciiniinieriniiiieiieceeesese e 10,516,308 74.3%

(1) We own an 87.5% membership interest in the limited liability company that owns this property.
(2) The property was under pre-development at December 31, 2009.

(3) Located in New Castle, Delaware.

(4) The property was under redevelopment at December 31, 2009.

(5) Located in Lebanon, New Hampshire.

(6) Located in Longmont, Colorado.

(7) Located in Boulder, Colorado.

(8) We own the general partnership interest in the limited partnership that owns the McKellar Court property,
which entitles us to 75% of the extraordinary cash flows after repayment of the partners’ capital contributions
and 22% of the operating cash flows. The property is located in San Diego, California.

(9) We are a member of the limited liability companies that own a portfolio of properties in Cambridge,
Massachusetts, which entitles us to approximately 20% of the operating cash flows.

21 ANN

{10) The property was under developmeni at December 31, 2009.
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Tenant Information

As of December 31, 2009, our consolidated and unconsolidated properties were leased to 121 tenants, and 88%
of our annualized base rent was derived from tenants that were research institutions or public companies or their
subsidiaries. The following is a summary of our ten largest tenants based on percentage of our annualized base rent
as of December 31, 2009:

Annualized  Percent of
Base Rent Annualized

Annualized per Leased Base Rent - Lease
Leased Base Rent  Square Foot  Current Expiration
Tenant Square Feet Current Current Total Portfolio Date(s)
(In thousands)

Human Genome Sciences, Inc. ....... 924,970 § 41918 $ 45.32 14.5% June 2026
Vertex Pharmaceuticals

Incorporated.........ccooovreeevrerinnnnn. 685,286 28,982 42.29 10.0% Multiple(1)
Beth Israel Deaconess Medical

Center, InC. ....cocovvvveverineerniennnne 362,364 25,543 70.49 8.8% July 2023
Regeneron Pharmaceuticals, Inc..... 565,405 18,682 33.04 6.4% Multiple(2)
Genzyme Corporation..................... 343,000 15,464 45.08 5.3% August 2018
Merck & Co., Inc.(3) ccvevereeverrennene 184,357 9,340 50.66 3.2% Multiple(4)
Ironwood Pharmaceuticals, Inc.(3)...... 153,189 9,053 59.10 3.1% Multiple(5)
Children’s Hospital Corporation..... 150,215 8,901 59.26 3.1% May 2023
Centocor, Inc. (Johnson & Johnson).... 374,387 8,490 22.68 2.9% April 2014
Array BioPharma, Inc..................... 228,007 7,397 32.44 2.6% Multiple(6)
Total/Weighted-Average(7)............ 3,971,180 § 173,770 § 43.76 59.9%

(1) 20,608 square feet expires May 2012, 81,204 square feet expires October 2013, 292,758 square feet expires
January 2016, and 290,716 square feet expires May 2018.

(2) 21,900 square feet is on a month-to-month basis, 16,725 square feet expires March 2011, 6,568 square feet
expires August 2011, and 520,212 square feet expires July 2024.

(3) We own 20% of the limited liability company that owns a property that this tenant occupies.
(4) 39,053 square feet expire in July 2012 and 145,304 square feet expire in September 2016,
(5) 39,101 square feet expires December 2010 and 114,088 square feet expires January 2016.
(6) 149,984 square feet expires July 2016 and 78,023 square feet expires August 2016.

(7) Without regard to any lease terminations and/or renewal options.

Lease Terms

Our leases are typically structured for terms of five to 15 years, with extension options, and include a fixed rental
rate with scheduled annual escalations. The leases are generally triple-net. Triple-net leases are those in which
tenants pay not only base rent, but also some or all real estate taxes and operating expenses of the leased property.
Tenants typically reimburse us for the full direct cost, without regard to a base year or expense stop, for use of
lighting, heating and air conditioning, and certain capital improvements necessary to maintain the property in its
original condition. We are generally responsible for structural repairs.

Item 3. Legal Proceedings

Although we are involved in legal proceedings arising in the ordinary course of business, we are not currently a
party to any legal proceedings nor, to our knowledge, is any legal proceeding threatened against us that we believe
would have a material adverse effect on our financial position, results of operations or liquidity.

Item 4. Submission of Matters to a Vote of Security Holders

None.
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PART I

Item 5. Market for Registrant’s Common Equity, Related Stockholder Matters and Issuer Purchases of Equity
Securities

Our common stock has been listed on the New York Stock Exchange, or NYSE, under the symbol “BMR” since
August 6, 2004. On February 11, 2010, the reported closing sale price per share for our common stock on the NYSE
was $14.39 and there were approximately 211 holders of record. The following table sets forth, for the periods
indicated, the high, low and last sale prices in dollars on the NYSE for our common stock and the distributions we
declared per share.

Cash Dividend
Period High _ Low Last _per Common Share
First Quarter 2008..........coooveeerierenreeenceennee st $ 2533 § 19.32 § 2389 § 0.335
Second Quarter 2008 ........ccceeeeiriiieneerenee i $ 2775 $ 2359 $ 2453 § 0.335
Third Quarter 2008 ..........c.ccevieriirerenierererneeee e $ 2950 § 22.72 $ 2645 $ 0.335
Fourth Quarter 2008 .. ... $ 2543 8 588 % 11.72 % 0.335
First Quarter 2009..........cooeovieririneiiiiincnee e $ 13528 6029% 6778 0.335
Second Quarter 2009 .........cccoveiierereiienriei s $ 1221 % 647 $ 1023 § 0.110
Third Quarter 2009 ........ccovveveieriereerertreeeereere e $ 1531 % 9.16 $ 13.80 § 0.110
Fourth Quarter 2009 .........ccccovvereieeeereercereeneesesiesieesnes $ 1659 $ 1262 $ 1578 $ 0.140

We intend to continue to declare quarterly distributions on our common stock. The actual amount and timing of
future distributions will be at the discretion of our board of directors and will depend upon our financial condition in
addition to the requirements of the Code, and no assurance can be given as to the amounts or timing of future
distributions. In addition, our credit facilities limit our ability to pay distributions to our common stockholders. The
limitation is based on 95% of funds from operations, but not less than the minimum necessary to enable us to meet
our REIT income distribution requirements. We do not anticipate that our ability to pay distributions will be
impaired by the terms of our credit facilities. However, there can be no assurances in that regard.

Information about our equity compensation plans is incorporated by reference in Item 12 of Part III of this
Annual Report on Form 10-K.
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The following graph shows a comparison from December 31, 2004 to December 31, 2009 of cumulative total
shareholder return, calculated on a dividend reinvested basis, for our company, the S&P 500 Stock Index, or the
S&P 500, and the National Association of Real Estate Investment Trusts, Inc. Equity REIT Total Return Index, or
the Industry Index, which includes all tax-qualified equity REITs listed on the NYSE. The graph assumes $100 was
invested in each of our company’s common stock, the S&P 500 and the Industry Index on December 31, 2004. Data
points on the graph are annual. Note that historic stock price performance is not necessarily indicative of future

stock price performance. :
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Item 6. Selected Financial Data

The following sets forth selected consolidated financial and operating information for BioMed Realty Trust, Inc.
which is derived from our audited consolidated financial statements. The following data should be read in
conjunction with our consolidated financial statements and notes thereto and “Management’s Discussion and
Analysis of Financial Condition and Results of Operations” included in Item 7 of this report.
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BIOMED REALTY TRUST, INC.
(Dollars in thousands, except share data)

Years Ended December 31,

2009 2008 2007 2006 2005
Statements of Income:
Revenues:
TOtal TEVENUES....cvererreieieriirrereeereaeees $ 361,166 $ 301973 § 266,109 $§ 218,735 $§ 138,784
Expenses:
Rental operations and real estate taxes .... 104,824 84,729 71,142 60,999 46,358
Depreciation and amortization.............. 109,620 84,227 72,202 65,063 39,378
General and administrative................... 22,919 22.834 21,870 18,085 13.278
Total eXPenses......cvvvverrererreerveneenenne 237.363 191,790 165,214 144,147 99,014
Income from operations..........c.ee...... 123,803 110,183 100,895 74,588 39,770
Equity in net (loss)/income of
unconsolidated partnerships................ (2,390) (1,200) (893) 83 119
Interest INCOME.......ocvveveieeeeeceeceiieeeens 308 485 990 1,102 1,333
Interest eXPense. .....coeereererrecrreverneceenens (64,998) (41,172) (28,786) (40,945) (23,226)
Gain/(loss) on derivative instruments ... 203 (19,948) — — —
Gain on extinguishment of debt............ 3,264 14,783 — — —
Income from continuing operations ... 60,190 63,131 72,206 34,828 17,996
Income from discontinued operations
before gain on sale of assets................ — - 639 1,542 57
Gain on sale of real estate assets........... — — 1,087 — —
Income from discontinued operations... — — 1,726 1,542 57
Net iNCOME...evvnvierrerrerecreencererieneereeeenes 60,190 63,131 73,932 36,370 18,053
Net income attributable to
noncontrolling interests ................... (1.468) (2.077) (2,531) (1.610) (1.007)
Net income attributable to the
COMPANY..ooverierenrerairererreierereeseeeeneene 58,722 61,054 71,401 34,760 17,046
Preferred stock dividends.................. (16.963) (16.963) (16.868) — —
Net income available to common
stockholders .......oevecrcecnireercencnn $ 41759 $§ 44091 $§ 54533 § 34760 $ 17,046
Income from continuing operations per
share available to common
stockholders:
Basic earnings per share ..........c.ccce..... $ 045 3 0.61 $ 081 § 0.59 $ 0.44
Diluted earnings per share ................... $ 045 § 061 $ 080 $ 059 § 0.43
Net income per share available to
common stockholders:
Basic earnings per share ..........c.cccooe.... $ 045 § 061 § 083 $ 0.61 $ 0.44
Diluted earnings per share .................... $ 045 § 0.61 $ 083 § 061 $ 0.44
Weighted-average common shares
outstanding:
BaSIC ..viveereeieiiieiereeee e 91,011,123 71,684,244 65,303,204 55,928,975 38,913,103
Diluted .....ovviiiieieesercerere e 91,851,002 75,408,153 68,738,694 58,886,694 42,091,195
Cash dividends declared per common
SHATE...c.ecteeieeieieiietee et $ 070 $ 134§ 124 $ 1.16 $ 1.08
Cash dividends declared per preferred
SHATE. ....vvieieeiiietce et $ 184 § 1.84 § 1.83 — —
Balance Sheet Data (at period end):
Investments in real estate, net.................. $2971,767 $ 2,960,429 $ 2,807,599 $ 2,457,721 $ 1,129,371
Total SSELS ..uveerveririevreceeeiee e 3,283,274 3,229,314 3,058,631 2,692,572 1,337,310
Total indebtedness ........ccoceveereererencnn. 1,361,805 1,341,099 1,489,585 1,329,588 513,233
Total liabilities........coceerverrecerniieierennnes 1,459,342 1,591,365 1,641,850 1,444,843 586,162
Total eqUILY ...ccvevevieireeiecrreeeeeeeeenee 1,823,932 1,637,949 1,416,781 1,247,729 751,148
Other Data:
Cash flows from/(used in):
Operating activities.........eccoervververernnenee 145,089 115,046 114,965 101,588 54,762
Investing activities ......cocevvrvererrerereernennns (157,627) (218,661) (409,301) (1,339,463) (601,805)
Financing activities ......c.ccecvereeerereenenn. 11,038 111,558 282,151 1,243,227 539,486

32



Item 7. Management’s Discussion and Analysis of Financial Condition and Results of Operations

The jfollowing discussion should be wvead in conjunction with the financial statements and notes thereto
appearing elsewhere in this report. We make statements in this section that are forward-looking statements within
the meaning of the federal securities laws. For a complete discussion of forward-looking statements, see the section
above entitled “ltem 1. Business — Forward-Looking Statements.”- Certain risk factors may cause our actual
results, performance or achievements to differ materially from those expressed or implied by the following
discussion. For a discussion of such visk factors, see the section above entitled “ltem 1A. Risk Factors.”

Overview

<6

As used herein, the terms “we,” “us,” “our” or the “Company” refer to BioMed Realty Trust, Inc., a Maryland
corporation, and any of our subsidiaries, including BioMed Realty, L.P., a Maryland limited partnership (our
“Operating Partnership”). We operate as a fully integrated, self-administered and self-managed real estate
investment trust (“REIT”) focused on acquiring, developing, owning, leasing and managing laboratory and office
space for the life science industry. Our tenants primarily include biotechnology and pharmaceutical companies,
scientific research institutions, government agencies and other entities involved in the life science industry. Our
properties are generally located in markets with well established reputations as centers for scientific research,
including Boston, San Diego, San Francisco, Seattle, Maryland, Pennsylvania and New York/New Jersey.

We were formed on April 30, 2004 and completed our initial public offering on August 11, 2004.

At December 31, 2009, our portfolio consisted of 69 properties, representing 112 buildings with an aggregate of
approximately 10.5 million rentable square feet.

Factors Which May Influence Future Operations

Our long-term corporate strategy is to continue to focus on acquiring, developing, owning, leasing and managing
laboratory and office space for the life science industry. As of December 31, 2009, our operating portfolio was
78.7% leased to 121 tenants. As of December 31, 2008, our operating portfolio was 86.9% leased to 115 tenants.
The decrease in the overall leasing percentage is a reflection of an increase in the rentable square footage in our
operating portfolio, which increased by approximately 2.5 million rentable square feet in the year ended December
31, 2009 due to the completion of development or redevelopment activities at a number of properties. Total leased
square footage during the same period increased by approximately 76,000 square feet within the operating portfolio.

Leases representing approximately 5.6% of our leased square footage expire during 2010 and leases representing
approximately 4.0% of our leased square footage expire during 2011. Our leasing strategy for 2010 focuses on
leasing currently vacant space, negotiating renewals for leases scheduled to expire during the year, and identifying
new tenants or existing tenants seeking additional space to occupy the spaces for which we are unable to negotiate
such renewals. We may proceed with additional new developments, as real estate and capital market conditions
permit.

It is generally acknowledged that the United States has been in an economic recession since the fourth quarter of
2007. The recession has been accompanied by a severe tightening of credit and capital markets that have
significantly increased our cost of capital. Our ability to raise debt and equity capital has contributed to our
successful growth strategy. However, over the past twelve months, we have, as have REITSs in general, focused on
deleveraging and preserving capital. While we expect to be able to continue to raise debt capital, we expect that such
debt will carry significantly higher interest rates and lower advance rates measured on a ratio of loan-to-value.

During the past twelve months, we have also seen an increase in bankruptcies from certain tenants that are not
well capitalized and an increase in tenants seeking to terminate existing lease arrangements. On an ongoing basis,
we evaluate the recoverability of tenant balances, including rents receivable, straight-line rents receivable, tenant
improvements, deferred leasing costs and any acquisition intangibles. When we determine that the recoverability of
tenant balances is not probable, we record an allowance for expected losses related to tenant receivables. Upon the
termination of a lease, we accelerate the amortization of tenant improvements, deferred leasing costs and acquisition
intangibles to the expected termination date. For financial reporting purposes, we treat a lease as terminated upon a
tenant filing for bankruptcy, when a space is abandoned and a tenant ceases rent payments, or when other
circumstances indicate that termination of a tenant’s lease is probable (e.g., eviction). The effects of a lease
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termination may be mitigated to some extent because space associated with terminated leases (either voluntarily or
due to bankruptcy) may be subleased from the original tenant (and we will enter into direct leases with the
subtenants) or can be re-leased, or we have received termination payments compensating us for a portion of lost
rents and other tenant balances. Termination payments received for terminated leases for the years ended December
31, 2009, 2008 and 2007 aggregated $10.9 million, $35,000 and $7.6 million, respectively. For the years ended
December 31, 2009, 2008 and 2007, the Company recorded bad debt expense of $6.3 million, $796,000 and
$232,000, respectively. The increase in the bad debt expense related to accounts receivable and accrued straight-line
rents and is due to amounts considered uncollectible as a result of tenant bankruptcies, lease terminations or
expected nonpayment or renegotiation of unpaid tenant receivables. For the years ended December 31, 2009, 2008
and 2007, depreciation and amortization includes the effect of accelerated amortization of tenant improvements,
deferred leasing costs and any acquisition intangibles associated with terminated leases. As of December 31, 2009,
we have fully reserved tenant receivables (both accounts receivable and straight-line rents) for certain tenants that
have not terminated their leases. Such tenants may be paying some or all of their rent on a current basis, but
recoverability of some or all past due receivable balances is not considered probable.

As a direct result of the current economic recession, we belicve it is possible that the fair-valucs of some of our
properties may have declined below their respective carrying values. However, to the extent that a property has a
substantial remaining estimated useful life and management does not believe that the property will be disposed of
prior to the end of its useful life, it would be unusual for undiscounted cash flows to be insufficient to recover the
property’s carrying value. We presently have the ability and intent to continue to own and operate our existing
portfolio of properties and expected undiscounted future cash flows from the operation of the properties are
expected to be sufficient to recover the carrying value of each property. Accordingly, we do not believe that the
carrying value of any of our properties is impaired. If our ability and/or our intent with regard to the operation of our
properties otherwise dictate an earlier sale date, an impairment loss may be recognized to reduce the property to the
lower of the carrying amount or fair-value less costs to sell, and such loss could be material.

Redevelopment/Development Properties

We are actively engaged in the redevelopment and development of certain properties in our portfolio. We believe
that these activities will ultimately result in a return on our additional investment once the redevelopment and
development activities have been completed and the properties are leased. However, redevelopment and
development activities involve inherent risks and assumptions relating to our ability to fully lease the properties. Our
objective is that these properties will be fully leased upon completion of the construction activities. However, our
ability to fully lease the properties may be adversely affected by changing market conditions, including periods of
economic slowdown or recession, rising interest rates, declining demand for life science office and laboratory space,
local oversupply of real estate assets, or competition from others, which may diminish our opportunities for leasing
the property on favorable terms or at all. In addition, we may fail to retain tenants that have leased our properties, or
may face significant monetary penalties, if we do not complete the construction of these properties in a timely
manner or to the tenants’ specifications. Further, our competitors with greater resources may have more flexibility
than we do in their ability to offer rental concessions to attract tenants to their properties, which could put pressure
on our ability to attract tenants at rental rates that will provide an expected return on our additional investment in
these properties. As a result, we may be unable to fully lease some of our redevelopment/development properties in
a timely manner upon the completion of major construction activities.

We also rely on external sources of debt and equity funding to provide capital for our redevelopment and
development projects. Although we believe that we currently have sufficient borrowing capacity and will be able to
obtain additional funding as necessary, we may be unable to obtain financing on reasonable terms (or at all) or we
may be forced to seek alternative sources of potentially less attractive financing, which may require us to adjust our
business and construction plans accordingly. Further, we may spend more time or money than anticipated to
redevelop or develop our properties due to delays or refusals in obtaining all necessary zoning, land use, building,
occupancy and other required governmental permits and authorizations or other unanticipated delays in the
construction.
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The following summarizes our consolidated properties under development or redevelopment at December 31,
2009:

Current Estimated
Rentable Percent In-Service
Property Square Feet Leased Date(1)
Pre-development (2)
ECCIES AVEIUE ....cvveiiieiieee et eettteeeetteeeeeraaesesrneaesneessseseessabneessnssesesananens 152,145 0.0% N/A
Redevelopment
FHHOM AVENUE . ..veiiiieieieieieeeieeeeireseecteriesesraeesesreeseeeassreeaessnresesennaseoraresesons 154.341 0.0% Q1 2010
Total/Weighted-AVErage ........ccoimirniiiiiiiniici i 306,486 0.0%

(1) Our estimate of the time in which redevelopment will be substantially complete. We estimate that the projects
will be substantially complete and held available for their intended use upon the completion of tenant
improvements, but no later than one year from the cessation of major construction activities. We currently
estimate that we will invest up to an additional $2.3 million before the redevelopment of these properties is
substantially complete.

(2) Pre-development includes development properties that are engaged in activities related to planning, entitlement,
or other preparations for future construction.

Lease Expirations

The following is a summary of lease expirations over the next ten calendar years for leases in place at December
31, 2009. This table assumes that none of the tenants exercise renewal options or early termination rights, if any, at
or prior to the scheduled expirations:

Annualized

Percent of Base Rent

Percent of  Annualized Annualized per Leased
Leased Leased Base Rent  Base Rent Square Foot

Year of Lease Expiration Square Feet Square Feet Current Current Current
(In thousands)

20T0(1) et 434,028 5.6% $ 9,570 33% § 22.05
2011 i 309,706 4.0% 10,224 3.5% 33.01
2012 e 348,118 4.5% 8,228 2.8% 23.64
2013 s 526,802 6.7% 12,361 4.3% 23.46
2014 oo 638,001 8.2% 15,320 5.3% 24.01
2015 111,347 1.4% 3,400 1.2% 30.54
2016 .o 1,004,564 12.8% 38,791 13.4% 38.61
2017 o 96,575 1.2% 3,033 1.0% 31.41
2018 i 1,117,541 14.3% 48,045 16.6% 42.99
2019 e 270,150 3.5% 7,339 2.5% 27.17
Thereafter ......c.ccccverevvvvvrcvenvrieccnns 2,961,937 37.8% 133,559 46.1% 45.09
Total Portfolio/Weighted-Average ... 7,818,769 100.0% §  289.870 100.0% $ 37.07

(1) Includes current month-to-month leases.

The success of our leasing and development strategy will be dependent upon the general economic conditions
and more specifically real estate market conditions and life science industry trends in the United States and in our
target markets of Boston, San Diego, San Francisco, Seattle, Maryland, Pennsylvania, New York/New Jersey and
research parks near or adjacent to universities. We cannot give any assurance that leases will be renewed or that
available space will be released at rental rates equal to or above the current contractual rental rates or at all.
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Critical Accounting Policies

The preparation of financial statements in conformity with GAAP requires management to use judgment in the
application of accounting policies, including making estimates and assumptions. We base our estimates on historical
experience and on various other assumptions believed to be reasonable under the circumstances. These judgments
affect the reported amounts of assets and liabilities and disclosure of contingent assets and liabilities at the dates of
the financial statements and the reported amounts of revenue and expenses during the reporting periods. If our
judgment or interpretation of the facts and circumstances relating to various transactions had been different, it is
possible that different accounting policies would have been applied resulting in a different presentation of our
financial statements. On an ongoing basis, we evaluate our estimates and assumptions. In the event estimates or
assumptions prove to be different from actual results, adjustments are made in subsequent periods to reflect more
current information. Below is a discussion of accounting policies that we consider critical in that they address the
most material parts of our financial statements, require complex judgment in their application or require estimates
about matters that are inherently uncertain.

Investiiiernis in Real Estate

“Investments in real estate are carried at depreciated cost. Depreciation and amortization are recorded on a
straight-line basis over the estimated useful lives of the assets as follows:

Buildings and improvements................. 15-40 years

Ground 1ease........cceveeerirereenreiniennnenn Term of the related lease

Tenant improvements ...........cceevevevennee. Shorter of the useful lives or the terms of the related leases
Furniture, fixtures, and equipment........ 3 to 5 years

Acquired in-place leases...................... Non-cancelable term of the related lease

Acquired management agreements....... Non-cancelable term of the related agreement

Our estimates of useful lives have a direct impact on our net income. If expected useful lives of our investments
in real estate were shortened, we would depreciate the assets over a shorter time period, resulting in an increase to
depreciation expense and a corresponding decrease to net incorne on an annual basis.

Management must make significant assumptions in determining the value of assets and liabilities acquired. The
use of different assumptions in the allocation of the purchase cost of the acquired properties would affect the timing
of recognition of the related revenue and expenses. The fair-value of tangible assets of an acquired property (which
includes land, buildings and improvements) is determined by valuing the property as if it were vacant, and the “as-
if-vacant” value is then allocated to land, buildings and improvements based on management’s determination of the
relative fair-value of these assets. Factors considered by us in performing these analyses include an estimate of the
carrying costs during the expected lease-up periods, current market conditions, and costs to execute similar leases. In
estimating carrying costs, we include real estate taxes, insurance and other operating expenses, and estimates of lost
rental revenue during the expected lease-up periods based on current market demand.

The aggregate value of other acquired intangible assets consisting of acquired in-place leases and acquired
management agreements are recorded based on a variety of considerations including, but not necessarily limited to:
(1) the value associated with avoiding the cost of originating the acquired in-place leases (i.e. the market cost to
execute a lease, including leasing commissions and legal fees, if any); (2) the value associated with lost revenue
related to tenant reimbursable operating costs estimated to be incurred during the assumed lease-up period (i.e. real
estate taxes and insurance); and (3) the value associated with lost rental revenue from existing leases during the
assumed lease-up period (see discussion of the recognition of acquired above-market and below-market leases in
Revenue Recognition, Operating Expenses and Lease Terminations section below). The fair-value assigned to the
acquired management agreements are recorded at the present value (using a discount rate which reflects the risks
associated with the management agreements acquired) of the acquired management agreements with certain tenants
of the acquired properties. The values of in-place leases and management agreements are amortized to expense over
the remaining non-cancelable period of the respective leases or agreements. If a lease were to be terminated or if
termination is determined to be likely (e.g., in the case of a tenant bankruptcy) prior to its contractual expiration,
amortization of all unamortized amounts related to that lease would be accelerated and such amounts written off.

36



Costs incurred in connection with the development or construction of properties and improvements are
capitalized. Capitalized costs include pre-construction costs essential to the development of the property,
development costs, construction costs, interest costs, real estate taxes, salaries and related costs and other direct
costs incurred during the period of development. We capitalize costs on land and buildings under development until
construction is substantially complete and the property is held available for occupancy. The determination of when a
development project is substantially complete and when capitalization must cease involves a degree of judgment.
We consider a construction project as substantially complete and held available for occupancy upon the completion
of landlord-owned tenant improvements or when the lessee takes possession of the unimproved space for
construction of its own improvements, but no later than one year from cessation of major construction activity. We
cease capitalization on the portion substantially completed and occupied or held available for occupancy, and
capitalize only those costs associated with any remaining portion under construction. Costs associated with
acquisitions are charged to expense as incurred.

Repair and maintenance costs are charged to expense as incurred and significant replacements and betterments
are capitalized. Repairs and maintenance costs include all costs that do not extend the useful life of an asset or
increase its operating efficiency. Significant replacement and betterments represent costs that extend an asset’s
useful life or increase its operating efficiency.

When circumstances such as adverse market conditions indicate a possible impairment of the value of a property,
we review the recoverability of the property’s carrying value. The review of recoverability is based on an estimate of
the future undiscounted cash flows (excluding interest charges) expected to result from the long-lived asset’s use
and eventual disposition. These cash flows consider factors such as expected future operating income, trends and
prospects, as well as the effects of leasing demand, competition and other factors. If impairment exists due to the
inability to recover the carrying value of a long-lived asset, an impairment loss is recorded to the extent that the
carrying value exceeds the estimated fair-value of the property. We are required to make subjective assessments as
to whether there are impairments in the values of our investments in long-lived assets. These assessments have a
direct impact on our net income because recording an impairment loss results in an immediate negative adjustment
to net income. The evaluation of anticipated cash flows is highly subjective and is based in part on assumptions
regarding future occupancy, rental rates and capital requirements that could differ materially from actual results in
future periods. Although our strategy is to hold our properties over the long-term, if our strategy changes or market
conditions otherwise dictate an earlier sale date, an impairment loss may be recognized to reduce the property to the
lower of the carrying amount or fair-value less costs to sell, and such loss could be material. If we determine that
impairment has occurred, the affected assets must be reduced to their fair-value.

Revenue Recognition, Operating Expenses and Lease Terminations

We commence revenue recognition on our leases based on a number of factors. In most cases, revenue
recognition under a lease begins when the lessee takes possession of or controls the physical use of the leased asset.
Generally, this occurs on the lease commencement date. In determining what constitutes the leased asset, we
evaluate whether we or the lessee is the owner, for accounting purposes, of the tenant improvements. If we are the
owner, for accounting purposes, of the tenant improvements, then the leased asset is the finished space and revenue
recognition begins when the lessee takes possession of the finished space, typically when the improvements are
substantially complete. If we conclude that we are not the owner, for accounting purposes, of the tenant
improvements (the lessee is the owner), then the leased asset is the unimproved space and any tenant improvement
allowances funded under the lease are treated as lease incentives, which reduce revenue recognized on a straight-line
basis over the remaining non-cancelable term of the respective lease. In these circumstances, we begin revenue
recognition when the lessee takes possession of the unimproved space for the lessee to construct improvements. The
determination of who is the owner, for accounting purposes, of the tenant improvements determines the nature of the
leased asset and when revenue recognition under a lease begins. We consider a number of different factors to
evaluate whether we or the lessee is the owner of the tenant improvements for accounting purposes. These factors
include:

*  whether the lease stipulates how and on what a tenant improvement allowance may be spent;

*  whether the tenant or landlord retain legal title to the improvements;
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*  the uniqueness of the improvements;

e the expected economic life of the tenant improvements relative to the length of the lease; |
»  the responsible party for construction cost overruns; and

*  who constructs or directs the construction of the improvements.

The determination of who owns the tenant improvements, for accounting purposes, is subject to significant
judgment. In making that determination we consider all of the above factors. However, no one factor is
determinative in reaching a conclusion.

All leases are classified as operating leases and minimum rents are recognized on a straight-line basis over the
term of the related lease. The excess of rents recognized over amounts contractually due pursuant to the underlying
leases is included in accrued straight-line rents on the accompanying consolidated balance sheets and contractually
due but unpaid rents are included in accounts receivable. Existing leases at acquired properties are reviewed at the
time of acquisition to determine if contractual rents are above or below current market rents for the acquired
property. An identifiable lease intangible asset or liability is recorded based on the present value (using a discount
rate that reflects the risks associated with the acquired leases) of the difference between (1) the contractual amounts
to be paid pursuant to the in-place leases and (2) our estimate of the fair market lease rates for the corresponding in-
place leases at acquisition, measured over a period equal to the remaining non-cancelable term of the leases and any
fixed rate renewal periods. The capitalized above-market lease values are amortized as a reduction of rental income
over the remaining non-cancelable terms of the respective leases. The capitalized below-market lease values are
amortized as an increase to rental income over the remaining non-cancelable terms of the respective leases. If a lease
were to be terminated or if termination were determined to be likely (e.g., in the case of a tenant bankruptcy) prior to
its contractual expiration, amortization of the related unamortized above or below market lease intangible would be
accelerated and such amounts written off.

Substantially all rental operations expenses, consisting of real estate taxes, insurance and common area
maintenance costs are subject to recovery from tenants under the terms of our lease agreements. Amounts recovered
are dependent on several factors, including occupancy and lease terms. Tenant recovery revenue is recognized in the
period the expenses are incurred. The reimbursements are recorded in revenues as tenant recoveries, and the
expenses are recorded in rental operations expenses, as the Company is generally the primary obligor with respect to
purchasing goods and services from third-party suppliers, has discretion in selecting the supplier and bears the credit
risk.

Lease termination fees are recognized when the related leases are canceled, collectability is assured, and we have
no continuing obligation to provide space to former tenants. Upon the termination of a lease, we accelerate the
amortization of tenant improvements, deferred leasing costs and acquisition intangibles to the expected termination
date. For financial reporting purposes, we treat a lease as terminated upon a tenant filing for bankruptcy, when a
space is abandoned and a tenant ceases rent payments, or when other circumstances indicate that termination of a
tenant’s lease is probable (e.g., eviction).

We maintain an allowance for doubtful accounts for estimated losses resulting from the inability of tenants to
make required rent and tenant recovery payments or defaults. We may also maintain an allowance for accrued
straight-line rents and amounts due from lease terminations based on our assessment of the collectability of the
balance.

Payments received under master lease agreements entered into with the sellers of properties to lease space that
was not producing rent at the time of the acquisition are recorded as a reduction to buildings and improvements
rather than as rental income.

Investments in Partnerships

We evaluate our investments in limited liability companies and partnerships to determine whether such entities
are controlled through means other than voting rights (“variable interest entities,” or VIEs) and, if a VIE, whether
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we are the primary beneficiary. Generally, an entity is determined to be a VIE when either (1) the equity investors
(if any) lack one or more of the essential characteristics of a controlling financial interest, (2) the equity investment
at risk is insufficient to finance that entity’s activities without additional subordinated financial support or (3) the
equity investors have voting rights that are not proportionate to their economic interests and the activities of the
entity involve or are conducted on behalf of an investor with a disproportionately small voting interest. The primary
beneficiary is the entity that will absorb the majority of expected losses of the VIE (should those losses be incurred),
receive the majority of the expected returns of the VIE (should those returns be generated), or both. The obligation
to absorb expected losses and the right to receive expected returns when a reporting entity is affiliated with a VIE
must be based on ownership, contractual, and/or other pecuniary interests in that VIE.

If the above conditions do not apply, we consider whether a general partner controls a limited partnership. The
general partner in a limited partnership is presumed to control that limited partnership. The presumption may be
overcome if the limited partners have either (1) the substantive ability to dissolve the limited partnership or
otherwise remove the general partner without cause or (2) substantive participating rights, which provide the limited
partners with the ability to effectively participate in significant decisions that would be expected to be made in the
ordinary course of the limited partnership’s business and thereby preclude the general partner from exercising
unilateral control over the partnership. If these criteria are met and we are the general partner or the managing
member, as applicable, the consolidation of the partnership or limited liability company is required.

Except for investments that are consolidated, we account for investments in entities over which we exercise
significant influence, but do not control, under the equity method of accounting. These investments are recorded
initially at cost and subsequently adjusted for equity in earnings and cash contributions and distributions. Under the
equity method of accounting, our net equity in the investment is reflected in the consolidated balance sheets and our
share of net income or loss is included in our consolidated statements of income.

On a periodic basis, management assesses whether there are any indicators that the carrying value of our
investments in unconsolidated partnerships or limited lability companies may be impaired on a more than
temporary basis. An investment is impaired only if management’s estimate of the fair-value of the investment (based
on estimated future discounted cash flows) is less than the carrying value of the investment on a more than
temporary basis. To the extent impairment has occurred, the loss is measured as the excess of the carrying value of
the investment over the fair-value of the investment. Management does not believe that the value of any of our
unconsolidated investments in partnerships or limited liability companies was impaired as of December 31, 2009.

Assets and Liabilities Measured at Fair-Value

On January 1, 2008, we adopted new accounting guidance establishing a framework for measuring fair-value and
expanding disclosure regarding related fair-value measurements. The guidance applies to reported balances that are
required or permitted to be measured at fair-value under existing accounting pronouncements; accordingly, the
guidance does not require any new fair-value measurements of reported balances.

On January 1, 2008, we adopted new fair-value option accounting guidance, which permits companies to choose
to measure certain financial instruments and other items at fair-value in order to mitigate volatility in reported
earnings caused by measuring related assets and liabilities differently. However, we have not elected to measure any
-additional financial instruments and other items at fair-value (other than those previously required under other
GAAP rules or standards).

The guidance emphasizes that fair-value is a market-based measurement, not an entity-specific measurement.
Therefore, a fair-value measurement should be determined based on the assumptions that market participants would
use in pricing the asset or liability. As a basis for considering market participant assumptions in fair-value
measurements, a fair-value hierarchy is established that distinguishes between market participant assumptions based
on market data obtained from sources independent of the reporting entity (observable inputs that are classified
within Levels 1 and 2 of the hierarchy) and the reporting entity’s own assumptions about market participant
assumptions (unobservable inputs classified within Level 3 of the hierarchy).

Level 1 inputs utilize quoted prices (unadjusted) in active markets for identical assets or liabilities that we have
the ability to access. Level 2 inputs are inputs other than quoted prices included in Level 1 that are observable for
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the asset or liability, either directly or indirectly. Level 2 inputs may include quoted prices for similar assets and
liabilities in active markets, as well as inputs that are observable for the asset or liability {other than quoted prices),
such as interest rates, foreign exchange rates, and yield curves that are observable at commonly quoted intervals.
Level 3 inputs are unobservable inputs for the asset or liability, which are typically based on an entity’s own
assumptions, as there is little, if any, related market activity. In instances where the determination of the fair-value
measurement is based on inputs from different levels of the fair-value hierarchy, the level in the fair-value hierarchy
within which the entire fair-value measurement falls is based on the lowest level input that is significant to the fair-
value measurement in its entirety. Our assessment of the significance of a particular input to the fair-value
measurement in its entirety requires judgment, and considers factors specific to the asset or liability.

We have used forward starting and interest rate swaps to manage our interest rate risk. The valuation of these
instruments is determined using widely accepted valuation techniques including discounted cash flow analysis on
the expected cash flows of each derivative. This analysis reflects the contractual terms of the derivatives, including
the period to maturity, and uses observable market-based inputs, including interest rate curves. The fair-values of
interest rate swaps are determined using the market standard methodology of netting the discounted future fixed
cash receipts (or payments) and the discounted expected variable cash payments {(or receipts). The variable cash
payments (or receipts) are based on an expectation of future interest rates (forward curves) derived from observable
market interest rate curves. We incorporate credit valuation adjustments to appropriately reflect both our own
nonperformance risk and the respective counterparty’s nonperformance risk in the fair-value measurements. In
adjusting the fair-value of our derivative contracts for the effect of nonperformance risk, we have considered the
impact of netting and any applicable credit enhancements, such as collateral postings, thresholds, mutual puts, and
guarantees.

Derivative Instruments

On January 1, 2009, we adopted new accounting guidance that requires us to provide users of financial
statements an enhanced understanding of: (1) how and why we use derivative instruments, (2) how we account for
derivative instruments and related hedged items, and (3) how derivative instruments and related hedged items affect
our financial position, financial performance, and cash flows. This includes providing qualitative disclosures about
objectives and strategies for using derivatives, quantitative disclosures about the fair-value of and gains and losses
on derivative instruments, and disclosures about credit risk-related contingent features in derivative instruments.

We record all derivatives on the consolidated balance sheets at fair-value. In determining the fair-value of our
derivatives, we consider the credit risk of our counterparties and ourselves. These counterparties are generally larger
financial institutions engaged in providing a variety of financial services. These institutions generally face similar
risks regarding adverse changes in market and economic conditions, including, but not limited to, fluctuations in
interest rates, exchange rates, equity and commodity prices and credit spreads. The ongoing disruptions in the
financial markets have heightened the risks to these institutions. While management believes that our counterparties
will meet their obligations under the derivative contracts, it is possible that defaults may occur.

The accounting for changes in the fair-value of derivatives depends on the intended use of the derivative,
whether we have elected to designate a derivative in a hedging relationship and apply hedge accounting and whether
the hedging relationship has satisfied the criteria necessary to apply hedge accounting. Derivatives designated and
qualifying as a hedge of the exposure to changes in the fair-value of an asset, liability, or firm commitment
attributable to a particular risk, such as interest rate risk, are considered fair-value hedges. Derivatives designated
and qualifying as a hedge of the exposure to variability in expected future cash flows, or other types of forecasted
transactions, are considered cash flow hedges. Derivatives may also be designated as hedges of the foreign currency
exposure of a net investment in a foreign operation. Hedge accounting generally provides for the matching of the
timing of gain or loss recognition on the hedging instrument with the recognition of the changes in the fair-value of
the hedged asset or liability that are attributable to the hedged risk in a fair-value hedge or the earnings effect of the
hedged forecasted transactions in a cash flow hedge. We may enter into derivative contracts that are intended to
economically hedge certain of our risks, even though hedge accounting does not apply or we elect not to apply
hedge accounting.

For derivatives designated as cash flow hedges, the effective portion of changes in the fair-value of the
derivative is initially reported in accumulated other comprehensive income (outside of earnings) and subsequently
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reclassified to earnings in the period in which the bedged transaction affects earnings. If charges relating to the
hedged transaction are being deferred pursuant to redevelopment or development activities, the effective portion of
changes in the fair-value of the derivative are also deferred in other comprehensive income on the consolidated
balance sheet, and are amortized to the income statement once the deferred charges from the hedged transaction
begin again to affect earnings. The ineffective portion of changes in the fair-value of the derivative is recognized
directly in earnings. We assess the effectiveness of each hedging relationship by comparing the changes in cash
flows of the derivative hedging instrument with the changes in cash flows of the designated hedged item or
transaction. For derivatives that are not classified as hedges, changes in the fair-value of the derivative are
recognized directly in earnings in the period in which the change occurs.

We are exposed to certain risks arising from both our business operations and economic conditions. We
principally manage our exposures to a wide variety of business and operational risks through management of our
core business activities. We manage economic risks, including interest rate, liquidity, and credit risk primarily by
managing the amount, sources, and duration of its debt funding and the use of derivative financial instruments.
Specifically, we enter into derivative financial instruments to manage exposures that arise from business activities
that result in the receipt or payment of future known or expected cash amounts, the value of which are determined
by interest rates. Our derivative financial instruments are used to manage differences in the amount, timing, and
duration of our known or expected cash receipts and our known or expected cash payments principally related to our
investments and borrowings.

Our primary objective in using derivatives is to add stability to interest expense and to manage our exposure to
interest rate movements or other identified risks. To accomplish this objective, we primarily use interest rate swaps
as part of our interest rate risk management strategy. Interest rate swaps designated as cash flow hedges involve the
receipt of variable-rate amounts from a counterparty in exchange for making fixed-rate payments over the life of the
agreements without exchange of the underlying principal amount. During the years ended December 31, 2009, 2008
and 2007, such derivatives were used to hedge the variable cash flows associated with existing variable-rate debt
and future variability in the interest-related cash flows from forecasted issuances of debt (see Note 11). We formally
document the hedging relationships for all derivative instruments, have historically accounted for all of our interest
rate swap agreements as cash flow hedges, and do not use derivatives for trading or speculative purposes.

Newly Issued Accounting Pronouncements

See Notes to Consolidated Financial Statements included elsewhere herein for disclosure and discussion of new
accounting standards.

Results of Operations

The following is a comparison, for the years ended December 31, 2009 and 2008 and for the years ended
December 31, 2008 and 2007, of the consolidated operating results of BioMed Realty Trust, Inc.

Comparison of the Year Ended December 31, 2009 to the Year Ended December 31, 2008

The following table sets forth the basis for presenting the historical financial information for same properties (all
properties except redevelopment/development, new properties, and corporate and discontinued operations),
redevelopment/development properties (properties that were entirely or primarily under redevelopment or
development during either of the years ended December 31, 2009 or 2008), new properties (properties that were not
owned for each of the full years ended December 31, 2009 and 2008 and were not under
redevelopment/development) and corporate entities (legal entities performing general and administrative functions
and fees received from our PREI joint ventures), in thousands:

Redevelopment/
Development

Same Properties Properties New Properties Corporate

2009 2008 2009 2008 2009 2008 2009 2008
Rental...ccovvvvovvieinreeeee, $207,209 $199,758 $ 62,105 $27,179 $ 588 § 545 § s (19
Tenant recoveries............... 54,836 60,312 21,776 11,220 45 31 749 603
Other income ..................... 11,116 313 13 2 — 2.726 2,028

Total revenues ................ $273,161 $260.383 $ 83894 §38401 § 637 $§ 576 $§ 3474 $ 2,613
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Rental Revenues. Rental revenues increased $42.4 million to $269.9 million for the year ended December 31,
2009 compared to $227.5 million for the year ended December 31, 2008. The increase was primarily due to
properties that were under redevelopment or development for which partial revenue recognition commenced during
2008 and 2009 (principally at our Center for Life Science | Boston property) and the commencement of leases. Same
property rental revenues increased $7.5 million, or 3.7%, for the year ended December 31, 2009 compared to the
same period in 2008. The increase in same property rental revenues was primarily a result of the accelerated
amortization of below-market lease intangible assets related to lease terminations of $2.7 million, the
commencement of new leases at certain properties in 2009, and increases in lease rates related to CPI adjustments
and lease extensions (increasing rental revenue recognized on a straight-line basis), partially offset by lease
expirations and early lease terminations.

Tenant Recoveries. Revenues from tenant reimbursements increased $5.2 million to $77.4 million for the year
ended December 31, 2009 compared to $72.2 million for the year ended December 31, 2008. The increase was
primarily due to properties that were under redevelopment or development for which partial revenue recognition
commenced during 2008 and 2009 (principally at our Center for Life Science | Boston property), partially offset by a
reduction in tenant recoveries due to lease expirations and changes in 2008 at certain properties at which the tenant
began to pay vendors directly for certain recoverable expenses. Same property tenant recoveries decreased $5.5
million, or 9.1%, for the year ended December 31, 2009 compared to the same period in 2008 primarily as a result of
a reduction in tenant recoveries due to lease expirations and changes in 2008 at certain properties where the tenant
began to pay vendors directly for certain recoverable expenses, partially offset by lease commencements.

The percentage of recoverable expenses recovered at our properties decreased to 73.8% for the year ended
December 31, 2009 compared to 85.2% for the year ended December 31, 2008, primarily due to properties that were
placed into service in 2009, but were not fully leased, and properties for which leases commenced during 2008 and
2009, but for which payment for expense recovery will not begin until a later period. In addition, property recovery
percentages were affected by an increase in the rental operations expense of approximately $6.3 million related to
early lease terminations and tenant receivables that were deemed to be uncollectible as of December 31, 2009.

Other Income. Other income was $13.9 million for the year ended December 31, 2009 compared to $2.3 million
for the year ended December 31, 2008. Other income for the year ended December 31, 2009 primarily comprised
consideration received related to early lease terminations of approximately $10.9 million and development fees
earned from our PREI joint ventures. Other income for the year ended December 31, 2008 primarily comprised
development fees related to our PREI joint ventures.

The following table shows operating expenses for same properties, redevelopment/development properties, new
properties, and corporate entities, in thousands:

Redevelopment/
Development

Same Properties Properties New Properties Corporate

2009 2008 2009 2008 2009 2008 2009 2008
Rental operations.... § 45,006 $§ 47402 § 22,114 $ 10,297 $ 1215% 1,116 $ 4,878 $ 2,785
Real estate taxes ..... 20,659 19,410 10,908 3,679 44 40 — —
Depreciation and

amortization.......... 74.797 71,466 33,975 11,985 848 776 —

Total expenses ..... $ 140462 § 138278 § 66,997 § 25961 $ 2,107 $ 1932 § 4878 § 2785

Rental Operations Expense. Rental operations expense increased $11.6 million to $73.2 million for the year
ended December 31, 2009 compared to $61.6 million for the year ended December 31, 2008. The increase was
primarily due to properties that were under redevelopment or development for which partial revenue recognition
commenced during 2008 and 2009 (principally at our Center for Life Science | Boston and Pacific Research Center
properties) and the write-off of accounts receivable and accrued straight line rents related to early lease terminations
of approximately $4.5 million, partially offset by lease expirations. Same property rental operations expense
decreased $2.4 million, or 5.1%, for the year ended December 31, 2009 compared to 2008 primarily due to changes
during 2008 at certain properties where the tenant began to pay vendors directly for certain recoverable expenses
and net decreases in utility usage and other recoverable costs compared to the same period in the prior year, partially
offset by the write-off of certain assets related to early lease terminations and a reduction in rental operations
expense due to lease expirations.
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As discussed above, we recorded an allowance for doubtful accounts related to uncollectible tenant receivables
of $6.3 million and $796,000 for the years ended December 31, 2009 and 2008, respectively.

Real Estate Tax Expense. Real estate tax expense increased $8.5 million to $31.6 million for the year ended
December 31, 2009 compared to $23.1 million for the year ended December 31, 2008. The increase was primarily
due to properties that were under redevelopment or development in the prior year for which partial revenue
recognition commenced during 2008 and 2009 (principally at our Center for Life Science | Boston and Pacific
Research Center properties). Same property real estate tax expense increased $1.2 million, or 6.4%, for the year
ended December 31, 2009 compared to 2008 primarily due to the completion of an expansion of an existing building
at one of our properties in February 2009, resulting in a higher tax basis for the property in the current year.

Depreciation and Amortization Expense. Depreciation and amortization expense increased $25.4 million to
$109.6 million for the year ended December 31, 2009 compared to $84.2 million for the year ended December 31,
2008. The increase was primarily due to the commencement of partial operations and recognition of depreciation
and amortization expense at certain of our redevelopment and development properties (principally at our Center for
Life Science | Boston and Pacific Research Center properties) and the acceleration of depreciation on certain assets
related to early lease terminations of approximately $10.2 million.

General and Administrative Expenses. General and administrative expenses increased $85,000 to $22.9 million
for the year ended December 31, 2009 compared to $22.8 million for the year ended December 31, 2008. The
increase was primarily due to an increase in aggregate compensation costs as compared to the prior year.

Equity in Net Loss of Unconsolidated Partnerships. Equity in net loss of unconsolidated partnerships increased
$1.2 million to $2.4 million for the year ended December 31, 2009 compared to $1.2 million for the year ended
December 31, 2008. The increased loss primarily reflects an accrual within our PREI joint ventures related to the
calculation of annual ground lease payment escalations as a result of the increased probability for an adverse
outcome relating to a portion of ongoing litigation.

Interest Expense. Interest cost incurred for the year ended December 31, 2009 totaled $77.4 million compared to
$83.5 million for the year ended December 31, 2008. Total interest cost incurred decreased primarily as a result of:
(a) decreases in borrowings for working capital purposes, (b) the repayment of certain mortgage notes and (c)
decreases in the average interest rate on our outstanding borrowings, partially offset by the amortization of deferred
interest costs related to our forward starting swaps of approximately $3.6 million.

During the year ended December 31, 2009, we capitalized $12.4 million of interest compared to $42.3 million
for the year ended December 31, 2008. The decrease reflects the cessation of capitalized interest at our Center for
Life Science | Boston, 9865 Towne Centre Drive and 530 Fairview Avenue development projects and our Pacific
Research Center redevelopment project due to the commencement of certain leases at those properties or a cessation
of development or redevelopment activities. We expect capitalized interest costs on properties -currently under
development or redevelopment to decrease or cease as rentable space at these properties is readied for its intended
use through 2010. Net of capitalized interest and the accretion of debt premiums and a debt discount, interest
expense increased $23.8 million to $65.0 million for the year ended December 31, 2009 compared to $41.2 million
for the year ended December 31, 2008. We expect interest expense to continue to increase as additional properties
currently under development or redevelopment are readied for their intended use and placed in service, from higher
interest expense associated with debt secured by our Center for Life Science | Boston property as a result of the
repayment of the variable-rate secured construction loan and the closing of fixed rate mortgage loan (see Note 4 in
the footnotes to the consolidated financial statements), and the amortization of the remaining deferred interest costs
of approximately $63.3 million in other comprehensive income related to the forward starting swaps, which will be
amortized as additional interest expense over a remaining 10-year term.

Gain/(Loss) on derivative instruments. During the year ended December 31, 2009, a portion of the unrealized
losses related to the $100.0 million forward starting swap previously included in accumulated other comprehensive
Joss, totaling approximately $4.5 million, was reclassified to the consolidated statements of income as loss on
derivative instruments as a result of a change in the amount of forecasted debt issuance relating to the forward
starting swaps, from $400.0 million at December 31, 2008 to $368.0 million at March 31, 2009. The gain on
derivative instruments for the year ended December 31, 2009 also includes gains from changes in the fair-value of

43




derivative instruments (net of hedge ineffectiveness on cash flow hedges due to mismatches in forecasted debt
issuance dates, maturity dates and interest rate reset dates of the interest rate and forward starting swaps and related
debt). At December 31, 2008, the hedging relationships for two of our four forward starting swaps, with an
aggregate notional amount of $150.0 million, were no longer considered highly effective as the expectation of
forecasted interest payments had changed, and we were required to prospectively discontinue hedge accounting for
these two swaps. As a result, a portion of the unrealized losses related to these forward starting swaps previously
included in accumulated other comprehensive loss, totaling $18.2 million, was reclassified to the consolidated
income statement as loss on derivative instruments in the fourth quarter of 2008. The loss on derivative instruments
for the year ended December 31, 2008 also includes approximately $1.8 million of hedge ineffectiveness on cash
flow hedges due to mismatches in forecasted debt issuance dates, maturity dates and interest rate reset dates of the
interest rate and forward starting swaps and related debt.

Gain on Extinguishment of Debt. During the year ended December 31, 2009, we repurchased $82.1 million face
value of our exchangeable senior notes due 2026 for approximately $73.9 million. The repurchase resulted in the
recognition of a gain on extinguishment of debt of approximately $4.1 million (net of the write-off of approximately
$3.8 million in deferred loan fees and unamortized debt discount), partially offset by the write-off of approximately
$843,000 of deferred loan fees related to the repayment of our secured construction loan in June 2009, which is
reflected in our consolidated statements of income.

Noncontrolling Interests. Net income attributable to noncontrolling interests decreased $609,000 to $1.5 million
for the year ended December 31, 2009 compared to $2.1 million for the year ended December 31, 2008. The
decrease in noncontrolling interests was due to a decrease in net income and a reduction in the percentage of
noncontrolling interests due to the redemption of certain Units for shares of our common stock and our common
stock offering in May 2009.

Comparison of the Year Ended December 31, 2008 to the Year Ended December 31, 2007

The following table sets forth the basis for presenting the historical financial information for same properties (all
properties except redevelopment/development, new properties, and corporate and discontinued operations),
redevelopment/development properties (properties that were entirely or primarily under redevelopment or
development during either of the years ended December 31, 2008 or 2007), new properties (properties that were not
owned for each of the full years ended December 31, 2008 and 2007 and were not under redevelopment/
development) and corporate entities (legal entities performing general and administrative functions and fees received
from our PREI joint venture joint ventures), in thousands:

Redevelopment/
Development
Same Properties Properties New Properties Corporate
2008 2007 2008 2007 2008 2007 2008 2007
Rental.......cc.covvvivericnenenne, $ 181,984 § 176,664 $ 30,580 $ 10,760 $ 14,965 $ 8,585 $§ (65) $ (13)
Tenant recoveries............... 57,963 55,016 11,853 5,583 1,780 966 570 170
Other income ..................... 313 516 2 7.182 — — 2,028 680
Total revenues................. $ 240260 $232,196 $ 42,435 §$ 23,525 $16,745 $ 9551 § 2533 $ 837

Rental Revenues. Rental revenues increased $31.5 million to $227.5 million for the year ended December 31,
2008 compared to $196.0 million for the year ended December 31, 2007. The increase was primarily due to
acquisitions during 2007 and 2008 and properties that were under redevelopment or development for which partial
revenue recognition commenced during 2008, partially offset by properties that generated rental revenues in 2007,
which subsequently entered redevelopment. Same property rental revenues increased $5.3 million, or 3.0%, for the
year ended December 31, 2008 compared to the same period in 2007. The increase in same property rental revenues
was primarily a result of the commencement of new leases at certain properties, and inflation-indexed rent increases
at other properties, partially offset by lease expirations and early lease terminations.

Tenant Recoveries. Revenues from tenant reimbursements increased $10.5 million to $72.2 million for the year
ended December 31, 2008 compared to $61.7 million for the year ended December 31, 2007. The increase was
primarily due to the commencement of new leases at a number of properties, increases in utility usage and rates,
acquisitions during 2007 and 2008, properties that were under redevelopment or development for which partial
revenue recognition commenced during 2008, and an increase in property management fees earned from our PREI
joint ventures. Same property tenant recoveries increased $2.9 million, or 5.4%, for the year ended December 31,
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2008 compared to the same period in 2007 primarily as a result of net increases in utility usage and other
recoverable costs compared to the prior year, partially offset by a change in 2008 at a property at which the tenant
began to pay vendors directly for certain recoverable expenses.

The percentage of recoverable expenses recovered at our properties decreased to 85.2% for the year ended
December 31, 2008 compared to 86.8% for the year ended December 31, 2007, primarily due to properties that were
placed in service in 2008, but were not fully leased, and properties for which leases commenced in 2007 and 2008,
but for which payment for recoverable expenses were not set to begin until a later period. In addition, property
recovery percentages were affected by an increase in the rental operations expense of approximately $796,000
related to early lease terminations and tenant receivables that were deemed to be uncollectible as of December 31,
2008.

Other Income. Other income was $2.3 million for the year ended December 31, 2008 compared to $8.4 million
for the year ended December 31, 2007. Other income for the year ended December 31, 2008 primarily comprised
development fees earned from our PREI joint ventures. Other income for the year ended December 31, 2007
primarily comprised $7.7 million of gains on the early termination of leases and fees earned from our PREI joint
ventures.

The following table shows operating expenses for same properties, redevelopment/development properties, new
properties, and corporate entities, in thousands:

Redevelopment/
Development
Same Properties Properties New Properties Corporate
2008 2007 2008 2007 2008 2007 2008 2007
Rental operations.................. $ 45860 $ 44360 $10,593 $ 3,684 $ 2,148 § 344 § 2,999 § 2,401
Real estate taxes ........cccceevean 18,005 17,369 4,023 2,247 1,151 737 (50) —
Depreciation and
amortization.........cceceveeeneene 61.946 61,347 _ 14,008 7,959 8273 _ _2.896 — —
Total expenses........cccveeunee $125811 $123.076 $28,624 $ 13,890 $11,572 § 3,977 $ 2,949 §$ 2401

Rental Operations Expense. Rental operations expense increased $10.8 million to $61.6 million for the year
ended December 31, 2008 compared to $50.8 million for the year ended December 31, 2007. The increase was
primarily due to acquisitions during 2007 and 2008 and properties that were under redevelopment or development
for which partial revenue recognition commenced during 2008, partially offset by properties that generated rental
revenues in 2007, which subsequently entered redevelopment. Same property rental operations expense increased
$1.5 million, or 3.4%, for the year ended December 31, 2008 compared to 2007 primarily due to the hiring of
additional property management personnel and related expansion of our operations in 2007 and 2008, and net
increases in utility usage and other recoverable costs compared to the same period in the prior year, partially offset
by a change in 2008 at a property at which the tenant began to pay vendors directly for certain recoverable expenses.

As discussed above, we recorded an allowance for doubtful accounts of $796,000 and $232,000 for the years
ended December 31, 2008 and 2007, respectively.

Real Estate Tax Expense. Real estate tax expense increased $2.7 million to $23.1 million for the year ended
December 31, 2008 compared to $20.4 million for the year ended December 31, 2007. The increase was primarily
due to acquisitions during 2007 and 2008 and properties that were under redevelopment or development in the prior
year for which partial revenue recognition commenced during 2008. Same property real estate tax expense increased
$636,000, or 3.7%, for the year ended December 31, 2008 compared to 2007 primarily due to reassessments of the
tax basis at certain properties in 2008 and refunds of property taxes in 2007 (reducing property tax expense in 2007),
partially offset by a refund received at one property in 2008 and the continued capitalization of property taxes in
connection with construction on our Landmark at Eastview II property.

Depreciation and Amortization Expense. Depreciation and amortization expense increased $12.0 million to
$84.2 million for the year ended December 31, 2008 compared to $72.2 million for the year ended December 31,
2007. The increase was primarily due to depreciation and amortization expense for the properties acquired in 2007
and 2008 and the commencement of partial operations and recognition of depreciation and amortization expense at
certain of our redevelopment and development properties (principally at our Center for Life Science | Boston
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property), partially offset by the cessation of depreciation on certain properties, or portions thereof, which entered
redevelopment in 2007 and 2008.

General and Administrative Expenses. General and administrative expenses increased $964,000 to $22.8 million
for the year ended December 31, 2008 compared to $21.9 million for the year ended December 31, 2007. The
increase was primarily due to continued growth in the corporate infrastructure necessary to support our expanded
property portfolio, additional salary and stock compensation costs associated with the retirement of one of our
executive officers, and costs associated with our new corporate headquarters, which was completed in the first
quarter of 2008, partially offset by lower bonuses for senior management.

Equity in Net Loss of Unconsolidated Partnerships. Equity in net loss of unconsolidated partnerships increased
$307,000 to $1.2 million for the year ended December 31, 2008 compared to $893,000 for the year ended December
31, 2007. The increase was primarily due to cessation of the capitalization of interest and operating expenses at
certain properties of our PREI joint ventures that were placed in service in 2008, partially offset by commencement
of leases at those properties.

Interest Expense. Interest cost incurred for the year ended December 31, 2008 totaled $83.5 million compared to
$86.9 million for the year ended December 31, 2007. Total interest cost incurred decreased primarily as a result of:
(a) decreases in borrowings for working capital purposes and (b) decreases in the average interest rate on our
outstanding borrowings, partially offset by higher borrowings for development and redevelopment activities.

During the year ended December 31, 2008, we capitalized $42.3 million of interest compared to $58.1 million
for the year ended December 31, 2007. The decrease reflects the partial or complete cessation of capitalized interest
at our Center for Life Science | Boston, 9865 Towne Centre Drive, and 530 Fairview Avenue development projects
and our Pacific Research Center redevelopment project due to the commencement of certain leases at those
properties. Net of capitalized interest and the accretion of debt premiums and a debt discount, interest expense
increased $12.4 million to $41.2 million for the year ended December 31, 2008 compared to $28.8 million for the
year ended December 31, 2007. We expect interest expense to continue to increase in 2009 as additional properties
currently under development or redevelopment are readied for their intended uses and placed in service.

Loss on derivative instruments. We had four forward starting swaps that were acquired to mitigate our exposure
to the variability in expected future cash flows attributable to changes in future interest rates associated with a
forecasted issuance of fixed rate debt by April 30, 2009. Such fixed rate debt was generally expected to be issued in
connection with a refinancing of our secured construction loan. The four forward starting swaps had an aggregate
notional value of $450.0 million. At December 31, 2008, the hedging relationships for two of our four forward
starting swaps, with an aggregate notional amount of $150.0 million, were no longer considered highly effective as
the expectation of forecasted interest payments had changed, and we were required to prospectively discontinue
hedge accounting for these two swaps. As a result, a portion of the unrealized losses related to these forward starting
swaps previously included in accumulated other comprehensive loss, totaling $18.2 million, was reclassified to the
consolidated income statement as loss on derivative instruments in the fourth quarter of 2008. The loss on derivative
instruments for the year ended December 31, 2008 also includes approximately $1.8 million of hedge
ineffectiveness on cash flow hedges due to mismatches in forecasted debt issuance dates, maturity dates and interest
rate reset dates of the interest rate and forward starting swaps and related debt.

Gain on Extinguishment of Debt. In November 2008, we repurchased approximately $46.8 million face value of
our exchangeable senior notes due 2026 for approximately $28.8 million. The repurchase resulted in the recognition
of a gain on extinguishment of debt of approximately $14.8 million (net of the write-off of approximately $3.1
million in deferred loan fees and unamortized debt discount), which is reflected in our consolidated statements of
income.

Noncontrolling Interests. Net income attributable to noncontrolling interests decreased $454,000 to $2.1 million
for the year ended December 31, 2008 compared to $2.5 million for the year ended December 31, 2007. The
decrease in noncontrolling interests was due to a decrease in net income and a reduction in the percentage of
noncontrolling interests due to the redemption of certain Units for shares of our common stock, common stock
offerings in April and October 2008 and net losses in our consolidated partnerships for the year ended December 31,
2008, compared to net income in our consolidated partnerships for the year ended December 31, 2007.
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Cash Flows
The following summary discussion of our cash flows is based on the consolidated statements of cash flows in
“Item 8. Financial Statements and Supplementary Data” and is not meant to be an all inclusive discussion of the

changes in our cash flows for the periods presented below (in thousands):

Years Ended December 31,

2009 2008 2007
Net cash provided by operating activities..........coevecreinnincinnissiinncns $ 145,089 $§ 115,046 $ 114,965
Net cash used in inVesting aCtiVItIES .......cccererreercriniiiiiiiiieee et (157,627) (218,661) (409,301)
Net cash provided by financing activities.........cccoeeieieiinieniieinnsnsseene 11,038 111,558 282,151
Ending cash and cash equivalents balance...........cocoeonniininnnnnninnn 19,922 21,422 13,479

Comparison of the Year Ended December 31, 2009 to the Year Ended December 31, 2008

Net cash provided by operating activities increased $30.1 million to $145.1 million for the year ended December
31, 2009 compared to $115.0 million for the year ended December 31, 2008. Net cash provided by operating
activities increased primarily due to increases in income before depreciation and amortization, gain on
extinguishment of debt and allowance for bad debt, partlally offset by changes in operating assets and liabilities and
the add back for a non-cash loss on derivative instruments in 2008.

Net cash used in investing activities decreased $61.1 million to $157.6 million for the year ended December 31,
2009 compared to $218.7 million for the year ended December 31, 2008. The decrease was primarily due to
completion of construction activities on several properties, partially offset by a decrease in proceeds from the sale of
real estate assets, and contributions to unconsolidated partnerships.

Net cash provided by financing activities decreased $100.6 million to $11.0 million for the year ended December
31, 2009 compared to $111.6 million for the year ended December 31, 2008. The decrease primarily reflects reduced
financing requirements due to reduced construction activity. Cash was generated from the sale of common stock and
issuance of mortgage notes during the year ended December 31, 2009 and was used principally to pay down our
secured construction loan, which was secured by the Center for Life Science | Boston property. In addition, cash
from financing activities was provided by our unsecured line of credit during the year ended December 31, 2009.

Comparison of the Year Ended December 31, 2008 to the Year Ended December 31, 2007

Net cash provided by operating activities was $115.0 million for the year ended December 31, 2008 and $115.0
million for the year ended December 31, 2007. Net cash provided by operating activities increased primarily due to
changes in operating assets and liabilities and the add back for a non-cash loss on derivative instruments in 2008,

partially offset by increases in operating income before depreciation and amortization and gain on extinguishment of
debt.

Net cash used in investing activities decreased $190.6 million to $218.7 million for the year ended December 31,
2008 compared to $409.3 million for the year ended December 31, 2007. The decrease was primarily due to fewer
property acquisitions, including those acquired through investments in unconsolidated partnerships, and an increase
in proceeds from the sale of real estate assets, partially offset by investments in non-real estate assets (primarily
related to our relocation to a new corporate headquarters).

Net cash provided by financing activities decreased $170.6 million to $111.6 million for the year ended
December 31, 2008 compared to $282.2 million for the year ended December 31, 2007. The decrease primarily
reflects reduced financing requirements due to reduced acquisition activity. Cash was generated from the sale of
common stock during the year ended December 31, 2008 and was used principally to pay down our unsecured line
of credit. In addition, cash from financing activities was provided by our unsecured line of credit and our secured
construction loan during the year ended December 31, 2008.
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Liquidity and Capital Resources

Our short-term liquidity requirements consist primarily of funds to pay for future distributions expected to be
paid to our stockholders, operating expenses and other expenditures directly associated with our properties, interest
expense and scheduled principal payments on outstanding mortgage indebtedness, general and administrative
expenses, capital expenditures, tenant improvements and leasing commissions.

The remaining principal payments due for our consolidated and our proportionate share of unconsolidated
indebtedness (mortgage notes payable excluding the debt premium of $7.0 million, unsecured line of credit, secured
term loan, the exchangeable senior notes due 2026 excluding the debt discount of $1.5 million, and our
proportionate share of outstanding unconsolidated indebtedness) as of December 31, 2009 were as follows (in
thousands):

2010 2011 2012 2013 2014 Thereafter Total

Consolidated indebtedness:

Fixed-rate mortgages ..........c.ceuee.... $7,404 $ 29,914 $ 45414 $ 25941 $353,091 $ 200,720 $ 662,484
Unsecured line of credit....coveeneen.. — 397,666 — — — — 397,666
Secured term 10810 .......ccccveeeveenenne. — — 250,000 — — — 250,000
NOLES . teeeereieeeerrieeeireeeereeeeeeereeeesnens — 46,150 46,150

Total consolidated indebtedness ... 7,404 427,580 295414 25,941 353,091 246,870 1,356,300
Share of unconsolidated

indebtedness:
Secured loan facility ...........c.oou...... — 40,650 — — — — 40,650
Secured construction loan................ 38,415 — — — — — 38.415
Total share of unconsolidated
indebtedness.......cooeevvvirevereeennnn.. 38.415 40,650 — — — — 79,065
Total indebtedness .......ccoveueenene.. 45819 468,230 295414 25941 _353,091 246.870 1.435,365

Debt maturities through 2011 include mortgages on our Bridgeview Technology Park I and Science Center Drive
properties, with outstanding balances of $11.2 million and $11.0 million, respectively, as of December 31, 2009.

Our long-term liquidity requirements consist primarily of funds to pay for scheduled debt maturities,
construction obligations, renovations, expansions, capital commitments and other non-recurring capital expenditures
that need to be made periodically, and the costs associated with acquisitions of properties that we pursue.

We expect to satisfy our short-term liquidity requirements through our existing working capital and cash
provided by our operations, long-term secured and unsecured indebtedness, the issuance of additional equity or debt
securities and the use of net proceeds from the disposition of non-strategic assets. Our rental revenues, provided by
our leases, generally provide cash inflows to meet our debt service obligations, pay general and administrative
expenses, and fund regular distributions. We expect to satisfy our long-term liquidity requirements through our
existing working capital, cash provided by operations, long-term secured and unsecured indebtedness, the issuance
of additional equity or debt securities and the use of net proceeds from the disposition of non-strategic assets. We
also expect to use funds available under our unsecured line of credit to finance acquisition and development
activities and capital expenditures on an interim basis. Continued uncertainty in the credit markets may negatively
impact our ability to access additional debt financing or to refinance existing debt maturities on favorable terms (or
at all), which may negatively affect our ability to make acquisitions and fund current and future development and
redevelopment projects. In addition, the financial positions of the lenders under our credit facilities may worsen to
the point that they default on their obligations to make available to us the funds under those facilities. A prolonged
downturn in the credit markets may cause us to seek alternative sources of potentially less attractive financing, and
may require us to adjust our business plans accordingly.

On February 11, 2009, our PREI joint ventures jointly refinanced the outstanding balance of the secured
acquisition and interim loan facility, or approximately $364.1 million, with the proceeds of a new loan totaling
$203.3 million and members’ capital contributions funding the balance due. The new loan bears interest at a rate
equal to, at the option of our PREI joint ventures, either (1) reserve adjusted LIBOR plus 350 basis points or (2) the
higher of (a) the prime rate then in effect, (b) the federal funds rate then in effect plus 50 basis points or (c) one-
month LIBOR plus 450 basis points, and requires interest only monthly payments until the maturity date, February
10, 2011. In addition, the PREI joint ventures may extend the maturity date of the secured acquisition and interim
loan facility to February 10, 2012 after satisfying certain conditions and paying an extension fee based on the then
current facility commitment. At maturity, the PREI joint ventures may refinance the loan, depending on market
conditions and the availability of credit, or it may execute the extension option. The loan includes certain restrictions
and covenants that limit, among other things, the incurrence of additional indebtedness and liens at our PREI joint
ventures.

48



In March 2009, we completed the repurchase of $12.0 million face value of our exchangeable senior notes due
2026 for approximately $6.9 million. In April 2009, we completed the repurchase of an additional $8.8 million face
value of our exchangeable senior notes due 2026 for approximately $5.7 million.

On May 21, 2009, we completed the issuance of 16,754,854 shares of common stock, including the exercise of
an over-allotment option of 754,854 shares, resulting in net proceeds of approximately $166.9 million, after
deducting the underwriters’ discount and commissions and offering expenses. The net proceeds were utilized to
repay a portion of the outstanding indebtedness on our unsecured line of credit and for other general corporate and
working capital purposes.

On June 19, 2009, we closed on an $18.0 million mortgage loan, which is secured by our 9865 Towne Centre
Drive property in San Diego, California. The mortgage loan bears interest at a fixed-rate of 7.95% per annum and
matures in June 2013.

On June 29, 2009, we closed on a $350.0 million mortgage loan, which is secured by our Center for Life Science
| Boston property in Boston, Massachusetts. The mortgage loan bears interest at a fixed-rate of 7.75% per annum
and matures in June 2014. We utilized the net proceeds from the new mortgage loan, along with borrowings from
our unsecured line of credit, to repay the outstanding $507.1 million secured construction loan, which was secured
by the Center for Life Science | Boston property. The new loan includes a financial covenant relating to a minimum
amount of net worth. We believe that we were in compliance with this covenant as of December 31, 2009.

In July 2009, we repaid approximately $44.0 million in principal balance of mortgage notes relating to certain
properties.

On September 4, 2009, we entered into equity distribution agreements with three sales agents under which we
may offer and sell shares of our common stock having an aggregate offering price of up to $120.0 million over time.
During year ended December 31, 2009, we issued 547,900 shares under one of the equity distribution agreements,
raising approximately $7.3 million in net proceeds.

On November 23, 2009 and December 4, 2009, we entered into amendments to our second amended and restated
unsecured credit agreement with KeyBank and other lenders, pursuant to which we increased the borrowing capacity
on our unsecured line of credit by $65.0 million and $55.0 million, respectively, for an aggregate borrowing capacity
of $720.0 million. All other material terms under the unsecured credit agreement remained unchanged.

On December 11, 2009, we repurchased approximately $61.3 million in aggregate principal amount of the Notes
pursuant to a publicly announced cash tender offer. The consideration for each $1,000 principal amount of the Notes
was $1,000, plus accrued and unpaid interest up to, but not including, the date of purchase, totaling approximately
$61.8 million. After giving effect to the purchase of the tendered Notes, approximately $46.2 million aggregate
principal amount of the Notes was outstanding as of December 31, 2009.

Subsequent to December 31, 2009, on January 11, 2010, we issued $180.0 million aggregate principal amount of
3.75% exchangeable senior notes due 2030. The net proceeds from the issuance were used to repay a portion of the
outstanding indebtedness under our unsecured line of credit and for working capital purposes.

Under the rules adopted by the Securities and Exchange Commission regarding registration and offering
procedures, if we meet the definition of a “well-known seasoned issuer” under Rule 405 of the Securities Act, we
are permitted to file an automatic shelf registration statement that will be immediately effective upon filing. On
September 4, 2009, we filed such an automatic shelf registration statement, which may permit us, from time to time,
to offer and sell debt securities, common stock, preferred stock, warrants and other securities to the extent necessary
or advisable to meet our liquidity needs.
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Our total capitalization at December 31, 2009 was approximately $3.2 billion and was comprised of the
following:

Aggregate
Principal
Shares/Units Amount or
at December 31, Dollar Value Percent of Total
2009 Equivalent Capitalization
(In thousands)
Debt:
Mortgage notes payable(1) .....cccovvciinerinninereereneenen $ 669,454 20.9%
Secured term 10an .......cceeeeiieieceie e 250,000 7.8%
Exchangeable senior notes due 2026(2) .........cccccverenneee 44,685 1.4%
Unsecured line of credit........cocoveveeveieneneenincnnienenenn. 397,666 12.4%
Total debt...ceeevieirieeiiierrcrccetee e 1,361,805 42.5%
Equity:
Common shares outstanding(3) ......ccooeeveevrreerereereneenenn 99,000,269 1,562,224 48.8%
7.375% Series A Preferred shares outstanding(4) ........ 9,200,000 230,000 7.2%
Operating partnership units outstanding(5) .................. 2,600,288 41,033 1.3%
LTIP units outstanding(5).....ccccveeveereereeserseecrereesrvennns 476,272 7,516 0.2%
Total EQUILY ..vevvveverierenieeiececcene e 1,840,773 57.5%
Total capitaliZation ..........ccecevveereeerierinreeeenreneeeneeeenenne $ 3,202,578 100.0%

(1) Amount includes unamortized debt premiums of $7.0 million recorded upon the assumption of the outstanding
indebtedness in connection with our purchase of the corresponding properties.

(2) Amount includes unamortized debt discount of $1.5 million.

(3) Based on the market closing price of our common stock of $15.78 per share on the last trading day of the year
(December 31, 2009).

(4) Based on the liquidation preference of $25.00 per share for our 7.375% Series A preferred stock.
q P P

(5) Our partnership and LTIP units are each individually convertible into one share of common stock at the market
closing price of our common stock of $15.78 per share on the last trading day of the year (December 31, 2009).

Our board of directors has adopted a policy of targeting our indebtedness at approximately 50% of our total asset
book value. At December 31, 2009, the ratio of debt to total asset book value was approximately 41.5%. However,
our board of directors may from time to time modify our debt policy in light of current economic or market
conditions including, but not limited to, the relative costs of debt and equity capital, market conditions for debt and
equity securities and fluctuations in the market price of our common stock. Accordingly, we may increase or
decrease our debt to total asset book value ratio beyond the limit described above.

Our second amended and restated unsecured credit agreement, as amended, provides for a borrowing capacity on
our unsecured line of credit of $720.0 million with a maturity date of August 1, 2011. Subject to the administrative
agent’s reasonable discretion, we may increase the borrowing capacity of the unsecured line of credit to $1.0 billion
upon satisfying certain conditions. In addition, we may, in our sole discretion, extend the maturity date of the
unsecured line of credit to August 1, 2012 after satisfying certain conditions and paying an extension fee based on
the then current facility commitment. The unsecured line of credit bears interest at a floating rate equal to, at our
option, either (1) reserve-adjusted LIBOR plus a spread which ranges from 100 to 155 basis points, depending on
our leverage, or (2) the higher of (a) the prime rate then in effect plus a spread which ranges from 0 to 25 basis
points, or (b) the federal funds rate then in effect plus a spread which ranges from 50 to 75 basis points, in each case,
depending on our leverage. We have deferred the loan costs associated with the amendments to the unsecured line of
credit, which are being amortized to expense with the unamortized loan costs from the original unsecured line of
credit over the remaining term. At December 31, 2009, we had $397.7 million in outstanding borrowings on our
unsecured line of credit, with a weighted-average interest rate of 1.3% on the unhedged portion of the outstanding
debt of approximately $247.7 million.

50



Our first amended and restated $250.0 million secured term loan agreeiment has a maturity date of August 1,
2012 and bears interest at a floating rate equal to, at our option, either (1) reserve-adjusted LIBOR plus 165 basis
points or (2) the higher of (a) the prime rate then in effect plus 25 basis points and (b) the federal funds rate then in
effect plus 75 basis points. The secured term loan was secured by our interests in twelve of our properties as of
December 31, 2009, and was also secured by our interest in any distributions from these properties, a pledge of the
equity interests in a subsidiary owning one of these properties, and a pledge of the equity interests in a subsidiary
owning an interest in another of these properties. At December 31, 2009, we had $250.0 million in outstanding
borrowings on our secured term loan. ‘

The terms of the credit agreements for the unsecured line of credit and secured term loan include certain
restrictions and covenants, which limit, among other things, the payment of dividends and the incurrence of
additional indebtedness and liens. The terms also require compliance with financial ratios relating to the minimum
amounts of net worth, fixed charge coverage, unsecured debt service coverage, the maximum amount of secured,
and secured recourse indebtedness, leverage ratio and certain investment limitations. The dividend restriction
referred to above provides that, except to enable us to continue to qualify as a REIT for federal income tax purposes,
we will not make distributions with respect to common stock or other equity interests in an aggregate amount for the
preceding four fiscal quarters in excess of 95% of funds from operations, as defined, for such period, subject to other
adjustments. We believe that we were in compliance with the covenants as of December 31, 2009.

A summary of our outstanding consolidated mortgage notes payable as of December 31, 2009 and 2008 is as
follows (in thousands):

Effective Principal Balance

Stated Fixed Interest December 31.

Interest Rate Rate 2009 2008 Maturity Date
Ardentech Court .....ccoeevevverevenennn. 7.25% 506% $ 4354 $§ 4464 July1,2012
Bayshore Boulevard(1)......c.cccceene. 4.55% 4.55% — 14,923 January 1, 2010
Bridgeview Technology Park I........ 8.07% 5.04% 11,246 11,384 January 1, 2011
Center for Life Science | Boston...... 7.75% 7.75% 348,749 — June 30, 2014
500 Kendall Street (Kendall D) ....... 6.38% 5.45% 66,077 67,810 December 1, 2018
Lucent Drive.....ccoeeeeeieiicieeecvieerenes 5.50% 5.50% 5,129 5,341 January 21, 2015
Monte Villa Parkway(1) ......ccco.c..... 4.55% 4.55% — 9,084 January 1,2010
6828 Nancy Ridge Drive................. 7.15% 5.38% 6,595 6,694 September 1, 2012
Road to the Cure....coocvvveeveeeereviennns 6.70% 5.78% 14,956 15,200 January 31,2014
Science Center Drive........ccceecvveeeee 7.65% 5.04% 10,981 11,148 July 1, 2011
Shady Grove Road.......c.ccecvevennne 5.97% 597% 147,000 147,000 September 1, 2016
Sidney Street.......cooeveevvvrrcricnnene, 7.23% 5.11% 28,322 29,184 June 1, 2012
9865 Towne Centre Drive ............... 7.95% 7.95% 17,884 —  June 30, 2013
9885 Towne Centre Drive(l)........... 4.55% 4.55% — 20,749 January 1, 2010
900 Unigema Boulevard................... 8.61% 5.61% 1.191 1,357 May 1,2015

662,484 344,338

Unamortized premiums ........cc.ooo..... 6.970 8,823

$ 669454 § 353,161

(1) In July 2009, we repaid approximately $44.0 million in principal balance of mortgage notes relating to Bayshore
Boulevard, Monte Villa Parkway, and 9885 Towne Centre Drive.

Premiums were recorded upon assumption of the mortgage notes payable at the time of the related acquisition to
account for above-market interest rates. Amortization of these premiums is recorded as a reduction to interest
expense over the remaining term of the respective note using a method that approximates the effective-interest
method.
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As of December 31, 2009, principal payments due for our indebtedness (mortgage notes payable excluding
unamortized debt premium of $7.0 million, secured term loan, secured construction loan, the exchangeable senior
notes due 2026 excluding unamortized debt discount of $1.5 million, and unsecured line of credit, excluding our
proportionate share of the indebtedness of our unconsolidated partnerships) were as follows (in thousands):

$ 7,404
427,580
295,414

25,941
353,091
Thereafter(1) 246.870

$ 1,356,300

(1) Includes $46.2 million in principal payments of the exchangeable senior notes due 2026 based on a contractual
maturity date of October 1, 2026.

We are a party to three interest rate swaps, which hedge the risk of increase in interest rates on our variable rate
debt. In addition, we entered into forward starting swaps, which were settled with the corresponding counterparties
in April 2009, and resulted in the deferral of interest costs recorded in other comprehensive income, which will be
amortized as additional interest expense over the term of the corresponding fixed-rate debt.

The accounting for changes in the fair-value of derivatives depends on the intended use of the derivative and the
resulting designation. Derivatives used to hedge the exposure to changes in the fair-value of an asset, liability, or
firm commitment attributable to a particular risk, such as interest rate risk, are considered fair-value hedges.
Derivatives used to hedge the exposure to variability in expected future cash flows, or other types of forecasted
transactions, are considered cash flow hedges. In determining the fair-value of our derivative instruments, we
consider the credit risk of our counterparties and ourselves. These counterparties are generally larger financial
institutions engaged in providing a variety of financial services. These institutions generally face similar risks
regarding adverse changes in market and economic conditions, including, but not limited to, fluctuations in interest
rates, exchange rates, equity and commodity prices and credit spreads. The ongoing disruptions in the financial
markets have heightened the risks to these institutions. While we believe that our counterpartics will meet their
obligations under the derivative contracts, it is possible that defaults may occur.

For derivatives designated as cash flow hedges, the effective portion of changes in the fair-value of the
derivative is initially reported in other comprehensive income (outside of earnings) and subsequently reclassified to
carnings in the period in which the hedged transaction affects earnings. If charges relating to the hedged transaction
are being deferred pursuant to redevelopment or development activities, the effective portion of changes in the fair-
value of the derivative instrument are also deferred in other comprehensive income on the consolidated balance
sheet, and are amortized to the income statement once the deferred charges from the hedged transaction begin to
affect carnings. The ineffective portion of changes in the fair-value of the derivative is recognized directly in
earnings. We assess the effectiveness of each hedging relationship by comparing the changes in cash flows of the
derivative hedging instrument with the changes in cash flows of the designated hedged item or transaction. For
derivatives that are not classified as hedges, changes in the fair-value of the derivative are recognized directly in
earnings in the period in which the change occurs.

We are exposed to certain risks arising from both our business operations and economic conditions. We
principally manage our exposure to a wide variety of business and operational risks through management of our core
business activities. We manage economic risks, including interest rate, liquidity, and credit risk primarily by
managing the amount, sources, and duration of our debt funding and the use of derivative financial instruments.
Specifically, we enter into derivative financial instruments to manage exposures that arise from business activities
that result in the receipt or payment of future known or expected cash amounts, the value of which are determined
by interest rates. Our derivative financial instruments are used to manage differences in the amount, timing, and
duration of our known or expected cash receipts and our known or expected cash payments principally related to our
investments and borrowings.
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Our objective in using derivatives is to add stability to interest expense and to manage its exposure to interest
rate movements or other identified risks. To accomplish this objective, we primarily use interest rate swaps as part
of our interest rate risk management strategy. Interest rate swaps designated as cash flow hedges involve the receipt
of variable-rate amounts in exchange for fixed-rate payments over the life of the agreements without exchange of the
underlying principal amount. During 2009, 2008 and 2007, such derivatives were used to hedge the variable cash
flows associated with existing variable-rate debt and future variability in the interest-related cash flows from
forecasted issuances of debt. We formally document the hedging relationships for all derivative instruments, we
have historically accounted for all of our interest rate swap agreements as cash flow hedges, and we have not used
derivatives for trading or speculative purposes.

As of December 31, 2009, we had three interest rate swaps with an aggregate notional amount of $400.0 million
under which at each monthly settlement date we either (1) receive the difference between the Strike Rate and one-
month LIBOR if the Strike Rate is less than LIBOR or (2) pay such difference if the Strike Rate is greater than
LIBOR. One interest rate swap with a notional amount of $250.0 million hedges our exposure to the variability in
expected future cash flows attributable to changes in interest rates on our secured term loan. Each of the remaining
two interest rate swaps hedges our exposure to the variability on expected cash flows attributable to changes in
interest rates on the first interest payments, due on the date that is on or closest after each swap’s seftlement date,
associated with the amount of LIBOR-based debt equal to each swap’s notional amount. One of these interest rate
swaps has a notional amount of $35.0 million (interest rate of 5.8%, including the applicable credit spread) and is
currently intended to hedge interest payments associated with our unsecured line of credit. The remaining interest
rate swap has a notional amount of $115.0 million (interest rate of 5.8%, including the applicable credit spread) and
is currently intended to hedge interest payments associated with our unsecured line of credit. No initial investment
was made to enter into the interest rate swap agreements.

As of December 31, 2009, we had deferred interest costs of approximately $63.3 million in other comprehensive
income related to forward starting swaps, which were settled with the corresponding counterparties in March and
April 2009 for approximately $86.5 million. The forward starting swaps were entered into to mitigate our exposure
to the variability in expected future cash flows attributable to changes in future interest rates associated with a
forecasted issuance of fixed-rate debt, with interest payments for a minimum of ten years. In June 2009 we closed on
$368.0 million in fixed-rate mortgage loans secured by our 9865 Towne Centre Drive and Center for Life Science |
Boston properties (see Note 4). The deferred interest costs of $63.3 million will be amortized as additional interest
expense over a remaining term of ten years. During the year ended December 31, 2009, approximately $3.6 million
of deferred interest costs were recognized as additional interest expense.

For the years ended December 31, 2009, and 2008, approximately $203,000 of gain on derivative instruments
and $19.9 million of loss on derivative instruments, respectively, was recognized as a result of hedge ineffectiveness
and changes in the fair-value of derivative instruments attributable to mismatches in the maturity date and the
interest rate reset dates between the interest rate swap and corresponding debt, and changes in the fair-value of
derivatives no longer considered highly effective. For the year ended December 31, 2007 an immaterial amount of
hedge ineffectiveness on cash flow hedges due to mismatches in maturity dates and interest rate reset dates of the
interest rate swaps and related debt was recognized in interest expense.

Amounts reported in accumulated other comprehensive loss related to derivatives will be reclassified to carnings
when the hedged transaction affects earnings. The change in net unrealized (loss)/gain on derivative instruments
includes reclassifications of net unrealized losses from accumulated other comprehensive loss as (1) an increase to
interest expense of $19.8 million and $7.1 million and (2) a loss on derivative instruments of $203,000 and $19.9
million for the years ended December 31, 2009, and 2008. The change in net unrealized (loss)/gain on derivative
instruments includes reclassifications of net unrealized gains and losses from accumulated other comprehensive loss
as a reduction to interest expense of $3.1 million for the year ended December 31, 2007. In addition, for the years
ended December 31, 2009 and 2008, approximately $2.6 million and $5.1 million, respectively, of settlement
payments on interest rate swaps were deferred in accumulated other comprehensive loss and will be amortized to
expense over the useful lives of the related development or redevelopment projects. During 2010, we estimate that
an additional $17.3 million will be reclassified as an increase to interest expense.

53




The following table provides information with respect to our contractual obligations at December 31, 2009,
including maturities and scheduled principal repayments, but excluding related unamortized debt premiums. We
were not subject to any material capital lease obligations or unconditional purchase obligations as of December 31,
2009.

Obligation 2010 2011-2012 2013-2014 Thereafter Total
(In thousands)

Mortgage notes payable(1) ......oveervrevcinenienrennen, § 7404 $ 75328 $ 379,032 $ 200,720 $ 662,484
Secured term 1oan..........ccooeevievieiiciiiieieeee. — 250,000 — — 250,000
Exchangeable senior notes due 2026(2) ................. — — — 46,150 46,150
Unsecured line of credit(3) .......ccceverrieevrenencenan, — 397,666 — — 397,666
Share of debt of unconsolidated partnerships(4) .... 38,415 40,650 — - 79,065
Interest payments on debt obligations(5)................ 61,435 103,828 72,448 51,242 288,953
Construction projects(6) .......covvereererererereerrrreennenns 1,311 — — o 1,311
Tenant obligations(7).......cccueveeeriereveirreeneeeieerenes 33,615 487 —_ o 34,102
Lease commiSsions ........cococeovivieiicniniciecceeine 974 13 93 1,080

$ 143,154 $ 867,972 $ 451,573 § 298,112 $ 1,760,811

(1) Balance excludes $7.0 million of unamortized debt premium.

(2) Balance excludes $1.5 million of unamortized debt discount.

(3) The unsecured line of credit matures on August 1, 2011, but we may extend the maturity date of the unsecured
line of credit to August 1, 2012 after satisfying certain conditions and paying an extension fee based on the then
current facility commitment.

(4) A portion of the secured acquisition and interim loan facility was refinanced on February 11, 2009, with a new
maturity date of February 10, 2011.

(5) Interest payments reflect cash payments that are based on the interest rates in effect and debt balances
outstanding on December 31, 2009, excluding the effect of the interest rate swaps on the underlying debt.

(6) Balance includes our proportionate share of the remaining construction project obligations of PREI T LLC.
(7) Committed tenant-related obligations based on executed leases as of December 31, 2009.

Funds from Operations

We present funds from operations, or FFO, available to common shares and partnership and LTIP units because
we consider it an important supplemental measure of our operating performance and believe it is frequently used by
securities analysts, investors and other interested parties in the evaluation of REITs, many of which present FFO
when reporting their results. FFO is intended to exclude GAAP historical cost depreciation and amortization of real
estate and related assets, which assumes that the value of real estate assets diminishes ratably over time. Historically,
however, real estate values have risen or fallen with market conditions. Because FFO excludes depreciation and
amortization unique to real estate, gains and losses from property dispositions and extraordinary items, it provides a
performance measure that, when compared year over year, reflects the impact to operations from trends in
occupancy rates, rental rates, operating costs, development activities and interest costs, providing perspective not
immediately apparent from net income. We compute FFO in accordance with standards established by the Board of
Governors of the National Association of Real Estate Investment Trusts, or NAREIT, in its March 1995 White Paper
(as amended in November 1999 and April 2002). As defined by NAREIT, FFO represents net income (computed in
accordance with GAAP), excluding gains (or losses) from sales of property, plus real estate related depreciation and
amortization (excluding amortization of loan origination costs) and after adjustments for unconsolidated
partnerships and joint ventures. Our computation may differ from the methodology for calculating FFO utilized by
other equity REITs and, accordingly, may not be comparable to such other REITs. Further, FFO does not represent
amounts available for management’s discretionary use because of needed capital replacement or expansion, debt
service obligations, or other commitments and uncertainties. FFO should not be considered as an alternative to net
income (loss) (computed in accordance with GAAP) as an indicator of our financial performance or to cash flow
from operating activities (computed in accordance with GAAP) as an indicator of our liquidity, nor is it indicative of
funds available to fund our cash needs, including our ability to pay dividends or make distributions.
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Our FFO available to common shares and partnership and L'TIP units and a reconciliation to net income for the
years ended December 31, 2009 and 2008 (in thousands, except share data) was as follows: .

Years Ended December 31,

2009 _ 2008

Net income available to common StocKholders ..........ccvieeeeeeiiieiveeieiee e ceiee e $ 41,759 $ 44,091
Adjustments:

Noncontrolling interests in operating partnership...........oocveevveerererenisenenenenns 1,532 2,086

Depreciation and amortization — unconsolidated partnerships .........c..cccecveveveene. 2,647 2,100

Depreciation and amortization — consolidated entities — continuing operations....... 109,620 84,227

Depreciation and amortization — allocable to noncontrolling interest of

consolidated JOINE VEIIUIES .......ecviereriieereeretrse e e etes e eseeeeeenea faeeeeeens 8D (40)

Funds from operations available to common shares and partnership and LTIP

UIES Lottt eeeeeeeer et et ea ettt eees s et ra s b eres e st s et s st b e e m e e Ren e R e e e e e ene $ 155477 $ 132,464
Funds from operations per share — diluted............ccovrreineeninnininncneiniincnee $ 1.64 $ 1.76
Weighted-average common shares outstanding — diluted(1).......cocovevceenvannnnens 95,082,074 75,408,154

(1) The year ended December 31, 2009 includes 3,231,072 OP and LTIP units which are considered anti-dilutive
for purposes of calculating diluted earnings per share.

Off Balance Sheet Arrangements

As of December 31, 2009, we had investments in the following unconsolidated partnerships: (1) McKellar Court
limited partnership, which owns a single tenant occupied property located in San Diego; and (2) two limited liability
companies with PREI, which own a portfolio of properties primarily located in Cambridge, Massachusetts (see Note
9 in the accompanying consolidated financial statements).

The McKellar Court partnership is a VIE; however, we are not the primary beneficiary. The limited partner at
McKellar Court is the only tenant in the property and will bear a disproportionate amount of any losses. We, as the
general partner, will receive 22% of the operating cash flows and 75% of the gains upon sale of the property. We
account for our general partner interest using the equity method. The assets of the McKellar Court partnership were
$15.9 million and $16.2 million and the liabilities were $10.5 million and $10.6 million at December 31, 2009 and
2008, respectively. Our equity in net income of the McKellar Court partnership was $80,000, $82,000 and $86,000
for the years ended December 31, 2009, 2008, and 2007, respectively.

PREI II LLC is a variable interest entity; however, we are not the primary beneficiary. PREI will bear the
majority of any losses incurred. PREI I LLC does not qualify as a variable interest entity. In addition, consolidation
is not required as we do not control the limited liability companies. In connection with the formation of the PREI
joint ventures in April 2007, we contributed 20% of the initial capital. However, the amount of cash flow
distributions that we receive may be more or less based on the nature of the circumstances underlying the cash
distributions due to provisions in the operating agreements governing the distribution of funds to each member and
the occurrence of extraordinary cash flow events. We account for our member interests using the equity method for
both limited liability companies. The assets of the PREI joint ventures were $636.0 million and $614.2 million and
the liabilities were $410.3 million and $532.1 million at December 31, 2009, and 2008, respectively. Our equity in
net loss of the PREI joint ventures was $2.5 million, $1.3 million, and $988,000 for the years ended December 31,
2009, 2008 and 2007, respectively.

We are the primary beneficiary in one other variable interest entity, which we consolidate and which is reflected
in our consolidated financial statements.
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Our proportionate share of outstanding debt related to our unconsolidated partnerships is summarized below
(dollars in thousands):

Principal Amount(1)

Ownership Interest December 31,
Name Percentage Rate(2) 2009 2008 Maturity Date
PREITLLC and PRETII LLC(3) ........... 20% 3.73% $ 40,650 $ 72,811 February 10,2011
PRELITLLC(4) .ccoitiiiiieiieieeiecceeeen, 20% 3.99% 38,415 28,706 August 13, 2010
McKellar Court(S).....eoevverereneeieieennens 22% 4.63% — 2,175 January 1, 2010
Total....cooooriiiiiiiccns $ 79,065 $ 103,692

(1) Amount represents our proportionate share of the total outstanding indebtedness for each of the unconsolidated
partnerships.

(2) Effective or weighted-average interest rate of the outstanding indebtedness as of December 31, 2009, including
the effect of interest rate swaps.

(3) Amount at December 31, 2008 represents our proportionate share of the total draws outstanding under a secured
acquisition and interim loan facility, which bore interest at a LIBOR-indexed variable rate. A portion of the
secured acquisition and interim loan facility was utilized by both PREI I LLC and PREI II LLC to acquire a
portfolio of properties (initial borrowings of approximately $427.0 million) on April 4, 2007 (see Note 9 in the
accompanying consolidated financial statements). On February 11, 2009, our PREI joint ventures jointly
refinanced the outstanding balance of the secured acquisition and interim loan facility, or approximately $364.1
million, with the proceeds of a new loan totaling $203.3 million and members’ capital contributions funding the
balance due. The new loan bears interest at a rate equal to, at the option of our PREI joint ventures, either (1)
reserve adjusted LIBOR plus 350 basis points or (2) the higher of (a) the prime rate then in effect, (b) the federal
funds rate then in effect plus 50 basis points or (c) one-month LIBOR plus 450 basis points, and requires interest
only monthly payments until the maturity date, February 10, 2011.

(4) Amount represents our proportionate share of a secured construction loan, which bears interest at a LIBOR-
indexed variable rate. The secured construction loan was executed by a wholly owned subsidiary of PREITLLC
in connection with the construction of the 650 East Kendall Street property (initial borrowings of $84.0 million
on February 13, 2008 were used in part to repay a portion of the secured acquisition and interim loan facility).
The remaining balance is being utilized to fund construction costs at the property.

(5) Amount presented as of December 31, 2008 represents our proportionate share of the principal balance
outstanding on a mortgage note payable, which was repaid in December 2009. In connection with the
repayment, we provided funding in the form of a promissory note to McKellar Court in the amount of $10.3
million, which matures at the earlier of (a) January 1, 2020, or (b) the day that our limited partner exercises an
option to purchase our ownership interest. Interest-only payments are due monthly at a fixed rate of 8.15% (the
rate may adjust higher after January 1, 2015), with the principal balance outstanding due at maturity.

Inflation

Some of our leases contain provisions designed to mitigate the adverse impact of inflation. These provisions
generally increase rental rates during the terms of the leases either at fixed rates or indexed escalations (based on the
Consumer Price Index or other measures). We may be adversely impacted by inflation on the leases that do not
contain indexed escalation provisions. In addition, most of our leases require the tenant to pay an allocable share of
operating expenses, including common area maintenance costs, real estate taxes and insurance. This may reduce our
exposure to increases in costs and operating expenses resulting from inflation, assuming our properties remain
leased and tenants fulfill their obligations to reimburse us for such expenses.

Portions of our unsecured line of credit and secured construction loan bear interest at a variable rate, which will
be influenced by changes in short-term interest rates, and will be sensitive to inflation.

Item 7A.  Quantitative and Qualitative Disclosures About Market Risk

Our future income, cash flows and fair-values relevant to financial instruments depend upon prevailing market
interest rates. Market risk is the exposure to loss resulting from changes in interest rates, foreign currency exchange
rates, commodity prices and equity prices. The primary market risk to which we believe we are exposed is interest
rate risk. Many factors, including governmental monetary and tax policies, domestic and international economic and
political considerations and other factors that are beyond our control contribute to interest rate risk.
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As of December 31, 2009, our consolidated debt consisted of the following (dollars in thousands):

Effective

Interest

Percent of Rate at

Principal Balance(1) Total Debt 12/31/09

Fixed interest rate(2).....vecverrierieiieenrienieseeereeeseeseeensnesnens $ 714,139 52.4% 5.50%
Variable interest rate{3) .....ccoeervveviieeveneereeenreneeseeseenens 647,666 47.6% 4.09%
Total/weighted-average effective interest rate..................... $ 1,361,805 100.0% 4.83%

(1) Principal balance includes only consolidated indebtedness.

(2) Includes twelve mortgage notes payable secured by certain of our properties (including $7.0 million of
unamortized premium) and our exchangeable senior notes due 2026 (including $1.5 million of unamortized debt
discount).

(3) Includes our unsecured line of credit and secured term loan, which bear interest based at a LIBOR-indexed
variable interest rate, plus a credit spread. The stated effective rate for the variable interest debt excludes the
impact of any interest rate swap agreements. We have entered into two interest rate swaps, which were intended
to have the effect of initially fixing the interest rates on $150.0 million of our variable rate debt at a weighted
average interest rate of 4.7% (excluding applicable credit spreads for the underlying debt). We have entered into
an interest rate swap agreement that effectively fixes the interest rate on the entire $250.0 million outstanding
balance of the secured term loan at a rate of 5.8% (including the credit spread for the $250.0 million secured
term loan) until the interest rate swap expires in 2010.

To determine the fair-value of our outstanding consolidated indebtedness, we utilize quoted market prices to
estimate the fair-value, when available. If quoted market prices are not available, we calculate the fair-value of our
mortgage notes payable and other fixed-rate debt based on an estimate of current lending rates, assuming the debt is
outstanding through maturity and considering the notes’ collateral. In determining the current market rate for fixed-
rate debt, a market credit spread is added to the quoted yields on federal government treasury securities with similar
terms to debt. In determining the current market rate for variable-rate debt, a market credit spread is added to the
current effective interest rate. At December 31, 2009, the fair-value of the fixed-rate debt was estimated to be $717.8
million compared to the net carrying value of $714.1 million (includes $7.0 million of unamortized debt premium
and $1.5 million of unamortized debt discount associated with our exchangeable senior notes due 2026). At
December 31, 2009, the fair-value of the variable-rate debt was estimated to be $614.1 million compared to the net
carrying value of $647.7 million. We do not believe that the .interest rate risk represented by our fixed-rate debt or
the risk of changes in the credit spread related to our variable-rate debt was material as of December 31, 2009 in
relation to total assets of $3.3 billion and equity market capitalization of $1.8 billion of our common stock, operating
partnership and LTIP units, and preferred stock.

Based on the outstanding unhedged balances of our unsecured line of credit and our proportionate share of the
outstanding balance for the PREI joint ventures’ secured construction loan at December 31, 2009, a 1% change in
interest rates would change our interest costs by approximately $2.5 million per year. This amount was determined
by considering the impact of hypothetical interest rates on our financial instruments. This analysis does not consider
the effect of any change in overall economic activity that could occur in that environment. Further, in the event of a
change of the magnitude discussed above, we may take actions to further mitigate our exposure to the change.
However, due to the uncertainty of the specific actions that would be taken and their possible effects, this analysis
assumes no changes in our financial structure.

In order to modify and manage the interest rate characteristics of our outstanding debt and to limit the effects of
interest rate risks on our operations, we may utilize a variety of financial instruments, including interest rate swaps,
caps and treasury locks in order to mitigate our interest rate risk on a related financial instrument. The use of these
types of instruments to hedge our exposure to changes in interest rates carries additional risks, including
counterparty credit risk, the enforceability of hedging contracts and the risk that unanticipated and significant
changes in interest rates will cause a significant loss of basis in the contract. To limit counterparty credit risk we will
seek to enter into such agreements with major financial institutions with high credit ratings. There can be no
assurance that we will be able to adequately protect against the foregoing risks and will ultimately realize an
economic benefit that exceeds the related amounts incurred in connection with engaging in such hedging activities.
We do not enter into such contracts for speculative or trading purposes.
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REPORT OF INDEPENDENT REGISTERED PUBLIC ACCOUNTING FIRM

The Board of Directors
BioMed Realty Trust, Inc.:

We have audited the accompanying consolidated balance sheets of BioMed Realty Trust, Inc. and subsidiaries
(the Company) as of December 31, 2009 and 2008, and the related consolidated statements of income, equity,
comprehensive income (loss), and cash flows for each of the years in the three-year period ended December 31,
2009. In connection with our audits of the consolidated financial statements, we also have audited the accompanying
financial statement schedule III. These consolidated financial statements and financial statement schedule are the
responsibility of the Company’s management. Our responsibility is to express an opinion on these consolidated
financial statements and financial statement schedule based on our audits.

We conducted our audits in accordance with the standards of the Public Company Accounting Oversight Board
(United States). Those standards require that we plan and perform the audit to obtain reasonable assurance about
whether the financial statements are free of material misstatement. An audit includes examining, on a test basis,
evidence supporting the amounts and disclosures in the financial statements. An audit also includes assessing the
accounting principles used and significant estimates made by management, as well as evaluating the overall
financial statement presentation. We believe that our audits provide a reasonable basis for our opinion.

In our opinion, the consolidated financial statements referred to above present fairly, in all material respects, the
financial position of BioMed Realty Trust, Inc. and subsidiaries as of December 31, 2009 and 2008, and the results
of their operations and their cash flows for each of the years in the three-year period ended December 31, 2009, in
conformity with U.S. generally accepted accounting principles. Also in our opinion, the related financial statement
schedule, when considered in relation to the basic consolidated financial statements taken as a whole, presents fairly,
in all material respects, the information set forth therein.

As discussed in Notes 3, 5 and 6 to the consolidated financial statements, the Company has changed its method
of accounting for noncontrolling interests, exchangeable senior notes and earnings per share due to the adoption of
FASB Accounting Standard 160 Noncontrolling Interests in Consolidated Financial Statements, FASB Staff
Position 14-1 Accounting for Convertible Debt Instruments That May Be Settled in Cash Upon Conversion
(Including Partial Cash Settlement) and FASB Staff Position EITF 03-6-1 Determining Whether Instruments
Granted in Share-Based Payment Transactions Are Participating Securities, respectively, (included in FASB ASC
Topics 805 Business Combinations, 470 Debt, and 260 Earnings per Share, respectively) as of January 1, 2009.

We also have audited, in accordance with the standards of the Public Company Accounting Oversight Board
(United States), the Company’s internal control over financial reporting as of December 31, 2009, based on criteria
established in Infernal Control — Integrated Framework, issued by the Committee of Sponsoring Organizations of
the Treadway Commission (COSO), and our report dated February 12, 2010 expressed an unqualified opinion on the
effectiveness of the Company’s internal control over financial reporting.

KPMG LLP

San Diego, California
February 12, 2010
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REPORT OF INDEPENDENT REGISTERED PUBLIC ACCOUNTING FIRM

The Board of Directors and Stockholders
BioMed Realty Trust, Inc.:

We have audited BioMed Realty Trust, Inc. and subsidiaries’ (the Company) internal control over financial
reporting as of December 31, 2009, based on criteria established in Internal Control — Integrated Framework,
issued by the Committee of Sponsoring Organizations of the Treadway Commission (COSO). The Company’s
management is responsible for maintaining effective internal control over financial reporting and for its assessment
of the effectiveness of internal control over financial reporting, included in the accompanying Management’s Report
on Internal Control over Financial Reporting. Our responsibility is to express an opinion on the Company’s internal
control over financial reporting based on our audit.

We conducted our audit in accordance with the standards of the Public Company Accounting Oversight Board
(United States). Those standards require that we plan and perform the audit to obtain reasonable assurance about
whether effective internal control over financial reporting was maintained in all material respects. Our audit
included obtaining an understanding of internal control over financial reporting, assessing the risk that a material
weakness exists, and testing and evaluating the design and operating effectiveness of internal control based on the
assessed risk. Our audit also included performing such other procedures as we considered necessary in the
circumstances. We believe that our audit provides a reasonable basis for our opinion.

A company’s internal control over financial reporting is a process designed to provide reasonable assurance
regarding the reliability of financial reporting and the preparation of financial statements for external purposes in
accordance with generally accepted accounting principles. A company’s internal control over financial reporting
includes those policies and procedures that (1) pertain to the maintenance of records that, in reasonable detail,
accurately and fairly reflect the transactions and dispositions of the assets of the company; (2) provide reasonable
assurance that transactions are recorded as necessary to permit preparation of financial statements in accordance
with generally accepted accounting principles, and that receipts and expenditures of the company are being made
only in accordance with authorizations of management and directors of the company; and (3) provide reasonable
assurance regarding prevention or timely detection of unauthorized acquisition, use, or disposition of the company’s
assets that could have a material effect on the financial statements.

Because of its inherent limitations, internal control over financial reporting may not prevent or detect
misstatements. Also, projections of any evaluation of effectiveness to future periods are subject to the risk that
controls may become inadequate because of changes in conditions, or that the degree of compliance with the
policies or procedures may deteriorate.

In our opinion, BioMed Realty Trust, Inc. and subsidiaries maintained, in all material respects, effective internal
control over financial reporting as of December 31, 2009, based on criteria established in Internal Control —
Integrated Framework, issued by the Committee of Sponsoring Organizations of the Treadway Commission.

We also have audited, in accordance with the standards of the Public Company Accounting Oversight Board
(United States), the consolidated balance sheets of BioMed Realty Trust, Inc. and subsidiaries as of December 31,
2009 and 2008, and the related consolidated statements of income, equity, comprehensive income (loss), and cash
flows for each of the years in the three-year period ended December 31, 2009, and our report dated February 12,
2010 expressed an unqualified opinion on those consolidated financial statements.

KPMG LLP

San Diego, California
February 12, 2010
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BIOMED REALTY TRUST, INC.

CONSOLIDATED BALANCE SHEETS
(In thousands, except share data)

December 31,

2009 2008
ASSETS ,

Investments in 1eal ESTALE, TIEL..........cievivierrieiieetee et esesr s e e e et et e e esaesananan $ 2,971,767 $ 2,960,429
Investment in unconsolidated partnerships............ccecevuveceeviereseeeeiiie e eerenns 56,909 18,173
Cash and cash eqUIVALETIES .........oecuerirreecrereeieieeeiecese et esa e et 19,922 21,422
RESIICIEA CASN....oeviiiece ettt et st et snssmaesnnsenes 15,355 7,877
ACCOUNTS TECEIVADIE, NMET.....cveivviieeeiiecieieciere ettt st ar st coseesasesseesnesanesaes 4,135 9,417
Accrued straight-line 18NS, NEt.........ccceevevererreererieieeeeeee et ee e e eseteeteeereeeresresesnens 82,066 58,138
Acquired above-market 16aSes, NEL.........cooevivrveeeveiiriieceeie et s sererenons 3,047 4,329
Deferred 18asing COSES, NEL..........cvcverierieieseeirnieeetesietestestestecer e reeeesrereeseerreseeneesssssnens 83,274 101,519
Deferred 10am COSES, TEL ......cocvviiriiiieniiceretrerieeeetesrest et eesae st srtsessessssosssnessnsesneessan 8,123 9,754
OLhET ASSEIS...ccveiieriirerrrrireierestterertesteeeeetesessesbssseeresseeraenerresaesrseneearesresssesssssensesssotenss 38,676 38,256

TOTAL ASSEES ..ottt te e beeaeesbeeneseteenneeareesreeanesreesaeessessee $ 3283274 § 3,229314

LIABILITIES AND EQUITY

Mortgage notes payable, NEL........ocvveeerreeeiiiiieenesieeiste ettt ene s ereseeis $ 6069454 $§ 353,161
Secured CONSLIUCLION 10AN.........cccovierieieciiiicects et tee e s e saensesaens — 507,128
Secured term 10AN ... ...cvcieriecererest ettt et st s b e s b b erea 250,000 250,000
Exchangeable senior notes due 2026, NEt.........ocveevevereveerienieseiiee et eeeeee e 44,685 122,043
Unsecured 1ine Of CrEQit.........covevieriiviire ittt s setesaesassanseais 397,666 108,767
SECUTILY AEPOSILS.......icvireriirriretiiereireneretireeis st rteie it e besests e ssssaneses s sesesesbssesanseseseses 7,929 7,623
Dividends and distributions payable..........c.cccrveerirrrennerirecineereeesee e 18,531 32,445
Accounts payable, accrued expenses and other liabilities ..........ccoceevereiiivvieciienennee 47,388 66,821
DErivative INSITUMEIIES ... ...coveieiiirieresesresreereee e eseererecaeetesesetessessterssesesesesesseeesennessosnenns 12,551 126,091
Acquired below-market 1€ases, NEt.......c...ccveeremrivirieiieierieieice e 11,138 17,286

TOtal HADIIILIES ..euveeveiveereeeieiciceetettete et r e er et e s r st s b ensesaesssana 1,459,342 1,591,365
Equity:

Stockholders’ equity:
Preferred stock, $.01 par value, 15,000,000 shares authorized: 7.375% Series A
cumulative redeemable preferred stock, $230,000,000 liquidation preference
($25.00 per share), 9,200,000 shares issued and outstanding at December 31, 2009 :
AN 2008.......oco ettt te ettt b et et rere s e rer e r e s ste st et ostetssrasn 222,413 222,413
Common stock, $.01 par value, 150,000,000 and 100,000,000 shares authorized,
99,000,269 and 80,757,421 shares issued and outstanding at December 31, 2009

and 2008, TESPECHIVELY ....ccveuervereiiririeiereceeiinreisreree st se e sae s b se s esesesessesesenns 990 808
Additional paid-in Capital ..........ccoceeeeeeieiieinereirieee e 1,843,551 1,661,009
Accumulated other comprehensive 108S........ccceievieeiiieieeeriei et (85,183) (112,126)
Dividends in eXcess Of €arNINES ......ocvverivivieeririeieisieeite et (167.429) (146,536)

Total stockholders’ @QUILY......ccevveviirieieiieeee ettt et srenens 1,814,342 1,625,568

NODCONOHING INLETESLS ....oveveeeeiriiirieieeesteeeeete ettt et ete v e eae e erereersere st esesteseeresaansesens 9.590 12,381

TOtAl EQUILY .....cvveeemeeeircc ettt sttt b e es s b s se s bbb bbbt s s e 1.823.932 1,637.949

Total liabilities and equity.............cccocooviiiiniiiniiee e $ 3283274 § 3229314

See accompanying notes to consolidated financial statements.
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BIOMED REALTY TRUST, INC.

CONSOLIDATED STATEMENTS OF INCOME
(In thousands, except share data)

Years Ended December 31,

2009 2008 2007
Revenues:
RENEAL ..ottt $ 269,901 $ 227,464 $ 195,996
TENANTE TECOVETIES ..vvvieiivreeeereeeeirreeeeeiereesisreeesisraresseeessssasessssenennns 77,406 72,166 61,735
Other INCOME ...c..eoueeiieiirieiiiieercrree e 13.859 2,343 8,378
TOtAl TEVEIUECS ... eevvververirieie et cte et ra e siaesane s 361,166 301,973 266,109
Expenses:
Rental OPErations ........c.cccovveveveinnmeneccoinniciisseee s 73,213 61,600 50,789
REal ESTALE TAXES ... uveecieieieceieettierrecerreeereesvsesaeeebeesseesvaaesssaesses 31,611 23,129 20,353
Depreciation and amortization...........cccocooovieviiiinn, 109,620 84,227 72,202
General and adminiStrative ........c.coeeeereereriennieneenerenenre e 22,919 22.834 21.870
TOtal EXPENSES. ..cvvveverereririiccrinrerierereese st 237,363 191,790 165,214
Income from OPerations .........ccccevueeverieerieenrerennicseserereeies 123,803 110,183 100,895
Equity in net loss of unconsolidated partnerships...........ccceevenee. (2,390) (1,200) (893)
INLETESt INCOMIE. .. ecvievieiiiieieeieniieeertee sttt s eene s 308 485 990
INTETEST EXPEIISE. ... veverereereeniereriereerieerererereeesesii s ssens s e enesnssnons (64,998) (41,172) (28,786)
Gain/(loss) on derivative inStruments ..........cccoceeeveviniiiiniinnnnnne 203 (19,948) —
Gain on extinguishment of debt...........cocccovercininiinininin 3.264 14,783 —
Income from continuing OPerations .......c..ceeeereerercrimineieennenns 60,190 63,131 72,206
Income from discontinued operations before gain on sale of
ASSELS cuvieurieurerrerereerererre e eesbeestenee e b et eeeesre s b e s sbe b era s sa e e eaes — — 639
Gain on sale of real estate assets......c..coevvevvvvviiinivniininiieen — — 1,087
Income from discontinued Operations..........cocevevereveveiiveeniennene. — — 1,726
INEE INCOIMIC. ..eeeeeeeieteeeeeeeeeetieeeeereeeersreeeessseeesrseesensreeeennseans 60,190 63,131 73,932
Net income attributable to noncontrolling interests.................. (1.468) (2.077) (2,531)
Net income attributable to the Company ..........c..coeccreiivannnn 58,722 61,054 71,401
Preferred stock dividends........c.coceveeeeeeeiecncnrniencneeniicceiinns (16.963) (16,963) (16.868)
Net income available to common stockholders .........c.ccevceeeeennennne $ 41,759 $ 44,091 § 54,533
Net income from continuing operations per share:
Basic earnings Per SHAre ........occcvrerererereeereererenenrererenrerererecsenessens $ 045 $ 061 $ 0.81
Diluted earnings per Share .........ccocveveerererereceneriniseninisisennnes $ 045 $ 061 $ 0.80
Income from discontinued operations per share:
Basic earnings per Share ..........oceoveveerueerererrernieneeneererenisiienies 3 — $ — $ 0.02
Diluted earnings per SHare .........cccevveereererereenenerenieverererieeereneneas $ — 3 — $ 0.03
Net income per share available to common stockholders:
Basic earnings pPer Share .........oceoeeveerevereeverrererenecressnensiesnenene $ 045 §$ 061 $§ 0.83
Diluted earnings per Share ...........coceveerueereereceeieireneereneiiinens $ 045 $ 061 $ 0.83
Weighted-average common shares outstanding:
BASIC cviuveiiieiteeiee ettt ettt st st e 91,011,123 71,684,244 65,303,204
DIHIULEA .ottt 91,851,002 75,408,153 68,738,694

See accompanying notes to consolidated financial statements.
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Ral

at D ber 31, 2006
Net proceeds from sale of preferred stock ......
Net issuances of unvested restricted coramon
stock
Vesting of share-based awards..
Common stock dividends
OP unit distributions.......
Purchase of noncontrolling interests
Net income
Preferred stock dividends
Unrealized loss on derivative instruments......
Bal at D ber 31, 2007
Net proceeds from sale of common stock.......
Net issuances of unvested restricted common
stock
Conversion of operating partnership units to
common stock ...
Vesting of share-based awards..
Common stock dividend
OP unit distributions.......
Purchase of noncontrolling interests
Net income
Preferred stock dividends
Unrealized loss on derivative instruments
Bal at D ber 31, 2008
Net proceeds from sale of common stock.......
Net issuances of unvested restricted common
stock
Conversion of operating partnership units to
common stock
Vesting of share-based awards..
Allocation of equity to noncontrolling
interests
Common stock dividends
OP unit distributions ......
Net income
Preferred stock dividends
Unrealized gain on marketable securities
Amortization of deferred interest costs
Unrealized gain on derivative instruments .....
Bal at Dx ber 31, 2009

CONSOLIDATED STATEMENTS OF EQUITY

BIOMED REALTY TRUST, INC.

(In thousands, except share data)

Accumulated
Series A Additional Other Dividends in Total
Preferred Common Stock Paid-In Comprehensive Excess of Stockholders’  Noncontrolling Total
Stock Shares Amount _ Capital {Loss)/Income Earnings Equity Interests Equi
3 — 65425598 § 654 $1,286213 § 8417 §  (66,874) $ 1228410 19319 § 1,247,729
222,413 — — — — — 222,413 — 222,413
— 145,706 2 ) — — — — —
— — — 5,529 — — 5,529 — 5,529
— — — — — (81,205) (81,205) — (81,205)
— — — — — — (4,199) (4,199)
— — — — — — — 371) (371)
— — — — — 71,401 71,401 2,531 73,932
— — — — — (16,868) (16,868) — (16,868)
— — — — (30.17% — (30.179) — (30.179)
222413 65,571,304 656 1,291,740 (21,762) (93,546) 1,399,501 17,280 1,416,781
— 14,754,000 147 361,983 — — 362,130 — 362,130
— 363,917 4 “) — — — — —
— 68,200 i 485 — — 486 (895) (409)
— — — 6,805 — e 6,805 — 6,805
— — — — — (97,081) (97,081) — (97,081)
— — — — —_ — — (4,669) (4,669)
— — — — — — — (1,412) (1,412)
— — — — — 61,054 61,054 2,077 63,131
— — — — — (16,963) (16,963) -— (16,963)
— — — — (90.364) — (90.364) — (90,364)
222,413 80,757,421 808 1,661,009 (112,126) (146,536) 1,625,568 12,381 1,637,949
— 17,302,754 173 173,994 — — 174,167 — 174,167
— 581,140 6 37 o — 31) — 31)
— 358,954 3 2,108 — — 2,111 2,111) —
— — — 5,625 — — 5,625 — 5,625
— — 852 — — 852 (852) —
— — — — — (62,652) (62,652) — (62,652)
— — — — — -— — (2,245) (2,245)
— — — — — 58,722 58,722 1,468 60,190
— — — — — (16,963) (16,963) — (16,963)
— — —_ — 511 — 511 26 537
— — — — 3,485 — 3,485 103 3,588
— — — — 22,947 — 22,947 820 23.767
§ 222413 99,000260 § 990 $1.843551 § (85,183) § _ (167429) § 1,814,342 § 9590 §  1,823932

See accompanying notes to consolidated financial statements.
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BIOMED REALTY TRUST, INC.

CONSOLIDATED STATEMENTS OF COMPREHENSIVE INCOME/(LOSS)
(In thousands)

Net income available to common stockholders and noncontrolling interests.....

Other comprehensive income/(loss):

Unrealized gain/(loss) on derivative instruments..............
Amortization of deferred interest COsts........cocevriniiinns

Equity in other comprehensive loss of unconsolidated partnerships ............

Deferred settlement payments on interest rate swaps, net

Unrealized gain on marketable securities .............c.coee.e..
Total other comprehensive income/(10Ss) .......cocevvvvieeinnnnene
Comprehensive income/(loss) .....covvvreeereriiniiinieincaens

Comprehensive income attributable to noncontrolling interests............c.eeuuc.
Comprehensive income/(loss) attributable to common stockholders .................

Years Ended December 31,

2009 2008 2007
S 43227 § 46,168 $ 57,064
26,841  (84,374)  (30,179)
3,588 — —
(503) (917) —
@,571)  (5,073) —
537 — —
27,892 (90,364)  (30,179)
71,119 (44,196) 26,885
2417y (2.077) __ (2.531)

$ 68,702 § (46,273) § 24354

See accompanying notes to consolidated financial statements.
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BIOMED REALTY TRUST, INC.

CONSOLIDATED STATEMENTS OF CASH FLOWS

(In thousands)
Years Ended December 31,
2009 2008 2007
Operating activities:
INEE IICOMC  «. v eevreeeseeereear et eesteeseesssseesesaneteseesesesesesereseaseses st eeeseeateenesene $ 60,190 $ 63,131 § 73,932
Adjustments to reconcile net income to net cash provided by operating
activities:
Gain on sale of real eState asSelS......oiviererererieererierirrererieeiereersenrens — —_ (1,087)
Gain on extinguishment of debt..........cocovivvveriniicenninecececen (3,264) (14,783) —
Depreciation and amortization...........coeieeercerencnesienenrenereeeniesnereneens 109,620 84,227 72,429
Allowance for doubtful accounts..........ccceveevvecrvrcieceecieiie e 6,257 796 232
Revenue reduction attributable to acquired above-market leases...... 1,282 1,416 2,451
Revenue recognized related to acquired below-market leases........... (7,526) (6,422) (5,859)
Revenue reduction attributable to lease Incentives.......c.ooveveeevrennenn. 1,278 2,006 205
Compensation expense related to restricted common stock and
LTIP UNIES .o.veveeieveienieeieierieteresesesieseeseesassessssasasenesssssensnsessessensasen 5,625 6,106 6,229
Amortization of deferred 10an CostS.......c.ccovervviivreiiiiiiecieiceee 3,950 4,107 3,195
Amortization of debt premium on mortgage notes payable............ (1,853) (1,343) (827)
Amortization of debt discount on exchangeable senior notes due
2026 v sttt et 1,810 1,561 1,132
Loss from unconsolidated partnerships ......c.ccocceveeivreviereevenevenneenne. 2,390 1,200 893
Distributions representing a return on capital received from
unconsolidated partnerships. ........ccccvveeereereerieceneneneeeeeeesne 586 687 357
Distributions to noncontrolling interest in consolidated partnerships ........ — — (108)
(Gain)/loss on derivative inStruments .........coceveevereeenreceerenerenensenens (203) 19,948 —
Amortization of deferred interest COStS.....ccvemvrviviiniririieciricrreeeieen 3,588 — —
Changes in operating assets and liabilities:
Restricted cash.......ooeiniiiriiiee e (7,478) 990 (2,441)
Accounts 18CeIVADIE .....c.oeeeveiiiiecee e 4,197 (5,319) 1,296
Accrued straight-line reNtS .........ccovvivieernieiieieriniieerierreriessasresresnesnns (29,100) (22,160) (15,969)
Deferred [asing COSS ..cuvrirrminriieirereriieiriieieeinenieseeeeseseessssessens (8,6609) (11,514) (9,664)
ONET ASSELS..o.vievirrerierrieriereerire e sreettet et ersessestestessessebessaesensesnseneons (603) (4,943) (2,314)
SeCUTILY dEPOSIES .oovvererrerieieeieeteeteetiereeee e e et esre e teesbeeraesenesaveenns 306 533 (587)
Accounts payable, accrued expenses and other liabilities............... 2.706 (5.178) (8.530)
Net cash provided by operating activities ..........ccoceveerecreecirinennns 145.089 115,046 114,965
Investing activities:
Purchases of interests in and additions to investments in real estate
and related intangible asSetS.........cccvveirivvieeieieiiienre e (114,191) (243,452)  (394,299)
Contributions to/purchases of interests in unconsolidated
PANETSRIPS .. ceieriieere e ee ettt et eaens (42,825) — (21,402)
Proceeds from sale of real estate assets, net of selling costs.............. —_— 28,800 19,389
Distributions representing a return of capital received from
unconsolidated partnerships. ........ccvrvreerecerenierenene e — 1,373 e
Receipts of master lease payments ........ccceceeeeevreerieerecieinenereeenennns — 373 928
Funds held in escrow for acquiSitions..........ccvveeveeeeirreriecrerisrereeniananns — — (12,900)
Additions to non-real estate asSetS........coceevrereeierieieriesiecrereirieeeeneenns (611) (5.755) (1,017)
Net cash used in investing activiti€s .........ccooerereroereeiecesrenrenns (157.627) (218.661) _ (409.301)
Financing activities:
Proceeds from common stock offerings..........ccccvvverveeeinvncrnerennns 181,861 371,310 —
Proceeds from preferred stock offering..........ocoeceeeviiinneiiiieiincnnen, — — 230,000
Payment of common stock offering costs ........ccoceeirmnveninininienene (7,694) (9,180) —
Payment of preferred stock offering CoSts.........occvvvieviinieeniicceicnieennns — — (7,587)
Payment of deferred 10an COStS .......coooevieriniiiener e (4,037) (143) (3,856)
Unsecured line of credit proceeds........ovvvveveiivecreneeieeieeernenneenneenns 483,337 199,750 286,237
Unsecured line of credit repayments........c..coeeeveirievevereeneiceeeeesneenne, (194,438) (361,930)  (243,455)

65



Years Ended December 31,

2009 2008 2007

Exchangeable senior notes due 2026 repayments.........ocecveveereennnas (74,181) (28,826) —

Secured construction 10an proceeds........ccocerveereininieinecnenenienenenne — 81,968 138,805
Secured construction loan repayments...........ceeeeeveeeenvecneenernennenne (507,128) — —
Mortgage notes Proceeds ........ocvvieeviriiiiininiiiniiiicinn e 368,000 — —
Principal payments on mortgage notes payable ...........cccccocernnnn. (49,854) (24,454) (21,579)
Deferred settlement payments on interest rate swaps, net .................... 2,571) (5,073) —
Settlement of derivative InStruments.........ocoeeeeeieneeniiinenncnieenen (86,482) — —
Distributions to operating partnership unit and LTIP unit holders ....... (2,966) (4,547) (3,936)
Dividends paid to common stockholders...........cccevnivnniiiiiiinnnn, (75,846) (90,354) (79,851)
Dividends paid to preferred stockholders ...........ccccoceniiiniiiinnnnn, (16.963) (16.963) (12,627)

Net cash provided by financing activities ........c..ceccereivenivirnecnnen 11,038 111,558 282,151
Net (decrease)/ increase in cash and cash equivalents................... (1,500) 7,943 (12,185)

Cash and cash equivalents at beginning of year ..........ccccovveevercccinininnnnn. 21.422 13.479 25,664
Cash and cash equivalents at end of year ............cocoevivvvnnininninnininnn, $19922 § 21422 § 13479

Supplemental disclosure of cash flow information:
Cash paid for interest (net of amounts capitalized of $12,405,

$42,320, and $58,132, 1eSPECIVELY) ...cvvvrrrverrrrieirerieierererereeeaeserenenenne $ 52971 $ 40,691 § 25,154
Supplemental disclosure of non-cash investing and financing activities:
Accrual for common stock dividends declared.........cccoeevveeivincienennnnnes 13,860 27,053 20,326
Accrual for preferred stock dividends declared ...........coocveiiiniiinnnne. 4,241 4,241 4,241
Accrual for distributions declared for operating partnership unit
and LTIP unit hoIdErS ......covvieieeciiicireccieeciie et 430 1,151 1,029
Accrued additions to real estate and related intangible assets............... 13,296 37,828 46,783

See accompanying notes to consolidated financial statements.
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BIOMED REALTY TRUST, INC.
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS
1. Organization and Description of Business

BioMed Realty Trust, Inc., a Maryland corporation (the “Company”) was incorporated in Maryland on April 30,
2004. On August 11, 2004, the Company commenced operations after completing its initial public offering. The
Company operates as a fully integrated, self-administered and self-managed real estate investment trust (“REIT”)
focused on acquiring, developing, owning, leasing and managing laboratory and office space for the life science
industry principally through its subsidiary, BioMed Realty, L.P., a Maryland limited partnership (its “Operating
Partnership”). The Company’s tenants primarily include biotechnology and pharmaceutical companies, scientific
research institutions, government agencies and other entities involved in the life science industry. The Company’s
properties are generally located in markets with well established reputations as centers for scientific research,
including Boston, San Diego, San Francisco, Seattle, Maryland, Pennsylvania and New York/New Jersey.

Information with respect to the number of properties, square footage, and the percent of rentable square feet
leased to tenants is unaudited.

2. Basis of Presentation and Summary of Significant Accounting Policies
Principles of Consolidation

The consolidated financial statements include the accounts of the Company, its wholly owned subsidiaries,
partnerships and limited liability companies it controls, and variable interest entities for which the Company has
determined itself to be the primary beneficiary. All material intercompany transactions and balances have been
eliminated. The Company consolidates entities the Company controls and records a noncontrolling interest for the
portions not owned by the Company. Control is determined, where applicable, by the sufficiency of equity invested
and the rights of the equity holders, and by the ownership of a majority of the voting interests, with consideration
given to the existence of approval or veto rights granted to the minority shareholder. If the minority shareholder
holds substantive participating rights, it overcomes the presumption of control by the majority voting interest holder.
In contrast, if the minority shareholder simply holds protective rights (such as consent rights over certain actions), it
does not overcome the presumption of control by the majority voting interest holder.

Investments in Partnerships and Limited Liability Companies

The Company evaluates its investments in limited liability companies and partnerships to determine whether
such entities may be a variable interest entity, or VIE, and, if a VIE, whether the Company is the primary
beneficiary. Generally, an entity is determined to be a VIE when either (1) the equity investors (if any) lack one or
more of the essential characteristics of a controlling financial interest, (2) the equity investment at risk is insufficient
to finance that entity’s activities without additional subordinated financial support or (3) the equity investors have
voting rights that are not proportionate to their economic interests and the activities of the entity involve or are
conducted on behalf of an investor with a disproportionately small voting interest. The primary beneficiary is the
entity that will absorb the majority of expected losses of the VIE (should those losses be incurred), receive the
majority of the expected returns of the VIE (should those returns be generated), or both. The obligation to absorb
expected losses and the right to receive expected returns when a reporting entity is affiliated with a VIE must be
based on ownership, contractual, and/or other pecuniary interests in that VIE.

If the above conditions do not apply, the Company considers whether a general partner or managing member
controls a limited partnership or limited liability company. The general partner in a limited partnership or managing
member in a limited liability company is presumed to control that limited partnership or limited liability company.
The presumption may be overcome if the limited partners or members have either (1) the substantive ability to
dissolve the limited partnership or limited liability company or otherwise remove the general partner or managing
member without cause or (2) substantive participating rights, which provide the limited partners or members with
the ability to effectively participate in significant decisions that would be expected to be made in the ordinary course
of the limited partnership’s or limited liability company’s business and thereby preclude the general partner or
managing member from exercising unilateral control over the partnership or company. If these criteria are met and
the Company is the general partner or the managing member, as applicable, the consolidation of the partnership or
limited liability company is required.
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Except for investments that are consolidated, the Company accounts for investments in entities over which it
exercises significant influence, but does not control, under the equity method of accounting. These investments are
recorded initially at cost and subsequently adjusted for equity in earnings and cash contributions and distributions.
Under the equity method of accounting, the Company’s net equity in the investment is reflected in the consolidated
balance sheets and its share of net income or loss is included in the Company’s consolidated statements of income.

On a periodic basis, management assesses whether there are any indicators that the carrying value of the
Company’s investments in unconsolidated partnerships or limited liability companies may be impaired on a more
than temporary basis. An investment is impaired only if management’s estimate of the fair-value of the investment is
less than the carrying value of the investment on a more than temporary basis. To the extent impairment has
occurred, the loss is measured as the excess of the carrying value of the investment over the fair-value of the
investment. Management does not believe that the value of any of the Company’s unconsolidated investments in
partnerships or limited liability companies was impaired as of December 31, 2009.

Investments in Real Estate

Investments in real estate are carried at depreciated cost. Depreciation and amortization are recorded on a
straight-line basis over the estimated useful lives of the assets as follows:

Buildings and improvements ..........c..coueeiviriininen 15-40 years

Ground 1€aSe.......covvieveieeieeieeceeec Term of the related lease

Tenant iMProvements ...........ccovveevierinreneseeresieresnans Shorter of the useful lives or the terms of the related leases
Furniture, fixtures, and equipment (other assets)........ 3 to 5 years

Acquired in-place 1€ases .......c...cccovmivivmniieniinciienns Non-cancelable term of the related lease

Acquired management agreements................... ST Non-cancelable term of the related agreement

Investments in real estate, net consists of the following (in thousands):

December 31,

2009 2008

) 723 1Y DO U EsOSU U SUO OO PO U RO ROPOPROPRRROR: $ 388,292 § 347,878
Land under development .........coocciiiiiinininiierre e 31,609 69,529
Buildings and iMProVEmMENES ........c.coeieciiiniiiniiie et 2,485,972 2,104,072
CONSITUCHON 1N PIOZIESS ..eveverveneererreeiereeerreremsieseserisrserisra s s s s e s e ssssssse st assenteteseens 87,810 439,221
Tenant iMPIOVEIMEIES .....c.ceevererireeemeiiiiiiitestiiense it s et a s rsatt st s einanoncncass 222,858 161.839

’ 3,216,541 3,122,539
Accumulated depreciation ..........cococvrvereermrriiiiiin e s (244,774) (162.110)

2,971,767 2,960,42

_ On February 24, 2009, the Company paid $15.0 million upon completion of an expansion of an existing building

located on the Company’s 6114-6154 Nancy Ridge Drive property pursuant to the purchase and sale agreement for
the original acquisition of the property in May 2007. In connection with the transaction, the Company recognized a
below-market lease intangible liability related to the contractual lease rate on the additional premises of
approximately $1.4 million.

Purchase accounting is applied to the assets and liabilities of real estate properties in which the Company
acquires an interest or a partial interest. The fair-value of tangible assets of an acquired property (which includes
land, buildings, and improvements) is determined by valuing the property as if it were vacant, and the “as-if-vacant”
value is then allocated to land, buildings and improvements based on management’s determination of the relative
fair-value of these assets. Factors considered by the Company in performing these analyses include an estimate of
the carrying costs during the expected lease-up periods, current market conditions and costs to execute similar
leases. In estimating carrying costs, the Company includes real estate taxes, insurance and other operating expenses
and estimates of lost rental revenue during the expected lease-up periods based on current market demand.
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The aggregate value of other acquired intangible assets consisting of acquired in-place leases and acquired
management agreements (see deferred leasing costs below) are recorded based on a variety of considerations
including, but not necessarily limited to: (1) the value associated with avoiding the cost of originating the acquired
in-place leases (i.e. the market cost to execute a lease, including leasing commissions and legal fees, if any); (2) the
value associated with lost revenue related to tenant reimbursable operating costs estimated to be incurred during the
assumed lease-up period (i.e. real estate taxes and insurance); and (3) the value associated with lost rental revenue
from existing leases during the assumed lease-up period (see discussion of the recognition of acquired above-market
and below-market leases in Revenue Recognition section below). The fair-value assigned to the acquired
management agreements are recorded at the present value (using a discount rate which reflects the risks associated
with the management agreements acquired) of the acquired management agreements with certain tenants of the
acquired properties. The values of in-place leases and management agreements are amortized to expense over the
remaining non-cancelable period of the respective leases or agreements. If a lease were to be terminated or if
termination is determined to be likely (e.g., in the case of a tenant bankruptcy) prior to its contractual expiration,
amortization of all unamortized amounts related to that lease would be accelerated and such amounts written off.

Costs incurred in connection with the development or construction of properties and improvements are
capitalized. Capitalized costs include pre-construction costs essential to the development of the property,
development costs, construction costs, interest costs, real estate taxes, salaries and related costs and other direct
costs incurred during the period of development. The Company capitalizes costs on land and buildings under
development until construction is substantially complete and the property is held available for occupancy.
Determination of when a development project is substantially complete and when capitalization must cease involves
a degree of judgment. The Company considers a construction project as substantially complete and held available
for occupancy upon the completion of landlord-owned tenant improvements or when the lessee takes possession of
the unimproved space for construction of its own improvements, but no later than one year from cessation of major
construction activity. The Company ceases capitalization on the portion substantially completed and occupied or
held available for occupancy, and capitalizes only those costs associated with any remaining portion under
construction. Interest costs capitalized for the years ended December 31, 2009, 2008, and 2007 were $12.4 million,
$42.3 million, and $58.1 million, respectively. Costs associated with acquisitions are charged to expense.

Repair and maintenance costs are charged to expense as incurred and significant replacements and betterments
are capitalized. Repairs and maintenance costs include all costs that do not extend the useful life of an asset or
increase its operating efficiency. Significant replacement and betterments represent costs that extend an asset’s
useful life or increase its operating efficiency.

Impairment of Long-Lived Assets and Long-Lived Assets to be Disposed

The Company reviews long-lived assets and certain identifiable intangibles for impairment whenever events or
changes in circumstances indicate that the carrying amount of an asset may not be recoverable. The review of
recoverability is based on an estimate of the future undiscounted cash flows (excluding interest charges) expected to
result from the long-lived asset’s use and eventual disposition. These cash flows consider factors such as expected
future operating income, trends and prospects, as well as the effects of leasing demand, competition and other
factors. If impairment exists due to the inability to recover the carrying value of a long-lived asset, an impairment
loss is recorded to the extent that the carrying value exceeds the estimated fair-value of the property. The Company
is required to make subjective assessments as to whether there are impairments in the values of its investments in
long-lived assets. These assessments have a direct impact on the Company’s net income because recording an
impairment loss results in an immediate negative adjustment to net income. The evaluation of anticipated cash flows
is highly subjective and is based in part on assumptions regarding future occupancy, rental rates and capital
requirements that could differ materially from actual results in future periods. Although the Company’s strategy is to
hold its properties over the long-term, if the Company’s strategy changes or market conditions otherwise dictate an
earlier sale date, an impairment loss may be recognized to reduce the property to the lower of the carrying amount or
fair-value, and such loss could be material. If the Company determines that impairment has occurred, the affected
assets must be reduced to their fair-value. As of and through December 31, 2009, no assets have been identified as
impaired and no such impairment losses have been recognized.
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Cash and Cash Equivalents

Cash and cash equivalents consist of highly liquid investments with original maturities of three months or less.
We maintain our cash at insured financial institutions. The combined account balances at each institution
periodically exceed FDIC insurance coverage, and, as a result, there is a concentration of credit risk related to
amounts in excess of FDIC limits. The Company believes that the risk is not significant.

Restricted Cash

Restricted cash primarily consists of cash deposits for real estate taxes, insurance and capital expenditures as
required by certain mortgage notes payable.

Deferred Leasing Costs
Leasing commissions and other direct costs associated with obtaining new or renewal leases are recorded at cost
and amortized on a straight-line basis over the terms of the respective leases, with remaining terms ranging from less
than one year to approximately 15 years as of December 31, 2009. Deferred leasing costs also include the net

carrying value of acquired in-place leases and acquired management agreements.

Defer;ed leasing costs, net at December 31, 2009 consisted of the following (in thousands):

Balance at Accumulated
December 31. 2009 Amortization Net
Acquired in-place 18aSES......ccecvevveveiniiieiiiiiccre e $ 168,390 (112,613) $ 55,777
Acquired management agreements...........ccceevveererenriiinnininnnieens 12,921 (10,405) 2,516
Deferred leasing and other direct COStS.....ccccovevrvieiiiviniieninnne, 34.851 (9.870) 24.981
$ 216,162 §  (132,888) § 83,274

Deferred leasing costs, net at December 31, 2008 consisted of the following (in thousands):

Balance at Accumulated
December 31, 2008 Amortization Net
Acquired in-place 18aSES .......covvrcreerinenieircririrreiereee s $ 168,390 $ (92,072) $ 76,318
Acquired management agreements. ..........ocoveverviiniiinnreeieees 12,921 (8,602) 4,319
Deferred leasing and other direct COStS........ccovviniiniviiniviiniennnns 26,364 (5,482) 20,882
$ 207,675 §  (106,156) § 101,519

The estimated amortization expense during the next five years for deferred leasing costs at December 31, 2009
was as follows (in thousands):

2009 oot e e e e e eeebtsette et e e atea—t e ——aatetabaearasetsteaeeaateeenneenreereaeabeeeabeesse st et eeaseesa et esnneaeas $ 14,493
2000 ettt e e et eees et ea——tea —eaea st taaarte e aateeeartesaanteaaastaaaastaeeanraesearsareenteenannreaaaasseesbtesetrnes 11,230
20T T ittt et a e e st e a e eeba e she e re ke ebeeaaesae e teerae R e et e e b e heeabe e sae e e aene e et e b s he e n R s s e R et eas e b bean 10,517
20T et ete e et eaae e aeeraa——ae st eaeasaaseeratatasa—artaaaatteanates e hateeaahar e e et neaeetssaearesaraeasrbeeranbsesanateesennrbe e s tasesasans 9,023
2003 et et e ba e ettt eiteieieieteettentea——e e tearteeabaertteateearaetenresateesaatenas 7,872
TRETEATIET ..neeeeeeeeee ettt ettt e et ee et et ettt e e s bte e s e seateseebaeeesesbeteasssssasansaa s sssaeasnsanessssneeeasseesesstosasnbnssssaresennnnes 30,139

$ 83274

Deferred Loan Costs

External costs associated with obtaining long-term financing are capitalized and amortized to interest expense
over the terms of the related loans using the effective-interest method. Unamortized financing costs are charged to
expense upon the early repayment or significant modification of the financing. Fully amortized deferred loan costs
are removed from the books upon maturity of the debt. Deferred loan costs are net of $22.2 million and $16.6
million of accumulated amortization at December 31, 2009 and 2008, respectively.
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Revenue Recognition, Operating Expenses and Lease Terminations

The Company commences revenue recognition on its leases based on a number of factors. In most cases, revenue
recognition under a lease begins when the lessee takes possession of or controls the physical use of the leased asset.
Generally, this occurs on the lease commencement date. In determining what constitutes the leased asset, the
Company evaluates whether the Company or the lessee is the owner, for accounting purposes, of the tenant
improvements. If the Company is the owner, for accounting purposes, of the tenant improvements, then the leased
asset is the finished space and revenue recognition begins when the lessee takes possession of the finished space,
typically when the improvements are substantially complete. If the Company concludes that it is not the owner, for
accounting purposes, of the tenant improvements (the lessee is the owner), then the leased asset is the unimproved
space and any tenant improvement allowances funded under the lease are treated as lease incentives, which reduce
revenue recognized on a straight-line basis over the remaining non-cancelable term of the respective lease. In these
circumstances, the Company begins revenue recognition when the lessee takes possession of the unimproved space
for the lessee to construct improvements. The determination of who is the owner, for accounting purposes, of the
tenant improvements determines the nature of the leased asset and when revenue recognition under a lease begins.
The Company considers a number of different factors to evaluate whether it or the lessee is the owner of the tenant
improvements for accounting purposes. These factors include:

e whether the lease stipulates how and on what a tenant improvement allowance may be spent;

. whether the tenant or landlord retain legal title to the improvements;

. the uniqueness of the improvements;

. the expected economic life of the tenant improvements relative to the length of the lease;
. the responsible party for construction cost overruns; and

¢ who constructs or directs the construction of the improvements.

The determination of who owns the tenant improvements, for accounting purposes, is subject to significant
judgment. In making that determination, the Company considers all of the above factors. However, no one factor is
determinative in reaching a conclusion.

All leases are classified as operating leases and minimum rents are recognized on a straight-line basis over the
term of the related lease. The excess of rents recognized over amounts contractually due pursuant to the underlying
leases are included in accrued straight-line rents on the accompanying consolidated balance sheets and contractually
due but unpaid rents are included in accounts receivable. Existing leases at acquired properties are reviewed at the
time of acquisition to determine if contractual rents are above or below current market rents for the acquired
property. An identifiable lease intangible asset or liability is recorded based on the present value (using a discount
rate that reflects the risks associated with the acquired leases) of the difference between (1) the contractual amounts
to be paid pursuant to the in-place leases and (2) the Company’s estimate of the fair market lease rates for the
corresponding in-place leases at acquisition, measured over a period equal to the remaining non-cancelable term of
the leases and any fixed rate renewal periods (based on the Company’s assessment of the likelihood that the renewal
periods will be exercised). The capitalized above-market lease values are amortized as a reduction of rental revenue
on a straight-line basis over the remaining non-cancelable terms of the respective leases. The capitalized below-
market lease values are amortized as an increase to rental revenue on a straight-line basis over the remaining non-
cancelable terms of the respective leases and any fixed-rate renewal periods, if applicable. If a tenant vacates its
space prior to the contractual termination of the lease and no rental payments are being made on the lease, any
unamortized balance of the related intangible will be written off.

The impact of the straight-line rent adjustment increased revenue for the Company by $28.9 million, $22.2
million, and $16.5 million (including discontinued operations) for the years ended December 31, 2009, 2008, and
2007, respectively. Additionally, the impact of the amortization of acquired above-market leases, acquired below-
market leases, and lease incentives increased rental revenues by $5.0 million, $3.0 million, and $3.2 million for the
years ended December 31, 2009, 2008, and 2007, respectively.
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Total estimated minimum rents under non-cancelable operating tenant leases in effect at December 31, 2009
were as follows (in thousands):

2009 .t b et e et ea bbb e et e Rt ne s et $ 259,828

2070 ettt etttk s et be bbb Rkttt ee e a etk k s taen R R e b st e s et s e e arannen 266,935
20T ettt ettt b et sttt e b e st ae st et et e st e u e b et e Re s e e ARt te e e b e st e R e e s eabere b e seebe e aeer e e bt b eneene 263,770
2012 ettt ettt ettt stttk e st e b e n et e e e s b et e b st et e be s b e Rt e b e seen s e R ea e et e b e neebeae e Rt ebeebeebentane 258,618
2013 ettt ettt sttt et et be st et ke st e ae ket ekt e s e be e e R e Rt e b e e b e ne e b en b e R nbeseebeneentebeebt b seene 245,228
TREICAITET ...ttt ettt st st e s bbbt st ss e st s b se e et s bt et 1,731,367

$ 3,025,746

Acquired above-market leases, net consisted of the following (in thousands):
December 31,
2009 2008

Acquired above-MATKEt IEASES ........ccervreeiieiirirreiricesreeseese e ssresesesesessesesasssesasessesesans $ 12,729 $§ 12,729
Accumulated amOTtiZation............oeccvuricieiiiniiriniiiiei s (9.682) __(8,400)

$ 3047 § 4329

Acquired below-market leases, net consisted of the following (in thousands):

December 31,
2009 2008
Acquired below-market ICASES........ccuvevrererrririeiiee et rs e e sea e en e beereens $ 39,339 § 37,961
Accumulated amMOTTIZATION .. ....covviiiieeeeieiieeeee e eeesrereeeenreeesssaresesseeessreesessssesssanesesnseessnns (28,201 _ (20.675)

$ 11,138 $ 17,286

Lease incentives, net included in other assets consisted of the following (in thousands):

December 31,
2009 2008
LLEASE IMCEIMEIVES . vvieeseisieecetcte et ee it stctesaestese st st sestesestastssesseseetessobessesessesesestosesreressesnereseres $ 12,816 $ 11,698
Accumulated AMOTTIZATION.........c.eocuiiiciieeeie ettt eere et e s ere s esaeessteesse et eeseessseeseesssnsesssesanes (3.489) (2.211)

$ 9327 § 9487

The estimated amortization during the next five years for acquired above- and below-market leases and lease
incentives at December 31, 2009 was as follows (in thousands):

2010 2011 2012 2013 2014  Thereafter Total

Amortization of:
Acquired above-market leases.. $(1,222) $ (581) $ (314) $ (281) $§ (157) $ 492) $ (3,047)

Acquired below-market leases.... 3,771 1,223 1,223 979 719 3,223 11,138
Lease incentive ............cooeveu..... (1.318) _(1,359) _(1,259) _(1.188) (1,156) (3.047) (9.327)
Net rental revenues —

increase/(decrease)..........ou.... $ 1231 $ (717) $ (350) § (490) § (594) § (316) $  (1,236)

Rental operations expenses, consisting of real estate taxes, insurance and common area maintenance costs, are
subject to recovery from tenants under the terms of lease agreements. Amounts recovered are dependent on several
factors, including occupancy and lease terms. Revenues are recognized in the period the expenses are incurred. The
reimbursements are recorded in revenues as tenant recoveries, and the expenses are recorded in rental operations
expenses, as the Company is generally the primary obligor with respect to purchasing goods and services from third-
party suppliers, has discretion in selecting the supplier and bears the credit risk.

72



Lease termination fees are recognized in other revenue when the related leases are canceled, the amounts to be
received are fixed and determinable and collectability is assured, and when the Company has no continuing
obligation to provide services to such former tenants. The amortization of the related straight-line rent receivable,
tenant recoveries and remaining other tangible and intangible assets corresponding to the lease terminations is
accelerated to the termination date as a charge to their respective line items. A lease is treated as terminated upon a
tenant filing for bankruptcy, when a space is abandoned and a tenant ceases rent payments, or when other
circumstances indicate that termination of a tenant’s lease is probable (e.g., eviction). The effect of lease
terminations for the years ended December 31, 2009, 2008 and 2007 was as follows:

Years Ended December 31,

2009 2008 2007
RENLAL TEVENUES L..ocvevvieveeeeeieeetieesteiee et teeeteseeresvestetesaeseeeaeeeeneenseeersassesennenen $ 3,077 $ (511) $ 295
OthEr TEVEIIUE ...c.covveieerieeccieseeeiere e seeereeeeeteesvesreeneseteeearsesssesasarresresnsans 10,935 35 7.639
TOAl FEVEIUR ..eoevevieieeeccreeiec ettt e see et r e beesbeesaeeesteenbesnnesnssentesnenens 14,012 (476) 7,934
Rental operations expense 4,498 475 66
Depreciation and amortization 10,155 3.252 1,805
TOtAl EXPEISES. ..uveirrerirerriertieriertiesrereerestresreesaeesaesseeeneessestaesareseneenseeseenes 14.653 3.727 1.871
Net effect of lease terminations ............ceeeevevieriinecceiiieieeeeese s eeereeseeneas (641) (4,203) 6,063

Payments received under master lease agreements entered into with the sellers of the Bayshore and King of
Prussia properties to lease space that was not producing rent at the time of the acquisition are recorded as a reduction
to buildings and improvements rather than as rental income. Receipts under these master lease agreements totaled
$373,000, and $928,000 for the years ended December 31, 2008, and 2007, respectively.

Allowance for Doubtful Accounts .

The Company maintains an allowance for doubtful accounts for estimated losses resulting from the inability of
tenants to make required rent and tenant recovery payments or defaults. The Company may also maintain an
allowance for accrued straight-line rents. The computation of this allowance is based on the tenants’ payment history
and current credit status. Bad debt expense included in rental operations expenses was $6.3 million, $796,000, and
$232,000 for the years ended December 31, 2009, 2008, and 2007, respectively. The Company’s allowance for
doubtful accounts was $2.2 million and $665,000 as of December 31, 2009 and 2008, respectively.

Investments

The Company, through its Operating Partnership, holds equity investments in certain publicly-traded companies
and privately-held companies primarily involved in the life science industry. The Company may accept equity
investments from tenants in lieu of cash rents, as prepaid rent pursuant to the execution of a lease, or as additional
consideration for a lease termination. The Company does not acquire investments for trading purposes and, as a
result, all of the Company’s investments in publicly-traded companies are considered “available-for-sale” and are
recorded at fair-value. Changes in the fair-value of investments classified as available-for-sale are recorded in
comprehensive income. The fair-value of the Company’s equity investments in publicly-traded companies is
determined based upon the closing trading price of the equity security as of the balance sheet date, with unrealized
gains and losses shown as a separate component of stockholders’ equity. Investments in privately-held companies
are generally accounted for under the cost method, because the Company does not influence any operating or
financial policies of the companies in which it invests. The classification of investments is determined at the time
each investment is made, and such determination is reevaluated at each balance sheet date. The cost of investments
sold is determined by the specific identification method, with net realized gains and losses included in other income.
For all investments, if a decline in the fair-value of an investment below its carrying value is determined to be other-
than-temporary, such investment is written down to its estimated fair-value with a non-cash charge to earnings. The
factors that the Company considers in making these assessments include, but are not limited to, market prices,
market conditions, available financing, prospects for favorable or unfavorable clinical trial results, new product
initiatives and new collaborative agreements. ‘
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Investments, which are included in other assets on the accompanying consolidated balance sheets, consisted of
the following (in thousands):

December 31,

2009 _2008
Equity securities, initial COSt DASIS......ceiiiiimiiiiiii s $ 361 § —
UNTEAliZEd GAIMN....vivieieitiieietietee ettt et 537 —
Equity securities, falr-Value ..o $ 898 § —

Share-Based Payments

All share-based payments to employees are recognized in the income statement based on their fair-value.
Through December 31, 2009, the Company had only awarded restricted stock and long-term incentive plan (“LTIP”)
unit grants under its incentive award plan, which are valued based on the closing market price of the underlying
common stock on the date of grant, and had not granted any stock options. The fair-value of all share-based
payments is amortized to general and administrative expense and rental operations expense over the relevant service
period, adjusted for anticipated forfeitures.

Assets and Liabilities Measured at Fair-Value

On January 1, 2008, the Company adopted new accounting guidance establishing a framework for measuring
fair-value and expanding disclosure regarding related fair-value measurements. The guidance applies to reported
balances that are required or permitted to be measured at fair-value under existing accounting pronouncements;
accordingly, the guidance does not require any new fair-value measurements of reported balances.

On January 1, 2008, the Company adopted new fair-value option accounting guidance, which permits companies
to choose to measure certain financial instruments and other items at fair-value in order to mitigate volatility in
reported earnings caused by measuring related assets and liabilities differently. However, the Company has not
elected to measure any additional financial instruments and other items at fair-value (other than those previously
required under other GAAP rules or standards).

The guidance emphasizes that fair-value is a market-based measurement, not an entity-specific measurement.
Therefore, a fair-value measurement should be determined based on the assumptions that market participants would
use in pricing the asset or liability. As a basis for considering market participant assumptions in fair-value
measurements, a fair-value hierarchy is established that distinguishes between market participant assumptions based
on market data obtained from sources independent of the reporting entity (observable inputs that are classified
within Levels 1 and 2 of the hierarchy) and the reporting entity’s own assumptions about market participant
assumptions (unobservable inputs classified within Level 3 of the hierarchy).

Level 1 inputs utilize quoted prices (unadjusted) in active markets for identical assets or liabilities that the
Company has the ability to access. Level 2 inputs are inputs other than quoted prices included in Level 1 that are
observable for the asset or liability, either directly or indirectly. Level 2 inputs may include quoted prices for similar
assets and liabilities in active markets, as well as inputs that are observable for the asset or liability (other than
quoted prices), such as interest rates, foreign exchange rates, and yield curves that are observable at commonly
quoted intervals. Level 3 inputs are unobservable inputs for the asset or liability, which are typically based on an
entity’s own assumptions, as there is little, if any, related market activity. In instances where the determination of
the fair-value measurement is based on inputs from different levels of the fair-value hierarchy, the level in the fair-
value hierarchy within which the entire fair-value measurement falls is based on the lowest level input that is
significant to the fair-value measurement in its entirety. The Company’s assessment of the significance of a
particular input to the fair-value measurement in its entirety requires judgment, and considers factors specific to the
asset or liability.
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The Company has used interest rate swaps to manage its interest rate risk. The valuation of these instruments is
determined using widely accepted valuation techniques including discounted cash flow analysis on the expected
cash flows of each derivative. This analysis reflects the contractual terms of the derivatives, including the period to
maturity, and uses observable market-based inputs, including interest rate curves. The fair-values of interest rate
swaps are determined using the market standard methodology of netting the discounted future fixed cash receipts (or
payments) and the discounted expected variable cash payments (or receipts). The variable cash payments (or
receipts) are based on an expectation of future interest rates (forward curves) derived from observable market
interest rate curves. The Company incorporates credit valuation adjustments to appropriately reflect both its own
nonperformance risk and the respective counterparty’s nonperformance risk in the fair-value measurements. In
adjusting the fair-value of its derivative contracts for the effect of nonperformance risk, the Company has considered
the impact of netting and any applicable credit enhancements, such as collateral postings, thresholds, mutual puts,
and guarantees.

Although the Company has determined that the majority of the inputs used to value its derivatives fall within
Level 2 of the fair-value hierarchy, the credit valuation adjustments associated with its derivatives utilize Level 3
inputs, such as estimates of current credit spreads to evaluate the likelihood of default by itself and its
counterparties. However, as of December 31, 2009, the Company has determined that the impact of the credit
valuation adjustments on the overall valuation of its derivative positions is not significant. As a result, the Company
has determined that its derivative valuations in their entirety are classified in Level 2 of the fair-value hierarchy (see
Note 11).

The valuation of the Company’s investments in publicly-traded investments utilizes observable market-based
inputs, based on the closing trading price of securities as of the balance sheet date. The valuation of the Company’s
investments in private companies utilizes Level 3 inputs (including any discounts applied to the valuations).
However, as of December 31, 2009, the Company has determined that the impact of the use of Level 3 inputs on the
overall valuation of all its investments is not significant. As a result, the Company has determined that valuations of
all its investments in their entirety are classified in Level 1 of the fair-value hierarchy.

No other assets or liabilities are measured at fair-value on a recurring basis, or have been measured at fair-value
on a non-recurring basis subsequent to initial recognition, in the accompanying consolidated balance sheets as of
December 31, 2009.

Derivative Instruments

On January 1, 2009, the Company adopted new accounting guidance that requires the Company to provide users
of financial statements an enhanced understanding of: (1) how and why an entity uses derivative instruments, (2)
how derivative instruments and related hedged items are accounted for, and (3) how derivative instruments and
related hedged items affect a company’s financial position, financial performance, and cash flows. This includes
providing qualitative disclosures about objectives and strategies for using derivatives, quantitative disclosures about
the fair-value of and gains and losses on derivative instruments, and disclosures about credit risk-related contingent
features in derivative instruments.

The Company records all derivatives on the consolidated balance sheets at fair-value. In determining the fair-
value of its derivatives, the Company considers the credit risk of its counterparties and the Company. These
counterparties are generally larger financial institutions engaged in providing a variety of financial services. These
institutions generally face similar risks regarding adverse changes in market and economic conditions, including, but
not limited to, fluctuations in interest rates, exchange rates, equity and commodity prices and credit spreads. The
ongoing disruptions in the financial markets have heightened the risks to these institutions. While management
believes that its counterparties will meet their obligations under the derivative contracts, it is possible that defaults
may occur.

The accounting for changes in the fair-value of derivatives depends on the intended use of the derivative,
whether the Company has elected to designate a derivative in a hedging relationship and apply hedge accounting and
whether the hedging relationship has satisfied the criteria necessary to apply hedge accounting. Derivatives
designated and qualifying as a hedge of the exposure to changes in the fair-value of an asset, liability, or firm
commitment attributable to a particular risk, such as interest rate risk, are considered fair-value hedges. Derivatives
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designated and qualifying as a hedge of the exposure to variability in expected future cash flows, or other types of
forecasted transactions, are considered cash flow hedges. Derivatives may also be designated as hedges of the
foreign currency exposure of a net investment in a foreign operation. Hedge accounting generally provides for the
matching of the timing of gain or loss recognition on the hedging instrument with the recognition of the changes in
the fair-value of the hedged asset or liability that are attributable to the hedged risk in a fair-value hedge or the
earnings effect of the hedged forecasted transactions in a cash flow hedge. The Company may enter into derivative
contracts that are intended to economically hedge certain of its risks, even though hedge accounting does not apply
or the Company elects not to apply hedge accounting.

For derivatives designated as cash flow hedges, the effective portion of changes in the fair-value of the
derivative is initially reported in accumulated other comprehensive income (outside of earnings) and subsequently
reclassified to earnings in the period in which the hedged transaction affects earnings. If charges relating to the
hedged transaction are being deferred pursuant to redevelopment or development activities, the effective portion of
changes in the fair-value of the derivative are also deferred in other comprehensive income on the consolidated
balance sheet, and are amortized to the income statement once the deferred charges from the hedged transaction
begin again to affect earnings. The ineffective portion of changes in the fair-value of the derivative is recognized
directly in earnings. The Company assesses the effectiveness of each hedging relationship by comparing the changes
in cash flows of the derivative hedging instrument with the changes in cash flows of the designated hedged item or
transaction. For derivatives that are not classified as hedges, changes in the fair-value of the derivative are
recognized directly in earnings in the period in which the change occurs.

The Company is exposed to certain risks arising from both its business operations and economic conditions. The
Company principally manages its exposures to a wide variety of business and operational risks through management
of its core business activities. The Company manages economic risks, including interest rate, liquidity, and credit
risk primarily by managing the amount, sources, and duration of its debt funding and the use of derivative financial
instruments. Specifically, the Company enters into derivative financial instruments to manage exposures that arise
from business activities that result in the receipt or payment of future known or expected cash amounts, the value of
which are determined by interest rates. The Company’s derivative financial instruments are used to manage
differences in the amount, timing, and duration of the Company’s known or expected cash receipts and its known or
expected cash payments principally related to the Company’s investments and borrowings.

The Company’s primary objective in using derivatives is to add stability to interest expense and to manage its
exposure to interest rate movements or other identified risks. To accomplish this objective, the Company primarily
uses interest rate swaps as part of its interest rate risk management strategy. Interest rate swaps designated as cash
flow hedges involve the receipt of variable-rate amounts from a counterparty in exchange for the Company making
fixed-rate payments over the life of the agreements without exchange of the underlying principal amount. During the
years ended December 31, 2009, 2008, and 2007, such derivatives were used to hedge the variable cash flows
associated with existing variable-rate debt and future variability in the interest-related cash flows from forecasted
issuances of debt (see Note 11). The Company formally documents the hedging relationships for all derivative
instruments, has historically accounted for all of its interest rate swap agreements as cash flow hedges, and does not
use derivatives for trading or speculative purposes.

Equity Offering Costs
Underwriting commissions and offering costs are reflected as a reduction of proceeds.
Income Taxes

The Company has elected to be taxed as a REIT under Sections 856 through 860 of the Internal Revenue Code
of 1986, as amended. The Company believes it has qualified and continues to qualify as a REIT. A REIT is
generally not subject to federal income tax on that portion of its taxable income that is distributed to its stockholders.
Accordingly, no provision has been made for federal income taxes in the accompanying consolidated financial
statements. REITs are subject to a number of organizational and operational requirements. If the Company fails to
qualify as a REIT in any taxable year, the Company will be subject to federal income tax (including any applicable
alternative minimum tax) and, in most of the states, state income tax on its taxable income at regular corporate tax
rates. The Company is subject to certain state and local taxes.
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The Company has formed a taxable REIT subsidiary (the “TRS”). In general, the TRS may perform non-
customary services for tenants, hold assets that the Company cannot hold directly and, except for the operation or
management of health care facilities or lodging facilities or the providing of any person, under a franchise, license or
otherwise, rights to any brand name under which any lodging facility or health care facility is operated, may engage
in any real estate or non-real estate related business. The TRS is subject to corporate federal income taxes on its
taxable income at regular corporate tax rates. There is no tax provision for the TRS for the periods presented in the
accompanying consolidated statements of income due to net operating losses incurred. No tax benefits have been
recorded since it is not considered more likely than not that the deferred tax asset related to the net operating loss
carryforwards will be utilized.

Dividends and Distributions

Earnings and profits, which determine the taxability of dividends and distributions to stockholders, will differ
from income reported for financial reporting purposes due to the difference for federal income tax purposes in the
treatment of revenue recognition, compensation expense, and in the estimated useful lives of real estate assets used
to compute depreciation.

The income tax treatment for dividends was as follows:

For the Years Ended December 31,

2009 2008 2007
Per Share % Per Share Y% Per Share Y%

Common stock:

Ordinary income.........ccocevveunnn.. $ 0.45 50.56% $ 1.09 82.58% § 0.98 80.52%

Capital gain.......ccoceeveveeererennnnnns — 0.00% — 0.00% 0.02 1.38%

Return of capital .......c.ccccuvnnene. 0.44 49.44% 0.23 17.42% 0.22 18.10%

Total...ooviiiieerenecree e $ 0.89 100.00% $ 1.32 100.00% $ 1.22 100.00%
Preferred stock:

Ordinary income..........ccccueveeenee. $ 1.84 100.00% $ 1.84 100.00% $ 1.35 98.54%

Capital gain........cccceveceverncnnns — 0.00% — 0.00% 0.02 1.46%

Return of capital ..........coceevenenne. — 0.00% — 0.00% — 0.00%

Total.cooooeviiiicineee $ 1.84 100.00% $ 1.84 100.00% $ 1.37 100.00%

Management’s Estimates

Management has made a number of estimates and assumptions relating to the reporting of assets and liabilities
and the disclosure of contingent assets and liabilities at the date of the consolidated financial statements and the
reporting of revenue and expenses during the reporting period to prepare these consolidated financial statements in
conformity with U.S. generally accepted accounting principles. The Company bases its estimates on historical
experience and on various other assumptions that are believed to be reasonable under the circumstances, the results
of which form the basis for making judgments about the carrying values of assets and liabilities and reported
amounts of revenue and expenses that are not readily apparent from other sources. Actual results could. differ from
those estimates under different assumptions or conditions.

Management considers those estimates and assumptions that are most important to the portrayal of the
Company’s financial condition and results of operations, in that they require management’s most subjective
judgments, to form the basis for the accounting policies used by the Company. These estimates and assumptions of
items such as market rents, time required to lease vacant spaces, lease terms for incoming tenants, terminal values
and credit worthiness of tenants in determining the as-if-vacant value, in-place lease value and above and below-
market rents value are utilized in allocating purchase price to tangible and identified intangible assets upon
acquisition of a property (see Assets and Liabilities Measured at Fair-Value and Derivative Instruments sections
above for a further discussion of management’s estimates used in the determination of fair-value) . These accounting
policies also include management’s estimates of useful lives in calculating depreciation expense on its properties
and the ultimate recoverability (or impairment) of each property. If the useful lives of buildings and improvements
are different from the original estimate, it could result in changes to the future results of operations of the Company.
Future adverse changes in market conditions or poor operating results of our properties could result in losses or an
inability to recover the carrying value of the properties that may not be reflected in the properties’ current carrymg
value, thereby possibly requiring an impairment charge in the future.
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Segment Information

The Company’s properties share the following similar economic and operating characteristics: (1) they have
similar forecasted returns (measured by capitalization rate at acquisition), (2) they are generally occupied almost
exclusively by life science tenants that are public companies, government agencies or their subsidiaries, (3) they are
generally located near areas of high life science concentrations with similar demographics and site characteristics,
(4) the majority of properties are designed specifically for life science tenants that require infrastructure
improvements not generally found in standard properties, and (5) the associated leases are primarily triple-net leases,
generally with a fixed rental rate and scheduled annual escalations, that provide for a recovery of close to 100% of
operating expenses. Consequently, the Company’s properties qualify for aggregation into one reporting segment.

Reclassifications
Certain prior year amounts have been reclassified to conform to the current year presentation.
Subsequent Evenis

In preparing the accompanying consolidated financial statements, the Company has evaluated the potential
occurrence of subsequent events through February 12, 2010, the date at which the financial statements were issued.

On January 11, 2010, we issued $180.0 million aggregate principal amount of 3.75% exchangeable senior notes
due 2030.

3. Equity

During the year ended December 31, 2009, the Company issued restricted common stock awards to employees
and to the members of its board of directors totaling 593,900 shares and 10,000 shares, respectively (3,435 shares of
common stock were surrendered to the Company and subsequently retired in lieu of cash payments for taxes due on
the vesting of restricted stock and 19,325 shares were forfeited during the same period), which are included in the
total of common stock outstanding as of the period end (see Note 6).

On May 21, 2009, the Company completed the issuance of 16,754,854 shares of common stock, including the
exercise of an over-allotment option of 754,854 shares, resulting in net proceeds of approximately $166.9 million,
after deducting the underwriters’ discount and commissions and offering expenses. The net proceeds to the
Company were utilized to repay a portion of the outstanding indebtedness on its unsecured line of credit and for
other general corporate and working capital purposes.

On September 4, 2009, the Company entered into equity distribution agreements with three sales agents under
which it may offer and sell shares of common stock having an aggregate offering price of up to $120.0 million over
time. During the year ended December 31, 2009, the Company issued 547,900 shares under one of the equity
distribution agreements raising approximately $7.3 million in net proceeds, after deducting the underwriters’
discount and commissions and offering expenses.

The Company also maintains a Dividend Reinvestment Program and a Cash Option Purchase Plan (collectively,
the “DRIP Plan”) to provide existing stockholders of the Company with an opportunity to invest automatically the
cash dividends paid upon shares of the Company’s common stock held by them, as well as permit existing and
prospective stockholders to make voluntary cash purchases. Participants may elect to reinvest a portion of, or the full
amount of cash dividends paid, whereas optional cash purchases are normally limited to a maximum amount of
$10,000. In addition, the Company may elect to establish a discount ranging from 0% to 5% from the market price
applicable to newly issued shares of common stock purchased directly from the Company. The Company may
change the discount, initially set at 0%, at its discretion, but may not change the discount more frequently than once
in any three-month period. Shares purchased under the DRIP Plan shall be, at the Company’s option, purchased
from either (1) authorized, but previously unissued shares of common stock, (2) shares of common stock purchased
in the open market or privately negotiated transactions, or (3) a combination of both. As of and through December
31, 2009, all shares issued to participants in the DRIP Plan have been acquired through purchases in the open
market.
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Common Stock, Partnership Units and LTIP Units

As of December 31, 2009, the Company had outstanding 99,000,269 shares of common stock and 2,600,288 and
476,272 partnership and LTIP units, respectively. A share of the Company’s common stock and the partnership and
LTIP units have essentially the same economic characteristics as they share equally in the total net income or loss
and distributions of the Operating Partnership. The partnership and LTIP units are further discussed below in this
Note 3.

7.375% Series A Cumulative Redeemable Preferred Stock

As of December 31, 2009, the Company had outstanding 9,200,000 shares of 7.375% Series A cumulative
redeemable preferred stock, or Series A preferred stock. Dividends are cumulative on the Series A preferred stock
from the date of original issuance in the amount of $1.84375 per share each year, which is equivalent to 7.375% of
the $25.00 liquidation preference per share. Dividends on the Series A preferred stock are payable quarterly in
arrears on or about the 15th day of January, April, July and October of each year. Following a change in control, if
the Series A preferred stock is not listed on the New York Stock Exchange, the American Stock Exchange or the
Nasdaq Global Market, holders will be entitled to receive (when and as authorized by the board of directors and
declared by the Company), cumulative cash dividends from, but excluding, the first date on which both the change
of control and the delisting occurs at an increased rate of 8.375% per annum of the $25.00 liquidation preference per
share (equivalent to an annual rate of $2.09375 per share) for as long as the Series A preferred stock is not listed.
The Series A preferred stock does not have a stated maturity date and is not subject to any sinking fund or
mandatory redemption provisions. Upon liquidation, disselution or winding up, the Series A preferred stock will
rank senior to the Company’s common stock with respect to the payment of distributions and other amounts. The
Company is not allowed to redeem the Series A preferred stock before January 18, 2012, except in limited
circumstances to preserve its status as a REIT. On or after January 18, 2012, the Company may, at its option, redeem
the Series A preferred stock, in whole or in part, at any time or from time to time, for cash at a redemption price of
$25.00 per share, plus all accrued and unpaid dividends on such Series A preferred stock up to, but excluding the
redemption date. Holders of the Series A preferred stock generally have no voting rights except for limited voting
rights if the Company fails to pay dividends for six or more quarterly periods (whether or not consecutive) and in
certain other circumstances. The Series A preferred stock is not convertible into or exchangeable for any other
property or securities of the Company.

Dividends and Distributions

The following table lists the dividends and distributions declared by the Company and the Operating Partnership
during the year ended December 31, 2009:

Dividend and
Amount Per Distribution Dividend and
Declaration Date Securities Class Share/Unit Period Covered Payable Date Distribution Amount
(In thousands)
March 16, 2009 ............. Common stock and $ 0.33500 January 1, 2009 to April 15, 2009 $ 28,322
partnership and LTIP units March 31, 2009
March 16,2009 ............. Series A preferred stock $ 0.46094 January 16, 2009 to April 15,2009 $ 4,240
April 15, 2009
June 15, 2009................. Common stock and $ 0.11000 April 1, 2009 to July 15, 2009 $ 11,142
partnership and LTIP units June 30, 2009
June 15, 2009................. Series A preferred stock $ 0.46094 April 16, 2009 to July 15, 2009 3 4,241
July 15, 2009
September 15, 2009....... Common stock and $ 0.11000 July 1, 2009 to October 15,2009 §$ 11,142
partnership and LTIP units September 30, 2009
September 15, 2009....... Series A preferred stock $ 0.46094 July 16, 2009 to October 15,2009 §$ 4,241
October 15, 2009
December 15, 2009 ....... Common stock and $ 0.14000 October 1, 2009 to January 15,2010 § 14,290
partnership and LTIP units December 31, 2009
December 15, 2009 ....... Series A preferred stock $ 0.46094 October 16, 2009 to January 15,2010 § 4,241

January 15,2010
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Total 2009 dividends and distributions declared through December 31, 2009:

Common stock, partnership units, and LTIP UNILS ....ceoerveiriiiriniicciniiiiiiies e $ 64,896
Series A Preferred STOCK ......iviiiiiiiicieci ettt 16,963
$ 81.859

Noncontrolling Interests

On January 1, 2009, the Company adopted new accounting guidance which clarifies that a noncontrolling
interest in a subsidiary is an ownership interest in the consolidated entity that should be reported as equity in the
consolidated financial statements. The new guidance also requires consolidated net income to be reported at
amounts that include the amounts attributable to both the parent and the noncontrolling interest and requires
disclosure, on the face of the consolidated statement of income, of the amounts of consolidated net income
attributable to the parent and to the noncontrolling interest. In addition, it establishes a single method of accounting
for changes in a parent’s ownership interest in a subsidiary that does not result in deconsolidation and requires that a
parent recognize a gain or loss in net income when a subsidiary is deconsolidated unless the deconsolidation is an in-
substance sale of real estate. As a result of the issuance of the new guidance, if noncontrolling interests are
determined to be redeemable, they are to be carried at their redemption value as of the balance sheet date and
reported as temporary equity.

Noncontrolling interests on the consolidated balance sheets relate primarily to the partnership and LTIP units in
the Operating Partnership (collectively, the “Units”) that are not owned by the Company. In conjunction with the
formation of the Company, certain persons and entities contributing interests in properties to the Operating
Partnership received partnership units. In addition, certain employees of the Operating Partnership received LTIP
units in connection with services rendered or to be rendered to the Operating Partnership. Limited partners who have
been issued Units have the right to require the Operating Partnership to redeem part or all of their Units, which right
with respect to LTIP units is subject to vesting and the satisfaction of other conditions. The Company may elect to
acquire those Units in exchange for shares of the Company’s common stock on a one-for-one basis, subject to
adjustment in the event of stock splits, stock dividends, issuance of stock rights, specified extraordinary distributions
and similar events, or pay cash based upon the fair market value of an equivalent number of shares of the
Company’s common stock at the time of redemption. With respect to the noncontrolling interests in the Operating
Partnership, noncontrolling interests with the redemption provisions that permit the issuer to settle in either cash or
common stock at the option of the issuer are further evaluated to determine whether temporary or permanent equity
classification on the balance sheet is appropriate. Since the Units comprising the noncontrolling interests contain
such a provision, the Company evaluated this guidance, including the requirement to settle in unregistered shares,
and determined that the Units meet the requirements to qualify for presentation as permanent equity.

The new guidance on noncontrolling interests was required to be applied prospectively after adoption, with the
exception of the presentation and disclosure requirements, which were applied retrospectively for all periods
presented. As a result, the Company reclassified noncontrolling interests to permanent equity in the accompanying
consolidated balance sheets. In subsequent periods, the Company will periodically evaluate individual
noncontrolling interests for the ability to continue to recognize the noncontrolling interest as permanent equity in the
consolidated balance sheets. Any noncontrolling interest that fails to qualify as permanent equity will be reclassified
as temporary equity and adjusted to the greater of (1) the carrying amount, or (2) its redemption value as of the end
of the period in which the determination is made.

The redemption value of the Units not owned by the Company, had such units been redeemed at December 31,

2009, was approximately $49.1 million based on the average closing price of the Company’s common stock of
$15.97 per share for the ten consecutive trading days immediately preceding December 31, 2009.
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The following table shows the vested ownership interests in the Operating Partnership were as follows:

December 31,

2009 2008
Partnership Units Percentage of  Partnership Units Percentage of
and LTIP Units Total and LTIP Units Total
BioMed Realty Trust.............c....... 97,939,028 97.2% 80,208,533 96.3%
Noncontrolling interest consisting of:
Partnership and LTIP units held
by employees and related
PATIES.c.eeeeeerereriii e 2,246,493 2.2% 2,961,369 3.5%
Partnership and LTIP units held
by third parties(1).........cccunenn. 595,551 0.6% 122,192 0.2%
TOtal. e 100,781,072 100.0% 83,292,094 100.0%

(1) Includes vested ownership interests held by a former employee, which are now classified as held by a third
party.

A charge is recorded each period in the consolidated statements of income for the noncontrolling interests’
proportionate share of the Company’s net income. An additional adjustment is made each period such that the
carrying value of the noncontrolling interests equals the greater of (1) the noncontrolling interests’ proportionate
share of equity as of the period end, or (2) the redemption value of the noncontrolling interests as of the period end,
if classified as temporary equity. For the year ended December 31, 2009, the Company recorded a decrease to the
carrying value of noncontrolling interests of approximately $852,000 (a corresponding increase was recorded to
additional paid-in capital) due to changes in their aggregate ownership percentage to reflect the noncontrolling
interests’ proportionate share of equity.

The accompanying consolidated financial statements include investments in one variable interest entity in which
the Company is considered to be the primary beneficiary. As of December 31, 2009, the Company had an 87.5%
interest in the limited liability company that owns the Ardenwood Venture property. This entity is consolidated in
the accompanying consolidated financial statements. Equity interests in this partnership not owned by the Company
are classified as a noncontrolling interest on the consolidated balance sheets as of December 31, 2009. Subject to
certain conditions, the Company has the right to purchase the other member’s interest or sell its own interest in the
Ardenwood limited liability company (“buy-sell option™). The estimated fair-value of this option is not material and
the Company believes that it will have adequate resources to settle the option if exercised.

On June 2, 2008, pursuant to the exercise of a put option by the noncontrolling interest member, the Company
completed the purchase of the remaining 30% interest in the limited liability company that owns the Waples Street
property for consideration of approximately $1.8 million, excluding closing costs. On October 14, 2008, the
Company completed the purchase of the remaining 30% interest in the limited liability company that owns the 530
Fairview Avenue property for consideration of approximately $2.6 million, excluding closing costs.
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4. Mortgage Notes Payable

A summary of the Company’s outstanding consolidated mortgage notes payable as of December 31, 2009 and
2008 was as follows (principal balance in thousands):

Effective  Principal Balance

Stated Fixed Interest December 31,

Interest Rate Rate 2009 2008 Maturity Date
Ardentech Court .........cooovvevveviivieneenn, 7.25% 5.06% $ 4,354 § 4,464 July 1,2012
Bayshore Boulevard(1)..........c.cccovrennenee. 4.55% 4.55% — 14,923 Januvary 1, 2010
Bridgeview Technology Park I................ 8.07% 5.04% 11,246 11,384 January 1, 2011
Center for Life Science | Boston.............. 7.75% 7.75% 348,749 — June 30,2014
500 Kendall Street (Kendall D) ............... 6.38% 545% 66,077 67,810 December 1, 2018
Lucent Drive......ocoveeveeveecvecieceieeeienn 5.50% 5.50% 5,129 5,341 January 21, 2015
Monte Villa Parkway(1) .....ccccooervrverrnene. 4.55% 4.55% — 9,084 January 1, 2010
6828 Nancy Ridge Drive.........ccceeuvnennee 7.15% 5.38% 6,595 6,694 September 1, 2012
Road to the Cure......c.ceveveerivvecrivnecnenn, 6.70% 5.78% 14,956 15,200 January 31,2014
Science Center DIive ....c..oovviveveciecreeneenee. 7.65% 5.04% 10,981 11,148 July 1,2011
Shady Grove Road...........cccooevvieeereenenne, 597% . 597% 147,000 147,000 September 1,2016
Sidney Street......oviveevieeeeveeereeeeeseenenn, 7.23% 5.11% 28,322 29,184 June1,2012
9865 Towne Centre Drive ......cccceeeuveeenn. 7.95% ©795% 17,884 — June 30, 2013
9885 Towne Centre Drive(l)................... 4.55% 4.55% — 20,749 January 1, 2010
900 Unigema Boulevard............c.c.coe....... 8.61% 5.61% 1,191 1,357 May 1, 2015

662,484 344,338

Unamortized premiums ...........cccceeveneee. 6.970 8.823

$669,454 $353,161

(1) InJuly 2009, the Company repéid approximately $44.0 million in principal balance of mortgage notes relating
to the Bayshore Boulevard, Monte Villa Parkway, and 9885 Towne Centre Drive properties, prior to their
maturity date.

The net carrying value of properties (investments in real estate) secured by our mortgage notes payable was $1.2
billion and $572.6 million at December 31, 2009 and 2008, respectively.

On June 19, 2009, the Company closed on an $18.0 million mortgage loan, which is secured by the Company’s
9865 Towne Centre Drive property in San Diego, California. The mortgage loan bears interest at a fixed-rate of
7.95% per annum and matures in June 2013.

On June 29, 2009, the Company closed on a $350.0 million mortgage loan, which is secured by the Company’s
Center for Life Science | Boston property in Boston, Massachusetts. The mortgage loan bears interest at a fixed-rate
of 7.75% per annum and matures in June 2014. The Company utilized the net proceeds from the new mortgage loan,
along with borrowings from its unsecured line of credit, to repay the outstanding $507.1 million secured
construction loan, which was secured by the Center for Life Science | Boston property. The new loan includes a
financial covenant relating to a minimum amount of net worth. Management believes that it was in compliance with
this covenant as of December 31, 2009.

Notwithstanding the financial covenant related to the Center for Life Science | Boston mortgage, no other
financial covenants are required on the remaining mortgage notes payable.

Premiums were recorded upon assumption of the mortgage notes payable at the time of the related property
acquisition to account for above-market interest rates. Amortization of these premiums is recorded as a reduction to
interest expense over the remaining term of the respective note using a method that approximates the effective-
interest method.

The Company has the ability and intends to repay any principal and accrued interest due in 2010 through the use
of cash from operations or borrowings from its unsecured line of credit.
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5. Credit Facilities, Exchangeable Senior Notes Due 2026, and Other Debt Instruments
Unsecured Line of Credit

On November 23, 2009 and December 4, 2009, the Company entered into amendments to its second amended
and restated unsecured credit agreement with KeyBank National Association (“Keybank™) and other lenders,
pursuant to which the borrowing capacity on its unsecured line of credit increased by $65.0 million and $55.0
million, respectively, for an aggregate borrowing capacity of $720.0 million. The unsecured line of credit has a
maturity date of August 1, 2011. The unsecured line of credit bears interest at a floating rate equal to, at the
Company’s option, either (1) reserve adjusted LIBOR plus a spread which ranges from 100 to 155 basis points,
depending on the Company’s leverage, or (2) the higher of (a) the prime rate then in effect plus a spread which
ranges from 0 to 25 basis points, or (b) the federal funds rate then in effect plus a spread which ranges from 50 to 75
basis points, in each case, depending on the Company’s leverage. Subject to the administrative agent’s reasonable
discretion, the Company may increase the amount of the unsecured line of credit to $1.0 billion upon satisfying
certain conditions. In addition, the Company, at its sole discretion, may extend the maturity date of the unsecured
line of credit to August 1, 2012 after satisfying certain conditions and paying an extension fee based on the then
current facility commitment. The Company has deferred the loan costs associated with the subsequent amendments
to the unsecured line of credit, which are being amortized to expense with the unamortized loan costs from the
original debt facility over the remaining term. At December 31, 2009, the Company had $397.7 million in
outstanding borrowings on its unsecured line of credit, with a weighted-average interest rate of 1.3% on the
unhedged portion of the outstanding debt of approximately $247.7 million.

Secured Term Loan

The Company’s $250.0 million secured term loan from KeyBank and other lenders, which is secured by the
Company’s interests in twelve of its properties, has a maturity date of August 1, 2012. The secured term loan bears
interest at a floating rate equal to, at the Company’s option, either (1) reserve-adjusted LIBOR plus 165 basis points
or (2) the higher of (a) the prime rate then in effect plus 25 basis points or (b) the federal funds rate then in effect
plus 75 basis points. The secured term loan is also secured by the Company’s interest in any distributions from these
properties, a pledge of the equity interests in a subsidiary owning one of these properties, and a pledge of the equity
interests in a subsidiary owning an interest in another of these properties. At December 31, 2009, the Company had
$250.0 million in outstanding borrowings on its secured term loan, with an interest rate of 1.9% (excluding the effect
of interest rate swaps).

The terms of the credit agreements for the unsecured line of credit and secured term loan include certain
restrictions and covenants, which limit, among other things, the payment of dividends and the incurrence of
additional indebtedness and liens. The terms also require compliance with financial ratios relating to the minimum
amounts of the Company’s net worth, fixed charge coverage, unsecured debt service coverage, the maximum
amount of secured, and secured recourse indebtedness, leverage ratio and certain investment limitations. The
dividend restriction referred to above provides that, except to enable the Company to continue to qualify as a REIT
for federal income tax purposes, the Company will not make distributions with respect to common stock or other
equity interests in an aggregate amount for the preceding four fiscal quarters in excess of 95% of funds from
operations, as defined, for such period, subject to other adjustments. Management believes that it was in compliance
with the covenants as of December 31, 2009.

Exchangeable Senior Notes Due 2026

On September 25, 2006, the Operating Partnership issued $175.0 million aggregate principal amount of its
Exchangeable Senior Notes due 2026 (the “Notes”). The Notes are general senior unsecured obligations of the
Operating Partnership and rank equally in right of payment with all other senior unsecured indebtedness of the
Operating Partmership. Interest at a rate of 4.50% per annum is payable on April 1 and October 1 of each year,
beginning on April 1, 2007, until the stated maturity date of October 1, 2026. The terms of the Notes are governed
by an indenture, dated September 25, 2006, among the Operating Partnership, as issuer, the Company, as guarantor,
and U.S. Bank National Association, as trustee. The Notes contain an exchange settlement feature, which provides
‘that the Notes may, on or after September 1, 2026 or under certain other circumstances, be exchangeable for cash
(up to the principal amount of the Notes) and, with respect to excess exchange value, into, at the Company’s option,
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cash, shares of the Company’s common stock or a combination of cash and shares of common stock at the then
applicable exchange rate. The initial exchange rate was 26.4634 shares per $1,000 principal amount of Notes,
representing an exchange price of approximately $37.79 per share. If certain designated events occur on or prior to
October 6, 2011 and a holder elects to exchange Notes in connection with any such transaction, the Company will
increase the exchange rate by a number of additional shares of common stock based on the date the transaction
becomes effective and the price paid per share of common stock in the transaction, as set forth in the indenture
governing the Notes. The exchange rate may also be adjusted under certain other circumstances, including the
payment of cash dividends in excess of $0.29 per share of common stock. The increase in the quarterly cash
dividend to $0.335 per share of common stock for 2008 resulted in an increase in the exchange rate to 26.8135
effective as of December 29, 2008, the Company’s ex dividend date. The Operating Partnership may redeem the
Notes, in whole or in part, at any time to preserve the Company’s status as a REIT or at any time on or after October
6, 2011 for cash at 100% of the principal amount plus accrued and unpaid interest. The holders of the Notes have the
right to require the Operating Partnership to repurchase the Notes, in whole or in part, for cash on each of October 1,
2011, October 1, 2016 and October 1, 2021, or upon the occurrence of a designated event, in each case for a
repurchase price equal to 100% of the principal amount of the Notes plus accrued and unpaid interest.

On January 1, 2009, the Company adopted new accounting guidance, which requires the issuer of certain
convertible debt instruments that may be settled in cash (or other assets) on conversion to separately account for the
liability (debt) and equity (conversion option) components of the instrument in a manner that reflects the issuer’s
nonconvertible debt borrowing rate. The equity component of the convertible debt is included in the additional paid-
in capital section of stockholders’ equity and the value of the equity component is treated as original issue discount
for purposes of accounting for the debt component of the debt security. The resulting debt discount is accreted as
additional interest expense over the non-cancelable term of the instrument.

As of December 31, 2009 and 2008, the carrying value of the equity component recognized was approximately
$14.0 million.

In November 2008, the Company completed the repurchase of approximately $46.8 million face value of the
Notes for approximately $28.8 million. The repurchase of the Notes resulted in:the recognition of a gain on
extinguishment of debt of approximately $14.8 million (net of the write-off of approximately $3.1 million in
deferred loan fees and unamortized debt discount), which is reflected in the consolidated statements of income.

In March 2009, the Company completed the repurchase of approximately $12.0 million face value of the Notes
for approximately $6.9 million. In April 2009, the Company completed an additional repurchase of approximately
$8.8 million face value of the Notes for approximately $5.7 million. On December 11, 2009, the Company
completed a repurchase of approximately $61.3 million face value of the Notes pursuant to a cash tender offer. The
repurchase of the Notes during 2009 resulted in the recognition of a gain on extinguishment of debt of
approximately $4.1 million for the year ended December 31, 2009 (net of the write-off of approximately $3.8
million in deferred loan fees and debt discount for the year ended December 31, 2009), which is reflected in the
accompanying consolidated statements of income. In January 2010, the Company completed the repurchase of an
additional $6.2 million face value of the Notes.

Exchangeable senior notes due 2026, net, consisted of the following (in thousands):

December 31, December 31,

2009 2008
Exchangeable senior notes due 2026...........cocoivviiiirnnniiiiniiniiiccne $ 46,150 $ 128,250
Unamottized debt diSCOUNT ..........ooivviiiiieiiiitiee et eerre e eeeiteeesreeeeerreeeenaee s naeanas (1.465) (6,207)
$ 44,685 $ 122,043
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The unamortized debt discount will be amortized through October 1, 2011, the first date at which the holders of
the Notes may require the Operating Partnership to repurchase the Notes. Amortization of the debt discount during
the years ended December 31, 2009, 2008, and 2007 resulted in an effective interest rate of 6.5% on the Notes and a
total interest expense as follows:

Years Ended December 31,
2009 2008 2007

CONLACTUAL INLETESE....eveeereiereiitiiree e et eet et et et ebesnesreentessesesrsesssensesseesseesens $ 4920 $ 7,620 % 7,875
Amortization of debt AISCOUNT ........cceeeiviiiiiiiitiiiceiee e 1,810 2,639 2.565
Total NOES INTETESt EXPEISE....veuvrreereerierrrrieriereeseessiseeserseenisreresiasessssissssessesessesnares $§ 6730 $ 10,259 § 10,440

Secured Construction Loan

The Company’s $550.0 million secured construction loan from KeyBank, which was secured by the Center for
Life Science | Boston property, was repaid in June 2009 from the proceeds received from the new mortgage loan
secured by the property, along with borrowings from the Company’s unsecured line of credit (see Note 4). In
connection with the repayment of the secured construction loan, the Company wrote off approximately $843,000 of
deferred loan fees in the year ended December 31, 2009, which are reflected in the consolidated statements of
income as a reduction of the gain on extinguishment of debt recognized from the repurchase of the Notes (see
above).

As of December 31, 2009, principal payments due for the Company’s consolidated indebtedness (mortgage notes
payable excluding unamortized debt premium of $7.0 million, unsecured line of credit, secured term loan, and the
Notes excluding the debt discount of $1.5 million) were as follows (in thousands):

2010 etk bt b bbbk b kR RS Saes et es e bata b s bt eenereeas $ 7,404
20T et et e bkttt A ke e AR s e At e e e s et e tan e ebet st etensebenens 427,580
ZOT2 etttk Aot a ke R e R sttt et et e s et esbes st e et eneebenes 295,414
2003 et bbbt et etttk e et st e AR e b s s bt et e e eba et e bessetet e e eeessaretens 25,941
2014 oot etk b sttt s s s s s e s s e st st ans 353,091
Thereafter(1) 246,870

$ 1,356,300

(1) Includes $46.2 million in principal payments of the Notes based on a contractual maturity date of October 1,
2026.

6. Earnings Per Share

On January 1, 2009, the Company adopted new accounting guidance, which addresses whether instruments
granted in share-based payment transactions are participating securities prior to vesting and, therefore, need to be
considered in computing basic earnings per share under the two-class method. The Company has adjusted its
calculation of basic and diluted earnings per share to conform to the two-class method, which also required
retrospective application for all periods presented. The change in calculating basic and diluted earnings per share did
not have a material effect on the amounts previously reported for the periods presented (with the exception of the
amount of weighted-average basic and diluted shares utilized in the calculation).

The two-class method is an earnings allocation method for calculating earnings per share when a company’s
capital structure includes either two or more classes of common stock or common stock and participating securities.
Basic earnings per share under the two-class method is calculated based on dividends declared on common shares
and other participating securities (“distributed earnings™) and the rights of participating securities in any
undistributed earnings, which represents net income remaining after deduction of dividends accruing during the
period. The undistributed earnings are allocated to all outstanding common shares and participating securities based
on the relative percentage of each security to the total number of outstanding participating securities. Basic earnings
per share represents the summation of the distributed and undistributed earnings per share class divided by the total
number of shares.
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Through December 31, 2009 all of the Company’s participating securities (including the Units) received
dividends/distributions at an equal dividend/distribution rate per share/Unit. As a result, the portion of net income
allocable to the weighted-average restricted stock outstanding for the years ended December 31, 2009, 2008 and
2007 has been deducted from net income allocable to common stockholders to calculate basic earnings per share.
The calculation of diluted earnings per share for the year ended December 31, 2009 includes the outstanding
restricted stock in the weighted-average shares. For the year ended December 31, 2009 the outstanding Units (both
vested and unvested) were anti-dilutive to the calculation of earnings per share and were therefore excluded from the
calculation of diluted earnings per share and diluted earnings per share is calculated based upon net income available
to common stockholders. The calculation of diluted earnings per share for the years ended December 31, 2008 and
2007 includes the outstanding Units (both vested and unvested) and restricted stock in the weighted-average shares,
and net income attributable to noncontrolling interests in the operating partnership has been added to net income
available to common stockholders in calculating diluted earnings per share. No shares were contingently issuable
upon settlement of the excess exchange value pursuant to the exchange settlement feature of the Notes (originally
issued in 2006 — see Note 5) as the weighted-average common stock prices of $11.59, $21.99, and $25.92 for the
years ended December 31, 2009, 2008 and 2007, respectively, did not exceed the exchange price then in effect of
$37.67 per share with respect to the year ended December 31, 2007, and $37.29 per share with respect to the years
ended December 31, 2009 and 2008. Therefore, potentially issuable shares resulting from settlement of the Notes
were not included in the calculation of diluted weighted-average shares. No other shares were considered anti-
dilutive for the years ended December 31, 2009, 2008 and 2007.

Computations of basic and diluted earnings per share (in thousands, except share data) were as follows:

Year Ended December 31,
2009 2008 2007
Basic earnings per share:
Income from continuing OPErations..........co.ecvveeerconiniiieiesineeeneieneenenens $ 60,190 $ 63,131 § 72,206
Less: income from continuing operations attributable to noncontrolling
IIEETESES ..vievrivreiereerieereeteesteeetetessaessraneeenee bt eatesbesbeenraesaeseessebesabesaesaaesanes (1,468) (2,077) 2,473)
Less: preferred dividends.........cccoveevreieenernincncciiciicn e (16.963) (16.963) (16.868)
Income from continuing operations available to common stockholders..... 41,759 44,091 52,865
Less: net income allocable and distributions in excess of earnings to
participating securities (continuing Operations).........cocovvvesieeurieveienenens (591) (305) (167)
Income from continuing operations attributable to common stockholders. 41,168 43786 52,698
Income from discontinued Operations.........c..cocvevenrevieniicriesicenersesceenes — e 1,726
Less: income from discontinued operations attributable to
noncontrolling Mterests .......coeeveeeerenenicreranns et s sa s aens — — (58)
Less: net income allocable and distributions in excess of earnings to
participating securities (discontinued operations) ........c.ccoveveveenirnenennne. — — 4)
Income from discontinued Operations.........ccocceeerececiiiiiniiiniinnnnnneenenne — — 1,664
Net income attributable to common stockholders ..........cccccvvivininiiiinnnns $ 41,168 $§ 43786 $ 54362
Diluted earnings per share:
Income from continuing OPErations.........ccoevvecerrmeeminiiiniiieieireseseseeeeeneas $ 60,190 $ 63,131 § 72,206
Less: net income attributable to noncontrolling interests in operating
PATENETSIIP .overveiereeicieeieccc e (1,532) —_— s
Less: net loss/(income) attributable to noncontrolling interests in
consolidated partnership .......c.coeevecevreeeiieiiniiii e 64 9 (45)
Less: preferred dividends..........ccccoviciiivnnniiiniies (16.963) (16.963) (16.868)
Income from continuing operations available to common stockholders..... 41,759 46,177 55,293
Income from discontinued Operations..........c..coceeereerceenrirniniinreenieeeeenn — — 1,726
Net income attributable to common stockholders and participating
SECUIIEIES 1.vcvveveveereveveseerereseeseresesessesesnstesebssessebesesenesssestnsebesenssosmsanssessusnsne $ 41,759 $ 46,177 $§ 57,019
Weighted-average common shares outstanding:
BaSIC cvvviitiitiieieie ettt st s 91,011,123 71,684,244 65,303,204
Incremental shares from assumed conversion:
Unvested restricted STOCK .....uviviiiiiiiriciei e 839,879 242,366 162,986
Operating partnership and LTIP units ........cccoevivnnniii, — _3.481.,543 3.272.504
DAIULEA ...ttt st s 91,851,002 75,408,153 68,738,694
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Year Ended December 31,

2009 2008 2007
Basic and diluted earnings per share:
Income per share — basic:
Income per share from continuing operations available to common
SEOCKNOLABTS «..vvevveeeeeceie ettt e $ 045 $ 061 $ 0.81
Income per share from discontinued operations ...........coovevirienisisieenenns — — 0.02
Net income per share attributable to common stockholders..................... $ 045 $ 061 § 0.83
Income per share — diluted:
Income per share from continuing operations available to common
StOCKROLAETS ....viiviiiieeeeiecee et $ 045 $ 061 § 0.80
Income per share from discontinued operations ..........c.cccoccveveveieieeininnens — — 0.03
Net income per share attributable to common stockholders and
PArticipating SECUIILIES .......oovvvveveriiemrierite et $ 045 § 061 § 0.83

7. Fair-Value of Financial Instruments

The Company is required to disclose fair-value information about all financial instruments, whether or not
recognized in the balance sheet, for which it is practicable to estimate fair-value. The Company’s disclosures of
estimated fair-value of financial instruments at December 31, 2009 and 2008, were determined using available
market information and appropriate valuation methods. Considerable judgment is necessary to interpret market data
and develop estimated fair-value. The use of different market assumptions or estimation methods may have a
material effect on the estimated fair-value amounts.

The carrying amounts for cash and cash equivalents, restricted cash, accounts receivable, security deposits,
accounts payable, accrued expenses and other liabilities approximate fair-value due to the short-term nature of these
instruments.

The Company utilizes quoted market prices to estimate the fair-value of its fixed-rate and variable-rate debt,
when available. If quoted market prices are not available, the Company calculates the fair-value of its mortgage
notes payable and other fixed-rate debt based on a currently available market rate assuming the loans are outstanding
through maturity and considering the collateral. In determining the current market rate for fixed-rate debt, a market
credit spread is added to the quoted yields on federal government treasury securities with similar terms to debt. In
determining the current market rate for variable-rate debt, a market credit spread is added to the current effective
interest rate. The carrying value of interest rate swaps, as well as the underlying hedged liability, if applicable, are
reflected at their fair-value (see the Assets and Liabilities Measured at Fair-Value section under Note 2). The
Company relies on quotations from a third party to determine these fair-values.

At December 31, 2009 and 2008, the aggregate fair-value and the carrying value of the Company’s consolidated
mortgage notes payable, unsecured line of credit, secured construction loan, Notes, secured term loan, derivative
instruments, and investments were as follows (in thousands):

December 31,

2009 2008

Fair-value  Carrving Value _Fair-value Carrying Value
Mortgage notes payable(1) ......cocovverrecernenene $ 671,614 § 669,454 $ 373,572 $ 353,161
Unsecured line of credit........ccceeievvieicieennnenns 380,699 397,666 104,507 108,767
Secured construction loan.........cccceeeveeveneennen. — — 500,162 507,128
Exchangeable senior notes due 2026(2) .......... 46,150 44,685 60,278 122,043
Secured term 10an .........cocceveevereeneieiniieeenan 233,389 250,000 240,667 250,000
Derivative instruments(3) .....c.ccooeeeercrrrvnercnunns ~ (12,551) (12,551) (126,091) (126,091)
INVeStMENtS(4) ..ccceeveeneennereercniriiirceeienecne 898 898 - —

(1) Carrying value includes $7.0 million and $8.8 million of unamortized debt premium as of December 31, 2009
and 2008, respectively.

(2) Carrying value includes $1.5 million and $6.2 million of unamortized debt discount as of December 31, 2009
and 2008, respectively.

(3) The Company’s derivative instruments are reflected in other assets and derivative instruments (liability account)
on the accompanying consolidated balance sheets based on their respective balances (see Note 11).

(4) The Company’s investments are included in other assets on the accompanying balance sheets (see Investments
section in Note 2).
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8. Incentive Award Plan

The Company has adopted the 2009 Amendment and Restatement of the BioMed Realty Trust, Inc. and BioMed
Realty, L.P. 2004 Incentive Award Plan (the “Plan”). The Plan provides for grants to directors, employees and
consultants of the Company and the Operating Partnership (and their respective subsidiaries) of stock options,
restricted stock, LTIP units, stock appreciation rights, dividend equivalents, and other incentive awards. The
Company has reserved 5,340,000 shares of common stock for issuance pursuant to the Plan, subject to adjustments
as set forth in the Plan. As of December 31, 2009, 3,054,739 shares of common stock or awards convertible into or
exchangeable for common stock remained available for future issuance under the Plan. Each LTIP unit issued will
count as one share of common stock for purposes of calculating the limit on shares that may be issued.
Compensation cost for these incentive awards is measured based on the fair-value of the award on the grant date
(fair-value is calculated based on the closing price of the Company’s common stock on the date of grant) and is
recognized as expense over the respective vesting period, which for restricted stock awards and LTIP units is
generally two to five years. Fully vested incentive awards may be settled for either cash or stock depending on the
Company’s election and the type of award granted. Participants are entitled to cash dividends and may vote such
awarded shares, but the sale or transfer of such shares is limited during the restricted or vesting period. Since
inception, the Company has only awarded restricted stock grants and LTIP units. The restricted stock grants may
only be settled for stock whereas the LTIP units may be redeemed for either cash or common stock, at the
Company’s election.

LTIP units represent a profits interest in the Operating Partnership for services rendered or to be rendered by the
LTIP unit holder in its capacity as a partner, or in anticipation of becoming a partner, in the Operating Partnership.
Initially, LTIP units do not have full parity with common units of the Operating Partnership with respect to
liquidating distributions, although LTIP unit holders receive the same quarterly per unit distributions as common
units and may vote the LTIP units from the date of issuance. The LTIP units are subject to vesting requirements,
which lapse over a specified period of time (normally three to five years from the date of issuance). In addition, the
LTIP units are generally subject to a two-year lock-up period during which time the LTIP units may not be
redeemed or sold by the LTIP unit holder. Upon the occurrence of specified events, LTIP units may over time
achieve full parity with common units of the Operating Partnership for all purposes. Upon achieving full parity, and
after the expiration of any vesting and lock-up periods, LTIP units may be redeemed for an equal number of the
Company’s common stock or cash, at the Company’s election.

During the years ended December 31, 2009, 2008, and 2007 the Company granted 603,900, 574,495, and
458,015 shares of unvested restricted stock and LTIP units with aggregate values of $7.5 million, $7.6 million, and
$12.9 million under the Plan, respectively. For the years ended December 31, 2009, 2008, and 2007, a total of
189,658 (3,435 shares of common stock, were surrendered to the Company and subsequently retired in lieu of cash
payments for taxes due on the vesting of restricted stock), 312,828, and 209,818 shares of restricted stock and LTIP
units vested, with fair-values of $2.0 million, $6.3 million, and $6.0 million, respectively. For the years ended
December 31, 2009, 2008, and 2007, $5.6 million, $6.1 million, and $6.2 million, respectively, of stock-based
compensation expense was recognized in general and administrative expenses and rental operations expense. On
December 31, 2008, the Company accelerated the vesting of 73,725 LTIP units for one employee (included in the
table below), resulting in a revaluation based on the fair-value of the LTIP units on that date, and the recognition of
compensation expense of approximately $583,000 in 2008. As of December 31, 2009, total compensation expense
related to unvested awards of $13.3 million will be recognized in the future over a weighted-average period of 3.0
years.
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A summary of the Company’s unvested restricted stock and LTIP units is presented below:

Weighted
Unvested Restricted Average Grant-
Shares/L'TIP Units Date Fair-Value

Balance at December 31, 2006 .........cocovviviiiieieiiiiieeereeeete e ecreea e 424,380 $ 23.79
GTANLEA . .oovviieeereerecree et et ettt et et e e esbessesaasteebessnesaraseseresesseessasaensesbenaene 458,015 28.14
VBSEEA ... ettt e ettt e et et ettt esbeses e tessassesbesssers e sessesseestate s eabenseerenas (209,818) 20.37
FOITEIEEA 1ottt sttt et ese et eae v e e et eereessenenasaestaebseasessassanses (8.239) 28.17
Balance at December 31, 2007 ......ccvoooveieiierieriinnerirreneeeenieeeeneeeeeeeennes 664,318 27.81
GIANTEA ..ottt ree e e st e e ests e e eabeereesnreeesonnaesesannnesernstsssne 574,495 11.87
VESEEA ..o vt eete st e e et cete st et abaeveeste s e bessesenesaeanessaesesreestesebenseneeanes (312,828) 25.13
FOTTEIEA ...ttt ettt cre et e ere e ebe e seesneesaeasnesrsnenssssneenneassens (25.144) 25.40
Balance at December 31, 2008 .......cc.ooovvivrieieeerieeeeie e reeenreenes 900,841 18.92
GIANTE .ottt ettt ee e b s eareeab e st e s st asssasbeesrsesreesneeseesses 603,900 12.38
VESEEA . ..cveieeirecteee et eeteett ettt e e eveesbebte s esseasesseense st e teanesace b ensesesaeten (189,658) 27.02
FOITEILEA oot ettt et e eeaate s e sebaves s e eneesesnnneeeeesaseaeeessesans (19,325) 13.52
Balance at December 31, 2009 .......c.ooviiiieieieeereeseeceeseeiesie e 1,295,758 $ 14.77

9. Investment in Unconsolidated Partnerships

The accompanying consolidated financial statements include investments in two limited liability companies with
Prudential Real Estate Investors (“PREI”), which were formed in the second quarter of 2007, and in 10165 McKellar
Court, L.P. (“McKellar Court™), a limited partnership with Quidel Corporation, the tenant which occupies the
McKellar Court property. One of the PREI limited liability companies, PREI II LLC, is a VIE; however, the
Company is not the primary beneficiary. PREI will bear the majority of any losses. The other PREI limited liability
company, PREI I LLC, does not qualify as a VIE. In addition, consolidation is not required as the Company does not
control the limited liability companies. The McKellar Court partnership is a VIE; however, the Company is not the
primary beneficiary. The limited partner at McKellar Court is the only tenant in the property and will bear the
majority of any losses. As it does not control the limited liability companies or the partnership, the Company
accounts for them under the equity method of accounting. Significant accounting policies used by the
unconsolidated partnerships that own these properties are similar to those used by the Company. General
information on the PREI limited liability companies and the McKellar Court partnership (each referred to in this

footnote individually as a “partnership” and collectively as the “partnerships”) as of December 31, 2009 was as
follows:

Company’s Company’s
Ownership Economic

Name Partner Interest Interest Date Acquired
PRELT(1) oot s PREI 20% 20% April 4, 2007
PRELTI(2) i PREI 20% 20% April 4, 2007
McKellar Court(3) ..ooovvervvveerreeeerececeieennens Quidel Corporation 22% 22%(4) September 30, 2004

(1) In April 2007, PREI I LLC acquired a portfolio of properties in Cambridge, Massachusetts comprised of a
stabilized laboratory/building totaling 184,445 square feet located at 320 Bent Street, a partially leased
laboratory/office building totaling 420,000 square feet at 301 Binney Street, a 37-unit apartment building, an
operating garage facility on Rogers Street with 503 spaces, an operating below grade garage facility at Kendall
Square with approximately 1,400 spaces, and a building currently under construction at 650 East Kendall Street
that the Company believes can support up to 280,000 rentable square feet of laboratory and office space. The
650 East Kendall Street site will also include a below grade parking facility.

Each of the PREI operating agreements includes a put/call option whereby either member can cause the limited
liability company to sell certain properties in which it holds leasehold interests to the Company at any time after
the fifth anniversary and before the seventh anniversary of the acquisition date. However, the put/call option
may be terminated prior to exercise under certain circumstances. The put/call option purchase price is based on
a predetermined return on capital invested by PREL If the put/call option is exercised, the Company believes
that it would have adequate resources to fund the purchase price.
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The PREI limited liability companies jointly entered into a secured acquisition and interim loan facility with
KeyBank and utilized approximately $427.0 million of that facility to fund a portion of the purchase price for
the properties acquired in April 2007. The remaining funds available were utilized to fund construction costs at
certain properties under development. Pursuant to the loan facility, the Company executed guaranty agreements
in which it guaranteed the full completion of the construction and any tenant improvements at the 301 Binney
Street property if PREI I LLC were unable or unwilling to complete the project. On February 11, 2009, the
PREI] joint ventures jointly refinanced the outstanding balance of the secured acquisition and interim loan
facility, or approximately $364.1 million, with the proceeds of a new loan totaling $203.3 million and members’
capital contributions funding the balance due. The new loan bears interest at a rate equal to, at the option of the
PREI joint ventures, either (1) reserve adjusted LIBOR plus 350 basis points or (2) the higher of (a) the prime
rate then in effect, (b) the federal funds rate then in effect plus 50 basis points or (¢} one-month LIBOR plus 450
basis points, and requires interest only monthly payments until the maturity date, February 10, 2011. In addition,
the PREI joint ventures may extend the maturity date of the secured acquisition and interim loan facility to
February 10, 2012 after satisfying certain conditions and paying an extension fee based on the then current
facility commitment. At maturity, the PREI joint ventures may refinance the loan, depending on market
conditions and the availability of credit, or they may execute the extension option. On March 11, 2009, the PREI
joint ventures jointly entered into an interest rate cap agreement, which is intended to have the effect of hedging
variability in future interest payments on the $203.3 million secured acquisition and interim loan facility above a
strike rate of 2.5% (excluding the applicable credit spread) through February 10, 2011. At December 31, 2009,
there were $203.3 million in outstanding borrowings on the secured acquisition and interim loan facility, with a
contractual interest rate of 3.7% (including the applicable credit spread).

As part of a larger transaction which included the acquisition by PREI I LLC referred to above, PREI II LLC
acquired a portfolio of properties in April 2007. It disposed of its acquired properties in 2007 at no material gain
or loss. The total sale price included approximately $4.0 million contingently payable in June 2012 pursuant to a
put/call option, exercisable on the earlier of the extinguishment or expiration of development restrictions placed
on a portion of the development rights included in the disposition. The Company’s remaining investment in
PREI II LLC (maximum exposure to losses) was approximately $811,000 at December 31, 2009.

The McKellar Court partnership holds a property comprised of a two-story laboratory/office building totaling
72,863 rentable square feet located in San Diego, California. The Company’s investment in the McKellar Court
partnership (maximum exposure to losses) was approximately $12.7 million at December 31, 2009. In
December 2009, the Operating Partnership provided funding in the form of a promissory note to the McKellar
Court partnership in the amount of $10.3 million, which matures at the earlier of (a) January 1, 2020, or (b) the
day that the limited partner exercises an option to purchase the Operating Partnership’s ownership interest. Loan
proceeds were utilized to repay a mortgage with a third party. Interest-only payments on the promissory note are
due monthly at a fixed rate of 8.15% (the rate may adjust higher after January 1, 2015), with the principal
balance outstanding due at maturity.

The Company’s economic interest in the McKellar Court partnership entltles it to 75% of the extraordinary cash
flows after repayment of the partners’ capital contributions and 22% of the operating cash flows.

The Company acts as the operating member or partner, as applicable, and day-to-day manager for the

partnerships. The Company is entitled to receive fees for providing construction and development services (as
applicable) and management services to the PREI joint ventures. The Company earned approximately $2.7 million,
$2.5 million, and $889,000 in fees for the years ended December 31, 2009, 2008, and 2007 for services provided to

the PREI joint ventures, which are reflected in tenant recoveries and other income in the consolidated statements of
income.
The condensed combined balance sheets for the Company’s unconsolidated partnerships were as follows (in
thousands):
December 31,
2009 2008

Assets:
Investments in 1Al ESTALE, NEL........cveiciieiiiriicrectieerecteere et see e reera s e ebb e e e nesareonseneas $ 613,306 § 592,169
Cash and cash equivalents (including restricted cash)........ccccovvevieiinrenierecereneeiiece e 6,758 6,757
INtaANGIDIE ASSELS, TEL....uuiecierieiiiiieie ettt e e et ebe e be e steeereenteeaseeseeseeesesntestsennsenseeneessenns 13,498 15,126
ONET ASSEES...v ettt ettt te e te ettt s st s et ettt e st ea s enearesaessesersesasesebesbetaneansasanaesrasoses 18.374 16,373

TOtAl BSSEES....evieniiiiiiii ettt sttt et e s e e e nen $ 651936 $ 630,425
Liabilities and members’ equity:
Mortgage notes payable and secured construction loan..............ecceeerereevieerierenieeirenrecseeeeene $ 405,606 $ 517,938
Other HADIIES ...c.vevieiiiieiiereciiccce e sttt et st e eae e 15,195 24,844
MEIMDEIS” BUILY .....erveueeiertereriieieietieteeie e ser s s eeeraseesasesbesessessesaesassesensesessesssessssensesesesesen 231,135 87,643

Total 1iabilities and EQUILY ......c.cocrieiiiirrierceee ettt eres et esa e ea et s reseeses $ 651,936 § 630,425
Company’s net investment in unconsolidated partnerships.........cocoveereecrercceeninieneseeeens § 56,909 8§ 18,173
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On February 13, 2008, a wholly owned subsidiary of the Company’s joint venture with PREI I LLC entered into
a secured construction loan facility with certain lenders to provide borrowings of up to approximately $245.0
million, with a maturity date of August 13, 2010, in connection with the construction of 650 East Kendall Street, a
life sciences building located in Cambridge, Massachusetts. The secured construction loan has two six-month
extension options, each of which may be exercised after satisfying certain conditions and paying an extension fee.
At maturity, the wholly owned subsidiary may refinance the loan, depending on market conditions and the
availability of credit, or it may execute one or both of the two extension options, which could extend the maturity
date to August 8, 2011. Proceeds from the secured construction loan were used in part to repay a portion of the
secured acquisition and interim loan facility held by the PREI joint ventures and are being used to fund the balance
of the cost to complete construction of the project. In February 2008, the subsidiary entered into an interest rate
swap agreement, which is intended to have the effect of initially fixing the interest rate on up to $163.0 million of
the secured construction loan facility at a weighted average rate of 4.4% through August 2010. The swap agreement
had an original notional amount of $84.0 million based on the initial borrowing on the secured construction loan
facility, which will increase on a monthly basis at predetermined amounts as additional borrowings are made. At
December 31, 2009, there were $192.1 million in outstanding borrowings on the secured construction loan facility,
with a contractual interest rate of 1.7%.

During 2009, the Company provided approximately $32.5 million in additional funding to the PREI joint
ventures pursuant to capital calls, primarily related to the refinancing of the secured acquisition and interim loan
facility.

The condensed combined statements of operations for the unconsolidated partnerships were as follows (in
thousands):

Year Ended December 31,

2009 2008 2007
TOAl TEVEIIUES ...cvvivievevevieeercveeteveetete et e e eretene et ees et et eseasetnee e e s tes s et et tesesnasesens $ 30,515 $ 30,598 $ 18,945
Rental operations expenses and real estate taXes.....ccvververerierreeivnrereresinrenseiennns 21,266 15,531 8,854
Depreciation and amMOTHZALION. .........veeverreerieeereesiareresssseescsseasassissnsssesesessesssasens 13,217 10,483 5,674
Interest expense, net of INtErest INCOME.......evcvereererrerrerecerte e e 9.645 10,759 8,946

TOtAl BXPENSES .ecuveneiieeieiieieie ittt ettt ettt ettt be et be bt be st naeene 44,128 36,773 23474

INEE LOSS .uieurerierieiiereeieret et teetee et e s e ereeasestess e bt eabesreebbereetaessertesbassebestsessebassertensases $ (13613)8 (6.175) § (4.529)
Company’s equity in net loss of unconsolidated partnerships...........cccocerereneen. $§ (2390) § (1,200) $ (893)

10. Discontinued Operations

During the year ended December 31, 2007, the Company sold the following property (in thousands):

Original
Property Date of Sale .  Acquisition Date  Sales Price Gain on Sale
COlOroW DIIVE ..uccvveceviirecereneccer ettt May 30,2007 December 22,2005 $§ 20,000 $ 1,087

The results of operations of the above property are reported as discontinued operations for all periods presented
in the accompanying consolidated financial statements. The following is a summary of the revenue and expense
components that comprise income from discontinued operations (in thousands):

Years Ended December 31,
2009 2008 2007

TOAL TEVEIIUES .veeveeeeeereeeteeeeeeeneeeeeeeeeeeseseeseeseeeaneeeesesseeeeeeseesseesaeeeeeseeseeseenseeneeenes $ — $ — § 1,111
TOtAl EXPEIISES ....eveevrenireiieierereeseresiersreesreessressreseeesaesseessaessasssesessaensessesssassesssnenes — — 472
Income from discontinued operations before gain on sale..........cccocvvririenennee. — — 639
Gain on sale 0f real EStALE ASSELS....c..eivireerereererrerrerreertitreereeeses e sbese et eeereaseerees — — 1.087
Income from discontinued OPErations...........ccveeeeereereerererecnreereeerseeerereeenees 8 — $ — $ 1,726
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11. Derivative and Other Financial Instruments

As of December 31, 2009, the Company had three interest rate swaps with an aggregate notional amount of
$400.0 million under which at each monthly settlement date the Company either (1) receives the difference between
a fixed interest rate (the “Strike Rate) and one-month LIBOR if the Strike Rate is less than LIBOR or (2) pays such
difference if the Strike Rate is greater than LIBOR. One interest rate swap with a notional amount of $250.0 million
hedges the Company’s exposure to the variability in expected future cash flows attributable to changes in interest
rates on the Company’s secured term loan. Each of the remaining two interest rate swaps hedges the Company’s
exposure to the variability on expected cash flows attributable to changes in interest rates on the first interest
payments, due on the date that is on or closest after each swap’s settlement date, associated with the amount of
LIBOR-based debt equal to each swap’s notional amount. One of these interest rate swaps has a notional amount of
$35.0 million (interest rate of 5.8%, including the applicable credit spread) and is currently intended to hedge
interest payments associated with the Company’s unsecured line of credit. The remaining interest rate swap has a
notional amount of $115.0 million (interest rate of 5.8%, including the applicable credit spread) and is also currently
intended to hedge interest payments associated with the Company’s unsecured line of credit. No initial investment
was made to enter into the interest rate swap agreements.

As of December 31, 2009, the Company had deferred interest costs of approximately $63.3 million in other
comprehensive income related to forward starting swaps, which were settled with the corresponding counterparties
in March and April 2009 for approximately $86.5 million. The forward starting swaps were entered into to mitigate
the Company’s exposure to the variability in expected future cash flows attributable to changes in future interest
rates associated with a forecasted issuance of fixed-rate debt, with interest payments for a minimum of ten years. In
June 2009 the Company closed on $368.0 million in fixed-rate mortgage loans secured by its 9865 Towne Centre
Drive and Center for Life Science | Boston properties (see Note 4). The deferred interest costs of $63 3 million will
be amortized as additional interest expense over ten years.

The following is a summary of the terms of the interest rate swaps and the forward starting swaps and their fair-
values, which are included in derivative instruments on the accompanying consolidated balance sheets (in
thousands):

Current Fair-Value (1)
Notional December 31,
Amount Strike Rate Effective Date Expiration Date 2009 2008

$ 250,000 4.157% June 1, 2005 June 1, 2010 $ (4,017) $ (11,011)
115,000 4.673% October 1, 2007 August 1, 2011 (6,530) (9,349)
35,000 4.700% October 10,2007  August 1, 2011 (2,004) (2.858)
Interest rate SWaps .........ccccooeerviencnnns 400,000 . (12,551) (23,218)
Forward starting swaps(2)... — — (102,873)
Other(3) oo — 119 —
Total derivative instruments............. $ 400,000 $ (12,432) § (126,091)

(1) Fair-value of derivative instruments does not include any related accrued interest payable, which is included in
accrued expenses on the accompanying consolidated balance sheets.

(2) The forward starting swaps, with notional amounts of $450.0 million, were settled during the year ended
December 31, 2009 for approximately $86.5 million.

(3) A stock purchase warrant was received in connection with an early lease termination in September 2009 and
was recorded as a derivative instrument with an initial fair-value of approximately $199,000 in other assets in
the accompanying consolidated balance sheets.

For derivatives designated as cash flow hedges, the effective portion of changes in the fair-value of the
derivative is initially reported in accumulated other comprehensive income (outside of earnings) and subsequently
reclassified to earnings in the period in which the hedged transaction affects earnings. During the years ended
December 31, 2009 and 2008, such derivatives were used to hedge the variable cash flows associated with the
Company’s unsecured line of credit, secured term loan, secured construction loan, and the forecasted issuance of
fixed-rate debt. The ineffective portion of the change in fair-value of the derivatives is recognized directly in
earnings. During the years ended December 30, 2009 and 2008, the Company recorded a gain on derivative
instruments of $203,000 and a loss on derivative instruments of $19.9 million, respectively, as a result of hedge
ineffectiveness and changes in the fair-value of derivative instruments attributable to mismatches in the maturity
date and the interest rate reset dates between the interest rate swap and corresponding debt, and changes in the fair-
value of derivatives no longer considered highly effective. An immaterial amount of hedge ineffectiveness was
recognized for the year ended December 31, 2007.
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Amounts reported in accumulated other comprehensive income related to derivatives will be reclassified to
interest expense as interest payments are made on the Company’s variable-rate debt. During the next twelve months,
the Company estimates that an additional $17.3 million will be reclassified from other accumulated comprehensive
income as an increase to interest expense. In addition, for the years ended December 31, 2009, and 2008,
approximately $2.6 million and $5.1 million of settlement payments, respectively, on interest rate swaps have been
deferred in accumulated other comprehensive loss and will be amortized over the useful lives of the related
development or redevelopment projects.

The following is a summary of the amount of gain/(loss) recognized in accumulated other comprehensive
income related to the derivative instruments for the years ended December 31, 2009, 2008 and 2007:

Years Ended
December 31,
2009 2008 2007
Amount of gain/(loss) recognized in other comprehensive income
(effective portion):
Cash flow hedges
TNLEIESt TALE SWAPS...utvverrereerreerteeeeeseerteteiestesesee e bestereseesesaesaesneseeneseesenne $ 10,737 §  (14,119) (15,313)
Forward Starting SWaPs ......c.ccoceeveverrercreeinereereereeseeniereesereneeneereeseenessnens 11,783 (58,911) (9.904)
Total cash flow hed@es.......coeviieiiniiiiiec e 22,520 (73,030) (25,217)
Ineffective interest rate swaps(1) 4321 (11,344) (4,962)
Total interest rate SWAPS ........cccoeviverienieienieeeeec et $ 26841 8 (84374) $ (30,179

(1) For the year ended December 31, 2009, the amount represents the reclassification of unrealized losses from
accumulated other comprehensive income to earnings during the three months ended March, 31, 2009 relating

to a previously effective forward starting swap as a result of the reduction in the notional amount of forecasted
debt.

The following is a summary of the amount of loss reclassified from accumulated other comprehensive income to
interest expense related to the derivative instruments for the years ended December 31, 2009, 2008 and 2007:

Years Ended
December 31,
2009 2008 2007
Amount of loss reclassified from other comprehensive income to
income (effective portion):
Cash flow hedges
Interest rate SWAPS(1) ....oviieviiieieriiiteeernrie e eversse e se e e easseses $ (16,248) §  (7,115) $ (3,085)
Forward starting SWaps(2)......c.cocveeverrerreereineneenseeesinrrenesenes JRR (3.588) — —
Total interest rate SWAPS .........cccoovvirerirereneireireeeeee oo e st seesesse s $ (19.836) $ (7,115) 8§ (3,085)

(1) Amount represents payments made to swap counterparties for the effective portion of interest rate swaps that
were recognized as an increase to interest expense for the periods presented (the amount was recorded as an
increase and corresponding decrease to accumulated other comprehensive loss in the same accounting period).

(2) Amount represents reclassifications of deferred interest costs from accumulated other comprehensive loss to
interest expense related to the Company’s previously settled forward starting swaps.
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The following is a summary of the amount of gain/(loss) recognized in income as a loss on derivative
instruments related to the ineffective portion of the derivative instruments for the years ended December 31, 2009,
2008 and 2007:

Years Ended
December 31,
2009 2008 2007

Amount of gain/(loss) recognized in income (ineffective portion and amount
excluded from effectiveness testing):

Cash flow hedges
INEETESE TALE SWADS ..o veureiet ittt ettt b e ettt sae et ene st ereesbenee $ GBS (35 % —
Forward Starting SWaPS .........cccovvererienieiiieiiiini et (476) (1.179) —
Total cash flow Bedges.......cccevieiiiriircec e (507) (1,214) —
Ineffective INterest Tate SWAPS.......cceveeiereeieiviieiie ettt 790 (18.734) —
Total INtErest rate SWAPS .........cccovvviiririerieieieiierrt ettt se s $ 283 § (19948) § —
Other derivative INStIUMENTS. .....c.c.ecveuirrerreierireireter e s s (80) — —
Total gain/(loss) on derivative intsruments ..................ccccoeviiiinniniiii $ 203 § (19,948) § —

12. Commitments and Contingencies
Concentration of Credit Risk

Life science entities comprise the vast majority of the Company’s tenant base. Because of the dependence on a
single industry, adverse conditions affecting that industry will more adversely affect our business. Two of the
Company’s tenants, Human Genome Sciences, Inc. and Vertex Pharmaceuticals Incorporated, comprised 17.8% and
13.2%, or $48.0 million and $35.6 million, respectively, of rental revenues for the year ended December 31, 2009;
21.1% and 13.7%, or $48.0 million and $31.3 million, respectively, of rental revenues for the year ended December
31, 2008; and 24.4% and 14.6%, or $48.0 million and $28.8 million, respectively, of rental revenues for the year
ended December 31, 2007. These tenants are located in the Company’s Maryland, and Boston and San Diego
markets, respectively. The inability of these tenants to make lease payments could materially adversely affect the
Company’s business.

The Company generally does not require collateral or other security from our tenants, other than security
deposits or letters of credit in select cases.

Construction and Other Related Commitments

As of December 31, 2009, the Company had approximately $36.5 million outstanding in construction and other
related commitments related to construction, development, tenant improvements, renovation costs, leasing
commissions, and general property-related capital expenditures, with approximately $35.9 million expected to be
paid in 2010, approximately $500,000 expected to be paid in 2011 and 2012 and approximately $93,000 in 2013.

Insurance

The Company carries insurance coverage on its properties with policy specifications and insured limits that it
believes are adequate given the relative risk of loss, cost of the coverage and standard industry practice. However,
certain types of losses (such as from earthquakes and floods) may be either uninsurable or not economically
insurable. Further, certain of the properties are located in areas that are subject to earthquake activity and floods.
Should a property sustain damage as a result of an earthquake or flood, the Company may incur losses due to
insurance deductibles, co-payments on insured losses or uninsured losses. Should an uninsured loss occur, the
Company could lose some or all of its capital investment, cash flow and anticipated profits related to one or more
properties.
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Environmental Matters

The Company follows a policy of monitoring its properties for the presence of hazardous or toxic substances.
The Company is not aware of any environmental liability with respect to the properties that would have a material
adverse effect on the Company’s business, assets or results of operations. There can be no assurance that such a
material environmental liability does not exist. The existence of any such material environmental liability could
have an adverse effect on the Company’s results of operations and cash flow. The Company carries environmental
remediation insurance for its properties. This insurance, subject to certain exclusions and deductibles, covers the
cost to remediate environmental damage caused by future spills or the historic presence of previously undiscovered
hazardous substances, as well as third-party bodily injury and property damage claims related to the release of
hazardous substances.

Repurchase Agreements

A lease at the King of Prussia Road property contains a provision whereby the tenant, Centocor, Inc.
(“Centocor™), holds a right to purchase the property (the “Purchase Option™) from the Company. The Purchase
Option is exercisable through the expiration of the underlying lease in March 2014 (the purchase option may also be
extended for an additional ten years in the event that Centocor exercises each of two five-year lease extension
options). The purchase price is a specified amount within the amended lease agreement if the purchase option is
exercised prior to March 31, 2012 (with an annual increase of 3% on April 1 of each subsequent year), but may also
be increased for costs incurred (with an implied return to determine estimated triple net rental rates with respect to
the costs incurred) and a capitalization rate of 8% if the Company has begun construction of new buildings on the

property.

The acquisition of the Shady Grove Road (“Shady Grove™) property includes a provision whereby the seller
could repurchase the property from the Company under specific terms in the future. The Shady Grove Repurchase
Option is a one-time option at approximately the tenth anniversary of the acquisition date, subject to a twelve-month
notice provision, at a repurchase price of approximately $300.0 million in cash. As the Repurchase Option may be
executed only by the seller and would exceed the acquisition price paid by the Company, no gain would be recorded
by the Company unless the Repurchase Option is exercised.

Tax Indemnification Agreements and Minimum Debt Requirements

As a result of the contribution of properties to the Operating Partnership, the Company has indemnified the
contributors of the properties against adverse tax consequences if it directly or indirectly sells, exchanges or
otherwise disposes of the properties in a taxable transaction before the tenth anniversary of the completion of the
Company’s initial public offering (the “Offering”). The Company also has agreed to use its reasonable best efforts to
maintain at least $8.0 million of debt, some of which must be property specific, for a period of ten years following
the date of the Offering to enable certain contributors to guarantee the debt in order to defer potential taxable gain
they may incur if the Operating Partnership repays the existing debt.

Legal Proceedings

Although the Company is involved in legal proceedings arising in the ordinary course of business, as of
December 31, 2009, the Company is not currently a party to any legal proceedings nor, to its knowledge, is any legal
proceeding threatened against it that it believes would have a material adverse effect on its financial position, results
of operations or liquidity.

13. Newly Issued Accounting Pronouncements

In May 2009, the Financial Accounting Standards Board (the “FASB”) issued new accounting guidance on
subsequent events, which sets forth principles and requirements for subsequent events, specifically (1) the period
during which management should evaluate events or transactions that may occur for potential recognition and
disclosure, (2) the circumstances under which an entity should recognize events or transactions occurring after the
balance sheet date, and (3) the disclosures that an entity should make about events and transactions occurring after
the balance sheet date. This guidance is effective for interim reporting periods ending after June 15, 2009. The
Company has adopted this guidance, which did not have a material impact on its consolidated financial statements.
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In June 2009, the FASB issued new accounting guidance on accounting for transfers of financial assets, which
was issued to improve the relevance, representational faithfulness, and comparability of the information that a
reporting entity provides in its financial statements about (1) a transfer of its financial assets, (2) the effects of such a
transfer on its financial position, financial performance, and cash flows, and (3) a reporting entity’s continuing
involvement, if any, in the transferred financial assets. This guidance is effective for annual reporting periods
beginning after November 15, 2009, for interim periods within that first annual reporting period, and for interim and
annual reporting periods thereafter, with early adoption prohibited. The Company adopted this guidance on January
1, 2010, which did not have a material impact on its consolidated financial statements.

In June 2009, the FASB issued new accounting guidance related to the consolidation of VIEs. The new guidance
require a company to qualitatively assess the determination of the primary beneficiary of a VIE based on whether
the entity (1) has the power to direct matters that most significantly impact the activities of the VIE, and (2) has the
obligation to absorb losses or the right to receive benefits of the VIE that could potentially be significant to the VIE.
Additionally, they require an ongoing reconsideration of the primary beneficiary and provide a framework for the
events that trigger a reassessment of whether an entity is a VIE. The new guidance will be effective for financial
statements issued for fiscal years beginning after November 15, 2009. The Company adopted this guidance on
January 1, 2010, which did not have a material impact on its consolidated financial statements.

In June 2009, the FASB issued an accounting standards codification (the “Codification”), which has become the
source of authoritative U.S. GAAP recognized by the FASB to be applied to nongovernmental entities. The
Codification is effective for financial statements issued for interim and annual periods ending after September 15,
2009. On its effective date, the Codification superseded all then-existing non-SEC accounting and reporting
standards. The Company has adopted the Codification, which did not have a material impact on its consolidated
financial statements. ’

14. Quarterly Financial Information (unaudited)

The Company’s selected quarterly information for the years ended December 31, 2009 and 2008 (in thousands,
except per share data) was as follows.

2009 Quarter Ended(1)
December 31  September 30 _June 30 March 31
TOotal TEVEIUES ..evvvieeireeiieceeeeeceeeecve e $ 88,171 § 92,963 $ 86,080 § 93951
NELINCOME..c.veeiieeietreeier ettt ee ettt 4,728 8,411 23,081 23,970
Net income attributable to noncontrolling interests........ 10) (108) (645) (705)
Preferred dividends........ccooovvievieivicicieceeeece (4,241) (4,241) (4,241) (4,240)
Net income available to common stockholders .............. $ 477 $ 4,062 §$ 18,195 $ 19,024
Net income per share available to common
stockholders — basic and diluted............c..cocceeerenennen.. $ 0.00 $ 004 $ 0208% 023
2008 Quarter Ended(1)
December 31 September 30 June 30 March 31
TOtAl TEVENUES ...vvevveeeieeereetceee s $ 83,033 § 80,811 $ 70,771 $ 67,358
NEt INCOIMC. ... everrieieiiitiierirrrie ettt s 10,165 17,247 18,566 17,153
Net income attributable to noncontrolling interests......... (306) (570) (620) (581)
Preferred dividends.........cccoveeveiiieeicccecccecc (4,241) 4,241) (4,241) (4,241)
Net income available to common stockholders................ $ 5618 §$ 12,436 $ 13,705 $ 12,331
Net income per share available to common stockholders
— basic and diluted .........cccoooieioiiiiiii e $ 007 $ 017 $ 019 $§ 0.19

(1)  The sum of quarterly financial data may vary from the annual data due to rounding.
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SCHEDULE IIT — REAL ESTATE AND ACCUMULATED DEPRECIATION

As of December 31, 2009
(In thousands)
Gross t carried at D ber 31,
Initial Cost __Costs 2009
Year Buildings Capitalized Buildings
Built/ Ground and Subsequent and Accumulated
Property Re novated Encumbrances _Land Lease Improvements fo Acquisition Land = Improvements Total Depreciation Net
@ @A)

Albany Street ... 1922/1998 $ — § 1942 § — 8 31,293 § 47 § 1942 § 31,340 § 33282 § (3,618) $ 29,664
Ardentech Court. 1997/2008 4,354 2,742 — 5,379 6,919 2,742 12,298 15,040 (1,843) 13,197
Ardenwood Venture. 1985 — 3,550 — 10,603 2,354 3,550 12,957 16,507 (1,376) 15,131
Balboa Avenue . 1968/2000 — 1,316 — 9,493 414 1,316 9,907 11,223 (1,389) 9,834
Bayshore Boulevard...... 2000 - 3,667 —_ 22,593 7,464 3,667 30,057 33,724 (5,734) 27,990
Beckley Street . 1999 —_ 1,480 — 17,590 — 1,480 17,590 19,070 (2,217) 16,853
Bernardo Center Drive.. 1974/2008 — 2,580 — 13,714 6 2,580 13,720 16,300 (1,683) 14,617
9911 Belward Campus

DIiVE oo 2001 — 4,160 — 196,814 — 4,160 196,814 200,974 (18,431) 182,543
9920 Belward Campus

DIive c.covevciriciirenne 2000 — 3,935 — 11,206 — 3,935 11,206 15,141 (939) 14,202
Center for Life Science

| BOStON <...overvanranane 2008 348,749 60,000 — 407,747 249,739 60,000 657,486 717,486 (27,828) 689,658
Bridgeview Technology

221730 SR 1977/2002 11,246 1,315 — 14,716 18,561 2,494 32,098 34,592 (2,895) 31,697
Bridgeview Technology

Park II . 1977/2002 - 1,522 — 13,066 7 1,522 13,073 14,595 (1,565) 13,030
Charles Street 1911/1986 - 5,000 — 7,033 29 5,000 7,062 12,062 (752) 11,310
Coolidge Avenue . 1962/1999 — 2,760 — 7,102 e 2,760 7,102 9,862 (836) 9,026
Dumbarton Circle.. 1990 — 2,723 — 5,096 186 2,723 5,283 8,006 (1,358) 6,148
Eccles Avenue(4). 1965/1995 - 21,257 — 608 1,948 21,257 2,557 23,814 (608) 23,206
Eisenhower Road .. 1973/2000 — 416 — 2,614 746 416 3,360 3,776 (527) 3,249
Elliott Avenue(4) . 1925/2004 -— 10,124 — 38911 26,234 10,124 65,145 75,269 (2,847) 72,422
21 Erie Street 1925/2004 — 3,366 — 18,372 59 3,366 18,431 21,797 (2,126) 19,671
40 Erie Street. . 1996 — 7,593 — 33,765 121 7,593 33,886 41,479 (3,888) 37,591
500 Fairview Avenue.... 1959/1991 — — — 3,285 13 — 3,298 3,298 (1,330) 1,968
530 Fairview Avenue.... 2008 — 2,703 e 694 41,654 2,703 42,349 45,052 (1,587) 43,465
Faraday Avenue............. 1986 — 1,370 — 7,201 — 1,370 7,201 8,571 (775) 7,796
Forbes Boulevard.......... 1978 — 19,250 e 13,334 464 19,250 13,798 33,048 (778) 32,270
Fresh Pond Research -

Park oc.cverecrienrnenennes 1948/2002 — 3,500 — 18,322 281 3,500 18,603 22,103 (2,270) 19,833
George Patterson

Boulevard... 1996/2005 -— 1,575 — 11,029 275 1,575 11,304 12,879 (1,204) 11,675
Graphics Drive. 1992/2007 — 800 — 6,577 5,273 800 11,850 12,650 (2,173) 10,477
Industrial Road. 2001/2005 — 12,000 — 41,718 14,292 12,000 56,010 68,010 (17,214) 50,796
John Hopkins Court 1991/2008 e 3,560 — 19,526 10,433 3,560 29,932 33,519 (1,433) 32,086
Kaiser Drive........c.ooco... 1990 — 3,430 e 6,093 2,173 3,430 8,265 11,695 (721) 10,974
500 Kendall Street

(Kendall D) ......cccoveuee 2002 66,077 3,572 — 166,308 572 3,572 166,880 170,452 (19,230) 151,222
King of Prussia Road .... 1954/2004 — 12,813 — 66,152 1,023 12,813 67,175 79,988 (9,117) 70,871
Landmark at Eastview(5) ... 1958/2008 — — 14,210 61,996 124,144 16,856 183,494 200,350 (12,692) 187,658
Lucent Drive ......coccecene. 2004 5,129 265 — 5,888 — 265 5,888 6,153 675) 5,478
Monte Villa Parkway .... 1996/2002 — 1,020 — 10,711 382 1,020 11,093 12,113 (1,455) 10,658
6114-6154 Nancy

Ridge Drive................ 1994 — 10,100 — 28,611 16,378 10,100 44,989 55,089 (2,318) 52,771
6828 Nancy Ridge

DIVe cocoererenne 1983/2001 6,595 2,344 — 9,611 484 2,344 10,095 12,439 (1,429) 11,010
One Research Way.. 1980/2008 — 1,813 — 6,454 2,990 1,813 9,444 11,257 (408) 10,849
Pacific Center

Boulevard.......oooccenee 1991/2008 — 5,400 — 11,493 2,872 5,400 14,365 19,765 (1,314) 18451
Pacific Research Center. 2000/2008 — 74,147 - 142,437 80,581 74,147 223,019 297,166 (10,456) 286,710
Phoenixville Pike 1989/2008 — 1,204 — 10,879 8,148 1,204 19,028 20,232 (2,726) 17,506
Road to the Cure. 1977/2007 14,956 4,430 o 19,129 3,077 4,430 22,206 26,636 (1,322) 25314
San Diego Science

Center... 1973/2002 — 3,871 — 21,875 1,049 3,871 22,924 26,795 (3,056) 23,739
Science Cs . 1995 10,981 2,630 — 16,029 — 2,630 16,029 18,659 (2,160) 16,499
Shady Grove Road... 2003 147,000 28,601 — 197,548 2,166 28,601 199,714 228,315 (18,785) 209,530
Sidney Street 2000 28,322 7,580 — 50,459 29 7,580 50,488 58,068 (5,798) 52,270
Sorrento Valley

Boulevard 1982 — 4,140 — 15,034 2 4,140 15,036 19,176 (1,406) 17,770
Spring Mill Drive 1988 — 1,074 — 7,948 489 1,074 8,437 9,511 (1,087) 8,424
Trade Centre Avenue. 1997 — 3,275 — 15,404 — 3,275 15,404 18,679 (1,616) 17,063
Torreyana Road............. 1980/1997 — 7,660 — 24,468 — 7,660 24,468 32,128 (1,785) 30,343
9865 Towne Centre

DIIVE .ot iinnirerens 2008 — 5,738 — 2,991 20,208 5,738 23,198 28,936 (1,393) 27,543
9885 Towne Centre

Drive ....oceeee. 2001/2008 17,884 4,982 — 28,513 — 4,982 28,513 33,495 (3,831) 29,664
Tributary Street 1983/1998 — 2,060 — 10,597 — 2,060 10,597 12,657 (1,336) 11,321
900 Unigema

Boulevard........ccooonvuune. 2000 1,191 404 — 3,692 — 404 3,692 4,096 (393) 3,703
1000 Unigema

Boulevard.. 1999 — 1,350 — 13,229 — 1,350 13,229 14,579 (1,405) 13,174
Vassar Stre 1950/1998 — 2,040 — 13,841 — 2,040 13,841 15,881 (1,586) 14,295
Waples Street .. 1983/2005 — 2,470 — 2,907 11,039 2,470 13,946 16,416 (4,592) 11,824
Walnut Street .. 1972/2004 — 5,200 — 36,068 — 5,200 36,068 41,268 (3,746) 37,522
675 West Kendall

Street (Kendall A) 2002 — 4,922 — 121,182 33 4,922 121,215 126,137 (13,886) 112,251

1987/2007 7,125 — 3,529 14,628 7125 18,156 25281 (1.326) 23955

§ Gmam 401866 S14200 S 2100478 5609w §419901 5 2796640 § 321654l §__(QadTid) 52971767
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(1) Includes mortgage notes secured by various properties and the construction loan secured by the Center for Life
Science | Boston property, but excludes unamortized debt premium of $6,970.

(2) The aggregate gross cost of the Company’s rental property for federal income tax purposes approximated $3.1
billion as of December 31, 2009 (unaudited).

(3) Depreciation of building and improvements is recorded on a straight-line basis over the estimated useful lives
ranging from less than 1 year to 40 years.

(4) The property or a portion of the property was under pre-development or redevelopment as of December 31,

(5) During 2007, the Company acquired a fee simple interest in the land at its Landmark at Eastview property. The
balance of $14.2 million was subsequently reclassified from ground lease to land.

A reconciliation of historical cost and related accumulated depreciation is as follows (in thousands):

Year Ended December 31
2009 2008 2007
Investment in real estate:

Balance at beginning 0f YEAr ........c.cocvvvvveieriveeeeereieeeeeeeeeeeeeere s $ 3,122,539 $2,912,043 $ 2,518,300
Property aCqUISILIONS .....eeveeveierieieieieiesiesieieere e e eseereenereeeeennennes — 3,286 134,457
IMPrOVEIMENLS .. .coeiiiiieeceeeeee ettt era s eaee e 94,002 207,210 259,286

Balance at end 0 Year ......ccccovvvenirieririeiciceeeeee et $ 3,216,541 $3,122,539 $§ 2,912,043

Accumulated Depreciation:

Balance at beginning Of YEaT ..........c.ooveviveevireeecieeeeee e $ (162,110) $ (104,444) §  (60,579)

Depreciation EXPENSE. .......eceeueriereeiereinaresiesesssrseessessessessessassesserses (82.664) (57.666) (43.,865)

Balance at end of YEar .....cocvevevivieiiiceeeeee e $ (244,774) § (162,110) $ (104.444)
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Item 9.  Changes in and Disagreements with Accountants on Accounting and Financial Disclosure
None.

Item 9A.  Controls and Procedures

Evaluation of Disclosure Controls and Procedures

We maintain disclosure controls and procedures that are designed to ensure that information required to be
disclosed in our Exchange Act reports is recorded, processed, summarized and reported within the time periods
specified in the Securities and Exchange Commission’s rules and forms, and that such information is accumulated
and communicated to our management, including our Chief Executive Officer and Chief Financial Officer, as
appropriate, to allow for timely decisions regarding required disclosure. In designing and evaluating the disclosure
controls and procedures, management recognizes that any controls and procedures, no matter how well designed and
operated, can provide only reasonable assurance of achieving the desired control objectives, and management is
required to apply its judgment in evaluating the cost-benefit relationship of possible controls and procedures. Also,
we have an investment in unconsolidated entities. As we manage these entities, our disclosure controls and
procedures with respect to such entities are essentially consistent with those we maintain with respect to our
consolidated entities. As required by Rule 13a-15(b) under the Exchange Act, we carried out an evaluation, under
the supervision and with the participation of our management, including our Chief Executive Officer and Chief
Financial Officer, of the effectiveness of the design and operation of our disclosure controls and procedures. Based
on the foregoing, our Chief Executive Officer and Chief Financial Officer concluded that, as of the end of the period
covered by this report, our disclosure controls and procedures were effective and were operating at a reasonable
assurance level.

Management’s Report on Internal Control Over Financial Reporting

Internal control over financial reporting refers to the process designed by, or under the supervision of, our Chief
Executive Officer and Chief Financial Officer, and effected by our board of directors, management and other
personnel, to provide reasonable assurance regarding the reliability of financial reporting and the preparation of
financial statements for external purposes in accordance with U.S. generally accepted accounting principles, and
includes those policies and procedures that: (1) pertain to the maintenance of records that in reasonable detail
accurately and fairly reflect the transactions and dispositions of the assets of the company; (2) provide reasonable
assurance that transactions are recorded as necessary to permit preparation of financial statements in accordance
with U.S. generally accepted accounting principles, and that receipts and expenditures of the company are being
made only in accordance with authorizations of management and directors of the company; and (3) provide
reasonable assurance regarding prevention or timely detection of unauthorized acquisition, use or disposition of the
company’s assets that could have a material effect on the financial statements.

Internal control over financial reporting cannot provide absolute assurance of achieving financial reporting
objectives because of its inherent limitations. Internal control over financial reporting is a process that involves
human diligence and compliance and is subject to lapses in judgment and breakdowns resulting from human
failures. Internal control over financial reporting also can be circumvented by collusion or improper management
override. Because of such limitations, there is a risk that material misstatements may not be prevented or detected on
a timely basis by internal control over financial reporting. However, these inherent limitations are known features of
the financial reporting process. Therefore, it is possibie to design into the process safeguards to reduce, though not
eliminate, this risk.

Management is responsible for establishing and maintaining adequate internal control over financial reporting
for the company, as such term is defined in Rule 13a-15(f) under the Exchange Act. Under the supervision and with .
the participation of our management, including our Chief Executive Officer and Chief Financial Officer, we
conducted an evaluation of the effectiveness of our internal control over financial reporting. Management has used
the framework set forth in the report entitled “Internal Control — Integrated Framework” published by the
Committee of Sponsoring Organizations of the Treadway Commission to evaluate the effectiveness of the
company’s internal control over financial reporting. Based on its evaluation, management has concluded that the
company’s internal control over financial reporting was effective as of December 31, 2009, the end of the
company’s most recent fiscal year. Our independent registered public accounting firm, KPMG LLP, has issued an
attestation report over our internal control over financial reporting. Such report appears on page 59 of this report.
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Changes in Internal Control over Financial Reporting

There has been no change in our internal control over financial reporting during the quarter ended December 31,
2009 that has materially affected, or is reasonably likely to materially affect, our internal control over financial
reporting.
Item 9B. Other Information

None.

PART III

Item 10. Directors, Executive Officers and Corporate Governance

The information concerning our directors, executive officers and corporate governance required by Item 10 will
be included in the Proxy Statement to be filed relating to our 2010 Annual Meeting of Stockholders and is
incorporated herein by reference.

Pursuant to instruction G(3) to Form 10-K, information concerning audit committee financial expert disclosure
set forth under the heading “Information Regarding the Board — Committees of the Board — Audit Committee”

will be included in the Proxy Statement to be filed relating to our 2010 Annual Meeting of Stockholders and is
incorporated herein by reference.

Pursuant to instruction G(3) to Form 10-K, information concerning compliance with Section 16(a) of the
‘Exchange Act concerning our directors and executive officers set forth under the heading entitled “General —
Section 16(a) Beneficial Ownership Reporting Compliance” will be included in the Proxy Statement to be filed
relating to our 2010 Annual Meeting of Stockholders and is incorporated herein by reference.

Item 11. Executive Compensation

The information concerning our executive compensation required by Item 11 will be included in the Proxy
Statement to be filed relating to our 2010 Annual Meeting of Stockholders and is incorporated herein by reference.

Item 12. Security Ownership of Certain Beneficial Owners and Management and Related Stockholder Matters
The information concerning the security ownership of certain beneficial owners and management and related
stockholder matters required by Item 12 will be included in the Proxy Statement to be filed relating to our 2010
Annual Meeting of Stockholders and is incorporated herein by reference.
Item 13. Certain Relationships and Related Transactions, and Director Independence
The information concerning certain relationships and related transactions and director independence required by
Item 13 will be included in the Proxy Statement to be filed relating to our 2010 Annual Meeting of Stockholders and
is incorporated herein by reference.
Item 14. Principal Accountant Fees and Services
The information concerning our principal accountant fees and services required by Item 14 will be included in

the Proxy Statement to be filed relating to our 2010 Annual Meeting of Stockholders and is incorporated herein by
reference.
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Item 15.  Exhibits and Financial Statement Schedules
(b) Exhibits
Exhibit

Number = Description
3.1 Articles of Amendment and Restatement of BioMed Realty Trust, Inc.(1)

3.2 Articles of Amendment of BioMed Realty Trust, Inc.(2)
33 Second Amended and Restated Bylaws of BioMed Realty Trust, Inc.(3)

34 Articles Supplementary Classifying BioMed Realty Trust, Inc.’s 7.375% Series A Cumulative
Redeemable Preferred Stock.(4)

4.1 Form of Certificate for Common Stock of BioMed Realty Trust, Inc.(5)

4.2 Form of Certificate for 7.375% Series A Cumulative Redeemable Preferred Stock of BioMed Realty
Trust, Inc.(4)

4.3 Indenture, dated September 25, 2006, among BioMed Realty, L.P., BioMed Realty Trust, Inc. and
U.S. Bank National Association, as trustee, including the form of 4.50% Exchangeable Senior Notes
due 2026.(6)

4.4 Indenture, dated January 11, 2010, among BioMed Realty, L.P., BioMed Realty Trust, Inc. and U.S.
Bank National Association, as trustee, including the form of 3.75% Exchangeable Senior Notes due
2030.(7)

10.1 Fourth Amended and Restated Agreement of Limited Partnership of BioMed Realty, L.P. dated as
of January 18, 2007.(8)

10.2 Registration Rights Agreement dated as of August 13, 2004 among BioMed Realty Trust, Inc. and
the persons named therein.(1)

10.3 2004 Incentive Award Plan of BioMed Realty Trust, Inc. and BioMed Realty, L.P. (as Amended
and Restated Effective May 27, 2009).(10)

10.4 First Amendment to 2004 Incentive Award Plan of BioMed Realty Trust, Inc. and BioMed Realty,
L.P. (as Amended and Restated Effective May 27, 2009).(12)

10.5 Form of Restricted Stock Award Agreement under the 2004 Incentive Award Plan.(11)

10.6 Form of Restricted Stock Award Grant Notice and Restricted Stock Award Agreement under the
2004 Incentive Award Plan.(12)

10.7 Form of Long Term Incentive Plan Unit Award Agreement.(9)

10.8 Form of Indemnification Agreement between BioMed Realty Trust, Inc. and each of its directors
and officers.(5)

10.9 Amended and Restated Employment Agreement dated as of December 14, 2007 between BioMed
Realty Trust, Inc., BioMed Realty, L.P. and Alan D. Gold.(13)

10.10 Amended and Restated Employment Agreement dated as of December 14, 2007 between BioMed
Realty Trust, Inc., BioMed Realty, L.P. and Gary A. Kreitzer.(13)

10.11 Amended and Restated Employment Agreement dated as of December 14, 2007 between BioMed
Realty Trust, Inc., BioMed Realty, L.P. and R. Kent Griffin, Jr.(13)

10.12 Amended and Restated Employment Agreement dated as of December 14, 2007 between BioMed
Realty Trust, Inc., BioMed Realty, L.P. and Matthew G. McDevitt.(13)

10.13 First Amendment to Amended and Restated Employment Agreement effective as of December 15,
2008 by and among BioMed Realty Trust, Inc., BioMed Realty, L.P. and Alan D. Gold.(14)
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Exhibit
Number _ Description
10.14 First Amendment to Amended and Restated Employment Agreement effective as of December 15,
2008 by and among BioMed Realty Trust, Inc., BioMed Realty, L.P. and Kent Griffin.(14)

10.15 First Amendment to Amended and Restated Employment Agreement effective as of December 15,
2008 by and among BioMed Realty Trust, Inc., BioMed Realty, L.P. and Gary A. Kreitzer.(14)

10.16 First Amendment to Amended and Restated Employment Agreement effective as of December 15,
2008 by and among BioMed Realty Trust, Inc., BioMed Realty, L.P. and Matthew G. McDevitt.(14)

10.17 Contribution Agreement between Alan D. Gold and BioMed Realty, L.P. dated as of May 4,

2004.(5)

10.18 Contribution Agreement between Gary A. Kreitzer and BioMed Realty, L.P. dated as of May 4,
2004.(5)

10.19 Contribution Agreement between John F. Wilson, II and BioMed Realty, L.P. dated as of May 4,
2004.(5) .

10.20 Contribution Agreement between Matthew G. McDevitt and BioMed Realty, L.P. dated as of May
4,2004.(5)

10.21 Form of Contribution Agreement between the additional contributors and BioMed Realty, L.P.

dated as of May 4, 2004.(5)
10.22 BioMed Realty 401(k) Retirement Savings Plan.(11)
10.23 First Amendment to the BioMed Realty 401(k) Retirement Savings Plan.(11)
10.24 Second Amendment to the BioMed Realty 401(k) Retirement Savings Plan.(11)
10.25 Good Faith Amendment to the BioMed Realty 401(k) Retirement Savings Plan.(15)
10.26 Third Amendment to the BioMed Realty 401(k) Retirement Savings Plan.(15)

10.27 Amendment for the Final 401(k) / 401(m) Regulations to the BioMed Realty 401(k) Retirement
Savings Plan.(8)

10.28 Final 415 Regulations Amendment to the BioMed Realty 401(k) Retirement Savings Plan.(16)
10.29 Sixth Amendment to the BioMed Realty 401 (k) Retirement Savings Plan.(16)
10.30 Form of Secured Term Loan Note.(17)

10.31 First Amended and Restated Secured Term Loan Agreement, dated as of August 1, 2007, by and
among BioMed Realty, L.P., KeyBank National Association, as Administrative Agent, and certain
Ienders party thereto.(18)

10.32 Form of Line Note under Unsecured Credit Agreement.(17)
10.33 Form of Term Note under Unsecured Credit Agreement‘(ll’!)

10.34 Second Amended and Restated Unsecured Credit Agreement, dated as of August 1, 2007, by and
among BioMed Realty, L.P., KeyBank National Association, as Administrative Agent, and certain
lenders party thereto.(18) '

10.35 First Amendment to Second Amended and Restated Unsecured Credit Agreement, dated as of
November 23, 2009, by and among BioMed Realty, L.P., KeyBank National Association, as
Administrative Agent, and certain lenders party thereto.(19)

10.36 Second Amendment to Second Amended and Restated Unsecured Credit Agreement, dated as of
December 4, 2009, by and among BioMed Realty, L.P., KeyBank National Association, as
Administrative Agent, and certain lenders party thereto.(20)

10.37 Lease Agreement, dated as of May 24, 2006, between BMR-Belward Campus Drive LSM LLC and
Human Genome Sciences, Inc.(21)
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Exhibit
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10.38 Lease Agreement, dated as of May 24, 2006, between BMR-Shady Grove Road HQ LLC and
Human Genome Sciences, Inc.(21)

10.39 Registration Rights Agreement, dated September 25, 2006, among BioMed Realty Trust, Inc.,
BioMed Realty, L..P., Credit Suisse Securities (USA) LLC and Morgan Stanley & Co.
Incorporated.(6)

10.40 Registration Rights Agreement, dated January 11, 2010, among BioMed Realty Trust, Inc., BioMed
Realty, L.P., Deutsche Bank Securities Inc., Credit Suisse Securities (USA) LLC, Morgan Stanley
& Co. Incorporated and UBS Securities LLC.(7)

10.41 Director Compensation Policy.(12)

10.42 Dividend Reinvestment and Stock Purchase Plan.(22)
12.1 Ratio of Earnings to Fixed Charges.(12)
21.1 List of Subsidiaries of BioMed Realty Trust, Inc.(12)
23.1 Consent of KPMG LLP.(12)

31.1 Certification of Chief Executive Officer pursuant to Section 302 of the Sarbanes-Oxley Act of
2002.(12)

31.2 Certification of Chief Financial Officer pursuant to Section 302 of the Sarbanes-Oxley Act of
2002.(12)

321 Certifications of Chief Executive Officer and Chief Financial Officer pursuant to 18 U.S.C. Section

1350, as adopted pursuant to Section 906 of the Sarbanes-Oxley Act of 2002.(12)

(1) Incorporated herein by reference to BioMed Realty Trust, Inc.’s Quarterly Report on Form 10-Q filed with the
Securities and Exchange Commission on September 20, 2004.

(2) Incorporated herein by reference to BioMed Realty Trust, Inc.’s Current Report on Form 8-K filed with the
Securities and Exchange Commission on May 12, 2009.

(3) Incorporated herein by reference to BioMed Realty Trust, Inc.’s Quarterly Report on Form 10-Q filed with the
Securities and Exchange Commission on October 30, 2008, '

(4) Incorporated herein by reference to BioMed Realty Trust, Inc.”s Registration Statement on Form 8-A filed with
the Securities and Exchange Commission on January 17, 2007.

%) Ihcorporated herein by reference to BioMed Realty Trust, Inc.’s Registration Statement of Form S-11, as
amended (File No. 333-115204), filed with the Securities and Exchange Commission on May 5, 2004,

(6) Incorporated herein by reference to BioMed Realty Trust, Inc.’s Current Report on Form 8-K filed with the
Securities and Exchange Commission on September 26, 2006.

(7) Incorporated herein by reference to BioMed Realty Trust, Inc.’s Current Report on Form 8-K filed with the
Securities and Exchange Commission on January 11, 2011.

(8) Incorporated herein by reference to BioMed Realty Trust, Inc.’s Annual Report on Form 10-K filed with the
Securities and Exchange Commission on February 28, 2007.

(9) Incorporated herein by reference to BioMed Realty Trust, Inc.’s Current Report on Form 8-K filed with the
Securities and Exchange Commission on January 5, 2007.

(10) Incorporated herein by reference to BioMed Realty Trust, Inc.’s Current Report on Form 8-K filed with the
Securities and Exchange Commission on June 1, 2009.

(11) Incorporated herein by reference to BioMed Realty Trust, Inc.’s Current Report on Form 8-K filed with the
Securities and Exchange Commission on January 14, 2005.

(12) Filed herewith.

(13) Incorporated herein by reference to BioMed Realty Trust, Inc.’s Current Report on Form 8-K filed with the
Securities and Exchange Commission on December 18, 2007.
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(14) Incorporated herein by reference to BioMed Realty Trust, Inc.’s Current Report on Form 8-K filed with the
Securities and Exchange Commission on December 19, 2008.

(15) Incorporated herein by reference to BioMed Realty Trust, Inc.’s Annual Report on Form 10-K filed with the
Securities and Exchange Commission on March 15, 2006.

(16) Incorporated herein by reference to BioMed Realty Trust, Inc.’s Quarterly Report on Form 10-Q filed with the
Securities and Exchange Commission on April 30, 2009.

(17) Incorporated herein by reference to BioMed Realty Trust, Inc.’s Current Report on Form 8-K filed with the
Securities and Exchange Commission on June 3, 2005.

(18) Incorporated herein by reference to BioMed Realty Trust, Inc.’s Current Report on Form 8-K filed with the
Securities and Exchange Commission on August 7, 2007.

(19) Incorporated herein by reference to BioMed Realty Trust, Inc.’s Current Report on Form 8-K filed with the
Securities and Exchange Commission on November 30, 2009.

(20) Incorporated herein by reference to BioMed Realty Trust, Inc.’s Current Report on Form 8-K filed with the
Securities and Exchange Commission on December 7, 2009.

(21) Incorporated herein by reference to BioMed Realty Trust, Inc.’s Current Report on Form 8-K filed with the
Securities and Exchange Commission on May 26, 2006.

(22) Incorporated herein by reference to BioMed Realty Trust, Inc.’s Registration Statement on Form S-3 (File No.
333-143658), filed with the Securities and Exchange Commission on June 11, 2007.
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SIGNATURES

Pursuant to the requirements of Section 13 or 15(d) of the Securities Exchange Act of 1934, the registrant has
duly caused this report to be signed on its behalf by the undersigned, thereunto duly authorized.

Dated: February 12, 2010

BioMed Realty Trust, Inc.

/s/ ALAN D. GOLD

Alan D. Gold

Chairman of the Board and
Chief Executive Officer
(Principal Executive Officer)

{s/ KENT GRIFFIN

Kent Griffin

President, Chief Operating Officer and
Chief Financial Officer

(Principal Financial Officer)

/s/ GREG N. LUBUSHKIN

Greg N. Lubushkin

Vice President, Chief Accounting Officer
(Principal Accounting Officer)

Pursuant to the requirements of the Securities Exchange Act of 1934, this report has been signed below by the
following persons on behalf of the registrant and in the capacities and on the dates indicated.

Signature Title Date
/s BARBARA R. CAMBON Director February 12, 2010
Barbara R. Cambon
/s/ EDWARD A. DENNIS Director February 12,2010
Edward A. Dennis
/s/ RICHARD I. GILCHRIST Director February 12, 2010
Richard I. Gilchrist
/s/ GARY A.KREITZER Executive Vice President, February 12, 2010
Gary A. Kreitzer General Counsel and Director
/s/ THEODORE D. ROTH Director February 12, 2010
Theodore D. Roth
/s/ M. FAYE WILSON Director February 12, 2010

M. Faye Wilson
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Corporate Information

DIRECTORS

Alan D. Gold Richard I. Gilchrist
Chairman and Chief Executive Officer President

BioMed Realty Trust, Inc. Investment Properties Group,

Gary A. Kreitzer The Irvine Company

Executive Vice President, General Counsel and Director Theodore D. Roth
BioMed Realty Trust, Inc. Managing Director
Barbara R. Cambon Roth Capital Partners, LLC

Real Estate Advisor M. Faye Wilson

Chair
Edward A. Dennis, Ph.D. .
Professor of Chemistry, Biochemistry, and Pharmacology Wilson Boyles and Company LLC
School of Medicine, University of California, San Diego

OFFICERS

Alan D. Gold, Chairman and Chief Executive Officer

R. Kent Griffin, Jr., President, Chief Operating Officer and Chief Financial Officer
Gary A. Kreitzer, Executive Vice President, General Counsel and Director
Matthew G. McDevitt, Executive Vice President, Real Estate

William A. Gartner, Senior Vice President, Real Estate — Cambridge

Karen A. Sztraicher, Senior Vice President, Asset Management

John P. Bonanno, Vice President, Development

Jonathan P. Klassen, Vice President, Legal and Secfetary

Greg N. Lubushkin, Vice President, Chief Accounting Officer

Kevin M. Simonsen, Vice President, Real Estate Counsel

ANNUAL MEETING TRANSFER AGENT

Wednesday, May 26, 2010 at 9:00 a.m. BNY Mellon Shareowner Services
480 Washington Boulevard
Jersey City, NJ 07310-1900

(877) 296-3711

BioMed Corporate Headquarters
17190 Bernardo Center Drive
San Diego, CA 92128

(858) 485-9840 phone

(858) 485-9843 fax SECURITIES COUNSEL

www.biomedrealty.com Latham & Watkins LLP
www.lw.com

STOGK INFORMATION INDEPENDENT REGISTERED

Tradi fC Stock

NYSE SR T on 2000 PUBLIC ACCOUNTING FIRM

Trading of Series A Preferred Stock KPMGKLLP
NYSE: BMR PrA ' www.kpmg.com
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